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PART |

Except for the historical information contained herein, the matters discussed in this Annual Report on Form 10-K are forward-looking
statements within the meaning of Section 27A of the Securities Act of 1933, as amended, or the Securities Act and Section 21E of the Securities
Exchange Act of 1934, as amended, or the Exchange Act. These forward-looking statements involve risks and uncertainties. Fleetmatics makes
such forward-looking statements under the provision of the “ Safe Harbor” section of the Private Securities Litigation Reform Act of 1995. Any
forward-looking statements should be considered in light of the factors described below in Item 1A “ Risk Factors.” Actual results may vary
materially fromthose projected, anticipated or indicated in any forward-looking statements. In this Annual Report on Form 10-K, the words
“anticipates,” “believes,” “ expects,” “intends,” “ future,” “ could,” and similar words or expressions (aswell as other words or expressions
referencing future events, conditions or circumstances) identify forward-looking statements. Unless the context otherwise requires, all
referencesto “ Fleetmatics,” “we,” “our,” “us,” “our company”, the“ Company” or the“ Corporation” in this Annual Report on Form 10-K
refer to Fleetmatics Group PLC and its subsidiaries.

now ” o«
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Item 1. Business

Fleetmaticsis aleading global provider of mobile workforce solutions for service-based businesses of all sizes delivered as software-as-a-
service (SaaS). Our mobile software platform enables businesses to meet the challenges associated with managing their local fleets of commercial
vehicles and improve productivity by extracting actionable business intelligence from real-time and historical vehicle and driver behavioral data.
We offer intuitive, cost-effective Web-based and mobile application solutions that provide fleet operators with visibility into vehicle location, fuel
usage, speed and mileage and other insights into their mobile workforce, enabling them to reduce operating and capital costs, aswell asincrease
revenue. Our integrated, full-featured mobile workforce management application provides additional efficiencies related to job management by
empowering the field worker and expediting the job completion process from quote through payment. As of December 31, 2015, we had
approximately 35,000 customers and approximately 709,000 vehicle subscriptions worldwide. The substantial majority of our customers are small
and medium-sized businesses, or SMBs, each of which deploys our solutionsin 500 or fewer vehicles. A smaller portion of our customers are
enterprise businesses, each of which deploys our solutionsin 500 or more vehicles. During the year ended December 31, 2015, we collected an
average of approximately 73 million data points per day from subscribers and have aggregated over 101 billion data points since our inception. We
may consider the development of complementary businessintelligence solutions related to this data set and which may in turn drive additional
sources of revenue.

We were founded in 2004 in Dublin, Ireland. Since inception, our fleet management software has been designed to be delivered as a hosted,
multi-tenant offering, accessed through mobile apps or a Web browser utilizing broadly available in-vehicle devices to transmit vehicle and driver
behavioral datato our databases over cellular networks.

In August 2013, we acquired Sydney, Australia-based, Connect2Field Holdings Pty Limited (“ Connect2Field”), a privately-held provider of
cloud-based software solutions for service businesses and their mobile workers. The Connect2Field product became the foundation of Fleetmatics
WORK. The acquisition of Connect2Field supported our ability to execute on our vision of enabling field service businesses globally to leverage
the prevalence of wireless data and mobile devices and giving them tools they need to automate, manage, simplify and improve their operations.
We believe that our field service management solution, particularly among SMBs where they are replacing manual processes that are often prone
to inefficiency and errors, will help our customersimprove customer service levels, increase mobile productivity and enhance savings.

In April 2014, we released a software platform and launched three new product offerings. Fleetmatics REVEAL, a business-intelligence based
fleet management solution for SMBs; Fleetmatics REVEAL +, which
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extends the applicability of Fleetmatics REVEAL to larger enterprises; and Fleetmatics WORK, afield service management solution. This software
platform is an analytics-based, extensible foundation to deliver solutions, features, insights and applications that optimize how a mobile workforce
getswork done and how a business manages its mobile assets. The three products that fall under the software platform offer a solution for fleet
management and field service management and are designed to help businesses maximize their return on fleet and mobile workforce investments.

In May 2014, we acquired Florence, Italy-based KKT Sir.l. (“KKT"), the privately-held devel oper of Routist, a SaaS-based, intelligent vehicle
routing solution for businesses looking to optimize the utilization of their fleets and mobile resources. Viaits sophisticated algorithms, Routist
provides optimized route plans for vehicles making multiple stops daily, and provides opportunities for companies to achieve significant cost
savings by helping to reduce miles driven, fuel consumption, and vehicle maintenance costs. Routist’s complex and flexible optimization engineis
able to take into consideration locations, vehicles, time windows, technician skills, costs and capacities, among other inputs, while remaining
simple and intuitive for customersto use.

In February 2015, we acquired Grenoble, France-based Ornicar SAS (“Ornicar”), a SaaS-based provider of fleet management solutions.
Ornicar added approximately 15,000 vehicles under subscription to Fleetmatics' existing installed base. This acquisition is consistent with our
global growth strategy to further expand into mainland Europe and to acquire additional customersin new territories. The acquisition of Ornicar
and the French market expertise of the Ornicar team accel erated our presence and brand in a country that we believe offers us one of the largest
market opportunitiesin Europe.

In November 2015, we acquired Ferrara, Italy-based Visirun S.p.A. (“Visirun”), a SaaS-based provider of fleet management solutions. Visirun
added approximately 30,000 vehicles under subscription to our existing installed base and added more than 3,000 customers. We believe that the
acquisition of Visirun helps usto scale our European subscriber base while also bringing us important Italian market expertise.

Many SMBs and enterprises manage their local fleets by using manual processes, such as entering data on time sheets and communicating
with mobile employees using cellular phones, which generate minimal actionable businessintelligence. Furthermore, existing technol ogy-based
solutions, including long haul-focused solutions, can be cost-prohibitive and difficult for fleet operators to implement and use. Our multi-tenant
SaaS solutions are designed to meet the needs of fleet operators, overcome existing barriers to adoption, and leverage the volumes of data
transmitted to us from in-vehicle devices over cellular networks that we aggregate and analyze from our large and growing subscriber base. By
using our solutions to extract actionable businessintelligence from the data on their fleet and mobile workforce, fleet operators gain greater control
over fuel, maintenance, labor and other costs while improving the return on capital invested in their fleet.

We have developed a differentiated, cost-effective customer acquisition sales model based on leads sourced through both Web-based
digital advertising, such as search engine marketing and optimization, email marketing and our websites, aswell asreferral |eads from existing
customers and targeted outbound sal es efforts. We design our Web-based marketing programsto drive visitorsto our direct Web and field sales
forces that use disciplined processes to qualify and convert these leads into paying customers. New fleet management customers typically enter
into initial 36-month subscription agreements with monthly billing and new field service management customerstypically enter into initial 12-month
subscription agreements with monthly billing, providing us with a high degree of visibility into future revenue.
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We have grown our customer base, the number of vehicles using our solutions and our revenue in each year since our incorporation in 2004.
The following chart shows the aggregate number of vehicles under subscription for our fleet management solution as of December 31 for each of
the years presented:

Vehicles Under Subscription
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Our subscription revenuein 2015 grew 23.0% to $284.8 million compared to $231.6 million in 2014, an increase of 30.6% compared to $177.4
million in 2013. We reported net income in 2015 of $38.8 million compared to $27.5 million in 2014 and $30.5 million in 2013. Our Adjusted EBITDA in
2015 grew 30.1% to $96.2 million compared to $73.9 million in 2014, an increase of 30.9% from $56.5 million in 2013.(

@ Adjusted EBITDA isanon-GAAP financial measure. For a definition of Adjusted EBITDA, an explanation of our management’s use of this
measure and a reconciliation of our Adjusted EBITDA to our net income, see Item 6—Selected Financial Data.

Our Solutions
Fleet Management

Our SaaS-based fleet management sol ution enabl es businesses to meet the challenges associated with managing their local fleets by
extracting actionable business intelligence from vehicle and driver behavioral data. Our highly scalable multi-tenant architecture leverages Global
Positioning Satellite, or GPS, data transmitted from in-vehicle devices over cellular networks. Customers remotely access businessintelligence
reports through our intuitive interface using a standard Web browser or mobile application.

Field Service Management

Our SaaS-based field service management solutions enable owners to organize their business, improve time management, and simplify the
back office processes. Customer information, invoices, inventory and service history are stored in the cloud, enabling our customersto automate
their back office activities and reduce the amount of paperwork needed to run their business. This offering istypically sold to SMBseither asa
standal one offering or as an expansion to our fleet management solution.

Customers that purchase both our fleet management solution and our field service management solution can benefit from additional
capabilities enabling improved dispatch decisions and greater clarity into workforce productivity. Fleetmatics WORK connects work orders to
historical vehicle activity, providing additional reports and dashboard metrics and improved accuracy and visibility into field worker arrival time,
and actual on-sitetime.
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We believe that our fleet and field service management sol utions benefit customersin the following ways:

Reduced operating costs. Our solutions hel p businesses reduce operating costs by automating fleet tracking and optimizing rel ated
processes. Businesses that use our solutions can monitor and manage route efficiency and reduce idle time, resulting in lower fuel costs and labor
expenses, such as overtime pay. In addition, our software hel ps companies to monitor vehicle speeds, identify unauthorized usage, reduce fleet
wear and tear aswell asthe likelihood of fines, and increase the prospects of recovering stolen vehicles.

Increased worker productivity and revenues. Our solutions enable our customers to enhance worker productivity by minimizing wasted time
on and traveling to job sites, detecting extended breaks and unauthorized detours, and provide our customers with the ability to better align
compensation with productivity. Additionally, our monitoring and reporting capabilities shorten customer response times by facilitating the
deployment of the nearest, most appropriate vehicle to alocation, thereby improving customer service.

Designed for SVIBs. Our solutions are competitively priced and designed to meet the needs of SMB fleet operators. Our solutions are easily
and quickly implemented with the assistance of our large network of third-party installers, which generally allows businesses to begin using our
solutions shortly after entering into a service contract. Our software is Web-based and can be accessed and used on mobile applications.
Additionally, our solutions feature an intuitive graphical user interface with analytical dashboards, reports and alerts designed specifically for
SMB fleet operators, which allows them to use the product without significant training or dedicated staff.

Arobust platformfor data aggregation. We aggregate data that is generated from the use of our solutions with data provided through
partnerships, integration with third-party products, commercial or publicly available sources, and from our customers. This capability provides us
with an opportunity to recognize trends and provide insights that complement our core product reports, such as long-term trending, benchmarking
and driver scoring statistics, to help our customers optimize the performance of their fleet.

Highly scalable, reliable and cost-effective SaaS platform. We utilize a SaaS delivery model, which lowers our customers’ costs by
eliminating their need to own and support software or associated technology infrastructure. We have built our solutionsto scale and support
geographically-distributed fleets of any size asthey grow. We support our solutions with redundant servers and other infrastructurein data
centersin the United States and Europe, providing global reach and security. Our data centers maintained over 99.9% system uptime during the
year ended December 31, 2015. Our fleet management solutions can be deployed, maintained and used without significant hardware costs,
dedicated information technology personnel and infrastructure.

Ability to integrate third-party products and services. Our software architecture facilitatesintegration with third-party applications and
services such asfuel cards, mapping and work order integration solutions and other value-added software and services. This enables fleet
operators of any sizeto leverage our solutions across their existing software platforms and gain access to a broader spectrum of fleet management
tools that we offer including enhanced reporting for fleet operators and other efficiency toolsfor drivers.

Device and network agnostic. Our fleet management solutions can be accessed over personal computers, tablets or smart phones, providing
our customers with significant flexibility in how they access the business insights we provide. Our fleet management sol utions are hardware and
network agnostic—we can collect and analyze |arge volumes of complex vehicle and behavior datairrespective of the hardware generating the data
or the cellular network over which the datais transmitted.

Our Key Competitive Strengths

We believe that the following competitive strengths differentiate us from our competitors and are key to our success:

Business intelligence approach to fleet management. Our approach to fleet management is based on our proprietary business intelligence
software that enables our customersto analyze large volumes of complex
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vehicle and driver behavioral data by accessing dozens of pre-built reports online through an intuitive dashboard. Our technology platform
enables usersto consolidate large, disparate data sets and identify relationships and long-term historical trends within data through proactive
prompts or when requested by the user. We believe that our solutions provide our customers with insights that help them make more informed and
timely business decisions.

Efficient and scalable customer acquisition model. We have devel oped a scal able sales and marketing model that is focused on the efficient
generation of alarge number of customer |eads, primarily through digital advertising, such as search engine marketing and optimization and email
marketing as well asreferral leads from existing customers and targeted outbound sales efforts. These techniques provide us with aflow of low-
cost, qualified leads, both in the U.S. and internationally. Our sales and marketing team uses disciplined processes to convert these leads into
paying subscribers. Our Web sales team focuses on salesto SMB customers using phone and live Web demonstrations rather than traditional in-
person meetings. We believe our marketing approach provides us with a cost-efficient and highly effective means of targeting and accessing the
vast and geographically diverse SMB market and converting leads into paying subscribers.

Softwar e-as-a-Service model. Our easy-to-install, easy-to-use SaaS-based sol utions are offered through a subscription over the Internet and
use amulti-tenant architecture, which enables us to run asingle instance of our software code, add subscribers with minimal incremental expense
and deploy new applications and upgrades quickly and efficiently. Our SaaS model is particularly well suited for SMBs, which typically lack the
personnel qualified to support on-premises deployments and generally wish to avoid large up-front software and hardware expenditures. Initial
subscription agreements are typically 36 monthsin duration for fleet management customers and 12 monthsin duration for field service
management customers, providing significant revenue visibility to us.

Deep domain expertise. From inception, we have focused on small and medium-sized fleet markets. This focus enables us to understand the
specific needs of SMB fleet operators as they evolve. We possess significant experience and expertise in fleet management solutions, which
enable us to develop, implement and sell SaaS sol utions purpose-built for our existing and prospective customers.

Large and growing ecosystem of fleets and vehicles. As of December 31, 2015, we had approximately 35,000 customers and approximately
709,000 vehicle subscriptions worldwide. In addition, our customers generated billions of data pointsin 2015, which not only provides valuable
information for our business intelligence offerings, but also provides us with opportunities for increased revenue. We believe that by collecting
and analyzing this data cloud, we are devel oping a significant and rapidly-growing asset, which we can use to generate additional revenue
streams. Our large deployment footprint also provides us with an audience to whom we can market and sell incremental solutions, such as
integration with fuel cards or third-party complementary products and services. Our established customer base also contributes to our brand
recognition and economies of scale.

Our Offerings

We offer fleet management and field service management software solutions that our customers use to gain visibility into their fleet and
mobile workforce. Our fleet management and field service management sol utions are purpose-built to meet the needs of local fleet operators using
amulti-tenant architecture that we host in third-party data centers. Our solutions are accessed through a Web browser or mobile application and
provide our customers with actionable business intelligence.

Our fleet management offering consists of the following easy-to-use components:

Tracking Alerts. Our Fleet Tracking Alerts allow fleet operatorsto set driver performance thresholds and receive email notifications when
unwanted driving behavior occurs. Notifications are sent when a vehicle enters or exits specified areas, moves during specified times, or when a
vehicle' s speed or idle time exceeds specified thresholds.



Table of Contents

Route Replay. Our Route Replay feature allows customersto “ play back” each journey taken by their vehicles, from start up to shut down
and provides customers with minute-by-minute location and speed details. Fleet operators can start, stop, pause, and change the speed of the
journey replay using intuitive playback controlsto monitor and analyze driver behavior. Integration with Google Maps enables customers to
pinpoint vehicle location with satellite, street views and zooming capabilities.

Timeline View. Our Timeline View isavisual, interactive representation of vehicle activity enabling customersto easily consume vehicle and
driver activity information without investing time in reading detail-intensive reports. Customers can scan activity for multiple vehicles at atime,
quickly revealing exceptions such as late starts, early finishes, long idles or long stops and drill directly down to the incident details. Thelevel of
interactivity and drill down capabilities of this feature sets a new standard for the industry.

Places. Our Places feature allows customersto easily designate geofences, or areas on the map, in which vehicles are allowed or not allowed
to travel. Fleet operators receive notifications when a vehicle enters or exits an unauthorized location and reports are generated detailing time
spent in unauthorized areas. These geofences are an important building block of any vehicle tracking solution, making the location data more
relevant and useful to acustomer. However, traditionally many customers do not invest the time to create geofences or, if they do, they often draw
the geofence incorrectly, losing visibility into important activity. Fleetmatics makesit easy by automatically creating and categorizing geofences
and then, suggest geofences based on customer driving activity, providing our customers with a powerful and highly differentiated ease of use.

FleetTracking Dashboard. Our FleetTracking Dashboard provides fleet operators with a convenient way to monitor overall fleet
performance through an intuitive graphical summary. Thisinterface allows fleet operators to evaluate performance categories across their fleet,
including average speed, engine on-time, vehicleidling, vehicle mileage and number of stops. Fleet operators can also view individual vehicle
performance.

Fleet Reports. We provide our customers with dozens of pre-built on-demand reports that they can easily accessto analyze fleet data. Our
reports contain detailed information about vehicle movement and use, including vehiclelocation, ignition on and off time, engineidle time, arrival
and departure times, distance traveled, hours worked, and vehicle speed. Additionally, customers can set acceptable threshold limits for these
performance metrics and have reports generated that detail exceptions. Reports can be run at any time or be scheduled to run automatically with
the results emailed to any number of recipients on adaily or weekly basis.

Mobile App. Our Mobile App isafull-featured, portable software application that fleet operators can use to access current actionable
business intelligence and insights over mobile devices and includes the FleetTracking Dashboard, FleetReports, Tracking Alerts, Route Replay,
and Places.

Driver-Centricity. One of afleet’s biggest opportunities to drive savings and productivity comes from coaching their workforce and
changing driver behavior. As drivers change vehicles, however, reporting becomes incomplete or inaccurate, and capturing which driver is
assigned to avehicle using akey fob or card swipeis not sufficient to solve the problem. Our solution provides comprehensive flexibility to
organize business intelligence by either the vehicle or the driver.

Money-based Metrics. Activity metrics such as mileage or hours fall short of demonstrating the true impact that activity in the field has on
the bottom line for afleet or mobile workforce. Our solution translates performance datainto operational costs measured in currency that make
opportunities to drive savings easy to see.

We also offer the following additional features for our fleet management customers at an additional cost:

Fuel Card Reporting Integration. Our Fuel Card Reporting Integration feature integrates customers' current fuel card usage information into
our fleet management software platform. It provides our customers with an on-demand fuel usage summary for an entire fleet aswell as detailed
information on individual vehicles. Reportsare
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generated that compare fuel purchases with vehiclelocation data. As an expansion of Fuel Card Reporting, we have partnered with aleading
independent global fleet card provider to deliver a Universal Platinum MasterCard. This partnership deliversflexible billing and payment options,
personal assistance and training to establish controls and optimize savings, and strong and customizable purchasing controls.

Navigation Unit Integration. Our Navigation Unit Integration feature, currently supporting certain Garmin GPS navigation devices,
streamlines dispatching and communication by integrating our fleet management software with our customers’ GPS navigation devices. It provides
customers with turn-by-turn directions, notification of job status, estimated time of arrival to the next job site, and easy-to-use messaging
capabilities. Drivers receive automatic job updates, eliminating the need to manually enter addresses while driving.

Driving Style. Our Driving Style feature allows operators to measure, manage, and reduce aggressive driving. Driving Style reporting
captures hard braking, quick starts, and hard cornering with sensors calibrated to the vehicle class.

Driver ID. A driver changing vehicles may give our customers an incompl ete picture of their drivers' driving behaviors. With Fleetmatics
DriverlD, fleet operators can track which vehicle adriver is using with our key fob driver monitoring system, or alternatively, or smart-device-based
driver app.

LogBook. The LogBook feature manages hours of service for drivers by combining required vehicle datawith driver status from the
Fleetmatics' Android-based mobile application. Drivers simply log into the mobile app and start driving while their hours are managed
automatically.

Our field service management offering consists of the following easy-to-use components:
Client Management. Our Client Management enables our customersto easily view customer details, including notes, documents, images
and phone callsin one location.

Dispatch. Our Dispatch feature enables our customer to instantly dispatch vehiclesto ajob in thefield. Using Short Message Service, or
SMS, email or push notifications, Dispatch sends work ordersto field teams quickly.

Fleet Scheduling. Our Fleet Scheduling software enables our customers to see availability and schedule open slotsin asimple calendar
format.

Invoicing. Invoicing enables our customersto invoice their clients directly from Fleetmatics WORK while a so recording payments directly.
Fleetmatics WORK enables our customers to customize invoices, charge appropriate varying rates, and better manage their billing process.

Integration with Accounting Packages. Fleetmatics WORK integrates with anumber of accounting packages such as QuickBooks. Our
customers can also download invoices directly into their accounting system and allow their employees to create invoices without giving them full
access.

Quoting. Quoting enables our customersto simply and easily create quotes for their customers.

Alerting. Alerting enables our customersto receive aerts viaamobile device as well as send updates to the office from the jobsite. Alerts
can be sent to fieldworkers either as SMS, email or push notifications.

Reports. The Reports feature provides an accessible, easy-to-read display of businessintelligence from job summaries and time sheets to
which products and services are making the most money. These reports allow fleet owners to make decisions based on the facts when they have
real visibility into their business.
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Marketing and Sales
Marketing

Our marketing programs target owners and managers predominately in the service and distribution industries that operate fleets of
commercial vehicles and/or manage ateam of field technicians. Our marketing strategy isfocused on building brand awareness, generating quality
leads and reinforcing customer engagement and thought |eadership.

L ead generation is a core function of our business processes. We generate |eads through a combination of Web-driven inbound activities
and traditional outbound marketing activities.

Inbound leads. Our inbound leads are largely generated through Web-based marketing efforts. Thisinvolves extensive search engine
marketing, search engine optimization, digital advertising, email marketing, direct Web traffic and programs with digital media companies.

Our demand generation programs vary depending on our target industry or fleet size, and include marketing activities, such asintegrated
programs on the Web, outbound marketing campaigns targeted to prospects in key industries and geographies, attendance and sponsorship of
trade shows, email lead generation and prospect follow-up and traditional public relations and website properties. We make use of social mediato
engage customers and prospects to generate interest, demand and | eads.

Outbound leads. We accumulate marketing lists, or outbound leads, through avariety of sources, including purchased lists selected by
industry and geographic demographics. We filter prospects by using industry group and vertical market benchmarksto identify quality targets.
Additionally, we utilize research techniques and analytic lead scoring modelsto identify those outbound |eads that we believe have the greatest
likelihood for usto convert to a sales presentation and a subscription.

Sales

We sell subscriptionsto our fleet management and mobile workforce solutions primarily through our direct sales organization. Maintaining
direct control of our salesforce allows usto efficiently target SMBswith alocal fleet or ateam of field technicians. We have direct sales operations
inthe U.S. aswell asinternationally in key markets such as the United Kingdom, Ireland, Australia, The Netherlands, France and Italy.

The focus of our sales effortsisto drive ahigh volume of transactions through a standardized and highly repeatable methodology. We
focus on the core challenges that operators face in managing their fleet or team of field technicians. We are able to provide our prospects with an
anticipated return on investment, or ROI, calculation that enables us to tangibly demonstrate the potential benefits of our solutions and how they
address the challenges that our prospects face. We highlight the insights that managers gain from our reports and alerts and how they can use
those insights to improve productivity, increase operating profits and solve key business problems.

We effectively sell our Fleetmatics REVEAL + solution to large enterprise customers because this solution is better suited to address their
administrative, mapping and integration requirements. We have dedicated sales and marketing teams for our Fleetmatics REVEAL, REVEAL+ and
WORK productsthat utilize the following sales channels, depending on our customers' needs and fleet sizes:

Web sales. Our primary sales channel and a key component of our go-to-market strategy, the Web sales team has historically increased its
sales productivity while lowering the aggregate cost of customer acquisition. The Web sales team conducts its selling activities over the phone
using live Web demonstrations to convert sales |eads to customers.
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Field sales. Our field sales team meets face-to-face with prospects and focuses on sales to customers with larger fleet sizes. A team of inside
telesales representatives supports this field sales team and is responsible for prequalifying these accounts. Members of our field salesteam are
often focused on specific strategic accounts, geographies or industry groups.

Existing customer account sales. We have a sales team dedicated exclusively to existing accounts that focus on up-selling and cross-selling
additional productsto our customer base, securing renewal agreements, ensuring customer satisfaction levels, and promoting our customer referral
program. Thisteam is also focused on assisting customers that are adding units through fleet expansion or broader use of additional features
acrosstheir fleet.

Fleetmatics WORK customer account sales. We have a dedicated sales team focused on selling Fleetmatics WORK to both existing
REVEAL customers and other SMBs that may not be current Fleetmatics customers.

Technology, Operations, and Development
Technology

We designed our SaaS solutions’ architecture so that our customers may access them viaaWeb browser or mobile application. Updates to
our solutions are distributed instantaneously to all of our customers over the Web. Our solutions have been specifically built to deliver:

* aconsistent, intuitive end-user experience to limit the need for training and to encourage high levels of end-user adoption and
engagement;

» turnkey, out-of-the-box functionality;
+ flexibility to design customized reports and a erts that enable our clientsto gain insightsinto their existing fleet and mobile assets;

* integration with other systems such asfuel cards, GPS navigation devices, and customer information technology systems, such as
work order management and enterprise resource management systems;

» scalability to match the needs of our growing customer base and their fleets; and
» rigorous security standards and high levels of system performance and availability demanded by our customers.

Our fleet management system is comprised of an in-vehicle device that incorporates off-the-shelf components, which generally include a
cellular modem, GPS receiver, an accelerometer, and memory capacity sufficient to run our proprietary firmware, which reports vehicle coordinates,
time, speed, ignition status, and mileage from satellite readings aswell as, in certain cases, vehicle engine diagnostics and data derived from the
vehicle’'s On Board Diagnostic (OBD) port. Thisinformation is collected at a predefined frequency (generally every 30 to 90 seconds, or upon a
specific type of event) and then sent to our receivers at third-party data centers, viaacommercial cellular network. The information isthen
processed and delivered to our customers providing awide range of live reporting, mapping and alerts designed to give customers business
intelligence. Thisinformation can be accessed by our customers viaaWeb browser or mobile application as well as be sent to customers by email,
an Extensible Markup Language, or XML, feed or Web services.

Our SaaS solutions are deployed using a multi-tenant architecture that scales rapidly to support additional new subscribers through the
addition of incremental commodity processing and storage hardware. This architecture flexibility allows usto sustain high levels of uptime without
degradation of system performance despite significant subscriber growth. Our existing architecture and infrastructure has been designed with
sufficient capacity to meet our current and anticipated future needs.
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We are standardized on Microsoft .NET frameworks and write the majority of our software in industry-standard software programming
languages, such as C#. We use technologies, such as AJAX, extensively to enhance the usability, performance, and overall user experience of our
solutions. Microsoft SQL Server software is deployed for our relational database management system. Apart from these and other third-party
industry standard technologies, our fleet management solutions have been specifically built and upgraded by our in-house devel opment team.

In 2015, we collected an average of approximately 73 million data points per day. Since our inception, we have aggregated over 101 billion
data points. We analyze, cleanse and mine customer-specific datato deliver business intelligence upon which our customers can base business
decisions. We also use thisinformation to provide our customers with long-term trending, driver scoring and industry-wide competitive
benchmarking.

Operations

We physically host our SaaS solutions for our customersin secure third-party data centersin the U.S. and Europe. These data management
facilities provide us with both physical security, including staffed security 24 hours a day 365 days ayear, biometric access controls and systems
security, including firewalls, encryption, redundant power and environmental controls. Our data centers maintained over 99.9% system uptimein
2015. We believe that our third-party hosting facilities are adequate for our current needs and that suitable additional capacity will be available as
needed to accommodate planned expansion of our operations. We believe our agreements with these third-party data centers are generally
consistent with competitive market terms and conditions.

Our infrastructure includes firewalls, switches, routers, load balancers, IDS/IPS and application firewalls from top-tier suppliersto serve as
the networking infrastructure and high levels of security for the environment. We use rack-mounted servers to run our solutions and for content
caching. We use storage area network, or SAN, hardware with fiber channel and solid-state drives at our data center locations. These SAN
systems have been architected for high performance and data-loss protection, and we believe that these systems have the capacity and scalability
to support our anticipated growth for the foreseeable future.

We leverage our third-party network of approximately 850 installers worldwide to install our in-vehicle devices. Upon contracting with anew
customer, we dispatch alocal installer to the customers’ place of business or acentral location for installation of our in-vehicle devices. Typicaly,
the full installation cycle is accomplished within 15 days from the date of contract, subject to availability of the customer’svehicles. If anin-vehicle
device malfunctionsin thefield, we also call on our installer network to service the device.

Customers and Support

The substantial majority of our customers are SMBs, each of which deploys our solutionsin 500 or fewer vehicles. A smaller portion of our
customers are enterprise businesses, each of which deploys our solutionsin 500 or more vehicles. As of December 31, 2015, we served alarge and
diverse group of approximately 35,000 customers and had approximately 709,000 vehicles under subscription. We serve awide range of customers
in the service and delivery industries, including cable, plumbing, heating, construction, engineering services, transportation, electrical and various
other services. Approximately two-thirds of our U.S. customers' vehiclestravel fewer than 200 miles per day and nearly 90% operate within a50
mile radius each day. In 2015 and 2014, our largest customer accounted for approximately 5% of our revenue and our top 25 customers represented
approximately 13% and 14%, respectively, of our revenue. We measure customer satisfaction by surveying our customers. Based on the results of
these surveys, we believe that our overall customer satisfaction is strong.

We provide customer support as part of our subscription. Our internal teams are proactive and contact our customers by phone to help them
utilize additional features of our solutions and answer questions. Additional assistanceis available via chat or email.
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Research and Devel opment

The responsibilities of our research and development organization include product management, product development, quality assurance
and technology operations. Our research and devel opment expenses were $21.4 million in 2015, $17.1 million in 2014, and $11.0 million in 2013. Our
primary research and devel opment organization is based in Dublin, Ireland. We also have research and devel opment operations in Solon, Ohio,
Florence and Ferrara, Italy, and Grenoble, France. Based on feedback from our customers and prospects, we work to develop new functionality
while enhancing and maintaining our core offering.

I ntellectual Property

Our intellectual property rights are important to our business. Werely on a combination of copyright, trade secret, trademark, patent, and
other rightsin the United States and other jurisdictions, aswell as confidentiality procedures and contractual provisionsto protect our proprietary
technology, processes and other intellectual property.

We own four U.S. patents and five foreign national patents (one of each in Ireland, U.K., Germany, France, and The Netherlands).

+ U.S. Patent No. 7,388,518 (“the '518 Patent”) and the five foreign national patents belong to the same patent family and are directed to a
vehicle tracking system’s central host. The '518 Patent expires on December 13, 2027. All fiveforeign national patents expire on May 9,
2026.

+ U.S. Patent No. 8,751,163 (“the ' 163 Patent”) is directed to computer systems, methods and computer program products for providing
an electronic representation of aroute. The ' 163 Patent expires on September 9, 2031.

* U.S. Patent No. 8,918,243 (“the ' 243 Patent”) is directed to a computer system and method for storing and processing GPS datafor a
plurality of vehiclesto provide speed reports and alerts for fleets of vehicles, including alerts for speed data. The'243 Patent expires
on November 17, 2032.

+ U.S. Patent No. 8,626,419 (“the’419 Patent”) is directed to a system and method for processing GPS event data to identify frequent
stop locations. The'419 Patent expires on April 27, 2032.

We also own eight pending U.S. utility patent applications; five pending international applications filed under the Patent Cooperation
Treaty, i.e., PCT applications; and eleven pending European patent applications (“ EP applications”). Our patenting activitiesin the past five years
areasfollows:

In 2011, we filed three U.S. nonprovisional patent applications. One application was issued asthe’ 163 Patent, described above. Two
applications are pending. One pending application is directed to systems and methods for providing vehicle and fleet profiles. The other pending
application is directed to providing vehicle and fleet profiles and presentations of trends. In 2012, we filed two corresponding EP applications
based on the three U.S. applications. Both EP applications are currently pending.

In 2012, wefiled four U.S. nonprovisional patent applications. Two applications were issued as the’ 243 Patent and the ' 419 Patent, described
above. Two applications were abandoned. In 2012 and 2013, we filed three corresponding EP applications. All three EP applications are currently
pending.

In 2013, wefiled six U.S. nonprovisional patent applications. One application is directed to a system and method for managing fleet workflow.
One application is directed to managing driver timekeeping. Four applications are directed to a system and method for proprietary fleet
management technology. In 2013, we also filed two EP applications corresponding, respectively, to the workflow and timekeeping applications.
Both EP applications are currently pending.
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In 2014, wefiled four corresponding PCT applications based on the four U.S. nonprovisional applicationsfiled in 2013 that are directed to
systems and methods for proprietary fleet management technology. We filed four EP applications based on the PCT applications; the four EP
applications and four PCT applications are pending.

In 2015, wefiled one PCT application, which is directed to a system and method for accel erating route search.

We have seventeen trademark applications/registrationsin the United States, one trademark registration in the U.K., eleven trademark
applicationg/registrationsin Ireland, two trademark registrations in France, one trademark registration in Italy, three trademark
applicationg/registrationsin Australia, three trademark applications/registrationsin Mexico, six trademark applications/registrationsin the
European Community, two trademark applicationsin Brazil, one trademark registration in Canada, five trademark applications/registrationsin Chile,
and three trademark applicationsin India. These trademark applications/registrations relate to Fleetmatics' products and services, names, and
logos.

We also license technology from third parties. We believe our license agreements for third-party software and other intellectual property are
generally consistent with industry standard terms and conditions. See “ Risk Factors—Risks Related to our Business—We rely on third-party
software and other intellectual property to develop and provide our solutions and significant increases in licensing costs or defects in third-party
software could harm our business.”

Although the protection afforded by copyright, trade secret, trademark and patent law, written agreements and common law may provide
some advantages, we believe that the following factors help us to maintain a competitive advantage:
+ thetechnological skillsof our research and development personnel;
+ frequent enhancementsto our solutions; and
« continued expansion of our proprietary technology.
We generally enter into confidentiality and other written agreements with our employees, consultants and partners, and through these and

other written agreements, we attempt to control access to and distribution of our software, documentation and other proprietary technology and
other information.

Competition
We compete with point-to-point solution providers aswell as other companies with service offerings designed to address similar needs as
our solutions. The market for fleet management solutionsis highly fragmented. Some of our actual and potential competitors may enjoy
competitive advantages over us, such as greater name recognition, longer operating histories, more varied services, and greater financial,
technical, and other resources.
We believe that the key competitive factorsin the local services and distribution market include:
+ easeof initial setup and use;
+  product functionality, performance and reliability;
+ featuresthat best meet the needs of SMB fleet operators,
* businessintelligence capabilities;
» architecture scalability; and
s cost.
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We believe that our business intelligence approach to fleet management, efficient customer acquisition model, SaaS delivery model, deep
domain expertise and large user base enable us to compete effectively. We believe that many of our competitorsrely on up-front hardware salesto
finance their operations. Their business models are a significant investment hurdle for SMB customers. Additionally, many of these competitive
offerings are difficult to deploy and use and lack other features required by SMB customers.

Some of our competitors have made or may make acquisitions or enter into partnerships or other strategic relationshipsto offer amore
comprehensive service than we do. These combinations may make it more difficult for usto compete effectively, including on the basis of price,
sales and marketing programs, technology, or service functionality. We expect these trends to continue as companies attempt to strengthen or
maintain their market positions.

Employees

As of December 31, 2015, we had 1,151 full-time employees. None of our United States employeesis represented by alabor union with
respect to his or her employment with us. We have employeesin Italy and France who have the benefit of collective bargaining arrangements at
the national level. We consider our relationship with employees to be good and have not experienced any work stoppages.

Organizational Structure

Wewereincorporated in Ireland on October 28, 2004 as a private limited company. Before commencing our initial public offering, apublic
limited company known as Fleetmatics Group PL C became the hol ding company of the Fleetmatics group by way of a share-for-share exchangein
which the shareholders of Fleetmatics Group Limited exchanged their sharesin Fleetmatics Group Limited for identical sharesin Fleetmatics Group
PLC.

Our registered and principal officeislocated at Block C, Cookstown Court, Belgard Road, Tallaght, Dublin 24, Ireland. Our U.S. headquarters’
officeislocated at 1100 Winter Street, Waltham, Massachusetts and our tel ephone number is (781) 577-4600. We have additional officesin Rolling
Meadows, Illinois; Charlotte, North Carolina; Clearwater, Florida; Scottsdale, Arizona; and Solon, Ohio in the United States and international
officesin Reading, Berkshirein the United Kingdom; Florence and Ferrara, Italy; Utrecht, The Netherlands; Mriehel, Malta; Grenoble, France;
Sydney, Australia, and Warsaw, Poland.

We are aholding company and conduct substantially all of our business through our wholly-owned operating subsidiaries, Fleetmatics
Ireland Limited, Fleetmatics (UK) Limited, Fleetmatics USA, LLC, Fleetmatics Netherlands B.V ., Fleetmatics de México Sir.l., Fleetmatics Pty Ltd,
Fleetmatics (France) SAS, and Visirun S.p.A.

In 2015, we merged SageQuest LL C (“ SageQuest”) into our wholly-owned operating subsidiary, Fleetmatics USA, LLC.

We have other non-operating, wholly-owned entitiesin our group, including Fleetmatics Devel opment Limited, which holds certain group
intellectual property.

Additionally, we may, from time to time, incorporate subsidiaries for specific purposes or to carry out particular functions.
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Thefollowing chart shows our current corporate structure:
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Taxation in Ireland
Stamp Duty

Irish stamp duty typically arises on the transfer of sharesin an Irish incorporated company.

Shares Held Through Depository Trust Company

A transfer of our shares effected by means of the transfer of book entry interestsin Depository Trust Company, or DTC, should not be
subject to Irish stamp duty.

Shares Transferred Into or Out of DTC
A shareholder may transfer our sharesinto (or out of) DTC without giving riseto Irish stamp duty so long as:

(@ thereisno changein the ultimate beneficial ownership of the shares as aresult of the transfer; and
(b) thetransfer into (or out of) DTC isnot in contemplation of asale of the shares by the beneficial owner to athird party.

SharesHeld Outside of DTC

A transfer of our shareswhere any of the partiesto the transfer hold the shares outside of DTC, may be subject to Irish stamp duty
(currently at the rate of 1% of the higher of the price paid or the market value of the shares acquired). The transferee of the sharesistypically the
person that isliable to pay stamp duty.

Dueto the potential Irish stamp duty on transfers of our shares, we strongly recommend that shareholders hold their shares through DTC
(or through a broker who holds such shares through DTC).
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DTC Requirement

Inorder for DTC, Cede & Co. and National Securities Clearing Corporation, or NSCC, which provides clearing services for securitiesthat are
eligible for the depository and book-entry transfer services provided by DTC and registered in the name of Cede & Co., which entities are referred
to collectively asthe DTC Parties, to agree to provide services with respect to our ordinary shares, we have concluded a composition agreement
with the Revenue Commissioners of Ireland under which we have assumed any obligation of paying the liability for any Irish stamp duty or similar
Irish transfer or documentary tax with respect to our ordinary shares, on (@) transfersto which any of the DTC Partiesis aparty, or (b) which may
be processed through the services of any of the DTC Parties and the DTC Parties have received confirmation from the Revenue Commissioners of
Ireland that while such composition agreement remainsin force, the DTC Parties shall not be liable for any Irish stamp duty with respect to our
ordinary shares.

In addition, to assure the DTC Parties that they will not be liable for any Irish stamp duty or similar Irish transfer or documentary tax with
respect to our ordinary shares under any circumstances (including as aresult of achangein applicable law), and to make other provisions with
respect to our ordinary shares required by the DTC Parties, we and Computershare Trust Company, NA., or Computershare, aU.S. national
banking association acting as our transfer agent, entered into a Special Eligibility Agreement for Securities, with DTC, Cede & Co. and NSCC, or
the DTC Eligibility Agreement.

The DTC Eligibility Agreement providesfor certain indemnities of the DTC Parties by us and Computershare (as to which we have agreed to
indemnify Computershare) and also providesthat DTC may impose a global lock on our ordinary shares or otherwise limit transactionsin the
shares, or cause the shares to be withdrawn, and NSCC may, in its sole discretion, exclude our ordinary shares from its Continuous Net Settlement
service or any other service, and any of the DTC Parties may take other restrictive measures with respect to our ordinary sharesasit may deem
necessary and appropriate, without any liability on the part of any of the DTC Parties, (i) at any time that it may appear to any of the DTC Parties,
in any such party’s sole discretion, that to continue to hold or process transactionsin our ordinary shareswill giveriseto any Irish stamp duty or
similar Irish transfer or documentary tax liability with respect to our ordinary shares on the part of any of the DTC Parties or (ii) otherwise asthe
DTC'srules or the NSCC'srules provide.

Available I nformation

Our Internet website address is http://www.fleetmatics.com. Our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current
Reports on Form 8-K, including exhibits and amendments to those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Securities
Exchange Act of 1934 are available free of charge through the investor relations page of our Internet website as soon as reasonably practicable
after we electronically file such material with, or furnish it to, the Securities and Exchange Commission, or SEC. The information found on our
website is not part of this or any other report we file or furnish to the SEC.

Investors and others should note that we announce material financial information to our investors using our investor relations website
(http://ir.fleetmatics.com), SEC filings, press rel eases, conference calls and webcasts. We use these channels as well as social mediato
communicate to the public about our company, our services and other issues. It is possible that the information we post on our investor relations
website or on our social mediaoutlet could be deemed to be material information. Therefore, we encourage investors, the media, and others
interested in our company to review the information we post on the social media channels listed on our website. Fleetmatics has used, and intends
to continue to use, our investor relations website, aswell as our Twitter and LinkedIn accounts, as means of disclosing material non-public
information and for complying with its disclosure obligations under Regulation FD. Further corporate governance information, including our
governance guidelines, board committee charters, and code of business conduct and ethics, is also available on our investor relations website
under the heading “ Corporate Governance.” The contents of our websites are not intended to be incorporated by reference into this Annual
Report on Form 10-K or in any other report or document we file with the SEC, and any references to our websites are intended to be inactive textual
referencesonly.
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Y ou may read and copy any materials we file with the SEC at the SEC's Public Reference Room at 100 F Street, NE, Washington, DC 20549.
Y ou may obtain information on the operation of the Public Reference Room by calling the SEC at 1-800-SEC-0330. The SEC also maintains an
Internet website that contains reports, proxy and information statements, and other information regarding Fleetmatics. The SEC’s Internet website
addressiis http://www.sec.gov.

Information about Segment and Geogr aphic Revenue

Information about segment and geographic revenue is set forth in Note 18 of the Notes to Consolidated Financial Statements under Item 8 of
this Annual Report on Form 10-K.

Item 1A. Risk Factors

You should carefully consider the following risk factors and all other information contained in this Annual Report on Form 10-K before
deciding to invest in our ordinary shares. Therisks and uncertainties described below and elsewhere in this Annual Report on Form 10-K,
including in the section headed “ Management’s Discussion and Analysis of Financial Condition and Results of Operations,” could materially
adversely affect our business. Any of the following risks, as well as other risks not currently known to us, could adver sely affect our business,
financial condition, cash flow and results of operations. In such case, the trading price of our ordinary shares could decline, and you could lose
some or all of your investment.

Risks Related to Our Business
Failureto effectively and efficiently attract, sell to and retain SMB customerswould adversely affect our operating results.

We primarily market and sell our solutionsto SMBs. SMB customers are challenging to reach, acquire and retain in a cost-effective manner.
To grow our revenue, we must add new customers, sell additional functionality to existing customers and encourage existing customers to renew
their subscriptions. Selling to and retaining SMB customers is more difficult than selling to and retaining enterprise customers because SMB
customers generally:

* havehighfailurerates,

* aremoreprice sensitive;

+ aredifficult to reach with targeted sales campaigns;

* have higher churnratesin part because of the scale of their businesses and the ease of switching services; and
* generatelessrevenue per customer and per transaction.

If we are unable to market and sell our solutionsto SMBs with competitive pricing and in a cost-effective manner, our ability to grow our
revenue and maintain and grow our profitability will be harmed.

We may not be ableto retain and increase salesto our existing customers, which could negatively impact our financial results.

We generally license our solutions pursuant to customer agreements with an initial term of 36 months for fleet management customers and 12
months for field service management customers. Most agreements provide for renewal automatically for one or three-year periods unlessthe
customer elects otherwise, although our customers have no obligation to renew these agreements after their term expires. We also actively seek to
sell additional solutionsto our existing customers. If our efforts to satisfy our existing customers are not successful, we may not be able to retain
them or sell additional functionality to them and, asaresult, our revenue and ability to grow would be adversely affected. Customers may choose
not to renew their subscriptions for many reasons,
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including the belief that our serviceis not required for their business needs or is otherwise not cost-effective, adesire to reduce discretionary
spending, or abelief that our competitors' services provide better value. Additionally, our customers may not renew for reasons entirely out of our
control, such asthe dissolution of their business, which is particularly common for SMB customers, or an economic downturn in their industry,
such asoil and gas. A significant increase in our churn would have an adverse effect on our business, financial condition, and operating results.

A part of our growth strategy isto sell additional new features and solutions to our existing customers. Our ability to sell new featuresto
customers will depend in significant part on our ability to anticipate industry evolution, practices and standards and to continue to enhance
existing solutions, such asintegration with fuel cards and GPS navigation devices, or introduce or acquire new solutions on atimely basisto keep
pace with technological developments both within our industry and in related industries such as our recent acquisition of afield service job
management and scheduling application, and to remain compliant with any regulations mandated by federal agencies, such as the Federal Motor
Carrier Safety Administration, or state-mandated regul ations as they pertain to our subscribers. However, we may prove unsuccessful either in
developing new features or in expanding the third-party software and products with which our solutionsintegrate. In addition, the success of any
enhancement or new feature depends on several factors, including the timely completion, introduction and market acceptance of the enhancement
or feature. Any new solutions we develop or acquire might not be introduced in atimely or cost-effective manner and might not achieve the broad
market acceptance necessary to generate significant revenue. If any of our competitors implements new technologies before we are able to
implement them or better anticipates the innovation and integration opportunitiesin related industries, those competitors may be able to provide
more effective or cheaper solutions than ours.

Another part of our growth strategy isto sell additional subscriptionsto existing customers astheir fleet sizes increase. We cannot be
assured that our customers' fleet sizeswill continue to increase. A significant decrease in our ability to sell existing customers additional
functionality or subscriptions would have an adverse effect on our business, financial condition, and operating results.

Loss of, or asignificant reduction in subscriptions from, one or more enterprise customers could adversely affect our revenue and profitability.

While no single customer represented more than 5% of our revenue in the years ended December 31, 2015 or 2014, loss of one or more
enterprise customers could result in ameaningful decrease in revenue and profitability, as well asamaterial increase in our customer churn.
Because of the variability of industriesin which our enterprise customers operate and the unpredictability of economic conditionsin any particular
industry which comprises a significant number of our enterprise customers, the composition of, and the number of subscriptions from, our
enterprise customersislikely to change over time. If we |ose one or more enterprise customers, or if we experience asignificant reductionin
subscriptions from one or more enterprise customers, there is no assurance that we would be able to replace those customers to generate
comparable revenue over a short time period, which could harm our operating results and profitability.

Adver se economic conditions or reduced spending on information technology solutions, particularly by small and medium-sized local service
and distribution businesses, may adversely impact our revenue and profitability.

Uncertainty about future economic conditions makes it difficult for usto forecast operating results and to make decisions about future
investments. We are unable to predict the likely duration and severity of the current adverse economic conditionsin the U.S. and other countries,
particularly in Europe, but the longer the duration, the greater risks we face in operating our business. Furthermore, our solutions are designed
predominately for small and medium-sized local service and distribution businesses, which frequently have limited budgets and may be more likely
to be significantly affected by economic downturns and other macroeconomic factors affecting spending behavior than larger enterprises. SMB
customers may choose to spend the limited funds that
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they have on items other than our solutions and may experience higher failure and bankruptcy rates, which would negatively affect the overall
demand for our products, increase customer attrition and could cause our revenue to decline. We cannot assure you that current economic
conditions, worsening economic conditions or prolonged poor economic conditions will not have a significant adverse impact on the demand for
our solutions, and consequently on our results of operations and prospects.

Failure of local service and distribution businesses to adopt fleet management solutions could negatively impact our revenue.

We derive, and expect to continue to derive, substantially all of our revenue from the sale of subscriptions to our fleet management
solutions. As aresult, widespread acceptance and use of fleet management solutionsis critical to our future revenue growth and success. If the
market for fleet management solutions fails to grow or grows more slowly than we currently anticipate, demand for our solutions could be
negatively affected.

Changesin customer preferences for fleet management solutions may have a disproportionately greater impact on us than if we offered
multiple products and services. The market for fleet management solutions is subject to changing customer demand and trendsin preferences.
Some of the potential factorsthat could affect interest in and demand for our fleet management solutions include:

+ awareness of our brand and fleet management solutions generally;

+ thereliability of our solutions;

+ actual and perceived fuel and vehicle maintenance costs, including decreases in fuel prices;

+ assumptionsregarding general mobile workforce inefficiency;

+ theprice, performance, features, and availability of products and services that compete with ours;
» our ability to maintain high levels of customer satisfaction; and

+ therate of growth in online solutions generally.

Our dependence on various lead generation programs could adversely affect our operating resultsif we need to pay more for such programs
or we are unable to attract new customers at the same rate.

We use anumber of lead generation programs to promote our solutions. Significant increasesin the pricing of one or more of our lead
generation channels would increase our overall lead generation costs or cause us to choose less expensive and perhaps | ess effective channels.
For example, a portion of our potential customers locate our website through search engines, such as Google, Bing, and Y ahoo!, representing one
of the most efficient means for generating cost-effective SMB customer leads. If search engine companies modify their search algorithmsin a
manner that reduces the prominence of our listing, or if our competitors search engine optimization efforts are more successful than ours, fewer
potential customers may click through to our website. In addition, the cost of purchased listings has increased in the past and may continue to
increase in the future. Aswe add to or change the mix of our lead generation strategies, we may need to expand further into channels with
significantly higher costs than our current programs, which could adversely affect our operating results. If we are unable to maintain effective
advertising programs, our ability to attract new customers could be adversely affected, our advertising and marketing expenses could increase
substantially, and our operating results may suffer.

I f we are unableto successfully convert customer sales|eadsinto customers on a cost-effective basis, our revenue and operating results would
be adversely affected.

We generate substantially all of our revenue from the sale of subscriptionsto our solutions. In order to grow, we must continue to efficiently
convert customer leads, many of whom have not previously used fleet management solutions, into customers. Our Web-based sales team isthe
primary driver of cost-effective
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conversion of customer leadsinto customers, particularly in the case of SMB customers who are more difficult to reach with targeted sales
campaigns and who tend to generate less revenue per transaction. Our Web-based salesteam is able to sell our solutions to the geographically-
disparate SMB market much more efficiently than atraditional field-based direct sales force. To execute our growth plan, we must continue to
attract and retain highly qualified Web-based sales personnel. We may experience difficulty in hiring and retaining highly skilled Web-based sales
and marketing employees. Aninability to convert customer sales leads into customers on a cost-effective basis could adversely affect our revenue
and operating results.

Our quarterly operating results have fluctuated in the past and may fluctuate in the future, which could cause declines or volatility in the price
of our ordinary shares.

Our quarterly operating results have fluctuated in the past and may fluctuate in the future as aresult of avariety of factors, many of which
are outside of our control. If our quarterly operating results or guidance fall below the expectations of research analysts or investors, the price of
our ordinary shares could decline substantially. The following factors, among others, could cause fluctuationsin our quarterly operating results:

+ our ability to attract new customers and retain existing customers,

+ our ability to accurately forecast revenue and appropriately plan our expenses;

« our ability to introduce new features, including integration of our existing solutions with third-party software and devices;

+ theactions of our competitors, including consolidation within the industry, pricing changes or the introduction of new services;
« our ability to effectively manage our growth;

+ our ability to successfully manage any future acquisitions of businesses, solutions, or technologies;

» our ability to successfully sell into additional geographies utilizing our current lead generation and sales model;

+ thetiming and cost of developing or acquiring technologies, services, or businesses,

+ thetiming, operating costs, and capital expenditures related to the operation, maintenance, and expansion of our business;

»  service outages or security breaches and any related occurrences which could impact our reputation;

+ theimpact of worldwide economic, industry, and market conditions, including disruptionsin financial markets and the deterioration of
the underlying economic conditions in some countries, and those conditions specific to I nternet usage and online businesses;

+ trade protection measures (such astariffs and duties) and import or export licensing requirements;

» fluctuationsin currency exchange rates;

»  costsassociated with defending intellectual property infringement and other claims;

+ changesin government regulation affecting our business; and

« provision of fleet management solutions from an OEM-controlled channel, of which Fleetmatics may be excluded.

We believe that our quarterly revenue and operating results may vary significantly in the future and that period-to-period comparisons of
our operating results may not be meaningful. Y ou should not rely on the results of one quarter as an indication of future performance.
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If we fail to maintain an effective system of internal controls, we may not be able to accurately report our financial resultsor prevent fraud. As
aresult, our shareholders could lose confidencein our financial reporting, which could harm our business and the trading price of our
ordinary shares.

We have complied with Section 404 of the Sarbanes-Oxley Act of 2002 by assessing, strengthening and testing our system of internal
controls. Even though we concluded our internal controls over financial reporting were effective as of the end of the period covered by thisreport,
we need to continue to maintain our processes and systems and adapt them to changes as our business evolves and we rearrange management
responsibilities and reorganize our business accordingly. This continuous process of maintaining and adapting our internal controls and
complying with Section 404 is expensive and time-consuming and requires significant management attention. We cannot be certain that our
internal control measures will continue to provide adequate control over our financial processes and reporting and ensure compliance with
Section 404. Furthermore, as our business changes and if we expand through acquisitions of other companies, our internal controls may become
more complex and we will require significantly more resources to ensure our internal controls remain effective. Failure to implement required new or
improved controls, or difficulties encountered in their implementation, could harm our operating results or cause usto fail to meet our reporting
obligations. If we or our independent registered public accounting firm identify material weaknesses, the disclosure of that fact, evenif quickly
remediated, could reduce the market’s confidence in our financial statements and harm our stock price.

I f the accounting estimates we make, and the assumptions on which werely, in preparing our financial statements prove inaccurate, our
actual results may be adversely affected.

Our financial statements have been prepared in accordance with accounting principles generally accepted in the United States of America.
The preparation of these financial statements requires us to make estimates and judgments about, among other things, taxes, revenue recognition,
stock-based compensation costs, capitalization of internal-use software, investments, contingent obligations, allowance for doubtful accounts,
and intangible assets. These estimates and judgments affect the reported amounts of our assets, liabilities, revenues and expenses, the amounts of
charges accrued by us, and related disclosure of contingent assets and liabilities. We base our estimates on historical experience and on various
other assumptions that we believe to be reasonable under the circumstances and at the time they are made. If our estimates or the assumptions
underlying them are not correct, actual results may differ materially from our estimates and we may need to, among other things, accrue additional
chargesthat could adversely affect our results of operations, which in turn could adversely affect our stock price. In addition, new accounting
pronouncements and interpretations of accounting pronouncements have occurred and may occur in the future that could adversely affect our
reported financial results.

We are exposed to fluctuationsin currency exchange rates, which could expose usto losses.

A significant portion of our businessis conducted outside the U.S., and as such, we face exposure to movementsin non-U.S. currency
exchange rates. These exposures may change over time as business practices evolve and could have amaterial adverse impact on our financial
results and cash flows. Fluctuation in currency exchange rates impacts our operating results. Currently, we do not actively hedge against these
exposures. We intend to hedge only against those currency exposures associated with certain assets and liabilities denominated in non-functional
currencies, which will be intended to offset the impact of currency exchange rate fluctuations on certain non-functional currency assets and
liabilities. Our future attempts to hedge against these risks could be unsuccessful and expose usto losses.

We have an accumulated deficit and may not be able to sustain profitability, which may negatively impact our ability to achieve our business
objectives.

We reported net income of $38.8 million for 2015, $27.5 million for 2014, and $30.5 million for 2013. We cannot predict if we will be ableto
sustain profitability. We expect to continue making significant expenditures to develop and expand our business. The recent growth in our
revenue and customer base may not be sustainable, and we may not
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generate sufficient revenue to sustain profitability. We may incur significant lossesin the future for anumber of reasons, including the other risks
described in this section, and we may encounter unforeseen expenses, difficulties, complications and delays and other unknown events.
Accordingly, we may not be able to sustain profitability and the failure to fund our capital requirements may negatively impact our ability to
achieve our business objectives.

The market in which we participate is highly fragmented and competitive, with low barriersto entry. I f we do not compete effectively, our
operating results may be harmed.

The market for fleet management solutionsis highly fragmented, consisting of a significant number of vendors, competitive and rapidly
changing, with relatively low barriersto entry. Competition in our market is based primarily on thelevel of difficulty ininstalling, using and
maintaining solutions, total cost of ownership, product performance, functionality, interoperability, brand and reputation, distribution channels,
industries and the financial resources of the vendor. We expect competition to intensify in the future with the introduction of new technologies
and market entrants and with the possible consolidation of competitors. Mobile service and software providers, such as Garmin, provide limited
services at lower prices or no charge, such as basic GPS-based mapping, tracking and turn-by-turn directions that could be expanded or further
developed to more directly compete with our solutions. Vehicle OEM’s could provide factory-installed devices and may in turn compete directly
against us or indirectly against us by partnering with one or more fleet management suppliers, and we can provide no assurances we would
participate in this new ecosystem. Due to an assortment of differentiating capabilities and ease of use characteristics, we have historically been
able to command a premium price for our fleet management software offerings, however, as we increase our market share, our competitors may
reduce their pricing in order to more effectively compete with us. This could result in a decrease in our subscription volumes or cause our churn to
increase. We primarily compete with Masternaut Limited, Teletrac, Telogis, Inc., TomTom, and Verizon Network Fleet, and, to alesser extent, other
companies. Increased competition could result in reduced operating margins, increased sales and marketing expenses and the loss of market share,
any of which would likely cause serious harm to our operating results.

I ndustry consolidation may result in increased competition, which could result in aloss of customersor areduction in revenue.

Some of our competitors have made or may make acquisitions or may enter into partnerships or other strategic relationshipsto offer more
comprehensive services than they individually had offered or achieve greater economies of scale. In addition, new entrants not currently
considered to be competitors may enter our market through acquisitions, partnerships or strategic relationships. For example, CalAmp Corp., a
supplier of in-vehicle devices, acquired fleet management service providers who operate in the low-end stolen vehicle recovery business. Similarly,
aprovider of fuel cards acquired businesses which offer fleet management sol utions. We expect these trends to continue as companies attempt to
strengthen or maintain their market positions. Many of the potential entrants, particularly those providing enterprise-level solutions and those
who historically focused on the long-haul industry, may have competitive advantages over us, such as greater name recognition, longer operating
histories, more varied services and larger marketing budgets, aswell as greater financial, technical and other resources. The companies resulting
from combinations or that expand or vertically integrate their business to include the SMB market that we address may create more compelling
service offerings and may offer greater pricing flexibility than we can or may engage in business practices that make it more difficult for usto
compete effectively, including on the basis of price, sales and marketing programs, technology or service functionality. These pressures could
result in a substantial 1oss of our customers or areduction in our revenue.

Our inability to adapt to rapid technological changein our industry and related industries could impair our ability to remain competitive and
adversely affect our results of operations.

Theindustry in which we compete and related industries are characterized by rapid technological change, frequent introductions of new
products and evolving industry standards. In addition to the fleet management solutions industry, we are subject to changesin the automotive,
mobile handset, GPS navigation device and work

23



Table of Contents

flow software industries. Asthe technology used in each of these industries evolves, we will face new integration and competition challenges. For
example, as automobile manufacturers evolve in-vehicle technology, GPS tracking devices may become standard equipment and compete against
our solutions. As more SMB’s become reliant on fleet management solutions, they may seek additional integrated information such as that
available from avehicle's controller area network bus (CANBUS) or avehicle's OBD port. Furthermore, major gainsin fuel efficiency may lead to a
relative decrease in the demonstrable return on investment of our solutions perceived by our customers. If we are unable to adapt to rapid
technological change, it could adversely affect our results of operations and our ability to remain competitive.

An assertion by a third party that we areinfringing itsintellectual property could subject usto costly and time-consuming litigation or
expensive licenses and our business could be harmed.

The fleet management and technol ogy industries are characterized by the existence of alarge number of patents, copyrights, trademarks and
trade secrets and by frequent litigation based on allegations of infringement or other violations of intellectual property rights. Much of this
litigation involves patent holding companies or other adverse patent owners who have no relevant product revenues of their own, and against
whom our own patent portfolio may provide little or no deterrence.

We cannot assure you that we will prevail in any current or future intellectual property infringement or other litigation given the complex
technical issues and inherent uncertaintiesin such litigation. Defending such claims, regardless of their merit, could be time-consuming and
distracting to management, result in costly litigation or settlement, cause devel opment delays, or require us to enter into royalty or licensing
agreements. |n addition, we could be obligated to indemnify our customers against third parties' claims of intellectual property infringement based
on our solutions. If our solutions violate any third-party intellectual property rights, we could be required to withdraw those sol utions from the
market, re-devel op those solutions or seek to obtain licenses from third parties, which might not be available on reasonable terms or at all. Any
efforts to re-devel op our solutions, obtain licenses from third parties on favorable terms or license a substitute technol ogy might not be successful
and, in any case, might substantially increase our costs and harm our business, financial condition and operating results. Withdrawal of any of our
solutions from the market could harm our business, financial condition and operating results.

In addition, we incorporate open source software into our platform. Given the nature of open source software, third parties might assert
copyright and other intellectual property infringement claims against us based on our use of certain open source software programs. The terms of
many open source licenses to which we are subject have not been interpreted by U.S. or courts of other jurisdictions, and thereisarisk that those
licenses could be construed in amanner that imposes unanticipated conditions or restrictions on our ability to commercialize our solutions. In that
event, we could be required to seek licenses from third partiesin order to continue offering our solutions, to re-develop our solutions, to
discontinue sales of our solutions, or to release our proprietary software source code under the terms of an open source license, any of which
could adversely affect our business.

I f we are unableto protect our intellectual property and proprietary technologies, our business may be adver sely affected.

Our future success and competitive position depend in large part on our ability to protect our intellectual property and proprietary
technologies. Werely on acombination of trademark, patent, copyright, and trade secret laws, aswell as confidentiality procedures and
contractual restrictions, to establish and protect our intellectual property rights, al of which provide only limited protection and may not currently
or in the future provide us with a competitive advantage. We cannot assure you that any future trademark registrations will beissued for pending
or future applications or that any registered trademarks will be enforceable or provide adequate protection of our proprietary rights. We have four
issued U.S. patents and eight pending U.S. patent applications. We have one Irish patent and one European patent that has been validated in the
UK, France, Germany, and The

24



Table of Contents

Netherlands. We also have five pending international patent applications filed under the Patent Cooperation Treaty and eleven European patent
applications. We have seventeen trademark applications/registrations in the United States, one trademark registration in the U.K., eleven trademark
applicationgregistrationsin Ireland, two trademark registrations in France, one trademark registration in Italy, three trademark
applicationg/registrationsin Australia, three trademark applications/registrationsin Mexico, six trademark applications/registrationsin the
European Community, two trademark applicationsin Brazil, one trademark registration in Canada, five trademark applications/registrationsin Chile,
and three trademark applicationsin India. We cannot assure you that any patents or trademarks will issue from any of our pending or future patent
or trademark applications, that any patents or trademarks that issue from such applicationswill give usthe protection that we seek, or that any
such patents or trademarks will not be challenged, invalidated, or circumvented. Any patents or trademarks that may issue in the future from our
pending or future patent and trademark applications may not provide sufficiently broad protection and may not be enforceable in actions against
aleged infringers.

We cannot assure you that the steps we take will be adequate to protect our technologies and intellectual property, our patent and
trademark applicationswill lead to issued patents or registered trademarks, others will not develop or patent similar or superior technologies or
solutions, or that our patents, trademarks, and other intellectual property will not be challenged, invalidated, or circumvented by others.
Furthermore, effective patent, trademark, copyright, and trade secret protection may not be available in every country in which our solutions are
available or where we have employees or independent contractors. In addition, the legal standards relating to the validity, enforceability, and
scope of protection of intellectual property rightsin Internet-related industries are uncertain and still evolving.

The steps we have taken and will take may not prevent unauthorized use, reverse engineering, or misappropriation of our technologies and
we may not be able to detect any of the foregoing. Others may independently devel op technologies that infringe on our intellectual property
rights. Defending and enforcing our intellectual property rights may result in litigation, which can be costly and divert management attention and
resources. Any such litigation may not be successful even if such rights have been infringed, and an adverse decision could limit the scope of
such rights. If our efforts to protect our technologies and intellectual property are inadequate, the value of our intangible assets may be diminished
and competitors may be able to replicate our solutions and methods of operations. Any of these events could have a material adverse effect on our
business, financial condition, and operating results.

We depend in part on confidentiality agreements that may not adequately protect our trade secrets and proprietary information, which could
adversely affect our business.

We have devoted substantial resources to the development of our proprietary technol ogies and related processes. In order to protect our
proprietary technologies and processes, werely in part on trade secret laws and confidentiality agreements with our employees, licensees,
independent contractors, and advisors. These agreements may not effectively prevent disclosure of confidential information and may not provide
an adequate remedy in the event of unauthorized disclosure of confidential information. In addition, others may independently discover our trade
secrets or develop similar technol ogies and processes, and, in either event we would not be able to assert trade secret rights. Further, lawsin
certain jurisdictions may afford little or no trade secret protection, and any changesin, or unexpected interpretations of, the intellectual property
lawsin any country in which we operate may compromise our ability to enforce our intellectual property rights. Costly and time-consuming
litigation could be necessary to enforce and determine the scope of our intellectual property rights, and failure or inability to obtain or maintain
trade secret protection or otherwise protect our intellectual property rights could adversely affect our business.

We rely on third-party software and other intellectual property to develop and provide our solutions and significant increasesin licensing
costs or defectsin third-party software could harm our business.

Werely on software and other intellectual property licensed from third parties to develop and offer our solutions, including mapping
software and data from Google to provide solutions to our customers. In addition,
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we may need to obtain future licenses from third parties to use software or other intellectual property associated with our solutions. We cannot
assure you that these licenses will be available to us on acceptable terms, without significant price increases or at all. Any loss of the right to use
any such software or other intellectual property required for the development and maintenance of our solutions could result in delaysin the
provision of our solutions until equivalent technology is either developed by us, or, if available from others, isidentified, obtained, and integrated,
which could harm our business. Any errors or defectsin third-party software could result in errors or afailure of our solutions, which could harm
our business.

Our solutionsintegrate with third-party technologies and if our solutions become incompatible with these technologies, our solutions would
lose functionality and our customer acquisition and retention could be adversely affected.

Our solutions integrate with third-party software and devices to allow our solutions to perform key functions. For example, we offer
integration from our fleet management offering with work flow software products, such as ARRIS Solutions, Garmin GPS navigation devices and
fuel card providers such as FleetCor, among others. Although to date this integration has been accomplished using open software interfaces and
simple physical linkages, we cannot guarantee that this ease of integration will continue or that we will be able to integrate with other products as
easily or without additional cost. Our field service application integrates with MY OB, QuickBooks and anumber of other accounting packages,
and we plan to add others over time. Errors, viruses or bugs may be present in third-party software that our customers use in conjunction with our
solutions. Changes to third-party software that our customers use in conjunction with our solutions could also render our solutionsinoperable.
Customers may conclude that our software is the cause of these errors, bugs or viruses and terminate their subscriptions. Theinability to easily
integrate with, or any defectsin, any third-party software could result in increased costs, or in delaysin software releases or updates to our
products until such issues have been resolved, which could have a material adverse effect on our business, financial condition, results of
operations, cash flows and future prospects and could damage our reputation.

We have experienced rapid growth in recent periods. | f we fail to manage our growth effectively, we may be unable to execute our business
plan, maintain high levels of service or address competitive challenges adequately.

We increased our number of full-time employeesto 1,151 at December 31, 2015 from 836 at December 31, 2014, 659 at December 31, 2013, 476
at December 31, 2012, 408 at December 31, 2011 and 290 at December 31, 2010. Our subscription revenue increased to $284.8 million in 2015 from
$231.6 millionin 2014, $177.4 million in 2013, $127.5 million in 2012, $92.3 millionin 2011, and $64.7 million in 2010. Our growth has placed, and may
continue to place, asignificant strain on our managerial, administrative, operational, financial and other resources. Weintend to continue to further
expand our overall business, customer base, headcount and operations both domestically and internationally. Operating aglobal organization and
managing a geographically dispersed workforce will require substantial management effort and significant additional investment in our
infrastructure. We will be required to continue to improve our operational, financial and management controls and our reporting procedures and we
may not be able to do so effectively. As such, we may be unable to manage our expenses effectively in the future, which may negatively impact
our gross profit or operating expensesin any particular quarter.

Theloss of one or more of our key personnel, or our failureto attract, train and retain other highly qualified personnel, could harm our
business.

We depend on the continued service and performance of our key personnel, including our senior management. In addition, the sales and
customer service-driven focus of our business and employees are vital to our growth plan. The loss of key personnel, including key members of
our management team, aswell as certain of our key marketing, sales, product development, or technology personnel, could disrupt our operations
and have an adverse effect on our ability to grow our business. To execute our growth plan, we must attract and retain
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highly qualified personnel. Competition for these employeesisintense, and we may not be successful in attracting and retaining qualified
personnel. We may experience difficulty in hiring and retaining highly skilled employees with appropriate qualifications. New hiresrequire
significant training and, in most cases, take significant time before they achieve full productivity. Our recent hires and planned hires may not
become as productive as we expect, and we may be unable to hire or retain sufficient numbers of qualified individuals. If we fail to attract and train
new personnel, or fail to retain, focus and motivate our current personnel, our business and growth prospects could be severely harmed.

We may expand by acquiring or investing in other companies, which may divert our management’s attention, result in dilution to our
shareholders, and consume resources that are necessary to sustain our business.

We may in the future acquire complementary products, services, technologies, or businesses. In November 2015, Fleetmatics acquired
Visirun, a SaaS-based provider of fleet management sol utions headquartered in Ferrara, Italy. We believe that the acquisition of Visirun enables us
to scale our European subscriber base while also bringing us important Italian market expertise. In February 2015, Fleetmatics acquired Ornicar, a
SaaS provider of fleet management solutions in France. The acquisition of Ornicar and the French market expertise of the Ornicar team accelerated
our presence and brand in a country that we believe offers us one of the largest market opportunitiesin Europe. In May 2014, we acquired KKT,
the developer of Routist, a SaaS-based, intelligent vehicle routing solution which we are integrating with our Fleetmatics REVEAL and Fleetmatics
WORK offerings. In August 2013, we acquired Connect2Field, which provided us afield service job management and scheduling application
which we have integrated as part of our fleet management system as well as continued to make available on a stand-alone basis. We also may enter
into relationships with other businesses to expand our portfolio of solutions or our ability to provide our solutionsin foreign jurisdictions.
Negotiating these transactions can be time-consuming, difficult and expensive, and our ability to complete these transactions may often be subject
to conditions or approvals that are beyond our control. Consequently, these transactions, even if undertaken and announced, may not close.

An acquisition, investment, or new business relationship may result in unforeseen operating difficulties and expenditures. In particular, we
may encounter difficulties assimilating or integrating the businesses, technol ogies, products, personnel, or operations of acquired companies,
particularly if the key personnel of the acquired company choose not to work for us, the acquired company’s technology is not easily adapted to
be compatible with ours, or we have difficulty retaining the customers of any acquired business due to changes in management or otherwise.
Additionally, we may encounter difficultiesintegrating our acquired companies to our standardized accounting systems to provide us with the
necessary accounting controls needed for our continued financial reporting requirements as a public company. Acquisitions may also disrupt our
business, divert our resources, and reguire significant management attention that would otherwise be available for the devel opment of our
business. Any problems or delays associated with the integration or the failure to complete the integrations on atimely basis could adversely
affect our ability to report financial information, including the filing of our quarterly or annual reports with the SEC on atimely and accurate basis.
Moreover, the anticipated benefits of any acquisition, investment, or business relationship may not be realized or we may be exposed to unknown
liabilities, including litigation against the companies we may acquire. For one or more of those transactions, we may:

+ issue additional equity securitiesthat would dilute our shareholders;
+ use cash that we may need in the future to operate our business;
* incur debt on terms unfavorable to us or that we are unable to repay or that may place burdensome restrictions on our operations;
* incur large charges or substantial liabilities; or
*  become subject to adverse tax consequences, or substantial depreciation, deferred compensation or other acquisition-related
accounting charges.
Any of these risks could harm our business and operating results.
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We may face many risks associated with our continued expansion internationally, which could harm our business, financial condition, and
operating results.

We anticipate that our continued efforts to expand internationally will entail the marketing and advertising of our solutions and brand. We
also do not have substantial experiencein selling our solutionsin international markets outside of the U.S., Canada, the U.K. and Ireland or in
conforming to thelocal cultures, standards, or policies necessary to successfully compete in those markets, and we may be required to invest
significant resources in order to do so such aswe have donein France and Italy. We may not succeed in these efforts or achieve our customer
acquisition or other goals. In some international markets, customer preferences and buying behaviors may be different, and we may use business
or pricing modelsthat are different from our traditional subscription model to provide fleet management solutionsto customersin those markets or
we may be unsuccessful in implementing the appropriate business model. Our revenue from new foreign markets may not exceed the costs of
establishing, marketing, and maintaining our international offerings. In addition, the current economic instability in the Eurozone could have many
adverse consequences on our international expansion, including sovereign default, liquidity and capital pressures on Eurozone financial
institutions, reducing the availability of credit and increasing the risk of financial sector failures and therisk of one or more Eurozone member
states leaving the euro, resulting in the possibility of capital and exchange controls and uncertainty about the impact of contracts and currency
exchange rates.

In addition, conducting expanded international operations subjects us to new risks that we have not generally faced in our current
markets. These risksinclude:

» localization of our solutions, including the addition of foreign languages and adaptation to new local practices and regulatory
requirements;

+ lack of experiencein other geographic markets;

» strong local competitors;

» thecost and burden of complying with, lack of familiarity with, and unexpected changesin, foreign legal and regulatory requirements;
+ difficultiesin managing and staffing international operations;

+ fluctuationsin currency exchange rates or restrictions on foreign currency;

+ potentially adverse tax consequences, including the complexities of transfer pricing, value added or other tax systems, double taxation
and restrictions and/or taxes on the repatriation of earnings;

* dependence on third parties, including commercial partners with whom we do not have extensive experience;
» increased financia accounting and reporting burdens and complexities;

» increased risk of work stoppages and/or other employment issues arising under nationally sponsored collective bargaining
agreements;

» political, social, and economic instability, terrorist attacks, and security concernsin general; and
* reduced or varied protection for intellectual property rightsin some countries.

Operating in international markets also requires significant management attention and financial resources. The investment and additional
resources required to establish operations and manage growth in other countries may not produce desired levels of revenue or profitability.

Our software contains encryption technologies, certain types of which are subject to U.S. and foreign export control regulationsand, in
some foreign countries, restrictions on importation and/or use. Any failure on our part to comply with encryption or other applicable export control
reguirements could result in financial penaltiesor
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other sanctions under the U.S. export regulations, including restrictions on future export activities, which could harm our business and operating
results. Regulatory restrictions could impair our access to technol ogies needed to improve our solutions and may also limit or reduce the demand
for our solutions outside of the U.S.

Our solutionsrely on cellular and GPS networks and any disruption, failure or increase in costs could impede our profitability and harm our
financial results.

Two critical linksin our current solutions are between in-vehicle devices and GPS satel lites and between in-vehicle devices and cellular
networks, which allow usto obtain location data and transmit it to our system. Increases in the fees charged by cellular carriersfor data
transmission or changes in the cellular networks, such as acellular carrier discontinuing support of the network currently used by our in-vehicle
devices, requiring retrofitting of our in-vehicle devices could increase our costs and impact our profitability. We have migrated new installations to
the next generation of cellular network compatibility in order to maximize expected useful life of our in-vehicle devices, however, cellular carriers
could in the future migrate all otted bandwidth from one network to another. Also, while we have included the ability to store GPS datain our in-
vehicle devicesin case of temporary cellular network connectivity failure, widespread disruptions or extended failures of the cellular networks
would adversely affect the timeliness of our solutions' functionality and utility and harm our financial results. Our field service job management
and scheduling application utilizes the field worker’s smartphone and communicates over their cellular networks.

GPSisasatellite-based navigation and positioning system consisting of a constellation of orbiting satellites. These satellites and their
ground support systems are complex electronic systems subject to electronic and mechanical failures and possible sabotage and it is not certain
that the U.S. government will remain committed to the operation and maintenance of GPS satellites over along period. In addition, technologies
that rely on GPS depend on the use of radio frequency bands and any modification of the permitted uses of these bands may adversely affect the
functionality of GPS and, in turn, our solutions. The satellites and their ground control and monitoring stations are maintained and operated by the
U.S. Department of Defense. The Department of Defense does not currently charge users for access to the satellite signals, but we cannot assure
you that they will not do so in the future.

Evolving regulation and changesin applicable lawsrelating to the I nternet and data privacy may increase our expendituresrelated to
compliance efforts or otherwise limit the solutions we can offer, which may harm our business and adversely affect our financial condition.

As Internet commerce continues to evolve, increased regulation by federal, state or foreign agencies becomes more likely. We are
particularly sensitive to these risks because the Internet is a critical component of our SaaS business model. In addition, taxation of services
provided over the Internet or other chargesimposed by government agencies or by private organizations for accessing the Internet may be
imposed. Any regulation imposing greater fees for Internet use or restricting information exchange over the Internet could result in adeclinein the
use of the Internet and the viability of Internet-based services, which could harm our business.

Our solutions and products enable usto collect, manage and store awide range of datarelated to fleet management such as vehicle location
and fuel usage, speed and mileage and, in the case of our field service application, includes customer information, job data, schedule and invoice
information. A valuable component of our solutionsis our ability to analyze this data to present the user with actionable business intelligence. We
obtain our data from avariety of sources, including our customers and third-party providers. We cannot assure you that the datawe require for
our proprietary data setswill be available from these sources in the future or that the cost of such datawill not increase. The United States and
various state governments have adopted or proposed limitations on the collection, distribution and use of personal information. Several foreign
jurisdictions, including the European Union and the United Kingdom, have adopted legislation (including directives or regulations) that increase
or change the requirements governing data collection and storage in these jurisdictions. If our privacy or data security measuresfail to comply, or
are perceived to fail to comply, with current or future
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laws and regulations, we may be subject to litigation, regulatory investigations or other liabilities. Moreover, if future laws and regulations limit our
clients’ ability to use and share this data or our ability to store, process and share data with our clients over the Internet, demand for our solution
could decrease, our costs could increase, and our results of operations and financial condition could be harmed.

Failure to maintain the security of our information and technology networks, including information relating to our customers and employees,
could adversely affect us. Furthermore, if security breachesin connection with the delivery of our services allow unauthorized third partiesto
obtain control or access of our fleet and field management solutions, our reputation, business, results of operations and financial condition
could be harmed.

We are dependent on information technology networks and systems, including the Internet, to process, transmit and store electronic
information and, in the normal course of our business, we collect and retain certain information pertaining to our customers and employees. The
protection of customer and employee datais critical to us. We devote significant resources to addressing security vulnerabilitiesin our products
and information technology systems, however, the security measures put in place by us cannot provide absol ute security, and our information
technology infrastructure may be vulnerable to criminal cyber-attacks or data security incidents due to employee or customer error, malfeasance, or
other vulnerabilities. Cybersecurity attacks are increasingly sophisticated, change frequently, and often go undetected until after an attack has
been launched. We may fail to identify these new and complex methods of attack, or fail to invest sufficient resourcesin security measures. We
cannot be certain that advances in cyber-capabilities or other developments will not compromise or breach the technology protecting the networks
that access our services.

If a security breach occurs, our reputation, business, results of operations and financial condition could be harmed. Though it isdifficult to
determine what harm may directly result from any specific interruption or security breach, any failure or perceived failure to maintain performance,
reliability, security and availability of systems or the actual or potential theft, loss, fraudulent use or misuse of our products or the personally
identifiable data of a customer or employee, could result in:

* harmto our reputation or brand, which could lead some customers to seek to stop using certain of our services, reduce or delay future
purchases of our services, use competing services, or materially and adversely affect the overall market perception of the security and
reliability of our services;

+ individual and/or class action lawsuits, which could result in financial judgments against us and which would cause us to incur legal
fees and costs;

+ stateor federal enforcement action, which could result in fines and/or penalties and which would cause usto incur legal feesand
costs; and/or

+ additional costs associated with responding to the interruption or security breach, such asinvestigative and remediation costs, the
costs of providing customers with notice of the breach, legal fees, the costs of any additional fraud detection activities, or the costs of
prolonged system disruptions or shutdowns.

Any of these actions could materially adversely impact our business and results of operations.

Our software may contain undetected errors, defects or other software problems, and if wefail to correct any defect or other software
problems, we could lose customers or incur significant costs, which could result in damage to our reputation or harm to our operating results.

Although we warrant that our software will be free of defects for various periods of time, our software platform and its underlying
infrastructure are inherently complex and may contain material defects or errors. We must update our solutions quickly to keep pace with the
rapidly changing market and the third-party software and devices with which our solutionsintegrate, and we have a history of frequently
introducing new versions. We have from time to time found defects in our software and may discover additional defectsin the future,
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particularly aswe continue to migrate our product offering to asingle platform. We may not be able to detect and correct defects or errors before
customers begin to use our platform or its applications. Consequently, our solutions could contain undetected errors or defects, especially when
first introduced or when new versions are rel eased. We implement bug fixes and upgrades as part of our regular system maintenance, which may
lead to system downtime. Even if we are able to implement the bug fixes and upgrades in atimely manner, any history of defects or inaccuraciesin
the performance of our software for our customers could result in damage to our reputation or harm to our operating results.

Any significant disruption in service on our websites or in our computer systems could damage our reputation and result in a loss of
customers, which would harm our business and operating results.

Our brand, reputation, and ability to attract, retain, and serve our customers are dependent upon the reliable performance of our service and
our customers’ ability to access our solutions at all times. Our customersrely on our solutions to make operating decisions related to their fleet, as
well asto measure, store and analyze valuable data regarding their businesses. Our solutions are vulnerable to interruption and our data centers
are vulnerable to damage or interruption from human error, intentional bad acts, computer viruses or hackers, earthquakes, hurricanes, floods, fires,
war, terrorist attacks, power losses, hardware failures, systemsfailures, telecommunications failures, and similar events, any of which could limit
our customers’ ability to access our solutions. Prolonged delays or unforeseen difficulties in connection with adding capacity or upgrading our
network architecture may cause our service quality to suffer. Any event that significantly disrupts our service or exposes our data to misuse could
damage our reputation and harm our business and operating results, including reducing our revenue, causing us to issue credits to customers,
subjecting usto potential liability, harming our churn rates, or increasing our cost of acquiring new customers.

We host our solutions and serve all of our customers from our network servers, which are principally located at third-party data center
facilitiesin the United States and Europe. While we control and have access to our servers and all of the components of our network that are
located in our external data centers, we do not control the operation of these facilities. Problems faced by our third-party data center locations, with
the tel ecommuni cations network providers with whom we or they contract, or with the systems by which our telecommunications providers
allocate capacity among their customers, including us, could adversely affect the experience of our customers. Our third-party data center
operators could decide to close their facilities without adequate notice. In addition, any financial difficulties, such as bankruptcy, faced by our
third-party data center operators or any of the service providers with whom we or they contract may have negative effects on our business, the
nature and extent of which are difficult to predict. Additionally, if our data centers are unable to keep up with our growing needs for capacity, this
could have an adverse effect on our business. Our disaster recovery systems are located at our third-party hosting facilities. While we are
increasing redundancy, our systems have not been tested under actual disaster conditions and may not have sufficient capacity to recover all data
and servicesin the event of an outage. In the event of a disaster in which our disaster recovery systems are irreparably damaged or destroyed, we
would experience interruptions in access to our products. Any changesin third-party service levels at our data centers or any errors, defects,
disruptions, or other performance problems with our solutions could harm our reputation and may damage our data. Interruptionsin our services
might reduce our revenue, cause us to issue credits or refunds to customers, subject us to potential liability, or harm our churn rates.

We provide minimum service level commitments to certain of our customers, and our failure to meet them could cause usto issue credits for
future subscriptions or pay penalties, which could harm our results of operations.

Certain of our customer agreements currently, and may in the future, provide minimum service level commitments regarding items such as
uptime, functionality or performance. If we are unable to meet the stated service level commitments for these customers or suffer extended periods
of service unavailability, we are or may be contractually obligated to provide these customers with credits for future subscriptions, provide
services at no cost, or pay other penalties which could adversely impact our revenue. We do not currently have any reserves on our balance sheet
for these commitments.
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Changesin our effective tax rate may reduce our net incomein future periods.

While we believe that our organization as an Irish entity should improve our ability to maintain a competitive worldwide effective corporate
tax rate, we cannot give any assurance as to what our effective tax rate will be because of, among other things, uncertainty regarding the tax
policies of the jurisdictions where we operate. In general, under current Irish legislation, acompany isregarded asresident for tax purposesin
Ireland if it is centrally managed and controlled in Ireland, or, in certain circumstances, if it isincorporated in Ireland. Trading income of an Irish
resident company is generally taxable at the Irish corporation tax rate of 12.5%. Non-trading income of an Irish resident company (e.g., interest
income, rental income, dividends or other passive income) is taxable at arate of 25%.

Effectivein 2015, our legal entity which isthe owner of our intellectual property has become anon-resident Irish entity. We expect that the
effect of thiswill be to reduce our consolidated tax liability.

A number of factors may increase our future effective tax rates, including:

+ thejurisdictionsin which profits are determined to be earned and taxed;

+ theresolution of issues arising from tax audits with various tax authorities;

+ changesin the valuation of our deferred tax assets and liabilities;

* increasesin expense not deductible for tax purposes, including transaction costs and impairments of goodwill in connection with
acquisitions;

+ changesin availabletax credits;

+ changesin share-based compensation;

» changesintax laws or the interpretation of such tax laws, and changesin generally accepted accounting principles; and

+ challengesto the transfer pricing policiesrelated to our structure.

Our tax position could be adversely impacted by changesin tax rates, tax laws, tax treaties or tax regulations or changesin the interpretation
of such laws, treaties or regulations by the tax authoritiesin Ireland, the U.S. and other jurisdictions. For example, any amendments to the current
double taxation treaties between Ireland and other jurisdictions, including the U.S., could subject us to increased taxation. In the normal course of
business, we are subject to examination by various taxing authorities. As of December 31, 2015, we remain subject to examination in our material

jurisdictions: the United States for tax years 2012 through 2015, in Ireland for tax years 2010 through 2015, and in the United Kingdom for tax years
2014 through 2015. We currently are under audit by the Internal Revenue Service for 2013 and 2014 and by the Irish Taxing Authority for 2012.

Our actual effective tax rate may vary from our expectation and that variance may be material.

Failure to manage the risks associated with such changes, or misinterpretation of the laws relating to taxation, could result in increased
charges, financial loss, including penalties, and reputational damage and materially and adversely affect our results, financial condition and
prospects.

Increasesin credit card processing fees would increase our operating expenses and adversely affect our operating results.

A large percentage of our customers purchase our solutions with credit cards and el ectronic funds transfers, and our business depends
upon our ability to offer credit card payment options, which we offer using third-party processing services. We cannot assure you that credit card
issuers will not increase their credit card processing fees, which could in turn lead to increases in the fees charged by our third-party processors.
In addition, our
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third-party processors, like any credit card issuer, could increase their credit card processing fees if we experience excessive chargebacks or for
other reasons. Given the percentage of our revenue received from credit card purchases, any increase in processing fees could adversely affect our
business and operating results.

If the security of our customers' confidential information stored in our system is breached or otherwise subjected to unauthorized access, we
could be subject to financial liability, our reputation could be harmed and customers may be reluctant to use our solutions.

Werely on third-party encryption and authentication technology to provide secure transmission of confidential information over the
Internet, including customer credit card and bank account numbers. Advancesin technological capabilities, new discoveriesin the field of
cryptography or other events or developments could result in acompromise or breach of the technology we use to protect sensitive transaction
data. Any security breaches, unauthorized access, unauthorized usage, virus or similar breach or disruption could result in loss of confidential
information, personal dataand customer content, damage to our reputation, early termination of our contracts, litigation, regulatory investigations
or other liabilities. If any such compromise of our security, or the security of our customers or service providers, were to occur as aresult of third-
party action, employee error, malfeasance or otherwise, it could result in misappropriation of proprietary information or interruptionsin operations
and have an adverse impact on our reputation or the reputation of our customers. If we are unable to detect and prevent unauthorized access to
our systems or use of credit cards and bank account numbers, our business could suffer.

Our operating results may be harmed if we arerequired to collect sales, servicesor other related taxesfor our solutionsin jurisdictionswhere
we have not historically done so.

We do not believe that we are required to collect sales, use, services or other similar taxes from our customersin certain jurisdictions.
However, one or more countries or states may seek to impose sales, use, services, or other tax collection obligations on us, including for past
sales. A successful assertion by one or more jurisdictions that we should collect sales or other taxes on the sale of our solutions could result in
substantial tax liabilities for past sales and decrease our ability to compete for future sales. Each country and each state has different rules and
regulations governing sales and use taxes and these rules and regulations are subject to varying interpretations that may change over time. We
review these rules and regulations periodically and, when we believe sales and use taxes apply in aparticular jurisdiction, voluntarily engage tax
authoritiesin order to determine how to comply with their rules and regul ations. We cannot assure you that we will not be subject to sales and use
taxes or related penalties for past salesin jurisdictions where we presently believe sales and use taxes are not due. We reserve estimated sales and
use taxes on our financial statements but we cannot be certain that we have made sufficient reservesto cover taxes.

Providers of goods or services are typically held responsible by taxing authorities for the collection and payment of any applicable sales and
similar taxes. If one or more taxing authorities determines that taxes should have, but have not, been paid with respect to our solutions, we may be
liable for past taxesin addition to being required to collect sales or similar taxes in respect of our solutions going forward. Liability for past taxes
may also include very substantial interest and penalty charges. Our client contracts provide that our clients must pay all applicable sales and
similar taxes. Nevertheless, clients may be reluctant to pay back taxes and may refuse responsibility for interest or penalties associated with those
taxes or we may determine that it would not be feasible to seek reimbursement. If we are required to collect and pay back taxes and the associated
interest and penalties and if our clients do not reimburse us for al or a portion of these amounts, we will have incurred unplanned expenses that
may be substantial. Moreover, imposition of such taxes on our solutions going forward will effectively increase the cost of such solutionsto our
clients.

Many states are also pursuing legislative expansion of the scope of goods and services that are subject to sales and similar taxes aswell as
the circumstances in which avendor of goods and services must collect such
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taxes. Furthermore, | egislative proposals have been introduced in Congress that would provide states with additional authority to impose such
taxes. Accordingly, it is possible that either federal or state legislative changes may require usto collect additional salesand similar taxes from our
clientsin the future.

Risk Related to Owner ship of Ordinary Shares

Our failureto raise additional capital or generate the cash flows necessary to expand our operations and invest in our business could reduce
our ability to compete successfully.

We anticipate that our available funds will be sufficient to meet our cash needsfor at least the next 12 months. We may, however, need, or
could elect to seek, additional financing at any time. Our ability to obtain financing will depend on, among other things, our development efforts,
business plans, operating performance and condition of the capital markets at the time we seek financing. If we need to raise additional funds, we
may not be able to obtain additional debt or equity financing on favorable terms, if at all. If we raise additional equity financing, our shareholders
may experience significant dilution of their ownership interests, and the per share value of our ordinary shares could decline. If we engagein
additional debt financing, we may be required to accept terms that further restrict our ability to incur additional indebtedness and force usto
maintain specified liquidity or other ratios and limit the operating flexibility of our business. If we need additional capital and cannot raiseit on
acceptable terms, we may not be able to, among other things:

» develop or enhance our solutions;

+  continue to expand our development, sales, and marketing teams;

» acquire complementary technologies, products, or businesses;

*  expand our operationsin the U.S. or internationally;

* hire, train, and retain employees;

* respond to competitive pressures or unanticipated working capital requirements; or
¢ continue our operations.

Our share price has been volatile and may be volatilein the future, which could result in substantial losses for investorsin our ordinary
shares.

Our ordinary shares were sold to the public in our October 2012 initial public offering at $17.00 per share, and as of January 31, 2016, our
ordinary shares have subsequently traded as high as $62.86 per share and aslow as $19.20 per share. Market prices for securities of companieslike
ours have historically been particularly volatile in response to various factors, some of which are beyond our control. Some of the factors that may
cause the market price for our ordinary sharesto fluctuate include:

+ fluctuationsin our quarterly financial results or the quarterly financial results of companies perceived to be similar to us;
+ actual or anticipated fluctuationsin our key operating metrics, financial condition, and operating results;

* lossof existing customers or inability to attract new customers;

» actual or anticipated changesin our growth rate;

+ announcements of technological innovations or new offerings by us or our competitors;

» our announcement of actual resultsfor afiscal period that are lower than projected or expected or our announcement of revenue or
earnings guidance that islower than expected,;

+ changesin estimates of our financial results or recommendations by securities analysts;
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+ failureof any of our solutionsto achieve or maintain market acceptance;

+ changesin market valuations of similar companies;

»  success of competitive products or services,

+ changesin our capital structure, such as future issuances of securities or the incurrence of debt;

¢ announcements by us or our competitors of significant products or services, contracts, acquisitions, or strategic alliances;
* regulatory developmentsin the U.S. or other countries;

« actual or threatened litigation involving us or our industry;

» additions or departures of key personnel;

+ general perception of the future of the fleet management market or our solutions;

» share price and volume fluctuations attributabl e to inconsistent trading volume levels of our shares;
+ further issuances of ordinary shares by us;

» salesof ordinary shares by our shareholders;

* repurchases of ordinary shares; and

» changesin general economic, industry, and market conditions.

In addition, the stock market in general, and the market for technology companiesin particular, has experienced extreme price and volume
fluctuations that have often been unrelated or disproportionate to the operating performance of those companies. Securities class action litigation
has often been instituted against companies following periods of volatility in the overall market and in the market price of acompany’s securities.
Thislitigation, if instituted against us, could result in very substantial costs, divert our management’s attention and resources, and harm our

business, operating results, and financial condition. In addition, recent fluctuationsin the financial and capital markets have resulted in volatility in
securities prices.

If securities or industry analysts cease publishing research or reports about us, our business, or our market, or if they change their
recommendations, pricetargets, or forward financial estimates regarding our shares adversely, our share price and trading volume could
decline.

The trading market for our ordinary shareswill be influenced by the research and reports that industry or securities analysts may publish
about us, our business, our market, or our competitors. If any of the analysts who cover us change their recommendation regarding our shares
adversely, or provide more favorable relative recommendations about our competitors, our share price would likely decline. If any of the analysts
who cover us were to cease coverage or fail to regularly publish reports on us, we could lose visibility in the financial markets, which in turn could
cause our share price or trading volume to decline.

We do not currently intend to pay dividends on our ordinary shares and, consequently, your ability to achieve areturn on your investment will
depend on appreciation in the price of our ordinary shares.

We have never declared or paid any cash dividends on our ordinary shares and do not intend to do so for the foreseeabl e future. We
currently intend to retain all available funds and any future earnings to support the operation of, and to finance the growth and devel opment of,
our business. Any future determination to declare cash dividends will be made at the discretion of our Board of Directors, subject to compliance
with applicable laws (including the Irish Companies Acts which require Irish companies to have “profits available for distribution” before they can
pay dividends) and covenants under current or future credit facilities, which may restrict or limit our ability to pay dividends and will depend on
our financial condition, operating results, capital requirements, general business conditions and other factors that our Board of Directors may
deem relevant. Asaresult, areturn on your investment may only occur if our share price appreciates.
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Provisions contained in our articles of association, aswell as provisionsof Irish law, could impair a takeover attempt.

Our articles of association and certain provisions of the Irish Companies Acts contain provisions that could have the effect of delaying or
preventing changesin control or changes in our management without the consent of our Board of Directors. In addition, our articles of association
provide that our Board of Directorsisdivided into three classes, class|, class |l and class 111, with each class serving three-year staggered terms
so that only one third of our Board of Directorswill be subject to re-election in any one year.

There are anumber of mechanisms for acquiring an Irish public limited company, including a court-approved scheme of arrangement under
the Irish Companies Acts, through atender offer by athird party and by way of a merger with acompany incorporated in the European Economic
Area under the European Communities (Cross-Border Mergers) Regulations 2008. Each method requires shareholder approval or acceptance and
different thresholds apply.

In addition, we are subject to the Irish Takeover Rules, which will govern atakeover or attempted takeover of the company by means of a
court-approved scheme of arrangement or atender offer. These Rules contain detailed provisions for takeovers including as to disclosure, dealing
and timetable.

The Irish Takeover Rules could discourage an investor from acquiring 30% or more of the outstanding ordinary shares of the company
unless such investor was prepared to make abid to acquire all outstanding ordinary shares.

Our Board of Directors may be limited by the Irish Takeover Rulesin itsability to defend an unsolicited takeover attempt.

We are subject to the Irish Takeover Rules, under which we will not be permitted to take certain actions which might “frustrate” an offer for
our ordinary shares once our Board of Directors has received an offer, or has reason to believe an offer is or may be imminent, without the
approval of more than 50% of shareholders entitled to vote at a general meeting of our shareholders and/or the consent of the Irish Takeover
Panel. This could limit the ability of our Board of Directorsto take defensive actions evenif it believes that such defensive actions would bein the
best interests of our company and shareholders.

Irish law differsfrom thelawsin effect in the U.S. and may afford less protection to holders of our securities.

It may not be possible to enforce court judgments obtained in the U.S. against usin Ireland based on the civil liability provisions of the U.S.
federal or state securitieslaws. In addition, there is some uncertainty as to whether the courts of Ireland would recognize or enforce judgments of
U.S. courts obtained against us or our directors or officers based on the civil liabilities provisions of the U.S. federal or state securities laws or hear
actions against us or those persons based on those laws. We have been advised that the U.S. currently does not have atreaty with Ireland
providing for the reciprocal recognition and enforcement of judgmentsin civil and commercial matters. Therefore, afinal judgment for the payment
of money rendered by any U.S. federal or state court based on civil liability, whether or not based solely on U.S. federal or state securities laws,
would not automatically be enforceablein Ireland.

Asan Irish company, we are governed by Irish law, which differsin some material respects from laws generally applicableto U.S.
corporations and shareholders, including, among others, differences relating to interested director and officer transactions and sharehol der
lawsuits. Likewise, the duties of directors and officers of an Irish company generally are owed to the company only. Shareholders of Irish
companies generally do not have apersonal right of action against directors or other officers of the company and may exercise such rights of
action on behalf of the company only in limited circumstances. Accordingly, holders of Fleetmatics Group PL C shares may have more difficulty
protecting their interests than would holders of shares of a corporation incorporated in ajurisdiction of the U.S.
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Therights of our shareholders may differ from therightstypically offered to shareholders of a U.S. corporation and these differences may
make our ordinary sharesless attractive to investors.

We are incorporated under Irish law and, therefore, certain of the rights of holders of our shares are governed by Irish law, including the
provisions of the Irish Companies Acts, and by our articles of association. These rights differ in certain respects from the rights of shareholdersin
typical U.S. corporations and these differences may make our ordinary shares|ess attractive to investors. The principal differencesinclude the
following:

» under Irish law, dividends may only be declared if we have, on an individua entity basis, profits available for distribution, within the
meaning of the Irish Companies Acts;

» under Irish law, each shareholder generally has preemptive rights to subscribe on a proportionate basis to any issuance of shares.
Under U.S. law, shareholders generally do not have preemptive rights unless specifically granted in the certificate of incorporation or
otherwise. Pre-emption rights may be disapplied under Irish law for renewable five year periods by Irish companies by way of a
provisionin their articles of association or special resolution of their shareholders, which is an option we availed ourselves of prior to
our initial public offering;

+ under Irish law, certain matters require the approval of shareholders holding 75% or more of the voting share capital at the general
meeting, including amendments to our articles of association. This may make it more difficult for us to complete corporate transactions
deemed advisable by our Board of Directors. Under U.S. law, generally only majority shareholder approval isrequired to amend the
certificate of incorporation or to approve other significant transactions;

« under Irish law, abidder seeking to acquire us would need, on atender offer, to receive shareholder acceptance in respect of 80% of
our outstanding shares. If this 80% threshold is not achieved in the offer, under Irish law, the bidder cannot complete a*“ second step
merger” to obtain 100% control of us. Accordingly, tender of 80% of our outstanding sharesislikely to be acondition in atender offer
to acquire us, not 50% as is more common in tender offersfor corporations organized under U.S. law; and

* under Irish law, shareholders may be required to disclose information regarding their equity interests upon our request, and the failure
to provide the required information could result in the loss or restriction of rights attaching to the shares, including prohibitions on the
transfer of the shares, as well asrestrictions on voting, dividends and other payments. Comparabl e provisions generally do not exist
under U.S. law.

A futuretransfer of your ordinary shares, other than one effected by means of the transfer of book entry interestsin DTC, may be subject to
Irish stamp duty.

Transfers of ordinary shares effected by means of the transfer of book entry interests in the Depositary Trust Company, or DTC, should not
be subject to Irish stamp duty. It is anticipated that the majority of ordinary shareswill be traded through DTC, either directly or through brokers
who hold such ordinary shares on behalf of customers through DTC. However, if you hold your ordinary shares directly rather than beneficially
through DTC (or through abroker that holds your ordinary shares through DTC), any transfer of your ordinary shares could be subject to Irish
stamp duty (currently at the rate of 1% of the higher of the price paid or the market value of the ordinary shares acquired). Payment of Irish stamp
duty isgenerally alegal obligation of the transferee. The potential for stamp duty to arise could adversely affect the price of our ordinary shares.

U.S. Holders of our shares could be subject to material adverse tax consequencesif we are considered a “ passive foreign investment
company” for U.S. federal income tax purposes.

We do not believe that we are a passive foreign investment company, and we do not expect to become a passive foreign investment
company. However, our statusin any taxable year will depend on our assets and activities in each year, and because thisis afactual determination
made annually after the end of each taxable
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year, there can be no assurance that we will not be considered a passive foreign investment company for the current taxable year or any future
taxable year. If we were apassive foreign investment company while ataxable U.S. holder held our shares, such U.S. holder would generally be
subject to an interest charge on any deferred taxation and any “excess distributions” and gain upon the sale of our stock would generally be taxed
as ordinary incometo such U.S. holder.

tem 1B. Unresolved Staff Comments
None.

Item 2. Properties

Our registered and principal officeislocated at Block C, Cookstown Court, Belgard Road, Tallaght, Dublin 24, Ireland. Our U.S. headquarters'
officeislocated in Waltham, Massachusetts. We have alease for 42,912 square feet of office space in Waltham, Massachusetts for our U.S.
headquarters which is effective through October 2020. We |ease approximately 31,200 square feet of office and warehouse space in Solon, Ohio
under operating leases that expire in November 2017 with afive-year extension option. We lease 31,641 square feet of office spacein Ireland for our
registered office and for our research and development and sal es teams under operating leases that expire in May 2022. We have alease for 2,200
square feet of office space in Templeogue Village, Dublin, which expiresin 2036. We |ease office space in Rolling Meadows, Illinois, Clearwater,
Florida, Charlotte, North Carolina, Scottsdale, Arizona, Sydney, Australia, Reading, Berkshire in the United Kingdom, Utrecht, The Netherlands,
Grenoble, France, and Warsaw, Poland for our sales, marketing and customer care organizations under |ease agreements that expire at various
dates through 2022. We |ease office spacein Florence, Italy primarily for research and development employees. We have a mortgage for our office
building in Ferrara, Italy which we use primarily for our sales, marketing and customer support organizationsin Italy.

Item 3. Legal Proceedings

From time to time, we may become subject to legal proceedings, claims and litigation arising in the ordinary course of business. In addition,
we may receive notification alleging infringement of patent or other intellectual property rights. We are not a party to any material legal
proceedings, nor are we aware of any pending or threatened litigation, that, in its opinion, would have amaterial adverse effect on our business or
consolidated financial position, results of operations or cash flows should such litigation be resolved unfavorably. We accrue contingent liabilities
when it is probable that future expenditures will be made and such expenditures can be reasonably estimated.

On October 27, 2015, Orthosie Systems, LL C filed acomplaint against us (Orthosie Systems, LLC v. Fleetmatics USA, LLC et al., Civil Action
No. 2:15-cv-1681) in the United States District Court for the Eastern District of Texas alleging infringement of U.S. Patent No. 7,430,471 entitled
“Method and System for Monitoring aVehicle” (“the’471 Patent”). Our answer to the complaint is due on March 9, 2016. At this stage of the
litigation, we are unable to estimate whether aloss is reasonably possible. While we do not believe that thislitigation will have amaterial adverse
effect on our business, financial condition, operating results, or cash flows, we cannot assure you that thiswill be the case.

On January 1, 2016, David Gillard and Jaclyn Stramiello, individually and on behalf all others similarly situated, filed a complaint against us
(Gillard et al. v. Fleetmatics USA, LLC, et al., Civil Action No. 8:16-cv-81-T-27MAP) in the United States District Court for the Middle District of
Floridaaleging our U.S. subsidiaries violated certain provisions of the Fair Labor Standards Act (the “FLSA”) by failing to pay overtime. On
February 8, 2016, the plaintiffs filed an amended complaint, which added another named party plaintiff, Troy Pate. On February 10, 2016 the Court
struck the amended complaint and provided the plaintiffs with fourteen daysto file another amended complaint. The
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plaintiffs are seeking certification of the matter as a collective action under the FLSA. The FLSA permits an aggrieved person to recover as
damages back pay, an equal amount of money as liquidated damages, interest and attorneys' fees and costs. Currently, our answer to the
complaint isdue on March 11, 2016. Weintend to seek clarification on the due date for its answer, given the Court’srejection of the plaintiffs
most recently filed amended complaint. This matter isin itsvery early stages, and as such, we cannot assure that this matter will not have a
material adverse effect on our business, operating results or financial condition.

Item 4. Mine Safety Disclosures
Not applicable.
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PART 11

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and | ssuer Purchases of Equity Securities

Our ordinary shares have been listed and traded on the New Y ork Stock Exchange under the symbol “FLTX” since our initial public offering
which we completed on October 9, 2012. Prior to thistime, there was no public market for our ordinary shares.

Thefollowing table setsforth, for the periods indicated, the high and low closing sales prices for our ordinary shares on the New Y ork Stock
Exchangein dollars, for the past eight quarters:

High L ow

2015

First Quarter $46.01 $34.05
Second Quarter $48.35 $39.10
Third Quarter $52.19 $43.71
Fourth Quarter $61.75 $48.01
2014

First Quarter $43.66 $32.06
Second Quarter $34.27 $26.20
Third Quarter $35.96 $29.77
Fourth Quarter $38.90 $28.02

On January 31, 20186, the last reported sale price for our ordinary shares on the New Y ork Stock Exchange was $43.41 per ordinary share.

Dividend Policy

Fleetmatics currently intendsto retain any earnings for its use in its business. We have not paid any cash dividends on our ordinary shares
in the last two completed fiscal years and do not currently anticipate paying any cash dividends on our ordinary sharesin the foreseeable future.

Stockholders
Asof January 31, 2016, there were 7 holders of record of Fleetmatics' ordinary shares.

Stock Performance Graph

Thefollowing graph compares the total stockholder return on acumulative basis of $100 invested in Fleetmatics' ordinary sharesfor the
period from our initial listing on October 5, 2012 through December 31, 2015 to the Nasdag Composite Index and the S& P 500 Index, over the same
period. The chart assumed the reinvestment of dividends, if any. The graph assumes our closing sales price on October 5, 2012 of $22.30 per share
astheinitial value of our ordinary shares and not the initial offering price to the public of $17.00 per share.
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10/5/12 12/3V12 12/31/13 12/31/14 12/31/15
Fleetmatics Group PLC $100.00 $112.83 $193.95 $159.15 $227.76
Nasdag Composite Index $100.00 $ 98.17 $129.97 $155.83 $149.81
S&P 500 Index $100.00 $ 96.88 $135.81 $147.76 $166.30

The Stock Performance Graph furnished shall not be deemed “filed” for purposes of Section 18 of the Exchange Act or otherwise subject to
the liabilities of that section, nor shall it be deemed incorporated by reference in any filing under the Exchange Act.

Equity Compensation Plan Information

The information regarding securities authorized for issuance under our equity compensation plansisincorporated herein by referenceto an
amendment to our Annual Report on Form 10-K to be filed within 120 days of our fiscal year end.

Sales of Unregistered Securities
Not applicable.

Use of Proceedsfrom Public Offering of Ordinary Shares

On October 4, 2012, our registration statement on Form F-1 (File No. 333-183441) was declared effective for our initial public offering. On
October 11, 2012, we closed our initial public offering of 6,250,000 ordinary shares by us and 2,734,375 ordinary shares by selling shareholders at
an offering price of $17.00 per share. The managing underwriters of the offering were Barclays Capital Inc. and Merrill Lynch, Pierce, Fenner &
Smith Incorporated. Following the sale of the shares in connection with the closing of our initial public offering, the offering terminated. Asaresult
of the offering we received net proceeds of approximately $93.3 million, after deducting total expenses of approximately $12.9 million, consisting of
underwriting discounts and commissions
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of $7.4 million and offering-related expenses of $5.5 million. None of such payments were direct or indirect paymentsto any of our directors or
officers or their associates, to persons owning 10% or more of our common stock, or to any of our affiliates. We received no proceeds from the sale
of ordinary shares by the selling shareholders.

We used $8.3 million of the net proceeds from our initial public offering to repay certain indebtedness. None of such payments were direct or
indirect paymentsto any of our directors or officers or their associates, to persons owning 10% or more of our common stock, or to any of our
affiliates.

On July 25, 2013, our registration statement on Form F-1 (File No. 333-189699) was declared effective for a secondary public offering. On
July 30, 2013, we closed this secondary public offering of 1,000,000 ordinary shares by us and 9,925,000 ordinary shares by selling shareholders at
an offering price of $33.00 per share. The managing underwriters of the offering were Barclays Capital Inc. and Merrill Lynch, Pierce, Fenner &
Smith Incorporated. Following the sale of the shares in connection with the closing of our secondary public offering, the offering terminated. Asa
result of the offering we received net proceeds of approximately $32.1 million, after deducting underwriting discounts and commissions and
offering-rel ated expenses paid by us. None of such payments were direct or indirect payments to any of our directors or officers or their
associates, to persons owning 10% or more of our common stock, or to any of our affiliates. We received no proceeds from the sale of ordinary
shares by the selling sharehol ders.

We used $6.9 million of the net proceeds from the July 2013 secondary public offering to fund our acquisition of Connect2Field. None of
such payments were direct or indirect payments to any of our directors or officers or their associates, to persons owning 10% or more of our
common stock, or to any of our affiliates.

There has been no material change in the planned use of proceeds from our initial public offering as described in our final prospectuses filed
with the SEC on October 5, 2012 and July 25, 2013 pursuant to Rule 424(b) under the Securities Act.

Purchases of Equity Securitiesby thelssuer or Affiliated Purchasers

During 2015, we withheld 178,293 restricted share units from employees at an average price of $45.03 to cover withholding taxes due from the
employees at the time the shares vested, 23,829 of these were withheld in the fourth quarter of 2015. The following table providesinformation
about the withheld restricted share units for the year ended December 31, 2015:

Total
Number of Average
Shares Price Paid
Purchased Per Share
January 1, 2015—January 31, 2015 700 $ 3541
February 1, 2015—February 28, 2015 2,040 39.91
March 1, 2015—March 31, 2015 73,213 42,95
April 1, 2015—April 30, 2015 701 45,58
May 1, 2015—May 31, 2015 67,952 42.88
June 1, 2015—June 30, 2015 2,181 46.36
July 1, 2015—July 31, 2015 700 48.12
August 1, 2015—August 31, 2015 957 46.73
September 1, 2015—September 30, 2015 6,020 45,59
October 1, 2015—October 31, 2015 5,961 55.82
November 1, 2015—November 30, 2015 11,569 58.53
December 1, 2015—December 31, 2015 6,299 58.41
Total 178,293 $ 45.03
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Item 6. Selected Financial Data

We derived the consolidated statements of operations datafor the years ended December 31, 2015, 2014 and 2013 and the consolidated
balance sheet data as of December 31, 2015 and 2014 from our audited consolidated financial statementsincluded elsewherein this Annual Report
on Form 10-K. We derived the consolidated statements of operations data for the years ended December 31, 2012 and 2011 and the consolidated
balance sheet data as of December 31, 2013, 2012 and 2011 from our audited consolidated financial statements not included in this Annual Report

on Form 10-K.

Our historical results are not necessarily indicative of the results to be expected in any future period and should be read in conjunction with
the “Risk Factors,” “Management’s Discussion and Analysis of Financial Condition and Results of Operations” and the consolidated financial

statements and related notes included in this Annual Report on Form 10-K.

Consolidated Statement of Operations Data:
Subscription revenue
Cost of subscription revenue
Gross profit

Operating expenses:

Sales and marketing

Research and development

General and administrative

Total operating expenses

Income from operations

Interest income (expense), net

Foreign currency transaction gain (loss), net

L oss on extinguishment of debt

Other income (expense), net

Income before income taxes

Provision for (benefit from) income taxes

Net income
Accretion of redeemable convertible preferred shares to redemption value
Net income attributabl e to participating securities

Net income attributable to ordinary shareholders

Net income per share attributable to ordinary shareholders®:
Basic
Diluted
Weighted average ordinary shares outstanding®:
Basic
Diluted

Year Ended December 31,

2015 2014 2013 2012 2011
(In thousands, except per share data)

$284,761 $231581  $177,350  $127451  $92,317
73,061 57,505 43,858 35,507 28,631
211,700 174,076 133,492 91,944 63,686
96,908 78,885 56,589 41,138 33,391
21,440 17,090 11,036 7,379 6,021
53,966 42,765 36,375 31,047 18,309
172,314 138,740 104,000 79,564 57,721
39,386 35,336 29,492 12,380 5,965
(897) (704) (1,999) (2,075  (2,3%6)
3,538 832 (1,139) (24) 155

(107) — — (934) —

(41) @ — (32) —
41,879 35,463 26,354 9,315 3,734
3,087 7,988 (4,203 3,907 865
38,792 27,475 30,457 5,408 2,869
— — — (335) (446)
— — — — (2,294)
$ 38792 $ 27475  $ 30457 $ 5073 0§ 129
$ 101 $ 073 ¢ 08 $ 058 $ 009
$ 09 ¢ o071 $ 08 $ 050 $ 008
38,358 37,473 35,722 8,822 1,497
39,328 38,552 37,140 10,085 2,078
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Year Ended December 31,
2015 2014 2013 2012 2011
(dollarsin thousands)

Other Financial and Operating Data:
Total vehicles under subscription 709,000 552,000 445,000 331,000 237,000
Adjusted EBITDA® $ 96,189 $ 73,946 $ 56,472 $ 33,886 $ 21,748

Year Ended December 31,
2015 2014 2013 2012 2011
(In thousands)

Consolidated Balance Sheet Data:

Cash $177,083 $175,400 $137,171 $100,087 $ 8,615
Working capital (deficit)® 157,980 158,213 131,685 88,579 (8,858)
Total assets 402,395 346,696 286,539 210,625 99,576
Total debt (net of discount), including capital |ease obligations 27,669 25,440 24,391 24,767 17,986
Redeemable convertible preferred shares — — — — 130,839

Total shareholders’ equity (deficit) 302,177 252,285 201,808 121,022 (111,065)

@
)

©)

Q)

See Note 15 to our consolidated financial statements for further details on the calculation of basic and diluted net income per share
attributable to ordinary shareholders.

This metric represents the number of vehicles under subscription by our customers utilizing one or more of our fleet management software-
as-a-service (SaaS) solutions at the end of the period presented. Since our revenueis primarily driven by the number of vehicles under
subscription to our SaaS solutions, we believe that total vehicles under subscription is an important metric to monitor. This number excludes
any subscriptions associated with Fleetmatics WORK .

We present Adjusted EBITDA in this Annual Report on Form 10-K to provide investors with a supplemental measure of our operating
performance. Adjusted EBITDA isanon-GAAP financial measure. We define Adjusted EBITDA as net income (loss) before income taxes,
interest income (expense), foreign currency transaction (gain) loss, depreciation and amortization of property and equipment, amortization of
capitalized in-vehicle devices owned by customers, amortization of intangible assets, share-based compensation, certain non-recurring
litigation and settlement costs, certain non-recurring secondary public offering costs, acquisition-related transaction costs, expenses
incurred under our Management Services Agreement dated November 23, 2010, or Management Services Agreement, with Privia Enterprises
Limited, or Privia (see“ PriviaManagement Services Agreement” paragraph below), contingent consideration expense and |oss on
extinguishment of debt. See “—Adjusted EBITDA” below for more information and for areconciliation of Adjusted EBITDA to net income
(loss), the most directly comparable financial measure cal culated and presented in accordance with U.S. generally accepted accounting
principles, or GAAP.

We define working capital (deficit) as current assets less current liabilities.

Privia Management Services

In November 2010, we entered into a consulting and non-compete agreement, or the Management Services Agreement, with Privia, a

company controlled by certain of our former shareholders, one of whom continued to serve as amember of our Board of Directors through
February 2012. Pursuant to this agreement, in exchange for consulting services to be performed by Privia, we agreed to pay Privia up to $15.0
million in three separate installments if we sold a specified number of subscriptions, measured by unit installation, during each of the twelve
months ending March 31, 2012, 2013 and 2014. On August 20, 2012, we paid Privia an aggregate of $7.8 million in full satisfaction of all present and
future amounts that were payable by us under the Management Services Agreement. We recorded expense of $5.4 million, $2.2 million, and $0.2
million, respectively, for the years ended December 31, 2012, 2011 and 2010 in relation to this agreement.

44



Table of Contents

Adjusted EBITDA

To provide investors with additional information regarding our financial results, we have disclosed in the table above and within this Annual
Report on Form 10-K Adjusted EBITDA, anon-GAAP financial measure. We define Adjusted EBITDA as net income (loss) before income taxes,
interest income (expense), foreign currency transaction (gain) loss, depreciation and amortization of property and equipment, amortization of
capitalized in-vehicle devices owned by customers, amortization of intangible assets, share-based compensation, certain non-recurring litigation
and settlement costs, certain non-recurring secondary public offering costs, acquisition-related transaction costs, expenses incurred under our
Management Services Agreement with Privia, contingent consideration expense, and |oss on extinguishment of debt. We have provided a
reconciliation below of Adjusted EBITDA to net income, the most directly comparable financial measure presented in accordance with GAAP.

We haveincluded Adjusted EBITDA in this Annual Report on Form 10-K because it is a key measure used by our management and Board of
Directorsto understand and eval uate our core operating performance and trends, to prepare and approve our annual budget and to devel op short
and long-term operational plans, and to allocate resources to expand our business. In particular, the exclusion of certain expensesin calculating
Adjusted EBITDA can provide a useful measure for period-to-period comparisons of our business. Additionally, Adjusted EBITDA isakey
financial measure used by the Compensation Committee of our Board of Directors in connection with the payment of bonusesto our executive
officers. Accordingly, we believe that Adjusted EBITDA provides useful information to investors and othersin understanding and eval uating our
operating resultsin the same manner as our management and Board of Directors.

Our use of Adjusted EBITDA haslimitations as an analytical tool, and you should not consider this performance measure in isolation from
or as asubstitute for analysis of our results as reported under GAAP. Some of these limitations are:

+ although depreciation and amortization are non-cash charges, the assets being depreciated and amortized may haveto bereplaced in
the future, and Adjusted EBITDA does not reflect cash capital expenditure requirements for such replacements or for new capital
expenditure requirements;

* Adjusted EBITDA does not reflect changesin, or cash requirements for, our working capital needs;
+ Adjusted EBITDA does not consider the potentially dilutive impact of equity-based compensation;
+ Adjusted EBITDA does not reflect tax payments that may represent areduction in cash available to us;

+ Adjusted EBITDA does not reflect the interest expense or the cash requirements necessary to service interest payments on our debt or
any losses on the extinguishment of our debt;

* Adjusted EBITDA does not reflect the costs of certain non-recurring litigation and settlement payments;

+ Adjusted EBITDA does not reflect certain non-recurring secondary public offering costs;

* Adjusted EBITDA does not reflect acquisition-related transaction costs;

+ Adjusted EBITDA does not reflect contingent consideration expense;

* Adjusted EBITDA does not include foreign currency transaction gains and losses; and

+ other companies, including companiesin our industry, may calculate Adjusted EBITDA differently, which reducesits usefulness as a
comparative measure.
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Because of these limitations, you should consider Adjusted EBITDA aongside other financial performance measures, including various
cash flow metrics, net income and our other GAAP results. The following unaudited table presents areconciliation from net income to Adjusted
EBITDA for each of the periodsindicated:

Year Ended December 31,
2015 2014 2013 2012 2011
(In thousands)

Reconciliation of Net Incometo Adjusted EBITDA:

Net income $38,792  $27475  $30457 $5408 $ 2,869
Provision for (benefit from) income taxes 3,087 7,988 (4,203 3,907 865
Interest (income) expense, net 897 704 1,999 2,075 2,386
Foreign currency transaction (gain) loss, net (3,538) (832 1,139 24 (155)
Depreciation and amortization of property and equipment 28,258 21,492 12,994 9,547 7,581
Amortization of capitalized in-vehicle devices owned by customers 682 1,123 960 668 344
Amortization of intangible assets 2,672 2,562 2,290 2,332 3,349
Share-based compensation 24,513 13,207 7,470 2,422 2,292
Secondary public offering costs — — 1,285 — —
Litigation and settlements (218) (81) 1,609 1,216 —
Acquisition-related transaction costs 661 308 372 — —
Management Services Agreement expense — — — 5,353 2,217
L oss on extinguishment of debt 107 — — 934 —
Contingent consideration expense 276 — — — —

Adjusted EBITDA (unaudited) $96,189  $73946 356472  $33,886  $21,748

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

You should read the following discussion and analysis of our financial condition and results of operations together with our
consolidated financial statements and the related notes and other financial information included elsewherein this Annual Report on Form 10-
K. Some of the information contained in this discussion and analysis or set forth elsewhere in this Annual Report on Form 10-K, including
information with respect to our plans and strategy for our business and related financing, includes forwar d-looking statements that involve
risks and uncertainties. You should review the “ Risk Factors” section of this Annual Report on Form 10-K for a discussion of important factors
that could cause actual resultsto differ materially fromthe results described in or implied by the forward-looking statements contained in the
following discussion and analysis. This Annual Report on Form 10-K contains “ forward-looking statements” that involve risks and
uncertainties, aswell as assumptionsthat, if they never materialize or prove incorrect, could cause our resultsto differ materially from those
expressed or implied by such forward-looking statements. The statements contained in this Form 10-K that are not purely historical are
forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, and Section 21E of the Securities Exchange Act.
Such forward-looking statements include any expectation of earnings, revenue or other financial items; any statements of the plans, strategies
and objectives of management for future operations; factors that may affect our operating results; statements related to adding employees;
statements related to future capital expenditures; statements related to future economic conditions or performance; statements asto industry
trends and other mattersthat do not relate strictly to historical facts or statements of assumptions underlying any of the foregoing. Forward-
looking statements are often identified by the use of words such as, but not limited to, “ anticipate,” “ believe,” “ can,” “ continue,” “ could,”
“estimate,” “expect,” “intend,” “may,” “plan,” “project,” “seek,” “should,” “target,” “will,” “would,” and similar expressionsor variations
intended to identify forward-looking statements. These statements are based on the beliefs and assumptions of our management based on
information currently available to management. Such forwar d-looking statements are subject to risks, uncertainties and other important factors
that could cause actual

” o
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results and the timing of certain eventsto differ materially from future results expressed or implied by such forward-looking statements. Factors
that could cause or contribute to such differences include, but are not limited to, those discussed in the section titled “ Risk Factors’ in this
Annual Report on Form 10-K. We operate in an evolving environment. New risks emerge fromtime to time, and it is not possible for our
management to predict all risks, nor can we assess the effect of all factors on our business or the extent to which any factor, or combination of
factors, may cause actual resultsto differ materially from those contained in any forward-looking statements. Forward-looking statements
speak only as of the date of this Annual Report on Form 10-K. Except as required by law, we undertake no obligation to update any forward-
looking statements to reflect events or circumstances after the date of such statements.

Overview

Fleetmaticsisaleading global provider of mobile workforce solutions for service-based businesses of all sizes delivered as software-as-a-
service (SaaS). Our mobile software platform enabl es businesses to meet the challenges associated with managing their local fleets of commercial
vehicles and improve productivity by extracting actionable business intelligence from real-time and historical vehicle and driver behavioral data.
We offer intuitive, cost-effective Web-based and mobile application solutions that provide fleet operators with visibility into vehicle location, fuel
usage, speed and mileage and other insights into their mobile workforce, enabling them to reduce operating and capital costs, as well asincrease
revenue. Our integrated, full-featured mobile workforce management application provides additional efficienciesrelated to job management by
empowering the field worker and expediting the job completion process from quote through payment. As of December 31, 2015, we had
approximately 35,000 customers and approximately 709,000 vehicle subscriptions worldwide. The substantial majority of our customers are small
and medium-sized businesses, or SMBs, each of which deploys our solutionsin 500 or fewer vehicles. A smaller portion of our customers are
enterprise businesses, each of which deploys our solutionsin 500 or more vehicles. During the year ended December 31, 2015, we collected an
average of approximately 73 million data points per day from subscribers and have aggregated over 101 billion data points since our inception. We
may consider the development of complementary business intelligence solutions related to this data set and which may in turn drive additional
sources of revenue.

We were founded in 2004 in Dublin, Ireland. Since inception, our software has been designed to be delivered as a hosted, multi-tenant
offering, accessed through mobile apps or aWeb browser utilizing broadly available in-vehicle devicesto transmit vehicle and driver behavioral
datato our databases over cellular networks.

In August 2013, we acquired Sydney, Australia-based, Connect2Field Holdings Pty Limited (“ Connect2Field”), a privately-held provider of
cloud-based software solutions for service businesses and their mobile workers. The Connect2Field product became the foundation of Fleetmatics
WORK. The acquisition of Connect2Field supported our ability to execute on our vision of enabling field service businesses globally to leverage
the prevalence of wireless data and maobile devices and giving them tools they need to automate, manage, simplify and improve their operations.
We believe that our field service management solution, particularly among SMBs where they are replacing manual processes that are often prone
to inefficiency and errors, will help our customersimprove customer service levels, increase mobile productivity and enhance savings.

In April 2014, we released a software platform and launched three new product offerings: Fleetmatics REVEAL, a business-intelligence based
fleet management solution for SMBs; Fleetmatics REVEAL +, which extends the applicability of Fleetmatics REVEAL to larger enterprises; and
Fleetmatics WORK, afield service management solution. This software platform is an analytics-based, extensible foundation to deliver solutions,
features, insights and applications that optimize how a mobile workforce gets work done and how a business manages its mobile assets. The three
products that fall under the software platform offer a solution for fleet management and field service management and are designed to help
businesses maximize their return on fleet and mobile workforce investments.
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In May 2014, we acquired Florence, Italy-based KKT Sir.l. (“KKT"), the privately-held devel oper of Routist, a SaaS-based, intelligent vehicle
routing solution for businesses looking to optimize the utilization of their fleets and mobile resources. Viaits sophisticated algorithms, Routist
provides optimized route plans for vehicles making multiple stops daily, and provides opportunities for companies to achieve significant cost
savings by helping to reduce miles driven, fuel consumption, and vehicle maintenance costs. Routist’s complex and flexible optimization engineis
able to take into consideration locations, vehicles, time windows, technician skills, costs and capacities, among other inputs, while remaining
simple and intuitive for customersto use.

In February 2015, we acquired Grenoble, France-based Ornicar SAS (“Ornicar”), a SaaS-based provider of fleet management solutions.
Ornicar added approximately 15,000 vehicles under subscription to Fleetmatics' existing installed base. This acquisition is consistent with our
global growth strategy to further expand into mainland Europe and to acquire additional customersin new territories. The acquisition of Ornicar
and the French market expertise of the Ornicar team accelerated our presence and brand in a country that we believe offers us one of the largest
market opportunitiesin Europe.

In November 2015, we acquired Ferrara, Italy-based Visirun S.p.A. (“Visirun”), a SaaS-based provider of fleet management solutions. Visirun
added approximately 30,000 vehicles under subscription to our existing installed base and added more than 3,000 customers. We believe that the
acquisition of Visirun helps usto scale our European subscriber base while also bringing usimportant Italian market expertise.

We derive substantially all of our revenues from subscription agreements to our solutions, which typically include the use of our SaaS-
based fleet management solution and an in-vehicle device or simply a SaaS-based solution for our field service-only customers. We generate sales
through lead-generating Web-based advertising and targeted outbound sales efforts, which we then work to convert into paying customers. Our
in-vehicle devices associated with our fleet management offering areinstalled by our network of installation partners. Initial customer contracts are
typically 36 monthsin duration for fleet management customers and 12 monthsin duration for field service management customers, both with
renewal automatically for one or three-year periods thereafter, unless the customer elects not to renew. These contract terms provide uswith a
high degree of visibility into future revenue. Our customer contracts are non-cancelable, and our customers generally are billed on amonthly basis.

We have achieved significant revenue growth historically. Our growth has been driven through a combination of selling to new customers,
selling additional vehicle subscriptions to existing customers, as their number of vehicles under management increases, aswell as selling
additional features of our fleet management applications to our existing customers. Our customer acquisition model is designed to be efficient and
scalable by focusing on acquiring large volumes of leads primarily through Web-based sales and marketing efforts. Through these efforts, we
have successfully driven strong growth in sales among arelatively diverse and distributed SMB customer base. In 2015, 2014 and 2013, our largest
customer accounted for approximately 5%, 5%, and 4%, respectively, of our subscription revenue and our top 25 customers represented
approximately 13%, 14%, and 13%, respectively, of our subscription revenue.

Aswe pursue our growth strategy, we will have many opportunities and challenges. One of our key initiativesisto continue to expand our
businessinternationally and we expect to continue to hire additional personnel aswe pursue this continued expansion. We may also continue to
complete strategic acquisitions to help us expand our sales and operations internationally. We will have to address additional risks as we pursue
thisinternational expansion, including the difficulties of localizing our solutions, competing with local companies as well as the challenge of
managing and staffing international operations. We also intend to explore opportunities to capitalize on the data we accumul ate from our
customers’ vehicles as we seek ways to monetize this valuable information. Over time, we may experience pressure on pricing as our products
become more mature and as competition intensifiesin various markets. Each of our strategic initiatives will require expenditure of capital and
management focus and we may be unsuccessful aswe execute our strategy.

48



Table of Contents

In each quarter since our inception, we have increased our number of customers and the number of vehicles subscribed to our solutions. As
of December 31, 2015, we had approximately 709,000 vehicles under subscription, an increase of 28.4% from approximately 552,000 as of
December 31, 2014, which was an increase of 24.0% from approximately 445,000 as of December 31, 2013. Our subscription revenue in 2015 grew
23.0% to $284.8 million compared to $231.6 million in 2014, an increase of 30.6% from $177.4 million in 2013. As the business has grown, we have
leveraged our scale to negotiate improved pricing associated with application hosting, procurement of in-vehicle devices, telecommunication
services and third-party data subscription services. We reported net income in 2015 of $38.8 million as compared to $27.5 million in 2014 and
$30.5 million in 2013. Our Adjusted EBITDA in 2015 grew 30.1% to $96.2 million compared to $73.9 million in 2014, an increase of 30.9% from $56.5
million in 2013.

Key Financial and Operating Metrics

In addition to traditional financial metrics, we monitor the ongoing operation of our business using a number of financially and non-
financially derived metrics that are not included in our consolidated financial statements.

Year Ended December 31,

2015 2014 2013

(dollarsin thousands)
Total vehicles under subscription 709,000 552,000 445,000
Adjusted EBITDA $ 96,189 $ 73,946 $ 56,472

Total vehicles under subscription. This metric represents the number of vehicles managed by our customers utilizing one or more of our
fleet management SaaS solutions at the end of the period. Since our revenueis primarily driven by the number of vehiclesthat subscribe to our
SaaS solutions, we believe that total fleet management vehicles under subscription isan important metric to monitor. This number excludes any
subscriptions associated with Fleetmatics WORK .

Adjusted EBITDA. We define Adjusted EBITDA as net income (loss) plus provision for (benefit from) income taxes, interest (income)
expense, net, foreign currency transaction gain (loss), net, depreciation and amortization of property and equipment, amortization of capitalized in-
vehicle-devices owned by customers, amortization of intangible assets, share-based compensation, certain non-recurring litigation and settlement
costs, certain non-recurring secondary public offering costs, acquisition-rel ated transaction costs, contingent consideration expense, and 10ss on
extinguishment of debt.

We haveincluded Adjusted EBITDA inthis Annual Report on Form 10-K because it is a key measure used by our management and Board of
Directors to understand and eval uate our core operating performance and trends; to prepare and approve our annual budget and to develop short
and long-term operational plans; and to allocate resources to expand our business. In particular, the exclusion of certain expensesin calculating
Adjusted EBITDA can provide a useful measure for period-to-period comparisons of our core business. For further explanation of our
management’ s use of this measure, limitations of its use, and a reconciliation of our Adjusted EBITDA to our net income (loss), please see
“Summary Consolidated Financial Data—Adjusted EBITDA.”

Components of Results of Operations
Subscription Revenue

We derive substantially all of our revenue from subscription fees for our solutions, which predominately include the use of our SaaS-based
fleet management solution and an in-vehicle device. Our revenueis driven primarily by the number of vehicles under subscription, or number of
subscriptionsin the case of our field service offering, and the price per subscription. In addition, we generate revenue by selling our customers
additional features, such as our fuel card integration, driving style option, and integration with Global Positioning
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System or GPS, navigation devices. We also generate revenue by selling aggregated, anonymous data to third parties.

Our contract terms generally are 36 months for fleet management customers and 12 monthsfor field service management customersfor their
initial term with automatic renewals for one or three years thereafter, unless the customer elects not to renew. We collect fees from our customers
for aratable portion of the contract on a periodic basis, generally on a monthly basisin advance. Our payment terms are typically monthly;
however, we continue to enable certain of our customersto prepay all or part of their contractual obligations quarterly, annually or for the full
contract term in exchange for amodest prepayment discount that is reflected in the pricing of the contract.

Cost of Subscription Revenue

Cost of subscription revenue consists primarily of costs related to communications, third-party data and hosting costs (which include the
cost of telecommunications charges for data; subscription fees paid to third-party providers of Internet maps; posted speed limit, local address
and other data; and costs of hosting of our software applications underlying our product offerings); third-party costsrelated to the maintenance
and repair of installed in-vehicle devices, which we refer to as field service costs; depreciation of in-vehicle devices (including installation and
shipping costs rel ated to these devices); amortization of capitalized in-vehicle devices owned by customers; personnel costs (including share-
based compensation) of our customer support activities and related to configuration of our solutions to interface with the customers’ workflow or
other internal systems where necessary; amortization expense for internal-use capitalized software costs; amortization of devel oped technology
acquired as part of our acquisition of Visirunin November 2015, Ornicar in February 2015, KKT in May 2014, Connect2Field in August 2013 and
SageQuest in July 2010; amortization of the patent for our vehicle tracking system; and an allocation of occupancy and general officerelated
expenses, such asrent and utilities, based on headcount. We allocate a portion of customer support costs related to assisting in the sales process
to sales and marketing expense.

We capitalize the cost of installed in-vehicle devices (including instal lation and shipping costs rel ated to these devices) and depreciate these
costs over the minimum estimated useful life of the devices or over the estimated average customer relationship period, which are both currently
six years. If acustomer subscription agreement is canceled or expires prior to the end of the expected useful life of the device under contract, the
depreciation period is accelerated resulting in the carrying value being expensed in the then-current period. Furthermore, as aresult of the
decommissioning of its 2G network by one of our primary network providers, we are incurring additional costs as we migrate customers from in-
vehicle devices that support 2G networksto in-vehicle devices that support 3G networks. We expect to have the customer migration completed by
the end of 2016.

The expenses related to our hosted software applications are only modestly affected by the number of customers who subscribe to our
products because of the scalability of our software applications, data expansion and hosting infrastructure. However, many of the other
components of our cost of subscription revenue, such as depreciation of in-vehicle devices and installation and shipping costs related to these
devices, communications expense and subscription fees paid to our Internet map providers and for other third-party data are variable costs
affected by the number of vehicles subscribed by customers.

We expect that the cost of subscription revenue in absolute dollars will increase in the future depending on the growth rate of subscription
salesto new and existing customers and our resulting need to service and support those customers. We also expect that cost of subscription
revenue as a percentage of subscription revenue will fluctuate from period to period as certain expense components are not expected to increase
linearly with revenue.

Sales and Marketing

Sales and marketing expenses consist primarily of wages and benefits (including share-based compensation) for sales and marketing
personnel, including the amortization of deferred commissions and travel related
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expenses, advertising and promotional costs; and an allocation of occupancy and general office related expenses, such asrent and utilities, based
on headcount. Also included in our sales and marketing expensesis the amortization of the value of customer relationships and trademarks
acquired as part of our SageQuest acquisition in 2010, Ornicar in February 2015, and Visirun in November 2015. Advertising costs consist primarily
of pay-per-click advertising with search engines, other online and offline advertising media, as well as the costs to create and produce these
advertisements. Advertising costs are expensed asincurred. We capitalize commission costs that are incremental and directly related to the
acquisition of new customer contracts or renewals. For the majority of our customer contracts, we pay commissionsin full when we receive the
initial customer contract for anew subscription or arenewal subscription. For all other customer contracts, we pay commissionsin full when we
receive theinitial customer payment for a new subscription or arenewal subscription. Commission costs are capitalized upon payment and are
amortized as expense ratably over the term of the related non-cancel able customer contract, in proportion to the recognition of the subscription
revenue. |f a subscription agreement is terminated, the unamortized portion of any deferred commission cost is recognized as an expense
immediately.

We plan to continue to invest in sales and marketing in order to drive growth in our sales and continue to build brand and category
awareness. We expect sales and marketing expenses to increase in absolute dollars and to continue to be our largest operating expense in absolute
dollars and as a percentage of subscription revenue, although they may fluctuate as a percentage of subscription revenue.

Research and Devel opment

Research and devel opment expenses consist primarily of wages and benefits (including share-based compensation) for product management
and development personnel, costs of external consultants, and, to alesser extent, an allocation of occupancy and general office related expenses,
such asrent and utilities, based on headcount. We have focused our research and development efforts on improving ease of use, functionality
and technological scalability of our existing products as well as on expanding and devel oping new offerings. The majority of our research and
development employees are located in our development center in Ireland. Therefore, amajority of research and development expense is subject to
fluctuationsin foreign exchange rates. Research and development costs are expensed as incurred, except for certain internal-use software
development costs that qualify for capitalization, such as costs rel ated to software enhancements that add functionality, which are capitalized and
amortized over their estimated useful life.

We believe that continued investment in our technology isimportant for our future growth, and as aresult, we expect research and
development expenses to increase in absolute dollars, although they may fluctuate as a percentage of subscription revenue.

General and Administrative

General and administrative expenses consist primarily of wages and benefits (including share-based compensation) for administrative
services, human resources, internal information technology support, executive, legal, finance and accounting personnel; professional fees;
expenses for business application software licenses; non-income rel ated taxes; other corporate expenses, such asinsurance; credit card and
banking fees; bad debt expenses; and an allocation of occupancy and general office related expenses, such asrent and utilities, based on
headcount.

We expect that general and administrative expenses will increase as we continue to add personnel in connection with the anticipated growth
of our business.

I nterest | ncome (Expense), net

Interest income (expense), net consists primarily of interest expense on our outstanding debt aswell as on our capital lease obligations.
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Foreign Currency Transaction Gain (Loss), net

Foreign currency transaction gain (loss), net consists primarily of the net unrealized gains and losses recognized upon revaluing the foreign
currency-denominated intercompany payables and receivables of our various subsidiaries at each balance sheet date. To alesser extent, foreign
currency transaction gain (10ss), net also consists of the transaction gains and losses recorded to reval ue the foreign currency-denominated
customer accounts receivable and vendor payables recorded by our subsidiaries that transact in currencies other than their functional currency.
We currently do not engage in hedging activities related to our foreign currency-denominated intercompany balances or our customer receivables
and other payables; as such, we cannot predict the impact of future foreign currency transaction gains and |0sses on our operating results. See
“Item 7A—Quantitative and Qualitative Disclosures about Market Risk.”

Provision for (Benefit from) I ncome Taxes

Provision for (benefit from) income taxes consists primarily of taxesin Ireland, the United States and the United Kingdom. There are two main
drivers of our annual effectivetax rate. First, asamulti-national company, we are subject to tax in various jurisdictions which apply various
statutory rates of tax to our income. Each of these jurisdictions hasits own tax law which is subject to interpretation on ajurisdiction by
jurisdiction basis. In Ireland, our operating entity is subject to tax at a 12.5% tax rate and our non-operating entities are subject to tax at a 25% or
0% tax rate, while our foreign subsidiariesin the United States and the United Kingdom are subject to tax rates of approximately 39% and 20%,
respectively. Second, asaresult of our global business model, we engage in a significant number of cross-border intercompany transactions. Asa
result of these transactions, we have recorded reserves for uncertain tax positionsrelated to how the different jurisdictions may conclude on the
tax treatment of the transaction and how we might settle those exposures. Thereis no guarantee that how one jurisdiction might view a particular
transaction will be respected by another jurisdiction. Additionally, there may be instances where our income is subject to taxation in more than one
jurisdiction.

Critical Accounting Policies

Our consolidated financial statements are prepared in accordance with accounting principles generally accepted in the United States. The
preparation of our financial statements and related disclosures requires us to make estimates, assumptions and judgments that affect the reported
amount of assets, liabilities, revenue, costs and expenses, and related disclosures. We believe that the estimates, assumptions and judgments
involved in the accounting policies described below may have the greatest potential impact on our financial statements and, therefore, consider
these to be our critical accounting policies. Accordingly, we evaluate our estimates and assumptions on an ongoing basis. Our actual results may
differ from these estimates under different assumptions and conditions. See also Note 2 of our consolidated financial statementsincluded
elsewhere in this Annual Report for information about these critical accounting policies aswell as a description of our other significant accounting
policies.

Subscription Revenue Recognition

We provide access to our fleet management software through subscription arrangements whereby our customers are charged a per
subscribed-vehicle (per subscriber field service worker fee for our field service management software) fee for access for a specified term.
Subscription agreements contain multiple service elements and deliverables, including installation of in-vehicle devices, access to our on-demand
software via our website, and support services delivered over the term of the arrangement. Agreements do not provide customers the right to take
possession of the software at any time. We have determined that the elements of our subscription agreements do not have value to the customer
on astandalone basis. Asaresult, the multiple elements within our subscription agreements do not qualify for treatment as separate units of
accounting. Accordingly, we account for all fees received under our subscription agreements as a single unit of accounting and, except for any up-
front fees, recognize the total fee amount ratably on adaily basis over the term of the subscription agreement. We only
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commence recognition of revenue when there is persuasive evidence of an arrangement, the feeisfixed or determinable, collectability is deemed
reasonably assured, and recurring services have commenced. Our contract terms generally are 36 months for fleet management customersand 12
months for field service management customersfor their initial term with automatic renewals for one or three years thereafter, unless the customer
elects not to renew. We collect fees from our customers for aratable portion of the contract on a periodic basis, generally on amonthly basisin
advance. Our payment terms are typically monthly; however, we continue to enable certain of our customersto prepay al or part of their
contractual obligations quarterly, annually or for the full contract term in exchange for amodest prepayment discount that is reflected in the pricing
of the contract.

For the limited number of fleet management customer arrangements in which title to the in-vehicle devices transfers to the customer upon
delivery or installation of the in-vehicle device, we receive an up-front fee from the customer. Asthe in-vehicle devices do not have value to the
customer on astandalone basis, the delivery or installation of the in-vehicle devices does not represent the culmination of a separate earning
process associated with the payment of the up-front fee. Accordingly, we record the amount of the up-front fee as deferred revenue upon
invoicing and recognize that amount as revenue ratably on adaily basis over the estimated average customer relationship period of six years,
which islonger than the typical subscription agreement term of 36 months. If a customer permanently ceases use of our subscription service at any
point when a balance of deferred revenue from this up-front payment exists, we recognize the remaining balance of the deferred revenuein the
period of notification. Changesin the typical customer contractual term, customer behavior, competition or economic conditions could affect our
estimates of the average customer relationship period. We review the estimated average customer relationship period on a periodic basis and
account for changes prospectively.

Deferred revenue represents amounts billed to customers or payments received from customers for which revenue has not yet been
recognized. Deferred revenue primarily consists of prepayments made by customers for future periods and, to alesser extent, the unearned portion
of monthly billed subscription fees and up-front payments from customers for in-vehicle devices whose ownership transfers to them upon delivery
or installation.

Allowance for Doubtful Accounts

Accounts receivable are carried at their original invoice amounts less an allowance for doubtful collections based on estimated |osses
resulting from the inability or unwillingness of customers to make required payments. We estimate the allowance at each reporting period based
upon historical loss patterns, the number of days that billings are past due, and an evaluation of the potential risk of loss associated with specific
delinguent accounts. We also consider any changes to the financial condition of our customers and any other external market factorsthat could
impact the collectability of our receivablesin the determination of our allowance for doubtful accounts.

Income Taxes

Aspart of the process of preparing our consolidated financial statements, we are required to cal culate our income tax expense based on
taxable income by jurisdiction. There are many transactions and cal culations about which the ultimate tax outcomeis uncertain; as aresult, our
calculations involve estimates by management. Some of these uncertainties arise as a consequence of transfer pricing arrangements among our
related entities and the differing tax treatment of revenue and cost items across various jurisdictions. If we were compelled to revise or to account
differently for our arrangements, that revision could affect our tax liahility.

We account for uncertainty in income taxes recognized in our financial statements by applying atwo-step process to determine the amount
of tax benefit to be recognized. First, the tax position must be evaluated to determine the likelihood that it will be sustained upon examination by
the taxing authorities, based on the technical merits of the position. If the tax position is deemed more-likely-than-not to be sustained, the tax
position is then assessed to determine the amount of benefit to recognize in the financial statements. The amount of the benefit that may be
recognized isthe largest amount that has a greater than 50% likelihood of being
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realized upon ultimate settlement. Our provision for income taxes includes the effects of any resulting tax reserves, or unrecognized tax benefits,
that are considered appropriate as well asthe related net interest and penalties. Although we believe that we have adequately reserved for our
uncertain tax positions, we can provide no assurance that the final tax outcome of these matters will not be materially different. We make
adjustments to these reserves when facts and circumstances change, such asthe closing of atax audit or the refinement of an estimate. To the
extent that the final tax outcome of these mattersis different than the amounts recorded, such differences will affect the provision for income taxes
in the period in which such determination is made and could have amaterial impact, either favorable or unfavorable, on our consolidated financial
condition and operating results. At December 31, 2015, 2014 and 2013, the balances recorded as liabilities for unrecognized tax benefitsin our
consolidated balance sheets totaled $3.7 million, $3.2 million and $2.1 million, respectively, including accrued interest and penalties.

Theincome tax accounting process also involves estimating our actual current tax liability, together with assessing temporary differences
resulting from differing treatment of items for tax and accounting purposes. These temporary differences result in deferred tax assets and liabilities,
which are included within our consolidated bal ance sheets. Deferred taxes are determined based on the difference between the financial statement
and tax basis of assets and liabilities using enacted tax ratesin effect in the yearsin which the differences are expected to reverse. Changesin
deferred tax assets and liabilities are recorded in the provision for income taxes. Our net deferred tax assets currently are comprised of net
operating loss carryforwardsin the United States and the United Kingdom as well as deductible temporary differences. As of December 31, 2015,
our federal net operating loss carryforwardsin the United States available to reduce future federal taxable income totaled $45.2 million, our state net
operating loss carryforwards in the United States available to reduce future state taxable income totaled $39.9 million, and our net operating loss
carryforwards in the United Kingdom available to reduce future taxable income totaled $2.1 million. We assess the likelihood that our deferred tax
assetswill be recovered from future taxable income and, to the extent we believe, based upon the weight of available evidence, that it is more likely
than not that all or a portion of deferred tax assets will not be realized, we establish avaluation allowance as a charge to income tax expense. We
evaluate valuation allowances for deferred tax assets at the individual subsidiary level or consolidated tax group level in accordance with the tax
law in the specific jurisdiction. In estimating future taxable profits, we consider all current contracts and assets of the business, including
intercompany transfer pricing agreements, as well as areasonable estimation of future taxable profits achievable by us. With respect to our
subsidiariesin the United States, which file a consolidated group tax return for federal and state tax purposes and arein athree-year cumulative
pre-tax income position as aresult of current year pre-tax profit, we have concluded that there is sufficient positive evidence that we do not need
to establish a valuation allowance against our net operating loss deferred tax asset, nor a valuation allowance against our other (non-NOL)
deferred tax assets, given our future forecasted income and the relatively long carryforward periods permitted for net operating lossesin the
United States. We believe that the future earnings forecasts combined with the lengthy carryforward period of the net operating loss
carryforwards would produce sufficient taxable incomein our subsidiariesin the United States to fully realize the deferred tax assets before
expiration of the U.S. federal and state carryforward periods, which expire from 2026 through 2035 for federal purposes and from 2020 to 2035 for
state purposes. Accordingly, we have not recorded a valuation allowance for the net operating loss carryforwards in the United States as of
December 31, 2015, 2014 and 2013. We have recorded avaluation allowance in Australiaand certain Irish entities against the net operating loss
carryforward. Our net deferred tax assets at December 31, 2015 totaled $3.1 million, comprised of deferred tax assets of $38.0 million, partially offset
by deferred tax liabilities of $34.5 million and a valuation allowance of $0.4 million. Our net deferred tax assets at December 31, 2014 totaled $13.8
million, comprised of deferred tax assets of $20.6 million, partially offset by deferred tax liabilities of $3.9 million and avaluation allowance of $2.9
million. Our net deferred tax assets at December 31, 2013 totaled $5.3 million, comprised of deferred tax assets of $18.3 million, partially offset by
deferred tax liabilities of $10.0 million and ava uation allowance of $3.0 million.
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I nternal-Use Software

We expense research and devel opment costs as incurred, except for certain costs which are capitalized in connection with our internal-use
software and website. These capitalized costs are primarily related to the application software that is hosted by us and accessed by our customers
through our website. In addition, we capitalize certain general and administrative costs related to the customization and devel opment of our
internal business systems.

Costsincurred in the preliminary stages of development are expensed as incurred. Once an application has reached the devel opment stage,
internal and external costs, if direct and incremental, are capitalized until the softwareis substantially complete and ready for itsintended use.
Capitalization ceases upon completion of all substantial testing performed to ensure the product isready for itsintended use. We al so capitalize
costs related to specific upgrades and enhancements of this application software when it is probabl e that the expenditures will result in additional
functionality. Maintenance and training costs are expensed as incurred. Capitalized internal-use software costs are recorded as part of property
and equipment and are amortized on a straight-line basis over an estimated useful life of three years. At December 31, 2015, 2014 and 2013, the
carrying value of our internal-use software was $7.1 million, $5.2 million and $3.2 million, respectively.

Business Combinations

In an acquisition of a business, we recognize separately from goodwill the fair value of assets acquired and liabilities assumed. Goodwill as
of the acquisition date is measured as the excess of consideration transferred over the net of the acquisition-date fair values of the assets acquired
and liabilities assumed. In determining the fair value of assets acquired and liabilities assumed in a business combination, we primarily use
recognized valuation methods such as an income approach or a cost approach and apply present value modeling. Our significant estimatesin the
income or cost approach include identifying business factors such as size, growth, profitability, risk and return on investment and assessing
comparabl e revenue and operating income multiplesin estimating the fair value. Further, we make certain assumptions within present value
modeling val uation techniques including risk-adjusted discount rates, future price levels, rates of increase in operating expenses, weighted
average cost of capital, rates of long-term growth and effective income tax rates. We believe that the estimated fair value assigned to the assets
acquired and liabilities assumed are based on reasonable assumptions that marketplace participants would use. While we use our best estimates
and assumptions as a part of the process to accurately val ue assets acquired and liabilities assumed at the acquisition date, our estimates are
inherently uncertain and actual results could differ from those estimates.

In addition, uncertain tax positions assumed and val uation allowances related to the net deferred tax assets acquired in connection with a
business combination are estimated as of the acquisition date and recorded as part of the purchase. Thereafter, any changes to these uncertain tax
positions and valuation allowances are recorded as part of the provision for income taxesin our consolidated statement of operations.

I mpairment of Goodwill

We record goodwill when the consideration paid in a business acquisition exceeds the fair value of the net tangible assets acquired,
identifiable intangible assets acquired and liabilities assumed. Goodwill is not amortized, but rather istested for impairment annually or more
frequently if events or circumstances occur that indicate an impairment may exist. Factors we consider important that could trigger an impairment
review include significant underperformance relative to historical or projected future operating results, significant changesin our use of the
acquired assets in a business combination or the strategy for our overall business, and significant negative industry or economic trends. We
perform our annual assessment for impairment of goodwill on October 31 and have determined that we have a single reporting unit for testing
goodwill for impairment. For purposes of ng potential impairment, we first estimate the fair value of the reporting unit (based on the fair
value of our outstanding ordinary shares) and compare that amount to the carrying value of the reporting unit (as
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reflected by the total carrying values of our shareholders’ equity). If we determine that the carrying value of the reporting unit exceedsits fair
value, then we determine the implied fair value of the goodwill in the same manner used to determine the amount of goodwill in abusiness
combination. We have assigned the entire balance of goodwill to our one reporting unit. The fair value of the reporting unit was based on our
market capitalization as of each of December 31, 2015 and 2014, and it was substantially in excess of the carrying value of the reporting unit at each
date. If the carrying value of goodwill exceedstheimplied fair value of the goodwill, an impairment charge is recognized in the amount equal to that
excess. No goodwill impairment charges were recorded by us during the years ended December 31, 2015, 2014 and 2013.

I mpairment of Long-Lived Assets

Long-lived assets include property and equipment and definite-lived intangible assets subject to amortization, including customer
relationships, trademarks, acquired devel oped technology and a patent for our vehicle tracking system. We amortize customer relationships,
trademarks and acquired devel oped technology over their estimated useful lives, which range from three to nine years, based on either a straight-
line method or the pattern over which we expect to consume the economic benefit of each asset, which in general reflects the expected cash flow
from each asset. We amortize our patent over its useful life of 20 years on a straight-line basis, as the pattern of consumption of the economic
benefit of the asset cannot be reliably determined. We amortize property and equipment, inclusive of internal-use software, on a straight-line basis
over their useful lives, which range from three to six years, as the pattern of consumption of the economic benefit of the assets cannot be reliably
determined. We evaluate our long-lived assets for recoverability whenever events or changes in circumstances indicate that their carrying values
may not be recoverable. Factors that we consider in deciding when to perform an impairment review include significant underperformance of a
business or product linein relation to expectations, significant negative industry or economic trends, and significant changes or planned changes
in our use of the assets. To evaluate along-lived asset for recoverability, we compare forecasts of undiscounted cash flows expected to result from
the use and eventual disposition of the long-lived asset to its carrying value. If the carrying value exceeds the sum of the expected undiscounted
cash flows, an impairment loss on the long-lived asset to be held and used is recognized based on the excess of the asset’s carrying value over its
fair value, determined based on discounted cash flows. Long-lived assets to be disposed of are reported at the lower of carrying value or fair value
less cost to sell.

Deferred Commissions

We capitalize commission costs that are incremental and directly related to the acquisition of customer contracts. For the mgjority of its
customer contracts, we pay commissionsin full when we receive theinitial customer contract for a new subscription or arenewal subscription. For
all other customer contracts, we pay commissionsin full when we receive theinitial customer payment for a new subscription or arenewal
subscription. Commission costs are capitalized upon payment and are amortized as expense ratably over the term of the related non-cancelable
customer contract, in proportion to the recognition of the subscription revenue. If a subscription agreement is terminated, the unamortized portion
of any deferred commission cost is recognized as expense immediately. We believe that capitalizing commission costsis the preferable method of
accounting as the commission charges are so closely related to the revenue from the non-cancel able customer contracts that they should be
recorded as an asset and charged to expense over the same period that the subscription revenueis recognized. Deferred commission costs are
included in other current and long-term assetsin our consolidated bal ance sheets and totaled $17.5 million, $15.5 million and $11.7 million at
December 31, 2015, 2014 and 2013 respectively. Amortization of deferred commissionsisincluded in sales and marketing expense in our
consolidated statements of operations.

Capitalization of I n-Vehicle Device Costs

For customer arrangements in which we retain ownership of thein-vehicle devicesinstalled in a customer’ s fleet, we capitalize the cost of the
in-vehicle devices (including installation and shipping costs) as acomponent of
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property and equipment in our consolidated bal ance sheets, and we depreciate these assets on a straight-line basis over their estimated useful life,
which iscurrently six years. If a customer subscription agreement is canceled or expires prior to the end of the expected useful life of the in-vehicle
device, the carrying value of the asset is depreciated in full with expense immediately recorded as cost of subscription revenue. The carrying value
of these installed in-vehicle devices (including installation and shipping costs) was $76.8 million, $61.8 million and $48.4 million at December 31,
2015, 2014, and 2013, respectively. Depreciation expense of these installed in-vehicle devicesisincluded in cost of subscription revenue in our
consolidated statements of operations.

In addition, for the limited number of customer arrangementsin which title to the in-vehicle devices transfers to the customer upon delivery
or installation of the in-vehicle device (for which we receive an up-front fee from the customer), we defer the costs of the in-vehicle devices
(including installation and shipping costs) asthey are directly related to the revenue that we derive from the sale of the devices and that we
recognize ratably over the estimated average customer relationship period of six years. We capitalize these in-vehicle device costs and amortize the
deferred costs as expense ratably over the estimated average customer relationship period, in proportion to the recognition of the up-front fee
revenue. Capitalized costs related to these in-vehicle devices of which title has transferred to customers areincluded in other current and long-term
assetsin our consolidated balance sheets which totaled $2.4 million and $3.8 million at December 31, 2014 and 2013, respectively. Amortization of
these capitalized costsisincluded in cost of subscription revenuein our consolidated statements of operations. As of December 31, 2015, we no
longer enter into customer arrangements whereby title to the in-vehicle devices transfers to the customer upon delivery or installation of thein-
vehicle device.

Share-Based Compensation

We measure stock options granted to employees and directors at fair value on the date of grant and recogni ze the corresponding
compensation expense of those awards, net of estimated forfeitures, over the requisite service period, which is generally the vesting period of the
respective award. The straight-line method is applied to all awards with service conditions, while the graded-vesting method is applied to all
awards with both service and performance conditions.

Thefair value of each stock option grant is estimated on the date of grant using the Black-Scholes option-pricing model. We have not
granted stock options to employees since 2012. Prior to our initial public offering in October 2012, we had been a private company and lacked
company-specific historical and implied volatility information. Therefore, we estimated our expected volatility based on the historical volatility of
our publicly traded peer companies. The expected term of options was determined utilizing the “simplified” method for awards that qualify as
“plain-vanilla” options. The risk-free interest rate was determined by reference to the U.S. Treasury yield curvein effect at the time of grant of the
award for time periods approximately equal to the expected term of the award. Expected dividend yield was based on the fact that we had never
paid cash dividends and do not expect to pay any cash dividendsin the foreseeable future. The assumptions we used to determine the fair value
of stock options granted are as follows, presented on aweighted average basis:

2012

Risk-free interest rate 0.63%
Expected term (in years) 41

Expected volatility 56%
Expected dividend yield 0%

These assumptions represented our best estimates, but the estimates involved inherent uncertainties and the application of our judgment.
Asaresult, if factors change and we use significantly different assumptions or estimates, our share-based compensation expense could be
materially different. We recognize compensation expense for only the portion of awards that are expected to vest. In developing aforfeiture rate
estimate, we have considered our historical experience to estimate pre-vesting forfeitures for awards with service conditions. For awards with
performance conditions, we estimate the probability that the performance condition will be met. If
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our actual forfeiturerateis materialy different from the estimate, our share-based compensation expense could be significantly different from what
we have recorded in the current period. We have not granted any stock options to employeesin the years ended December 31, 2015, 2014 and

2013.

Valuations of ordinary shares

Since completion of our initial public offering in October 2012, we have valued our ordinary sharesin connection with the issuance of share-
based payment awards using the closing price of our ordinary shares on the New Y ork Stock Exchange on the date of the grant.

Results of Operations

The following table presents our results of operations in thousands of dollars and as a percentage of subscription revenue for each of the

periodsindicated (certain items may not foot due to rounding).

Subscription revenue
Cost of subscription revenue
Gross profit
Operating expenses:
Sales and marketing
Research and devel opment
General and administrative
Total operating expenses
Income from operations
Interest income (expense), net
Foreign currency transaction gain (l0ss), net
L oss on extinguishment of debt
Other income (expense), net
Income before income taxes
Provision for (benefit from) income taxes
Net income

Comparison of Years Ended December 31, 2015, 2014 and 2013
Subscription Revenue

Subscription revenue
% change from prior year

Year Ended December 31,

2015 2014 2013
Percent of Percent of Per cent of
Amount Revenue Amount Revenue Amount Revenue
$284,761 100.0%  $231,581 100.0% $177,350 100.0%
73,061 25.7 57,505 24.8 43,858 24.7
211,700 74.3 174,076 75.2 133,492 75.3
96,908 34.0 78,885 34.1 56,589 31.9
21,440 75 17,090 7.4 11,036 6.2
53,966 19.0 42,765 18.5 36,375 20.5
172,314 60.5 138,740 59.9 104,000 58.6
39,386 138 35,336 153 29,492 16.6
(897) (0.3) (704) (0.3) (1,999) (1.1)
3,538 1.2 832 0.4 (1,139) (0.6)
(107) — — — — —
4y _ — » _ = — —
41,879 14.7 35,463 15.3 26,354 14.9
3,087 11 7,988 34 (4,103) (2.3)
$ 38,792 13.6% $ 27,475 11.9% $ 30457 17.2%
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Subscription revenue increased by $53.2 million, or 23.0%, for the year ended December 31, 2015 as compared to the year ended
December 31, 2014. Thisrevenue growth was primarily driven by the increase in the number of vehicles under subscription, which grew by
approximately 28.4% year-over-year. As of the year-ends, the number of vehicles under subscription increased to approximately 709,000 as of
December 31, 2015 as compared to 552,000 as of December 31, 2014. The increase in vehicles under subscription was duein large part to our
investment in sales and marketing of our solutions and international expansion, including the addition of 161 sales and marketing personnel year-
over-year aswell asto the acquisitions of Ornicar and Visirun which, in the aggregate, added approximately 45,000 vehicles under subscription.

Subscription revenue increased by $54.2 million, or 30.6%, for the year ended December 31, 2014 as compared to the year ended
December 31, 2013. Thisrevenue growth was primarily driven by the increase in the number of vehicles under subscription, which grew by
approximately 24.0% year-over-year. As of the year-ends, the number of vehicles under subscription increased to approximately 552,000 as of
December 31, 2014 as compared to 445,000 as of December 31, 2013. The increasein vehicles under subscription was duein large part to our
investment in sales and marketing of our solutions and international expansion, including the addition of 75 sales and marketing personnel year-
over-year.

Cost of Subscription Revenue

Year Ended December 31,

2015 2014 2013
(dollarsin thousands)

Cost of subscription revenue $73,061 $57,505 $43,858

% change from prior year 27.1% 31.1%

Percentage of subscription revenue 25.7% 24.8% 24.7%

Cost of subscription revenue increased by $15.6 million for the year ended December 31, 2015 as compared to the year ended December 31,
2014. The increase was primarily due to an increase in variable expenses resulting from an increase in the number of vehicles under subscription,
which grew approximately 28.4% year-over-year. Communications, third-party data and hosting costs increased by $2.8 million due to the increase
in the number of installed in-vehicle devices, comprised of an increase in hosting costs for our software applications of $1.8 million and in third-
party data subscription fees and data communication costs of $1.0 million. Field service costs for maintenance and repair of installed in-vehicle
devicesincreased by $3.8 million primarily due to the increase in number of vehicles under subscription. Depreciation and amortization of installed
in-vehicle devices increased by $4.0 million primarily due to theincrease in the number of vehicles under subscription aswell as additional costs
incurred due to the migration of some of our customersfrom 2G to 3G networks. Payroll and related expenses increased by $3.1 million and travel
expensesincreased by $0.1 million primarily due to an increase in personnel in our customer support and configuration groups. Facilities expense
increased by $0.8 million as aresult of increased office space requirements for our additional employees. Amortization of internal-use software
increased by $0.9 million as aresult of increased capitalized costs period-over-period related to our internal-use software applications accessed by
our customers through our website. Amortization of acquired devel oped technology increased by $0.1 million primarily due to amortization related
to the intangible assets acquired in the Ornicar and Visirun acquisitions.

As apercentage of subscription revenue, our cost of subscription revenue of 25.7% for the year ended December 31, 2015 increased from
24.8% for the year ended December 31, 2014. Although we continue to negotiate improved pricing for our subscriber-based costs, such as the cost
of in-vehicle devices, data communication charges and third-party data subscription fees, including those for mapping and posted speed limit data
and have achieved improved economies of scale from our hosting activities and configuration personnel as these components of our costs result
in minimal incremental cost per vehicle under subscription, these efficiencies were offset by additional costs incurred due to the continued
migration of some of our customers from in-vehicle devices that support 2G networks to in-vehicle devices that support 3G networks.
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Cost of subscription revenue increased by $13.6 million for the year ended December 31, 2014 as compared to the year ended December 31,
2013. The increase was primarily due to an increase in variable expenses resulting from an increase in the number of vehicles under subscription,
which grew approximately 24.0% year-over-year. Communications, third-party data and hosting costs increased by $2.6 million due to the increase
in the number of installed in-vehicle devices, comprised of an increase in hosting costs for our software applications of $1.6 million and in third-
party data subscription fees and data communication costs of $1.0 million. Field service costs for maintenance and repair of installed in-vehicle
devices increased by $0.4 million primarily due to the increase in number of vehicles under subscription. Depreciation and amortization of installed
in-vehicle devices increased by $6.7 million primarily due to theincrease in the number of vehicles under subscription aswell as additional costs
incurred due to the migration of some of our customers from 2G to 3G networks. Payroll and related expenses increased by $2.0 million primarily
dueto an increase in our customer support and configuration groups. Facilities expense increased by $0.7 million as aresult of increased office
space requirements for our additional employees. Amortization of internal -use software increased by $0.6 million as aresult of increased capitalized
costs period-over-period related to our internal-use software applications accessed by our customers through our website. Amortization of
acquired devel oped technology increased by $0.6 million primarily due to amortization related to the intangible assets acquired in the KKT and
Connect2Field acquisitions.

Asapercentage of subscription revenue, our cost of subscription revenue of 24.8% for the year ended December 31, 2014 remained
essentially flat with 24.7% for the year ended December 31, 2013. We continued to negotiate improved pricing for our subscriber-based costs, such
asthe cost of in-vehicle devices, data communication charges and third-party data subscription fees, including those for mapping and posted
speed limit data and have achieved improved economies of scale from our hosting activities and configuration personnel as these components of
our costsresult in minimal incremental cost per vehicle under subscription. The economies of scale achieved through thisimproved pricing was
offset by increased depreciation and amortization of installed in-vehicle devices primarily due to the increase in the number of vehicles under
subscription as well as additional costsincurred due to the migration of some of our customers from in-vehicle devices that support 2G networks
toin-vehicle devices that support 3G networks.

Sales and Marketing Expense

Year Ended December 31,

2015 2014 2013
(dollarsin thousands)
Sales and marketing expense $96,908 $78,885 $56,589
% change from prior year 22.8% 39.4%
Percentage of subscription revenue 34.0% 34.1% 31.9%

Sales and marketing expense increased by $18.0 million, or 22.8%, for the year ended December 31, 2015 as compared to the year ended
December 31, 2014. Thisincrease was primarily due to the expansion of our sales and marketing effortsinto international markets, including the
addition of sales and marketing personnel from the Ornicar and Visirun acquisitions, the expansion of dedicated sales teams to support the
Fleetmatics WORK application, and our continued investment in building brand and category awareness in our market to drive customer adoption
of our solutions. We incurred increased payroll-related costs of $14.6 million, inclusive of commissions and share-based compensation, primarily
related to the expansion of our sales and marketing teams. These increases were the result of an increase of 161 sales and marketing personnel
year-over-year. Those 161 new employees were added to further pursue the continued sales growth strategy of our business. We also increased
the number of our marketing personnel to focus on lead generation, brand awareness and search engine optimization. Advertising and promotional
expenditures increased by $1.6 million due to additional marketing and advertising efforts. Facilities expense increased by $1.8 million as aresult of
additional office space requirements related to our additional hiring efforts.
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As apercentage of subscription revenue, sales and marketing expense decreased from 34.1% for the year ended December 31, 2014 to 34.0%
for the year ended December 31, 2015 primarily due to the 22.8% increase in expenses noted above being more than offset by the impact of the
23.0% growth in our subscription revenue year-over-year.

Sales and marketing expense increased by $22.3 million, or 39.4%, for the year ended December 31, 2014 as compared to the year ended
December 31, 2013. Thisincrease was primarily due to our investment in building brand and category awareness in our market to drive customer
adoption of our solutions, the expansion of our sales and marketing efforts into international markets, and the build out of dedicated salesteamsto
support the Fleetmatics WORK application. We incurred increased payroll-related costs of $13.6 million, inclusive of commissions and share-based
compensation, primarily related to the expansion of our sales and marketing teams. These increases were the result of an increase of 75 salesand
marketing personnel year-over-year. Those 75 new employees were added to further pursue the continued sales growth strategy of our business.
We also increased the number of our marketing personnel to focus on lead generation, brand awareness and search engine optimization.
Advertising and promotional expendituresincreased by $7.8 million and professional fees increased by $0.2 million due to additional marketing and
advertising efforts. Travel expense increased by $0.3 million asaresult of our additional hiring efforts, and facilities expense increased by
$1.1 million as aresult of additional office space requirementsfor our newly hired employees. These increases were partially offset by decreased
amortization expense of $0.3 million related to customer relationships and trademarks acquired in the SageQuest acquisition. Customer
relationships and trademarks are amortized over their estimated useful lives, which range from three to nine years, based on the pattern over which
we expect to consume the economic benefit of each asset which in general reflects the expected cash flows from each asset.

As apercentage of subscription revenue, sales and marketing expense increased from 31.9% for the year ended December 31, 2013 to 34.1%
for the year ended December 31, 2014 primarily due to the increases in advertising and promotional expenditures and payroll and related expenses
period-over-period as noted above. Other cost increases in sales and marketing expense were in line with the percentage growth in subscription
revenue period-over-period.

Research and Development Expense

Year Ended December 31,

2015 2014 2013
(dollarsin thousands)

Research and devel opment expense $21,440 $17,090 $11,036

% change from prior year 25.5% 54.9%

Percentage of subscription revenue 7.5% 7.4% 6.2%

Research and development expense increased $4.4 million, or 25.5%, for the year ended December 31, 2015 as compared to the year ended
December 31, 2014. The increase was primarily due to additional payroll-related costs, inclusive of share-based compensation, of $4.0 million,
recruiting expense of $0.3 million, travel expense of $0.2 million and facilities expense of $0.4 million, all incurred related to an additional 64
employees hired, partialy offset by a$0.5 million reduction in consulting fees. Research and devel opment expense for the years ended
December 31, 2015 and 2014 of $21.4 million and $17.1 million, respectively, was recorded net after capitalization of $4.4 million and $2.9 million,
respectively, of costsrelated to our internal-use software applications accessed by our customers through our website.

As apercentage of subscription revenue, research and development expense, net of capitalized costs related to our internal-use software
applications, increased from 7.4% for the year ended December 31, 2014 to 7.5% for the year ended December 31, 2015. These increases were
primarily due to the increases rel ated to the increasesin payroll and related expenses year-over-year as noted above.
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Research and development expense increased $6.1 million, or 54.9%, for the year ended December 31, 2014 as compared to the year ended
December 31, 2013. The increase was primarily due to additional payroll-related costs of $5.2 million resulting from an increase of 38 product
management and development personnel, additional facilities expenses of $0.6 million and travel expenses of $0.3 million incurred related to
additional employees hired to further enhance and develop our products. Research and devel opment expense for the years ended December 31,
2014 and 2013 of $17.1 million and $11.0 million, respectively, was recorded net after capitalization of $2.9 million and $2.2 million, respectively, of
costsrelated to our internal -use software applications accessed by our customers through our website.

As a percentage of subscription revenue, research and development expense, net of capitalized costs related to our internal-use software
applications, increased from 6.2% for the year ended December 31, 2013 to 7.4% for the year ended December 31, 2014. These increases were
primarily due to theincreases related to the increasesin payroll and related expenses year-over-year as noted above.

General and Administrative Expense

Year Ended December 31,

2015 2014 2013
(dollarsin thousands)
General and administrative expense $53,966 $42,765 $36,375
% change from prior year 26.2% 17.6%
Percentage of subscription revenue 19.0% 18.5% 20.5%

General and administrative expense increased $11.2 million, or 26.2%, for the year ended December 31, 2015 as compared to the year ended
December 31, 2014. Thisincrease was primarily dueto an increase of $9.5 million in payroll-related costs, inclusive of share-based compensation,
primarily the result of an increase of 40 general and administrative personnel period-over-period in order to support the growth in the business. As
aresult of the increase in personnel, there was an increase of $0.7 million of office-related expenses, $0.4 million of recruiting expenses, and $0.2
million of travel-related expenses. Bad debt expense increased $1.9 million due to the increase in the number of customers and their related
accounts receivable balances year-over-year. Also contributing to the increase in general and administrative expense period-over-period was an
increase of $0.2 million in merchant and bank fees, $0.2 million of audit and tax fees primarily due to acquisition-related activities and $0.3 million
related to the changein fair value of the contingent consideration with respect to the Ornicar acquisition. Lastly, there was a$0.2 million increase
in amortization of internal use software as certain consulting costs were capitalized in the prior period associated with the implementation of certain
functionality of our upgraded general ledger system. These increases were partially offset by adecrease of $2.4 million in professional fees,
primarily related to a decrease in consulting fees, which were incurred in 2014 for non-recurring projects, and a decrease in legal fees associated
with defending class action lawsuitsin the prior period.

As apercentage of subscription revenue, general and administrative expense increased from 18.5% for the year ended December 31, 2014 to
19.0% for the year ended December 31, 2015, primarily due to the increases period-over-period in payroll and related expenses, partially offset by a
reduction in professional fees as noted above. Other cost increases in general and administrative expense were in line with the percentage growth
in subscription revenue period-over-period.

General and administrative expense increased $6.4 million, or 17.6%, for the year ended December 31, 2014 as compared to the year ended
December 31, 2013. Thisincrease was primarily dueto an increase of $5.7 millionin payroll-related costs, inclusive of share-based compensation,
primarily the result of an increase of 15 general and administrative personnel year-over-year in order to support the growth in the business. Bad
debt expense increased $0.8 million due to the increase in the number of customers and their related accounts receivable bal ances year-over-year.
Also contributing to the increase in general and administrative expense year-over-year was an increase of $0.4 million in merchant and bank fees
due to the increase in customer subscriptions, an
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increase of $0.3 million in audit and tax fees year-over-year and an increase of $0.1 million of travel expenses associated with our additional
employees. Theseincreases were partially offset by a decrease in professional fees of $0.9 million primarily related to areduction of legal and
settlement fees (which include reimbursements) associated with defending a class action complaint settled in 2014.

As a percentage of subscription revenue, general and administrative expense decreased from 20.5% for the year ended December 31, 2013 to

18.5% for the year ended December 31, 2014, primarily due to the 17.6% increase in expenses noted above being more than offset by the impact of
the 30.6% growth in our subscription revenue year-over-year.

I nterest | ncome (Expense), net

Year Ended December 31,

2015 2014 2013
(dollars in thousands)

Interest income (expense), net $(897) $(704) $(1,999)

% change from prior year 27.4% (64.8)%

Interest income (expense), net for the year ended December 31, 2015 increased $0.2 million, or 27.4%, as compared to the year ended
December 31, 2014 and primarily reflects the interest expense incurred on our long-term debt and capital |eases as well as amortization expense of
related debt discounts and deferred financing costs. See Note 10 to our consolidated financial statements for further details about our existing
credit facility with Citibank, N.A., or the Credit Facility.

Interest income (expense), net for the year ended December 31, 2014 decreased $1.3 million, or 64.8%, as compared to the year ended
December 31, 2013 and primarily reflects the interest expense incurred on our long-term debt as well as amortization expense of related debt
discounts and deferred financing costs.

Interest income netted against interest expense was immateria in the years ended December 31, 2015, 2014 and 2013.

Foreign Currency Transaction Gain (Loss), net

Year Ended December 31,

2015 2014 2013

(dollarsin thousands)
Foreign currency transaction gain (loss), net $3,538 $832 $(1,139)
% change from prior year NM NM

NM—Not Meaningful

For the year ended December 31, 2015 and 2014, we recognized $3.5 million and $0.8 million in foreign currency transaction gains,
respectively. For the year ended December 31, 2013, we recognized $1.1 million in foreign currency transaction losses. Foreign currency transaction
gain (loss), net primarily reflects the foreign currency transaction gains or losses arising from exchange rate fluctuations on intercompany payables
and receivables denominated in currencies other than the functional currencies of the legal entitiesin which the transactions are recorded. Foreign
currency transaction gains (losses) arise from fluctuations in the value of the U.S. dollar compared to other currencies in which we transact,
primarily the euro and British pound, and to alesser extent the Australian dollar. The $3.5 million foreign currency transaction gain recognized for
the year ended December 31, 2015 is primarily the result of the movement in the euro year-over-year which decreased by approximately 10%
compared to the U.S. dollar.
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Loss on Extinguishment of Debt

In January 2015, we used the $23.8 million in net proceeds from the borrowings under the Credit Facility to pay in full the amounts previously
due under our revolving credit facility with Wells Fargo Capital Finance, LLC. The repayment of debt under the revolving credit facility with the
Wells Fargo Capital Finance, LL C was accounted for as a debt extinguishment. During the first quarter of 2015, we recognized aloss on
extinguishment of debt of $0.1 million, which was primarily comprised of the write-off of unamortized debt i ssuance costs.

Provision for (Benefit from) I ncome Taxes

Year Ended December 31,

2015 2014 2013
(dollarsin thousands)

Provision for (benefit from) income taxes $3,087 $7,988 $(4,103)

% change from prior year (61.4)% 294.7%

Our provision for (benefit from) income taxes consists primarily of taxesin Ireland, the United States and the United Kingdom. We are
subject to tax in various jurisdictions that apply various statutory rates of tax to our income. Each of these jurisdictions hasits own tax law, which
is subject to interpretation on ajurisdiction-by-jurisdiction basis. In Ireland, our operating entity is subject to tax at a 12.5% tax rate on its trading
income and 25% on its non-trading income and our non-operating entities are subject to tax at a 25% or 0% tax rate, while our foreign subsidiaries
in the United States and the United Kingdom are subject to tax rates of approximately 39% and 20%, respectively. For the years ended
December 31, 2015, 2014 and 2013, our domestic pre-tax lossin Ireland was $3.1 million, and pre-tax income was $26.5 million, and $17.0 million,
respectively, and our foreign pre-tax income was $45.0 million, $9.0 million, and $9.4 million, respectively, primarily in the United States, Maltaand
the United Kingdom. See Note 11 to our consolidated financial statements for additional information related to the foreign and domestic income tax
expense (benefit) we recorded and the effect that foreign taxes had on our overall effective tax rate. In addition to the pre-tax income of each
jurisdiction taxed at the different tax rates noted above, our effective income tax rates for each year were affected by the items noted below.

Our effectiveincome tax rate (benefit) for the years ended December 31, 2015, 2014 and 2013 was 7.4 %, 22.5%, and (15.6)%, respectively, on
pre-tax income of $41.9 million, $35.5 million, and $26.4 million, respectively. Our effective tax rate for the year ended December 31, 2015 islower
than the statutory Irish rate of 12.5% primarily due to the release of various historical reservesfor uncertain tax positionsincluding interest and
penalties, research and development tax creditsin Ireland and income being generated in jurisdictions that have alower tax rate than the Irish
statutory rate. These decreases were partially offset by the recording of uncertain tax positions. We made a change to our organizational structure
in the fourth quarter of 2014 that impacted the jurisdictional mix of profits and was beneficial to our income tax rate for the years ended
December 31, 2015 and 2014. Our effective tax rate for the year ended December 31, 2014 was higher than the statutory Irish rate of 12.5% primarily
due to the recording of interest and penalties associated with our uncertain tax positions and income taxed in foreign jurisdictions with a higher
statutory tax rate than the 12.5% Irish statutory rate. The increases associated with these items were partially offset by research tax creditsin
Ireland. Our effective tax rate for the year ended December 31, 2013 was |ower than the statutory Irish rate of 12.5% primarily due to the net reversal
of $10.6 million of reserves for uncertain tax positions upon the expiration of the statute of limitations in the United States and also dueto Ireland
research and devel opment tax credits.

Our provision for income taxes may change from period to period based on non-recurring events, such as the settlement of income tax audits
and changesin tax laws including enacted statutory rates, aswell as recurring factors, including changesin the mix of earningsin countries with
differing statutory tax rates. Asaresult of our global business model and cross-border intercompany transactions, a change in uncertain tax
positions or a changein statutory rates, particularly in Ireland, could have a significant effect on our overall effective tax rate. Effective for 2015,
our legal entity which isthe owner of our intellectual property has become anon-resident Irish entity. We expect that the effect of thiswill beto
reduce our consolidated tax liability.
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Quarterly Results of Operations (Unaudited)

The following table sets forth our unaudited consolidated statements of operations data and other financial datafor each of the eight
quartersin the period ended December 31, 2015 (certain items may not foot due to rounding). We have prepared the consolidated statement of
operations for each of these quarters on the same basis as the audited consolidated financial statementsincluded in Item 15 of this Annual Report
on Form 10-K. In the opinion of management, each consolidated statement of operationsincludes all adjustments, consisting solely of normal
recurring adjustments, necessary for afair statement of this data for the periods presented. Thisinformation should be read in conjunction with
our audited consolidated financial statements and related notes included in Item 15 of this Annual Report on Form 10-K. These quarterly operating
results are not necessarily indicative of the resultsto be expected in future periods.

Three Months Ended
Dec 31, Sep 30, Jun 30, Mar 31, Dec 31, Sep 30, Jun 30, Mar 31,
2015 2015 2015 2015 2014 2014 2014 2014
(in thousands)

Consolidated Statements of Oper ations Data:

Subscription revenue $77231 $73,471 $68588 $65471 $63,995 $60,421 $55,268 $51,897
Cost of subscription revenue 19,315 18808 17,753 17,185 15169 15056 14534 12,746
Gross profit 57916 54663 50,835 48,286 48,826 45365 40,734 39,151
Sales and marketing 24676 24771 24192 23269 19,321 19,153 22,049 18,362
Research and devel opment 5,973 5,669 5,201 4,597 4,041 4,259 4,613 4,177
General and administrative 14913 14483 12885 11,685 11,384 10,623 9486 11,272
Total operating expenses 45562 44923 42278 39551 34746 34035 36,148 33811
Income from operations 12,354 9,740 8,557 8,735 14,080 11,330 4,586 5,340
Other income (expense), net 1,322 (1,297) (2,125) 4,593 (20 125 192 (170)
Provision for (benefit from) income taxes 846 (373) 1,037 1,577 1,641 3,260 1,545 1,542
Net income $12,830 $ 8816 $ 5395 $11,751 $12419 $ 8195 $ 3233 $ 3,628
Three Months Ended
Dec 31, Sep 30, Jun 30, Mar 31, Dec 31, Sep 30, Jun 30, Mar 31,
2015 2015 2015 2015 2014 2014 2014 2014

(as a per centage of subscription revenue)
Consolidated Statements of Oper ations Data:

Subscription revenue 100.0%  100.0%  100.0%  100.0%  100.0%  100.0%  100.0%  100.0%
Cost of subscription revenue 25.0 25.6 25.9 26.2 23.7 24.9 26.3 24.6
Gross profit 75.0 74.4 74.1 738 76.3 75.1 73.7 754
Sales and marketing 320 337 353 355 30.2 317 39.9 354
Research and development 7.7 7.7 7.6 7.0 6.3 7.0 83 8.0
General and administrative 19.3 19.7 18.8 17.8 17.8 17.6 17.2 217
Total operating expenses 59.0 61.1 61.6 60.4 54.3 56.3 65.4 65.2
Income from operations 16.0 133 125 133 220 18.8 83 103
Other income (expense), net 17 (1.8 (3.2) 7.0 — 0.2 0.3 (0.3
Provision for (benefit from) income taxes 11 (0.5 15 24 2.6 54 2.8 3.0
Net income 16.6% 12.0% 7.9% 17.9% 19.4% 13.6% 5.8% 7.0%
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Subscription revenue increased sequentially in each of the quarters presented primarily due to increases in the number of total vehicles
under subscription in each quarter. Total operating expenses, in absolute dollars, increased over timein the periods presented primarily due to
increased sales and marketing and general and administrative expenses, which resulted from increased marketing and advertising efforts, increased
number of personnel to support the business, and increased professional fees, including those related to accounting, and tax and audit services.

Liquidity and Capital Resour ces

Year Ended December 31,

2015 2014 2013
(in thousands)
Cash flows provided by operating activities $ 91,543 $ 71,743 $ 41,911
Cash flows used in investing activities (78,185) (43,026) (43,184)
Cash flows provided by (used in) financing activities (11,112) 10,256 38,660
Effect of exchange rate changes on cash (563) (744) (303)
Net increase in cash $ 1,683 $ 38,229 $ 37,084

At December 31, 2015, our principal sources of liquidity were our cash balance of $177.1 million and borrowings of up to $200.0 million
available under our Credit Facility, of which $176.3 million was available.

Operating Activities

Operating activities provided $91.5 million of cash in 2015. The cash flow provided by operating activities resulted primarily from our net
income of $38.8 million, net non-cash charges of $78.9 million, and net uses of cash of $26.1 million provided by changesin our operating assets
and liahilities. Our non-cash charges primarily consisted of $42.1 million of depreciation and amortization expense, $24.5 million of share-based
compensation expense, $4.4 million of provisions for accounts receivable allowances, $3.0 million for losses on disposal of property and equipment
and other assets, $0.1 million for losses on extinguishment of debt, $7.1 million of provisionsfor deferred tax assets, $5.4 million of unrealized
foreign currency transaction gains, $2.9 million of changesin excess tax benefits from share-based awards, and $0.3 million in adjustment to
contingent consideration expense. Net uses of cash from changesin our operating assets and liabilities primarily consisted of a$7.4 million
increase in our accounts receivable from customers, a$10.8 million increase in prepaid expenses and other assets, a $5.5 million decreasein
accounts payable, accrued expenses and other current liabilities, and a$3.0 million decrease in deferred revenue, partially offset by a$0.6 million
increase in accrued income taxes. The decrease in our accounts payable, accrued expenses and other current liabilities was primarily related to a
decrease in our tax liabilities as aresult of achange made to our organizational structure that impacted the jurisdictional mix of profits. Theincrease
in our accrued taxes was due to net increasesin our tax reserves. The increase in our accounts receivable was due to the increase in subscription
revenue resulting from the increased number of vehicles under subscription. Theincrease in our prepaid expenses and other assets was due to
increases in deferred commission payments and additional prepaid software licenses purchased during the period. The decrease in deferred
revenue reflects fewer customers prepaying for aportion of their subscription as well as the completion of installations during the period.

Operating activities provided $71.7 million of cash in 2014. The cash flow provided by operating activities resulted primarily from our net
income of $27.5 million, net non-cash charges of $27.9 million, and net cash of $16.3 million provided by changesin our operating assets and
ligbilities. Our non-cash charges primarily consisted of $33.4 million of depreciation and amortization expense, $13.2 million of share-based
compensation
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expense, $8.9 million benefit from deferred tax assets, $2.4 million of provisions for accounts receivable allowances, $1.7 million for losses on
disposal of property and equipment and other assets, $0.9 million of unrealized foreign currency transaction gains, and $13.0 million in excess tax
benefits from share-based awards. Net cash provided by changesin our operating assets and liabilities primarily consisted of a$2.7 million
increasein deferred revenue, $7.9 million increase in accounts payable, accrued expenses, and other current liabilities, a$3.8 million decreasein
prepaid expenses and other current assets, a $0.9 million decrease in accounts receivable from customers, and a$1.1 million increase in accrued
income taxes. Theincrease in deferred revenue was attributabl e to a greater number of customersin 2014 than in 2013 prepaying for a portion of
their subscription. The increase in our accounts payable and accrued expenses resulted from our increased spending due to the growth of our
business. The decrease in our accounts receivable was due to collection effortsin 2014 on certain customer billings which had been delayed due
to our billing system conversion completed during the fourth quarter of 2013. The increase in our accrued taxes was due to net increases in our tax
reserves.

Operating activities provided $41.9 million of cash in 2013. The cash flow provided by operating activities resulted primarily from our net
income of $30.5 million, net non-cash charges of $33.5 million, and net uses of cash of $25.9 million from changes in our operating assets and
ligbilities. Our non-cash charges primarily consisted of $23.2 million of depreciation and amortization expense, $7.5 million of share-based
compensation expense, $3.1 million for losses on disposal of property and equipment and other assets, $2.5 million of provisions for accounts
receivable and deferred tax assets, $1.1 million of unrealized foreign currency transaction losses, and $3.8 million in excess tax benefits from share-
based awards. Net uses of cash from changesin our operating assets and liabilities primarily consisted of a$13.0 million increasein our accounts
receivable from customers, a$12.5 million decrease in accrued income taxes, and a$11.5 million increase in prepaid expenses and other assets,
partially offset by a$10.7 million increase in accounts payable, accrued expenses and other current liabilities and a $4.2 million increase in deferred
revenue. Theincreasein our accounts receivable was due to the increase in subscription revenue from 2012 to 2013 resulting from the increased
number of vehicles under subscription, aswell asadelay in certain customer billings due to abilling system conversion completed during the
fourth quarter of 2013. The decrease in our accrued taxes was due to the reversal of uncertain tax positions due to an expiration of the statute of
limitationsin the United States. The increase in our prepaid expenses and other assets was due to increases in deferred commissions and
capitalized costs of in-vehicle devices owned by customers due to the growth in our business. The increase in our accounts payable and accrued
expenses resulted from our increased spending due to the growth of our business. Theincrease in deferred revenue was attributable to a greater
number of customersin 2013 than in 2012 prepaying for a portion of their subscription.

I nvesting Activities

Net cash used in investing activities was $78.2 million, $43.0 million and $43.2 million for the years ended December 31, 2015, 2014 and 2013,
respectively. Net cash used in investing activities consisted primarily of cash paid to purchase property and equipment of $41.6 million, $37.1
million, and $34.2 million in 2015, 2014 and 2013, respectively; costs capitalized for internal-use software of $4.7 million, $3.8 million, and $2.2 million
in 2015, 2014 and 2013, respectively; and cash paid to acquire Visirun and Ornicar of $31.7 million in 2015, KKT of $2.3 millionin 2014 and
Connect2Field of $6.8 million in 2013.

Financing Activities

Net cash used in financing activities was $11.1 million for the year ended December 31, 2015. Net cash provided by financing activities was
$10.3 million and $38.7 million for the years ended December 31, 2014 and 2013, respectively. Net cash used in financing activitiesin 2015 consisted
of payments of borrowings under the revolving credit facility with Wells Fargo Capital Finance, LLC of $23.8 million, payments of borrowings
under the Credit Facility of $23.8 million, the payments of taxes related to net share settlement of equity awards of $7.8 million, changesin excess
tax benefits from share-based awards of $2.9 million, payments of our capital
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lease obligations of $1.5 million, and payments of notes payable of $0.4 million, partially offset by net proceeds from borrowings under our Credit
Facility of $46.1 million and proceeds from the issuance of ordinary shares under stock option plans of $2.9 million.

Net cash provided by financing activitiesin 2014 consisted of excess tax benefits from share-based awards of $13.0 million, proceeds from
the exercise of optionsto purchase ordinary shares under stock option plans of $2.8 million, partially offset by taxes paid related to net share
settlement of equity awards of $4.1 million, payments of our capital lease obligations of $0.8 million, and payments of notes payable of $0.6 million.

Net cash provided by financing activitiesin 2013 consisted of net proceeds of $32.1 million from our secondary public offering, net of
offering costs, proceeds from the exercise of options to purchase ordinary shares under stock option plans of $5.5 million, and from excess tax
benefits from share-based awards of $3.8 million, partially offset by payments of previously accrued initial public offering costs of $1.4 million,
payments of our Term Loan of $0.9 million, and payments of our capital lease obligations of $0.4 million.

I ndebtedness and Liquidity

We believe that our cash and borrowings available under our Credit Facility will be sufficient to meet our working capital and capital
expenditure requirementsfor at least the next twelve months. See Note 10 to our consolidated financial statementsfor further details on the Credit
Facility.

Asof December 31, 2015, we had net operating loss carryforwardsin the United States available to reduce future federal taxable income of
$86.6 million, and we had net operating loss carryforwards in the United Kingdom available to reduce future taxable income of $2.2 million. If
unused, our net operating loss carryforwards in the United States expire at various dates through 2035, while those in the United Kingdom may be
carried forward indefinitely. In certain circumstances, usage of our net operating loss carryforwards in the United States may be limited.

A's of December 31, 2015, provisions have not been made for income taxes of $9.9 million on $76.2 million of undistributed earnings of non-
Irish subsidiaries, as these earnings are considered indefinitely reinvested. The Company continually reviews the financial position and foreign
subsidiariesin order to reaffirm the Company’sintent and ability to continue to indefinitely reinvest earnings of itsforeign subsidiaries or whether
such earnings will need to be repatriated in the foreseeabl e future. Such review encompasses operational needs and future capital investments.
These earnings could become subject to income taxes if they were remitted as dividends.

Our principal commitments consist of obligations under our outstanding debt facilities, leases for our building, office space, computer
equipment, furniture and fixtures, and contractual commitments for hosting and other support services. We have alease for 42,912 square feet of
office space in Waltham, Massachusetts for our U.S. headquarters which is effective through October 2020. We | ease approximately 31,200 square
feet of office and warehouse space in Ohio under operating leases that expirein November 2017 with afive-year extension option. We lease 31,641
square feet of office spacein Ireland for our registered office and for our research and development and sal es teams under operating | eases that
expirein May 2022. We have alease for 2,200 square feet of office space in Templeogue Village, Dublin, which expiresin 2036. We lease office
space in Rolling Meadows, Illinois, Clearwater, Florida, Charlotte, North Carolina, Scottsdale, Arizona, Sydney, Australia, Reading, Berkshirein the
United Kingdom, Utrecht, The Netherlands, Grenoble, France, and Warsaw, Poland for our sales, marketing and customer care organizations under
lease agreements that expire at various dates through 2022. We lease office space in Florence, Italy primarily for research and devel opment
employees. We have a mortgage for our office building in Ferrara, Italy which we use primarily for our sales, marketing and customer support
organizationsin Italy.

We have non-cancelable purchase commitments related to tel ecommunications, mapping and subscription software services that are payable
through 2019.
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We have agreements with various vendors to provide specialized space and equipment and related services from which we host our

software application. The agreements include payment commitments that expire at various dates through 2018.

The following table summarizes our contractual obligations at December 31, 2015:

Payments Due by Period

Less More

than 1-3 35 than
Total 1VYear Years Years 5Years

(in thousands)

Credit Facility® $24,577 $ 201 $ 406 $23,970 $ —
Capital lease obligations? 4773 2,111 2,040 180 442
Operating |ease obligations® 19,547 5173 8,590 5,135 649

Outstanding purchase obligations® 6,045 3,199 2,827 19 —

Data center commitments®) 3,438 1,819 1,619 — —
Total® $58,380 $12,503 $15,482 $29,304 $1,091
(1) Representsthe outstanding borrowings and contractually required unused line fees and service fees contractually required under our Credit

)

®

4

©)
(©)

Facility in existence at December 31, 2015.

Represents the contractually required payments under our capital |ease obligationsin existence as of December 31, 2015 in accordance with
the required payment schedule. No assumptions were made with respect to renewing the lease terms at the expiration date of their initial
terms.

Represents the contractually required payments under our operating lease obligationsin existence as of December 31, 2015 in accordance
with the regquired payment schedule. No assumptions were made with respect to renewing the lease terms at the expiration date of their initial
terms.

Represents the contractually required payments under the various purchase obligations in existence as of December 31, 2015. No
assumptions were made with respect to renewing the purchase obligations at the expiration date of their initial terms, no amounts are
assumed to be prepaid and no assumptions were made for early termination of any obligations.

Represents the contractually required payments for our data center agreementsin existence as of December 31, 2015 in accordance with the
required payment schedule. No assumptions were made with respect to renewing the lease term at its expiration date.

Thistable does not include $3.7 million recorded as liabilities for unrecognized tax benefits (inclusive of $3.5 million of accrued interest and
penalties) as of December 31, 2015 as we are unable to make reasonably reliable estimates of when cash settlement will occur. Refer to Note
11 to our unaudited consolidated financial statementsincluded elsewhere in this Annual Report on Form 10-K for further discussion on
income taxes.

Off-Balance Sheet Arrangements

We do not engage in any off-balance sheet financing activities. We do not have any interest in entities referred to as variable interest

entities, which include special purpose entities and other structured finance entities.

Recently Issued and Adopted Accounting Pronouncements

See Note 2 to our consolidated financial statements for further details about recently issued and adopted accounting pronouncements.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk

We face exposure to adverse movements in foreign currency exchange rates and changes in interest rates. Portions of our revenues,

expenses, assets and liabilities are denominated in currencies other than the U.S. dollar,
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primarily the euro, the British pound, the Canadian dollar, and the Australian dollar with respect to revenues, expenses and intercompany payables
and receivables. These exposures may change over time as business practices evolve.

Foreign Currency Exchange Risk

Foreign currency transaction exposure results primarily from intercompany transactions and transactions with customers or vendors
denominated in currencies other than the functional currency of the legal entity in which the transaction isrecorded by us. Assets and liabilities
arising from such transactions are translated into the legal entity’s functional currency using the exchange rate in effect at the balance sheet date.
Any gain or loss resulting from currency fluctuationsis recorded on a separate line in our consolidated statements of operations. Net foreign
currency transaction gains of $3.5 million and $0.8 million were recorded for the years ended December 31, 2015 and 2014, respectively. Net foreign
currency transaction losses of $1.1 million were recorded for the year ended December 31, 2013.

Foreign currency translation exposure results from the translation of the financial statements of our subsidiaries whose functional currency
isnot the U.S. dollar into U.S. dollars for consolidated reporting purposes. The balance sheets of these subsidiaries are translated into U.S. dollars
using period-end exchange rates and their income statements are translated into U.S. dollars using the average exchange rate over the period.
Resulting currency translation adjustments are recorded in accumulated other comprehensive income (loss) in our consolidated bal ance sheets.
Net foreign currency translation losses of $6.7 million and $2.8 million were recorded for the years ended December 31, 2015 and 2014, respectively.
Net foreign currency translation gains of $1.2 million were recorded for the year ended December 31, 2013.

For the years ended December 31, 2015 and 2014, approximately 10.1% and 8.4%, respectively, of our revenues and approximately 21.8% and
19.1%, respectively, of our operating expenses were generated by subsidiaries whose functional currency is not the U.S. dollar and therefore are
subject to foreign currency translation exposure. In addition, 21.5% of our assets and 20.2% of our liabilities were subject to foreign currency
tranglation exposure as of December 31, 2015 as compared to 10.2% of our assets and 10.9% of our liabilities as of December 31, 2014.

Currently, our largest foreign currency exposures are those with respect to the euro, the British pound, and the Australian dollar. Relative to
foreign currency exposures existing at December 31, 2015, a 10% unfavorable movement in foreign currency exchange rates would expose us to
losses in earnings. For the year ended December 31, 2015, we estimated that a 10% unfavorable movement in foreign currency exchange rates
would have decreased pre-tax income by $8.8 million. The estimates used assume that all currencies move in the same direction at the same time.
The potential change noted above is based on a sensitivity analysis performed on our financial position as of December 31, 2015. We have
experienced and we will continue to experience fluctuations in our net income (loss) as aresult of revaluing our assets and liabilities that are not
denominated in the functional currency of the entity that recorded the asset or liability. At thistime, we do not hedge our foreign currency risk.

I nterest Rate Fluctuation Risk

Aswe only hold cash, our cash balances are not subject to market risk due to changesin interest rates. We are exposed to market risk from
changesin interest rates with respect to our Credit Facility which bearsinterest at variable rates (based on the our discretion) plus an applicable
margin based on certain financial covenants. As of December 31, 2015, $23.8 million was outstanding under the Credit Facility with an interest rate
of 2.01% per annum. A one percentage point increase or decrease in interest rates would have impacted our future annual interest expense due
under the debt by an aggregate of approximately $0.2 million.
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I nflation Risk

We do not believe that inflation had a material effect on our business, financia condition or results of operationsin the last two fiscal years.
If our costs were to become subject to significant inflationary pressures, we may not be able to fully offset such higher costs through price
increases. Our inability or failure to do so could harm our business, financial condition and results of operations.

Credit Risk

Financial instruments that potentially expose usto concentrations of credit risk consist primarily of cash and trade accounts receivable.
Although we maintain our cash balances with accredited financial institutions, we had substantially all cash balances at financial institutions
without or in excess of federally insured limits at December 31, 2015 and 2014. We do not believeit is subject to unusual credit risk beyond the
normal credit risk associated with commercial banking rel ationships.

Liquidity Risk
We believe that our cash and borrowings available under our Credit Facility will be sufficient to meet our working capital and capital

expenditure requirementsfor at |east the next twelve months. See Note 10 to our consolidated financial statementsfor further details about our
Credit Facility and long-term debt.

Item 8. Financial Statementsand Supplementary Data
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Shareholders of
Fleetmatics Group PLC

In our opinion, the accompanying consolidated bal ance sheets and the related consolidated statements of operations, of shareholders
equity, of comprehensive income, and of cash flows present fairly, in all material respects, the financial position of Fleetmatics Group PLC and its
subsidiaries at December 31, 2015 and December 31, 2014, and the results of their operations and their cash flows for each of the three yearsin the
period ended December 31, 2015 in conformity with accounting principles generally accepted in the United States of America. Also in our opinion,
the Company maintained, in all material respects, effective internal control over financial reporting as of December 31, 2015, based on criteria
established in Internal Control— ntegrated Framework 2013 issued by the Committee of Sponsoring Organizations of the Treadway
Commission (COSO). The Company’s management is responsible for these financial statements, for maintaining effective internal control over
financial reporting and for its assessment of the effectiveness of internal control over financial reporting, included in Management’s Annual
Report on Internal Control over Financial Reporting appearing under Item 9A. Our responsibility isto express opinions on these financial
statements and on the Company’ sinternal control over financial reporting based on our audits (which were integrated auditsin 2015 and 2014).
We conducted our auditsin accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards
require that we plan and perform the audits to obtain reasonabl e assurance about whether the financial statements are free of material misstatement
and whether effective internal control over financial reporting was maintained in all material respects. Our audits of the financial statements
included examining, on atest basis, evidence supporting the amounts and disclosures in the financial statements, assessing the accounting
principles used and significant estimates made by management, and evaluating the overall financial statement presentation. Our audit of internal
control over financial reporting included obtaining an understanding of internal control over financial reporting, assessing the risk that a material
weakness exists, and testing and eval uating the design and operating effectiveness of internal control based on the assessed risk. Our audits aso
included performing such other procedures as we considered necessary in the circumstances. We believe that our audits provide areasonable
basis for our opinions.

Asdiscussed in Note 11 to the consolidated financial statements, the Company changed the manner in which it classifies deferred tax assets
and liabilitiesin 2015.

A company’sinternal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of financial statementsfor external purposesin accordance with generally accepted accounting principles.
A company’sinternal control over financial reporting includes those policies and proceduresthat (i) pertain to the maintenance of recordsthat, in
reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the company; (ii) provide reasonable assurance
that transactions are recorded as necessary to permit preparation of financial statements in accordance with generally accepted accounting
principles, and that receipts and expenditures of the company are being made only in accordance with authorizations of management and directors
of the company; and (iii) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of
the company’s assets that could have a material effect on thefinancial statements.

Because of itsinherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any
evaluation of effectiveness to future periods are subject to the risk that controls may become inadegquate because of changesin conditions, or that
the degree of compliance with the policies or procedures may deteriorate.

/<l PricewaterhouseCoopers LLP

Boston, M assachusetts
February 26, 2016
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FLEETMATICSGROUPPLC
CONSOLIDATED BALANCE SHEETS
(In thousands, except share and per share data)

December 31,
2015 2014
Assets
Current assets:
Cash $177,083  $175,400
Restricted cash 135 —
Accounts receivable, net of allowances of $2,233 and $2,200 at December 31, 2015 and 2014, respectively 20,971 16,876
Deferred tax assets — 7,458
Prepaid expenses and other current assets 14,430 13,379
Total current assets 212,619 213,113
Property and equipment, net 104,506 79,734
Goodwill 54,178 30,207
Intangible assets, net 14,889 6,460
Deferred tax assets, net 6,573 6,353
Other assets 9,630 10,829
Total assets $402,395  $346,696
Liabilitiesand Shareholders Equity
Current liabilities:
Accounts payable $ 783 $ 8001
Accrued expenses and other current liabilities 24,447 24,307
Deferred revenue 22,339 22,592
Total current liabilities 54,639 54,900
Deferred revenue 7,951 10,241
Accrued income taxes 3,739 3,164
L ong-term debt, net of discount of $717 at December 31, 2015 23,033 23,750
Other liabilities 10,856 2,356
Total liabilities 100,218 94,411
Commitments and contingencies (Note 16)
Shareholders’ equity:
Ordinary shares, €0.015 par vaue; 66,666,663 shares authorized; 38,686,288 and 37,875,815 shares issued and
outstanding at December 31, 2015 and 2014, respectively 739 725
Additional paid-in capital 320,670 302,881
Accumulated other comprehensive loss (7,673) (970)
Accumulated deficit (11,559) (50,351)
Total shareholders’ equity 302,177 252,285
Total liabilities and shareholders’ equity $402,395  $346,696

The accompanying notes are an integral part of these consolidated financial statements.
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FLEETMATICSGROUPPLC
CONSOLIDATED STATEMENTS OF OPERATIONS
(In thousands, except share and per share data)

Year Ended December 31,

2015

Subscription revenue $ 284,761
Cost of subscription revenue 73,061
Gross profit 211,700
Operating expenses:
Sales and marketing 96,908
Research and development 21,440
General and administrative 53,966
Total operating expenses 172,314
Income from oper ations 39,386
Interest income (expense), net (897)
Foreign currency transaction gain (loss), net 3,538
L oss on extinguishment of debt (107)
Other income (expense), net (41)
Income before income taxes 41,879
Provision for (benefit from) income taxes 3,087
Net income $ 38,792
Net income per share:
Basic $ 1.01
Diluted $ 0.99
Weighted average ordinary shares outstanding:
Basic 38,358,072
Diluted

39,328,127

2014
$ 231581
57,505

174,076

78,885
17,090
42,765

138,740

35,336
(704)
832

(1)
35,463
7,988

$ 27475

$ 0.73
$ 0.71

37,473,442
38,551,860

The accompanying notes are an integral part of these consolidated financial statements.
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2013
$ 177,350
43,858
133,492

56,589
11,036
36,375

104,000
29,492
(1,999)
(1,139)

26,354
(4,103)

$ 30457

$ 0.85
$ 0.82

35,722,300
37,139,839



Table of Contents

Balances at December 31, 2012

Share-based compensation

Exercises of stock options for ordinary shares

Excess tax benefits from share-based awards

Issuance of ordinary shares in secondary public offering, net of offering costs
Issuance of ordinary shares under employee stock purchase plan
Foreign currency translation adjustments, net of tax of $0

Net income

Balances at December 31, 2013

Share-based compensation

Exercises of stock options for ordinary shares

Issuance of ordinary shares for settlement of restricted stock units
Shares withheld related to net settlement of restricted stock units
Excess tax benefits from share-based awards

Issuance of ordinary shares under employee stock purchase plan
Cancellation of deferred shares

Foreign currency trandation adjustments, net of tax of $0

Net income

Balances at December 31, 2014

Share-based compensation

Exercises of stock options for ordinary shares

Issuance of ordinary shares for settlement of restricted stock units
Shares withheld related to net settlement of restricted stock units
Excess tax benefits from share-based awards

Issuance of ordinary shares under employee stock purchase plan
Foreign currency translation adjustments, net of tax of $0

Net income

Balances at December 31, 2015

FLEETMATICSGROUPPLC
CONSOLIDATED STATEMENTSOF SHAREHOLDERS' EQUITY
(I'n thousands, except share data)

Accumulated
Ordinary Shares Deferred Shares Other
Compre- Total
Additional hensive Accum- Share-
Par Par Paid-In Income ulated holders
Shares Value Shares Value Capital (Loss) Deficit Equity
34,584,868 $ 660 2,230,334 $ 29 $ 227,990 $ 626 $(108,283) $121,022
— — — — 7,470 — — 7,470
1,424,273 29 — — 5,488 — — 5,517
— — — — 3,813 — — 3,813
1,000,000 20 — — 32,040 — — 32,060
14,640 — — — 283 — — 283
— — — — — 1,186 — 1,186
— — — — — — 30,457 30,457
37,023,781 709 2,230,334 29 277,084 1,812 (77,826) 201,808
— — — — 13,207 — — 13,207
608,620 12 — — 2,832 — — 2,844
332,502 6 — — (6) — — —
(125,534) ) — — (4,187) — — (4,189)
— — — — 12,973 — — 12,973
36,446 — — — 949 — — 949
— — (2,230,334) (29) 29 — — —
— — — — — (2,782) — (2,782)
— — — — — — 27,475 27,475
37,875,815 725 — — 302,881 (970) (50,351) 252,285
— — — — 24,513 — — 24,513
484,391 8 — — 2,872 — — 2,880
466,006 8 — — (8) — — —
(178,293) ) — — (8,028) — — (8,030)
— — — — (2,917) — — (2,917)
38,369 — — — 1,357 — — 1,357
— — — — — (6,703) — (6,703)
— — — — — — 38,792 38,792
38,686,288 $ 739 — $— $ 320670 $ (7,673) $ (11,559) $302,177

The accompanying notes are an integral part of these consolidated financial statements.

75



Table of Contents

FLEETMATICSGROUPPLC
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
(In thousands)

Year Ended December 31,

2015 2014 2013

Net income $38,792 $27,475  $30,457
Other comprehensive income (10ss):

Foreign currency translation adjustment, net of tax of $0 (6,703) (2,782) 1,186

Total other comprehensive income (10ss) (6,703) (2,782) 1,186

Comprehensive income $32,089 $24,693  $31,643

The accompanying notes are an integral part of these consolidated financial statements.
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FLEETMATICSGROUPPLC
CONSOLIDATED STATEMENTSOF CASH FLOWS
(In thousands)

Year Ended
December 31,
2015 2014 2013
Cash flows from operating activities:
Net income $ 38,792 $ 27,475 $ 30,457
Adjustments to reconcile net income to net cash provided by operating activities:
Depreciation and amortization of property and equipment 28,258 21,492 12,994
Amortization of capitalized in-vehicle devices owned by customers 682 1,123 960
Amortization of intangible assets 2,672 2,562 2,290
Amortization of deferred commissions, other deferred costs and debt discount 10,438 8,233 6,961
Provision for (benefit from) deferred tax assets 7,079 (8,938) 866
Provision for accounts receivable allowances 4,362 2,413 1,601
Unredlized foreign currency transaction (gain) loss (5,401) (931) 1,085
Loss on disposal of property and equipment and other assets 2,987 1,740 3,086
Share-based compensation 24,513 13,207 7,470
Adjustment to contingent consideration 276 — —
Change in excess tax benefits from share-based awards 2,917 (12,973) (3,813)
Loss on extinguishment of debt 107 — —
Changes in operating assets and liabilities, net of effects of acquisition:
Accounts receivable (7,403) 895 (12,955)
Prepaid expenses and other current and long-term assets (10,848) 3,758 (11,526)
Accounts payable, accrued expenses and other current liabilities (5,460) 7,918 10,726
Accrued income taxes 588 1,075 (12,465)
Deferred revenue (3,016) 2,694 4,174
Net cash provided by operating activities 91,543 71,743 41,911
Cash flows from investing activities:
Purchases of property and equipment (41,565) (37,080) (34,173)
Capitalization of internal-use software costs (4,744) (3,777) (2,225)
Proceeds from sale of property and equipment — 41 —
Payments for businesses acquired, net of cash acquired (31,727) (2,274) (6,786)
Net (increase) decrease in restricted cash (149 64 —
Net cash used in investing activities (78,185) (43,026) (43,184)
Cash flows from financing activities:
Payments of Term Loan — — (938)
Proceeds from exercise of stock options 2,880 2,844 5,517
Taxes paid related to net share settlement of equity awards (7,808) (4,108) —
Payments of borrowings under Revolving Credit Facility (23,750) — —
Payments of borrowings under Credit Facility (23,750) — —
Proceeds from borrowings under Credit Facility 46,132 — —
Proceeds from secondary public offering, net of offering costs — — 32,060
Change in excess tax benefits from share-based awards (2,917) 12,973 3,813
Payments of previously accrued initial public offering costs — — (1,355)
Payments of capital lease obligations (1,500) (833) (437)
Payments of notes payable (399) (620) —
Net cash provided by (used in) financing activities (11,112) 10,256 38,660
Effect of exchange rate changes on cash (563) (744) (303)
Net increase in cash 1,683 38,229 37,084
Cash, beginning of period 175,400 137,171 100,087
Cash, end of period $177,083 $ 175,400 $137,171
Supplemental disclosure of cash flow information:
Cash paid for interest $ 1,022 $ 654 $ 1,262
Cash paid (refunds received) for income taxes $  (398) $ 1,375 $ 4555
Supplemental disclosure of non-cash financing and investing activities:
Acquisition of property and equipment and software through capital leases and notes payable $ 3,758 $ 3,092 $ 427
Additions to property and equipment included in accounts payable and accrued expenses at the balance sheet dates $ 1,264 $ 1,694 $ 1,416
Leasehold improvements financed by landlord through lease incentives $ 2,258 $ — s —
Issuance of ordinary shares under employee share purchase plan $ 1,357 $ 949 $ 283

The accompanying notes are an integral part of these consolidated financial statements.
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FLEETMATICSGROUPPLC
NOTESTO CONSOLIDATED FINANCIAL STATEMENTS
(Amountsin thousands, except share and per sharedata)

1. Natur e of the Business

Fleetmatics Group PLC (the “Company”) is apublic limited company incorporated in the Republic of Ireland. The Company isaleading
global provider of mobile workforce solutions for service-based businesses of all sizes delivered as software-as-a-service (SaaS). Its mobile
software platform enabl es businesses to meet the challenges associated with managing their local fleets of commercia vehicles and improve
productivity by extracting actionable businessintelligence from real-time and historical vehicle and driver behavioral data. The Company offers
intuitive, cost-effective Web-based and mobile solutions that provide fleet operators with visibility into vehicle location, fuel usage, speed and
mileage and other insightsinto their mobile workforce, enabling them to reduce operating and capital costs, aswell asincrease revenue. An
integrated, full-featured mobile workforce management product provides additional efficiencies related to job management by empowering thefield
worker and expediting the job completion process from quote through payment.

2. Summary of Significant Accounting Policies
Basis of Presentation

The accompanying consolidated financial statements have been prepared in conformity with generally accepted accounting principles
(“GAAP") accepted in the United States of Americaand include the accounts of the Company and its wholly owned subsidiaries after elimination
of al intercompany accounts and transactions. All dollar amountsin the financial statements and in the notes to the consolidated financial
statements, except share and per share amounts, are stated in thousands of U.S. dollars unless otherwise indicated.

Use of Estimates

The preparation of financial statementsin conformity with GAAP requires management to make estimates and assumptions that affect the
reported amounts of assets and liabilities at the date of the financial statements, the disclosure of contingencies at the date of the financial
statements, and the reported amounts of revenues and expenses during the reporting period. Significant estimates and assumptions reflected in
these financial statementsinclude, but are not limited to, the estimated average customer relationship period that is used for recognizing the
deferred revenue of up-front fees and for amortizing the related deferred costs of in-vehicle devices, the valuation of accounts receivable reserves
and share-based awards, the assessment of amounts qualifying for capitalization asinternal-use software, the valuation of assetsand liabilities
acquired in business combinations, the useful lives of intangible assets and property and equipment, and the accounting for income taxes,
including uncertain tax positions and the valuation of net deferred tax assets. Estimates are periodically reviewed in light of changesin
circumstances, facts and experience. Actual results could differ materially from the Company’s estimates.

Fair Value Measurements

Certain assets and liabilities are carried at fair value under GAAP. Fair valueis defined as the exchange price that would be received for an
asset or paid to transfer aliability (an exit price) in the principal or most advantageous market for the asset or liability in an orderly transaction
between market participants on the measurement date. V al uation techniques used to measure fair value must maximize the use of observable inputs
and minimize the use of unobservable inputs. A fair value hierarchy based on three levels of inputs, of which thefirst two are considered
observable and the last is considered unobservable, is used to measure fair value:

* Level 1—Quoted pricesin active markets for identical assets or liabilities. The Company did not have any financial assets and liabilities
as of December 31, 2015 designated asLevel 1.
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+ Level 2—Observableinputs (other than Level 1 quoted prices) such as quoted pricesin active markets for similar assets or liabilities,
quoted pricesin marketsthat are not active for identical or similar assets or liabilities, or other inputs that are observable or can be
corroborated by observable market data. The Company did not have any financial assets and liabilities as of December 31, 2015
designated as Level 2.

+ Level 3—Unobservable inputs that are supported by little or no market activity and that are significant to determining the fair value of
the assets or liabilities, including pricing models, discounted cash flow methodol ogies and similar techniques. The Company has a
contingent consideration liability assumed as aresult of the Ornicar acquisition of $2,460 as of December 31, 2015 designated as L evel
3. The Company’s contingent purchase consideration is valued by probability weighting expected payment scenarios and then
applying adiscount based on the present value of the future cash flow streams. Thisliability is classified as Level 3 because the
probability weighting of future payment scenarios is based on assumptions devel oped by management. The Company determined a
probability weighting that is weighted towards Ornicar achieving certain unit sales and pricing targets at the time of acquisition and
the discount rate that is based on the Company’s weighted average cost of capital which isthen adjusted for the time value of money.
The probability weighting will be adjusted as the actual results provide the Company with more reliable information to weight the
probability scenarios. In the fourth quarter of 2015, the contingent consideration liability increased by $0.3 million, as the estimated
liability was revised based on expected results compared to actual performance criteria. The $0.3 million of contingent consideration
expenseisincluded in our general and administrative expense for the year ended December 31, 2015.

The carrying values of accounts receivable, accounts payable and accrued expenses and other liabilities (with the exception of the Level 3
fair value measurement noted above) approximate fair value due to the short-term nature of these assets and liabilities. As of December 31, 2015
and 2014, the Company had no other assets or liabilities that would be classified under thisfair value hierarchy. The fair value of the Company’s
long-term debt related to the Credit Facility approximates its carrying value dueto its variable interest rate, which approximates a market interest
rate.

Restricted Cash

As of December 31, 2015, $135 isclassified as restricted cash in the consolidated balance sheet. This restricted cash relates to adeposit in
accordance with one of our operating leases.

The Company isaparty to various credit card and merchant services agreements under which it had pledged a continuing security interest
in related deposit accounts in order to secure payment and performance of its obligations under the agreements. These restrictions may be lifted
by the Company at will by canceling the agreements or reducing the lines of credit under these agreements. As of December 31, 2013, $64 had been
classified asrestricted cash in the consolidated bal ance sheet related to these arrangements. In 2014, the Company discontinued the use of certain
company issued credit cards, which eliminated the requirement of the $64 restricted cash balance.

Accounts Receivable and Allowance for Doubtful Accounts

Accountsreceivable are carried at their original invoice amounts less an allowance for doubtful collections based on estimated losses
resulting from the inability or unwillingness of customersto make required payments. The allowance is estimated at each reporting period based
upon historical loss patterns, the number of daysthat billings are past due and an eval uation of the potential risk of loss associated with specific
delinguent accounts. The Company also considers any changes to the financial condition of its customers and any other external market factors
that could impact the collectability of itsreceivablesin the determination of its allowance for doubtful accounts.
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Concentration of Credit Risk and of Significant Customers

Financial instruments that potentially expose the Company to concentrations of credit risk consist primarily of cash and trade accounts
receivable. Although the Company maintains its cash balances with accredited financial institutions, the Company had substantially all cash
balances at financial institutions without or in excess of federally insured limits at December 31, 2015 and 2014. The Company does not believeit is
subject to unusual credit risk beyond the normal credit risk associated with commercial banking relationships.

No individual customer accounted for more than 10% of total subscription revenue for the years ended December 31, 2015, 2014, and 2013,
and no individual customer accounted for more than 10% of net accounts receivable at December 31, 2015, 2014, and 2013.

Property and Equipment

Property and equipment are stated at cost |ess accumul ated depreciation or amortization. Depreciation and amortization is recognized using
the straight-line method over the following estimated useful lives:

In-vehicle devices—installed 4-6 years
Computer equipment 3years
Internal-use software 3years
Furniture and fixtures 4-6 years
Building 40 years
Leasehold improvements Shorter of life of lease or

estimated useful life

For in-vehicle devices of which the Company retains ownership after they areinstalled in acustomer’s fleet, the cost of thein-vehicle
devices (including installation and shipping costs) is capitalized as property and equipment. The Company depreciates these costs over the
minimum estimated useful life of the devices or over the estimated average customer relationship period, which are both currently six years,
beginning upon completion of installation. Related depreciation expense is recorded in cost of subscription revenue. If acustomer subscription
agreement is canceled or expires prior to the end of the expected useful life of the in-vehicle device, the carrying value of the asset is depreciated in
full with expenseimmediately recorded as cost of subscription revenue. Before installation in a customer’s fleet, in-vehicle devices of which the
Company retains ownership are recorded within property and equipment (referred to as In-vehicle devices—uninstalled), but are not depreciated.
Furthermore, due to the decommissioning of one of our primary network wireless providers' 2G network, during 2014 we began capitalizing the cost
of the replacement unitsin accordance with the capitalization for in-vehicle device costs accounting policy previously disclosed. Any remaining
net book value of the replaced 2G unitswill be fully depreciated at the time of replacement with the 3G units. We expect to have the customer
migration completed by the end of 2016.

At each reporting period, the Company testsin-vehicle devices—installed for realizability through areview of customer accountsto identify
(i) any significant changesin the financial condition of its customers, (ii) any customers who are past due on subscription payments owed and
could become acredit risk, and (iii) any customers whose contract will be expiring without a follow-on renewal prior to the end of the estimated
useful life of the in-vehicle device. If an impairment of the value of the in-vehicle deviceisidentified, the carrying value of thein-vehicle deviceis
depreciated in full, with expense immediately recorded as cost of subscription revenue.

Amortization of leasehold improvementsis computed on a straight-line basis over the shorter of the lease term or the estimated useful lives
of the improvements. Assets held under capital |eases are stated at the lesser of the present value of future minimum lease payments or the fair
value of the leased asset at the inception of the |ease. Amortization of assets under capital |easesis computed using the straight-line method over
the shorter of
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the estimate useful life of the asset or the period of the related lease. The cost of expenditures for maintenance and repairs of assetsis charged to
expense asincurred. Upon retirement or sale, the cost and rel ated accumulated depreciation or amortization of assets disposed of are removed from
the accounts and any resulting gain or lossis credited or charged to the consolidated statements of operations. Land is stated at cost and is not
depreciated.

I nternal-Use Software

Research and devel opment costs are expensed as incurred, except for certain costs which are capitalized in connection with the devel opment
of itsinternal-use software and website. These capitalized costs are primarily related to the application software that is hosted by the Company
and accessed by its customers through the Company’ s website. In addition, the Company capitalizes certain general and administrative costs
related to the customization and devel opment of our internal business systems.

Costsincurred in the preliminary stages of development are expensed as incurred. Once an application has reached the devel opment stage,
internal and external costs, if direct and incremental, are capitalized until the softwareis substantially complete and ready for itsintended use.
Capitalization ceases upon completion of all substantial testing performed to ensure the product is ready for itsintended use. The Company also
capitalizes costsrelated to specific upgrades and enhancements of internal-use software when it is probabl e that the expenditures will result in
additional functionality. Maintenance and training costs are expensed as incurred. Capitalized internal-use software costs are recorded as part of
property and equipment and are amortized on a straight-line basis over an estimated useful life of three years.

Business Combinations

In an acquisition of abusiness, the Company recognizes separately from goodwill the fair value of assets acquired and the liabilities
assumed. Goodwill as of the acquisition date is measured as the excess of consideration transferred over the net of the acquisition-date fair values
of the assets acquired and liabilities assumed. Transaction costs related to business combinations are expensed as incurred.

In addition, uncertain tax positions assumed and valuation allowances related to the net deferred tax assets acquired in connection with a
business combination are estimated as of the acquisition date and recorded as part of the purchase. Thereafter, any changes to these uncertain tax
positions and valuation allowances are recorded as part of the provision for income taxesin the consolidated statements of operations.

Goodwill and Other I ntangible Assets

The Company records goodwill when the consideration paid in a business acquisition exceeds the fair value of the net tangibl e assets
acquired, identifiable intangible assets acquired and liabilities assumed. Goodwill is not amortized.

Definite-lived intangibl e assets subject to amortization include customer relationships, trademarks, acquired devel oped technology, and a
patent for the Company’s vehicle tracking system. Intangible assets acquired in a business combination are recorded under the acquisition method
of accounting at their estimated fair values at the date of acquisition. Customer relationships, trademarks and acquired devel oped technology are
amortized over their estimated useful lives, which range from three to nine years, based on a strai ght-line method or based on the pattern over
which the Company expects to consume the economic benefit of each asset, which in general reflects the expected cash flows from each asset. The
patent is amortized over its useful life of 20 years on astraight-line basis, as the pattern of consumption of the economic benefit of the asset
cannot be reliably determined.
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I mpairment of Goodwill and Long-Lived Assets

Goodwill istested for impairment annually or more frequently if events or circumstances occur that indicate an impairment may exist. Factors
the Company considers important that could trigger an impairment review include significant underperformance relative to historical or projected
operating results, significant changes in the Company’s use of the acquired assets in a business combination or the strategy for its overall
business, and significant negative industry or economic trends. The Company performs its annual assessment for impairment of goodwill on
October 31 and has determined it has a single reporting unit for testing goodwill for impairment. For purposes of assessing potential impairment,
the Company first estimates the fair value of the reporting unit (based on the fair value of the Company’s outstanding ordinary shares) and
compares that amount to the carrying value of the reporting unit (as reflected by the total carrying values of the Company’s shareholders’ equity.
If the Company determines that the carrying val ue of the reporting unit exceedsits fair value, then the implied fair value of the goodwill is
determined in the same manner used to determine the amount of goodwill in abusiness combination. If the carrying value of goodwill exceedsthe
implied fair value of the goodwill, an impairment charge is recognized in the amount equal to that excess. We have assigned the entire balance of
goodwill to our one reporting unit. The fair value of the reporting unit was based on our market capitalization as of each of December 31, 2015 and
2014, and it was substantially in excess of the carrying value of the reporting unit at each date. No goodwill impairment charges were recorded
during the years ended December 31, 2015, 2014, and 2013.

Long-lived assets include property and equipment and definite-lived intangible assets subject to amortization. The Company evaluatesits
long-lived assets for recoverability whenever events or changesin circumstances indicate that their carrying values may not be recoverable.
Factors that the Company considersin deciding when to perform an impairment review include significant underperformance of the business or
product linein relation to expectations, significant negative industry or economic trends, and significant changes or planned changes in the use of
the assets. To evaluate along-lived asset for recoverability, the Company compares forecasts of undiscounted cash flows expected to result from
the use and eventual disposition of the long-lived asset to its carrying value. If the carrying value exceeds the sum of the expected undiscounted
cash flows, an impairment loss on the long-lived asset to be held and used is recognized based on the excess of the asset’s carrying value over its
fair value, determined based on discounted cash flows. Long-lived assets to be disposed of are reported at the lower of carrying value or fair value
less cost to sell.

Subscription Revenue Recognition

The Company provides access to its fleet management software through subscription arrangements whereby the customer is charged a per
subscribed-vehicle fee for access for a specified term. The Company provides access to its field service management software through
subscription arrangements whereby the customer is charged a per field service worker fee for access for a specified term. Subscription agreements
contain multiple service elements and deliverables, including installation of in-vehicle devices, access to the Company’s on-demand software via
itswebsite, and support services delivered over the term of the arrangement. Agreements do not provide customers the right to take possession of
the software at any time. The Company has determined that the elements of its subscription agreements do not have value to the customer on a
standalone basis. As aresult, the multiple elements within the subscription agreements do not qualify for treatment as separate units of
accounting. Accordingly, the Company accounts for all fees received under its subscription agreements as a single unit of accounting and, except
for any up-front fees, recognizes the total fee amount ratably on adaily basis over the term of the subscription agreement. The Company only
commences recognition of revenue when thereis persuasive evidence of an arrangement, the feeis fixed or determinable, collectability is deemed
reasonably assured, and recurring services have commenced. The Company’s contract terms generally are 36 months for fleet management
customers and 12 months for field service management customers for their initial term with automatic renewals for one or three years thereafter,
unless the customer elects not to renew.

For the limited number of fleet management customer arrangements in which title to the in-vehicle devices transfers to the customer upon
delivery or installation of the in-vehicle device, the Company receives an up-front
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fee from the customer. Asthe in-vehicle devices do not have value to the customer on a standalone basis, the delivery or installation of thein-
vehicle devices does not represent the culmination of a separate earning process associated with the payment of the up-front fee. Accordingly, the
Company records the amount of the up-front fee as deferred revenue upon invoicing and recognize that amount as revenue ratably on adaily basis
over the estimated average customer relationship period of six years, which islonger than the typical initial subscription agreement term of

36 months. If acustomer permanently ceases use of the Company’s subscription service at any point when a balance of deferred revenue from this
up-front payment exists, the Company recognizes the remaining balance of the deferred revenue in the period of notification. Changesin the
typical customer contractual term, customer behavior, competition or economic conditions could affect the Company’s estimates of the average
customer relationship period. The Company reviews the estimated average customer relationship period on a periodic basis and account for
changes prospectively. In the majority of its sales transactions, the Company retains ownership of thein-vehicle device, and consequently the
Company does not sell the device to the customer.

Deferred Revenue

Deferred revenue represents amounts billed to customers or payments received from customers for which revenue has not yet been
recognized. Deferred revenue primarily consists of prepayments made by customers for future periods and, to alesser extent, the unearned portion
of monthly billed subscription fees and up-front payments from customers for in-vehicle devices whose ownership transfers to them upon delivery
or installation. The Company’s payment terms are typically monthly in advance; however, the Company continues to enable its customersto
prepay al or part of their contractual obligations quarterly, annually or for the full contract term in exchange for a prepayment discount that is
reflected in the pricing of the contract. Asaresult, the deferred revenue balance does not represent the total contract value of all multi-year, non-
cancel abl e subscription agreements. In the consolidated balance sheets, deferred revenue that is expected to be recognized within oneyear is
recorded as current deferred revenue while the remaining portion is recorded as non-current deferred revenue.

Deferred Commissions

The Company capitalizes commission costs that are incremental and directly related to the acquisition of customer contracts. For the mgjority
of its customer contracts, the Company pays commissionsin full when it receivestheinitia customer contract for a new subscription or arenewal
subscription. For all other customer contracts, the Company pays commissionsin full when it receivestheinitial customer payment for a new
subscription or arenewal subscription. Commission costs are capitalized upon payment and are amortized as expense ratably over the term of the
related non-cancel able customer contract, in proportion to the recognition of the subscription revenue. If a subscription agreement is terminated,
the unamortized portion of any deferred commission cost is recognized as expense immediately.

Commission costs capitalized during the years ended December 31, 2015 and 2014 totaled $12,275 and $11,995, respectively. Amortization of
deferred commissions totaled $10,194, $8,175 and $6,119 for the years ended December 31, 2015, 2014, and 2013, respectively, and isincluded in
sales and marketing expense in the consolidated statements of operations. Deferred commission costs, net of amortization, are included in other
current and long-term assetsin the consolidated balance sheets and totaled $17,518 and $15,496 as of December 31, 2015 and 2014, respectively.
Foreign exchange differences also contribute to changes in the net amount of these deferred commission costs.

Capitalized I n-Vehicle Device Costs

For the limited number of customer arrangementsin which title to the in-vehicle devices transfers to the customer upon delivery or
installation of the in-vehicle device (for which the Company receives an up-front fee from the customer), the Company defers the costs of the
installed in-vehicle devices (including installation and
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shipping costs) asthey are directly related to the revenue that the Company derives from the sale of the devices and that it recognizes ratably over
the estimated average customer relationship period of six years. The Company capitalizes these in-vehicle device costs and amortizes the deferred
costs as expense ratably over the estimated average customer relationship period, in proportion to the recognition of the up-front fee revenue.

Costs of in-vehicle devices owned by customers that were capitalized during the years ended December 31, 2015 and 2014 totaled $392 and
$149, respectively. Amortization of these capitalized costs totaled $682, $1,123, and $960 for the years ended December 31, 2015, 2014, and 2013,
respectively, and isincluded in cost of subscription revenue in the consolidated statements of operations. Capitalized costs related to these in-
vehicle devices of which title has transferred to customers, net of amortization, are included in other current and long-term assetsin the
consolidated balance sheet which totaled $2,398 as of December 31, 2014 As of December 31, 2015, we no longer enter into customer arrangements
whereby title to the in-vehicle devices transfers to the customer upon delivery or installation of thein-vehicle device.

Income Taxes

The Company accounts for income taxes using the asset and liability method, which requires the recognition of deferred tax assets and
liabilities for the expected future tax consequences of eventsthat have been recognized in the financial statements or in the Company’stax returns.
Deferred taxes are determined based on the difference between the financial statement and tax basis of assets and liabilities using enacted tax rates
in effect in the yearsin which the differences are expected to reverse. Changesin deferred tax assets and liabilities are recorded in the provision for
income taxes. The Company assesses the likelihood that its deferred tax assets will be recovered from future taxable income and, to the extent it
believes, based upon the weight of available evidence, that it is more likely than not that all or a portion of deferred tax assetswill not be realized, a
valuation allowance is established through a charge to income tax expense. Potential for recovery of deferred tax assetsis evaluated by estimating
the future taxabl e profits expected from each subsidiary and considering prudent and feasible tax planning strategies.

The Company accounts for uncertainty in income taxes recognized in its financial statements by applying atwo-step process to determine
the amount of tax benefit to be recognized. First, the tax position must be evaluated to determine the likelihood that it will be sustained upon
examination by the taxing authorities, based on the technical merits of the position. If the tax position is deemed more-likely-than-not to be
sustained, the tax position is then assessed to determine the amount of benefit to recognizein the financial statements. The amount of the benefit
that may be recognized is the largest amount that has a greater than 50% likelihood of being realized upon ultimate settlement. The provision for
income taxes includes the effects of any resulting tax reserves, or unrecognized tax benefits, that are considered appropriate as well asthe related
net interest and penalties.

Foreign Currency Translation

The Company’ s reporting currency isthe U.S. dollar. The Company has subsidiariesin the United States, Ireland, the United Kingdom,
Australia, Mexico, Italy, France, Poland and The Netherlands. The functional currency for each of the Company’s subsidiariesisthe local
currency. For those subsidiaries whose functional currency isnot the U.S. dollar, assets and liabilities are translated into U.S. dollar equivalents at
the exchange rate in effect on the balance sheet date and revenues from customers and expensesincurred are translated into U.S. dollars using the
average exchange rate over the period. Resulting currency translation adjustments are recorded in accumulated other comprehensive income (10ss)
in the consolidated balance sheet. For the years ended December 31, 2015 and 2014, the Company recorded currency translation losses of $6,703
and $2,782, respectively, as foreign currency translation adjustments within shareholders’ equity.

The Company also incurs transaction gains and losses resulting from intercompany transactions of a short-term nature as well as
transactions with customers or vendors denominated in currencies other than the functional
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currency of thelegal entity in which the transaction is recorded. Assets and liabilities arising from such transactions are translated into the legal
entity’sfunctional currency using the exchange rate in effect at the balance sheet date. Any resulting transaction gains or losses are recorded as
foreign currency transaction gain (loss) in the consolidated statements of operations. Net foreign currency transaction gains of $3,538, $832, and a
loss of $1,139 were recorded for the years ended December 31, 2015, 2014 and 2013, respectively.

The Company has concluded that its reporting currency isthe U.S. dollar because the parent entity has received U.S. dollars upon the
issuance of all equity securitiesto investors, the parent’s cash is held exclusively in U.S. dollar bank accounts, the parent’s intercompany
transactions (primarily receivables from subsidiaries) are denominated in U.S. dollars, and a majority of its parent-related expenses are billed by
vendors and paid in U.S. dollars.

Share-Based Compensation

The Company recognizes expense for stock options, market-based restricted stock awards and time-based restricted stock awards pursuant
to ASC 718, “Compensation—Stock Compensation” (“ASC 718"), which requires recognition of share-based compensation expense in the
statement of operations over the vesting period based on the fair value of the award at the grant date. The fair value of the awardsis recognized as
expense, net of estimated forfeitures, over the requisite service period, which is generally the vesting period of the respective award. The straight-
line method of expense recognition is applied to all awards with service conditions, while the graded-vesting method of expense recognitionis
applied to all awards with both service and performance conditions. The Company classifies share-based compensation expensein the
consolidated statements of operationsin the same manner in which the award recipient’s payroll costs are classified.

The Company has share-based empl oyee compensation plans which are described more fully in Note 14 to these consolidated financial
statements.

Advertising Expense

Advertising costs are expensed asincurred. Advertising expense was $20,413, $18,864 and $11,097 for the years ended December 31, 2015,
2014 and 2013, respectively, and was included in sales and marketing expense in the consolidated statements of operations.

Comprehensive | ncome (L0ss)

Comprehensive income (loss) is comprised of net income (loss) and other comprehensive income (loss), which includes certain changesin
shareholders’ equity that are excluded from net income (loss). For the years ended December 31, 2015, 2014 and 2013, the only item qualifying as
other comprehensive income (loss) was foreign currency translation. For purposes of comprehensive income (loss) computations, the Company
does not record income tax provisions or benefits for foreign currency translation adjustments as the Company intends to permanently reinvest
undistributed earnings of its foreign subsidiariesin the United States and the United Kingdom. As of December 31, 2015, the Company’s material
foreign subsidiariesin the United States and the United Kingdom had no undistributed earnings.

Net Income (Loss) Per Share

Basic net income (loss) per share attributable to ordinary shareholdersis computed by dividing the net income (loss) attributable to ordinary
sharehol ders by the weighted average number of ordinary shares outstanding for the period. Diluted net income (10ss) per share attributable to
ordinary shareholdersis computed by dividing the diluted net income (loss) attributable to ordinary shareholders by the weighted average number
of ordinary shares, including potential dilutive ordinary shares assuming the dilutive effect of outstanding stock options and unvested restricted
ordinary shares, as determined using the treasury stock method. For periodsin
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which the Company has reported net losses, diluted net loss per ordinary share attributable to ordinary shareholdersis the same as basic net 1oss
per ordinary share attributable to ordinary shareholders, since dilutive ordinary shares are not assumed to have been issued if their effect is
antidilutive.

Segment Data

The Company identifies operating segments as components of an entity for which discrete financial information is available and isregularly
reviewed by the chief operating decision maker, or decision-making group, in making decisions regarding resource allocation and performance
assessment. The Company defines the term “ chief operating decision maker” to be its Chief Executive Officer. The Company has determined it
operates in one segment, as its chief operating decision maker reviews financial information presented on only a consolidated basis (without any
disaggregated revenue or operating income financial data) for purposes of allocating resources and evaluating financial performance.

Recently I ssued and Adopted Accounting Pronouncements

In November 2015, the Financial Accounting Standards Board (“FASB”) issued Accounting Standards Update (“ASU”) 2015-17, Income
Taxes (Topic 740): Balance Sheet Classification of Deferred Taxes (* ASU 2015-17"), which requires all deferred tax assets and liabilitiesto be
classified as noncurrent on the balance sheet. The new standard is effective for annual reporting periods beginning after December 15, 2016 with
early adoption permitted. The Company elected to early adopt this requirement prospectively in the year ended December 31, 2015.

In September 2015, the FASB issued ASU 2015-16, Business Combinations (Topic 805): Simplifying the Accounting for Measurement-
Period Adjustment (“ASU 2015-16"). ASU 2015-16 requires that an acquirer recognize adjustments to provisional amountsthat are identified
during the measurement period in the reporting period in which the adjustment amounts are determined. Prior to the issuance of the standard,
entities were required to retrospectively apply adjustments made to provisional amounts recognized in a business combination. The standard will
be effective for fiscal years, and interim periods within those years, beginning after December 15, 2015. Early adoption is permitted. The adoption
of thisguidanceis not expected to have a material impact on the Company’s consolidated financial position, results of operations or cash flows.

In April 2015, the FASB issued ASU 2015-03, Interest — Imputation of Interest (Subtopic 835-30): Simplifying the Presentation of Debt
Issuance Costs (“ASU 2015-03"). ASU 2015-03 requires debt issuance costs to be presented in the balance sheet as a direct deduction from the
carrying value of the associated debt liability, consistent with the presentation of a debt discount. Prior to the issuance of the standard, debt
issuance costs were required to be presented in the balance sheet as an asset. The standard will be effective for the first interim period within
annual reporting periods beginning after December 15, 2015. Early adoption is permitted. The adoption of this guidance is not expected to have a
material impact on the Company’s consolidated financial position, results of operations or cash flows.

In May 2014, the FASB issued ASU 2014-09, Revenue from Contracts with Customers (“ ASU 2014-09"), which supersedes nearly all existing
revenue recognition guidance under GAAP. The core principle of ASU 2014-09 is to recognize revenues when promised goods or services are
transferred to customersin an amount that reflects the consideration to which an entity expects to be entitled for those goods or services. ASU
2014-09 defines afive-step process to achieve this core principle and, in doing so, more judgment and estimates may be required within the
revenue recognition process than are required under existing GAAP. The standard requires either of the following transition methods: (i) afull
retrospective approach reflecting the application of the standard in each prior reporting period with the option to elect certain practical expedients,
or (ii) aretrospective approach with the cumul ative effect of initially adopting ASU 2014-09 recognized at the date of adoption (which includes
additional footnote disclosures). In August 2015, the FASB issued ASU 2015-14 which deferred the effective date of the new accounting guidance
related to revenue recognition by one year to December 15, 2017
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for annual reporting periods beginning after that date. The FASB also proposed permitting early adoption of the standard, but not before the
original effective date of December 15, 2016. The Company isin the process of evaluating the impact that the adoption of the new revenue
recognition standard will have on its consolidated financial statements and footnote disclosures.

3. Prepaid Expensesand Other Current Assets
Prepaid expenses and other current assets consisted of the following at December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
Deferred commission costs $ 9,296 $ 8,074
Prepaid taxes/taxes receivable 1,190 1,588
Prepaid software license fees and support 1,113 854
Prepaid insurance 696 1,021
Capitalized costs of in-vehicle devices owned by customers — 360
Other 2,135 1,482
Total $14,430 $13,379
4. Property and Equipment
Property and equipment consisted of the following at December 31, 2015 and 2014:
Year Ended
December 31,
2015 2014

In-vehicle devices—installed® $133,753 $108,181
In-vehicle devices—uninstalled 6,829 5,541
Computer equipment 14,580 10,065
Internal-use software 11,791 7,815
Furniture and fixtures 2,667 1,981
L easehold improvements 5,954 2477
Land and building 1,001 —

Total property and equipment 176,575 136,060
Less: Accumulated depreciation and amortization® (72,069) (56,326)

Property and equipment, net $104,506 $ 79,734

(1) During the years ended December 31, 2015 and 2014, the Company removed $11,978 and $18,254, respectively, of fully
depreciated in-vehicle devices no longer in service.

Depreciation and amortization expense related to property and equipment for the years ended December 31, 2015, 2014, and 2013 totaled
$28,258, $21,492, and $12,994, respectively, of which $25,391, $19,416, and $11,684 was recorded in cost of subscription revenue related to
depreciation of installed in-vehicle devices and amortization of internal-use software and the remainder was included in various operating
expenses. The carrying value of installed in-vehicle devices (including shipping and installation costs), net of accumulated depreciation, was
$76,835 and $61,804 at December 31, 2015 and 2014, respectively.
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During the years ended December 31, 2015 and 2014, the Company capitalized costs of $4,744 and $3,777, respectively, associated with the
development of itsinternal-use software related to the application software that is hosted by the Company and accessed by its customersviaits
website aswell as customization and development of itsinternal business systems. Amortization expense of the internal-use software totaled
$2,361, $1,245, and $482 during the years ended December 31, 2015, 2014, and 2013, respectively. The carrying value of capitalized internal-use
software was $7,125 and $5,235 as of December 31, 2015 and 2014, respectively. Foreign exchange differences also contribute to changesin the
carrying value of internal-use software.

As of December 31, 2015 and 2014, the gross amount of assets under capital leases totaled $6,749 and $3,327, respectively, and related
accumul ated amortization totaled $2,564 and $1,459, respectively.

During the years ended December 31, 2015, 2014, and 2013, the Company expensed $2,987, $1,739, and $3,086, respectively, associated with
the replacement of installed in-vehicle devices resulting from the Company’ s proactive migration to the most recent technology and to alesser
degree arequired replacement of those devices. The expense was recorded in cost of subscription revenue and isincluded in loss on disposal of
property and equipment and other assets in the consolidated statements of cash flows.

5. Business Combinations

In November 2015, Fleetmatics acquired all of the stock and equity interests of Italy-based Visirun S.p.A. (“Visirun”), a SaaS-based provider
of fleet management solutions headquartered in Ferrara, Italy. Thetotal consideration of $25,249 consisted entirely of cash paid to acquire al of the
assets of Visirun and to assume anominal amount of liabilities. The excess of the purchase price over the fair values of assets acquired and
liabilities assumed was recorded as goodwill of $15,100. This acquisition is consistent with the Company’s global growth strategy to further
expand into mainland Europe and to acquire additional customersin new territories.

The following table summarizes the purchase price for Visirun and the estimated fair values of the separately identifiable assets acquired and
liabilities assumed in November, 2015:

Purchase consideration:

Total purchase price, net of cash acquired $23,812
Cash acquired 1,437
Total purchase consideration $25,249
Assets acquired and liabilities assumed:

Cash $ 1,437
Accounts receivable 876
Prepaid expenses and other current assets 329
Property and equipment 4,306

I dentifiable intangible assets 9,080
Goodwill 15,100
Total assets acquired, inclusive of goodwill 31,128

Accounts payable, accrued expenses and other current liabilities (2,073)
Deferred tax liahilities (2,815)
Other long-term liabilities (991)

Total liabilities assumed (5,879)

Total $25,249
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The estimated fair value of the intangible assets acquired as of the acquisition date was $9,080 with auseful life of fiveto eight years. The
acquired intangible assets consisted of customer relationships, devel oped technology and trademarks.

Theresults of Visirun have been included in the consolidated financial statements from the acquisition date. The results of Visirun were not
included in pro forma combined historical results of operation of the Company asthey are not material.

In February 2015, the Company acquired all of the stock and equity interests of Ornicar SAS (“Ornicar”), a France-based privately-held SaaS-
based provider of fleet management solutions. The total consideration of $10,634 consisted of $8,395 of cash paid to acquire all of the assets of
Ornicar and to assume anominal amount of liabilities and $2,239 of contingent consideration. The excess of the purchase price over thefair values
of assets acquired and liabilities assumed was recorded as goodwill of $8,628. This acquisition is consistent with the Company’s global growth
strategy to further expand into mainland Europe and to acquire additional customersin new territories. In December 2015, the Company recorded
$242 as a purchase price adjustment resulting from a minimum working capital requirement pursuant to the Purchase and Sale Agreement. The $242
working capital adjustment has been reflected in the purchase price allocation table below.

The following table summarizes the purchase price for Ornicar and the estimated fair values of the separately identifiabl e assets acquired and
liabilities assumed as of February, 2015:

Purchase consideration:

Total purchase price, net of cash acquired $10,155
Cash acquired 722
Total purchase consideration $10,877
Assets acquired and liabilities assumed:

Cash $ 722
Accountsreceivable 297
Prepaid expenses and other current assets 423
Property and equipment 103
Other long-term assets 7
Identifiable intangible assets 1,914
Goodwill 8,871

Total assets acquired, inclusive of goodwill 12,337

Accounts payable, accrued expenses and other current liabilities (823)
Deferred tax liabilities (637)

Total liabilities assumed (1,460)

Total $10,877

The estimated fair value of the intangible assets acquired as of the acquisition date was $1,914 with auseful life of three to eight years. The
acquired intangible assets consisted of customer relationships, devel oped technology and trademarks. The results of Ornicar have been included
in the consolidated financial statements from the acquisition date. The results of Ornicar were not included in pro forma combined historical results
of operation of the Company as they are not material.

In May 2014, Fleetmatics acquired all of the stock and equity interests of Florence, Italy-based KKT Sr.l. (“KKT"), the developer of Routist,
a SaaS-based, intelligent routing solution for businesses looking to optimize
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the utilization of their fleet and mobile resources, pursuant to a Quota Sale and Purchase Agreement. The total consideration of $2,295 consisted
entirely of cash paid to acquire all of the assets of KKT and to assume a nominal amount of liabilities. The excess of the purchase price over the
fair values of assets acquired and liabilities assumed was recorded as goodwill of $1,501. In September 2014, the Company recorded $46 as a
purchase price adjustment resulting from a minimum working capital requirement pursuant to the Quota Sale and Purchase Agreement. The $46
working capital adjustment has been reflected in the purchase price all ocation table below.

The following table summarizes the purchase price for KKT and the estimated fair values of the separately identifiable assets acquired and
liabilities assumed as of May 2014:

Purchase consideration:

Total purchase price, net of cash acquired $2,274
Cash acquired 21
Total purchase consideration $2,295
Assets acquired and liabilities assumed:

Cash $ 21
Accountsreceivable 51
Other current assets 18
Deferred tax assets 13
Identifiable intangibl e assets 1,169
Goodwill 1,501

Total assets acquired, inclusive of goodwill 2,773

Accounts payable, accrued expenses and other current liabilities (40)
Deferred tax liabilities (362)
Other long-term liabilities (76)

Total liabilities assumed (478)

Total $2,295

The estimated fair value of the intangible assets acquired as of the acquisition date was $1,169 with auseful life of three years. The acquired
intangible assets consisted of devel oped technology and was valued using the replacement cost approach. The results of KKT have been
included in the consolidated financial statements from the acquisition date. The results of KKT were not included in pro forma combined historical
results of operation of the Company as they are not material.

6. Goodwill and Intangible Assets

Asof December 31, 2015 and 2014, the carrying amount of goodwill was $54,178 and $30,207, respectively, and resulted from the acquisitions
of Visirunin November 2015, Ornicar in February 2015, KKT in May 2014, Connect2Field in August 2013 and SageQuest in July 2010. The
Company completed its annual impairment test of goodwill on October 31, 2015. No impairment of goodwill was recorded during the years ended
December 31, 2015, 2014 and 2013.
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The changesin the carrying amount of goodwill for the years ended December 31, 2015 and 2014 were as follows (in thousands):

Year Ended
December 31,
2015 2014
Beginning balance $30,207 $28,706
Acquisition of KKT — 1,501
Acquisition of Ornicar 8,871 —
Acquisition of Visirun 15,100 —
Total $54,178 $30,207

Intangible assets consisted of the following as of December 31, 2015 and 2014, with gross and net amounts of foreign currency-denominated
intangible assets reflected at December 31, 2015 and 2014 exchange rates, respectively:

December 31, 2015

Gross Accumulated Carrying

Amount Amortization Value
Customer relationships $20,420 $ (8837) $11,583
Acquired devel oped technology 6,761 (3,956) 2,805
Trademarks 819 (427) 392
Patent 196 (87) 109
Total $28,196 $ (13,307) $14,889

December 31, 2014

Gross Accumulated Carrying

Amount Amortization Value
Customer rel ationships $11,100 $ (7470 $ 3,629
Acquired devel oped technol ogy 5,506 (2,822 2,684
Trademarks 400 (387) 13
Patent 219 (85) 134
Total $17,225 $ (10,765) $ 6,460

Amortization expense related to intangible assets was $2,672, $2,562 and $2,290 for the years ended December 31, 2015, 2014 and 2013,
respectively. Amortization expense of $1,266, $1,218 and $631 for the years ended December 31, 2015, 2014 and 2013, respectively, wasincluded in
the cost of subscription revenuesin the consolidated statements of operations, and amortization expense of $1,406, $1,344 and $1,659 for the years
ended December 31, 2015, 2014 and 2013, respectively, was included in sales and marketing expense in the consolidated statements of operations.

The estimated future amortization expense of intangible assets as of December 31, 2015 isasfollows:

Y ears Ending December 31,

2016 $ 4,294
2017 3,133
2018 2,551
2019 2,017
2020 1,071
Thereafter 1,823

Total $14,889
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7. Other Assets
Other assets (non-current) consisted of the following as of December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
Deferred commission costs $8,222 $ 7,423
Capitalized costs of in-vehicle devices owned by customers — 2,037
Other 1,408 1,369
Total $9,630 $10,829

8. Accrued Expensesand Other Current Liabilities
Accrued expenses and other current liabilities consisted of the following as of December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
Accrued payroll and related expenses $11,740 $10,862
Accrued professional fees 2,635 3,137
Capital lease obligations 1,898 771
Contingent consideration 1,366 —
Accrued marketing expense 1,324 934
Accrued insurance expense 262 337
Accrued income taxes 186 1,869
Other 5,036 6,397
Total $24,447 $24,307
9. Other Liabilities
Other liabilities (non-current) consisted of the following as of December 31, 2015 and 2014:
Year Ended
December 31,
2015 2014
Deferred tax liabilities $ 3,486 $ —
Accrued rent and lease incentives 3,331 1,371
Capital lease obligations 2,738 918
Contingent consideration 1,154 67
Other 147 —
Total $10,856 $2,356

10. Long-term Debt
Senior Secured Notes

In conjunction with the SageQuest acquisition on July 30, 2010, the Company entered into a credit agreement with D.E. Shaw Direct Capital
Portfolios, LLC (“DE Shaw”) for $17,500 of senior secured notes (the
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“Senior Secured Notes"). All of the assets of the Company, inclusive of the SageQuest assets acquired, were used to collateralize the Senior
Secured Notes.

Principal amounts under the Senior Secured Notes were payabl e in monthly installments commencing March 2012 and continuing through
the maturity date on July 30, 2014. Prepayment of the Senior Secured Notes would have been required upon (a) the sale of substantially al of the
Company’s assets or achangein control upon the sale of equity, (b) the disposition, involuntary or voluntary, of any asset in a single transaction
or series of related transactions in excess of $50, subject to permitted reinvestment, (c) aregistered firm commitment underwritten public offering
by the Company of its ordinary shares resulting in aggregate gross cash proceeds greater than $50,000 and in which theinitial priceto the publicis
at least $13.91 per share, as adjusted for any share capital subdivision or consolidation (a“Qualified Public Offering”), and (d) any excess cash
flow generated by the Company, defined as (i) positive cash flow from operations, plus (ii) any cash flow from extraordinary receipts, less
(iii) repayments of the Senior Secured Notes, less (iv) the unfinanced cash portion of capital expenditures net of any proceeds received from sales
of fixed assets (each, a“ Prepayment Event”). The maximum prepayment due upon a Prepayment Event would have varied based on the date that
the Prepayment Event had occurred: prior to July 30, 2012, 103% of the principal balance plus accrued and unpaid interest would have been due;
from July 31, 2012 through July 30, 2013, 101% of the principal balance plus accrued and unpaid interest would have been due; July 31, 2013 and
thereafter, 100% of the principal balance plus accrued and unpaid interest would have been due. However, the prepayment would have been
limited to the net proceeds generated in the Prepayment Event, except for in the case of excess cash flow. In the case of excess cash flow, the
prepayment would have been limited to 50% of such excess cash flow.

The Senior Secured Notes bore interest at afloating rate of one-month LIBOR plus 9.50% per annum (based on actual days), but not less
than 12.5%. As of December 31, 2011, the actual interest rate was 12.5%. Interest was payable monthly in arrears, commencing September 1, 2010
until the Senior Secured Noteswererepaid in full. In the event of default and until the event of default was cured or waived, the interest rate was to
be 2.5% per annum higher than the otherwise applicable interest rate.

On theissuance date, the Senior Secured Notes were recorded in the consolidated balance sheet net of discount of $690, related to fees
assessed by the lender at that time. The carrying value of debt was being accreted to the principal amount of the debt by charges to interest
expense using the effective-interest method over the four-year term of the Senior Secured Notes to the maturity date. At December 31, 2011, the
debt discount balance totaled $449. Accretion amounts recognized as interest expense for the year ended December 31, 2011 totaled $170.

The credit agreement required the Company to maintain financial covenants, one of which limited the Company’s maximum total leverage
ratio (total indebtednessto earnings before interest, taxes, depreciation and amortization and certain other adjustments, as defined by the terms of
the Senior Secured Notes agreement). The financial covenants would have become more restrictive in 2012 and 2013. In addition, the Company was
reguired to maintain other affirmative, negative and financial covenants. The Company was not in compliance with certain of the covenants at
December 31, 2011. However, the Company received awaiver of noncompliance from DE Shaw through May 31, 2012.

On May 10, 2012, the Company used the proceeds from the $25,000 Term Loan of its Senior Secured Credit Facility to pay in full al amounts
due under the Senior Secured Notes, including principal then remaining of $17,063, prepayment premium of $512 and accrued interest. Asaresult
of the early repayment of the Senior Secured Notes, in the year ended December 31, 2012, the Company recorded aloss on extinguishment of debt
of $934, comprised of the write-off of unamortized debt discount of $387 and unamortized deferred financing cost of $18, the prepayment premium
of $512 paid in cash, and associated legal fees of $17.
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Senior Secured Credit Facility

On May 10, 2012, the Company entered into a credit facility with Wells Fargo Capital Finance, LLC consisting of a$25,000 term loan (the
“Term Loan") and a $25,000 revolving line of credit (the “ Revolving Credit Facility”), which would have expired on May 10, 2017 (collectively, the
“Senior Secured Credit Facility”). The Senior Secured Credit Facility was collateralized by asenior first lien on all assets and property of the
Company. The purpose of the Senior Secured Credit Facility was to repay the outstanding principal of the Senior Secured Notes, which was repaid
on May 10, 2012 with proceeds of the $25,000 Term L oan, and to provide an additional source of liquidity to the Company. Borrowings under the
Revolving Credit Facility were subject to drawdown limitations based on financial ratios of the Company.

The interest rate on the Term Loan and borrowings under the Revolving Credit Facility was either (a) LIBOR plus 3.5% per annum, but not
less than 4.5% per annum, or (b) at the Company’s option, subject to certain conditions, base rate plus 2.5% per annum, but not less than 5.5% per
annum. Principal due under the Term L oan was payable in quarterly installments commencing on December 31, 2012, with $313 duein 2012, $1,250
duein 2013, $1,406 duein 2014, $2,031 duein 2015, $2,500 duein 2016 and $17,500 due in 2017. All amounts borrowed under the revolving line of
credit were due and payable on May 10, 2017. Borrowings under the Senior Secured Credit Facility required a 1% prepayment penalty if the facility
was terminated within the first twelve months of the agreement.

On theissuance date of May 10, 2012, the Term Loan was recorded in the consolidated balance sheet net of discount of $651, related to fees
assessed by the lender at the time. The carrying value of this debt was being accreted to the principal amount of the debt by chargesto interest
expense using the effective-interest method over the five-year term of the Term Loan to the maturity date. At December 31, 2012, the debt discount
balance totaled $556. A ccretion amounts recognized as interest expense for the year ended December 31, 2012 totaled $95. On the i ssuance date,
the Company also capitalized deferred financing costs of $484 related to third-party feesincurred in connection with the Senior Secured Credit
Facility. These deferred costs were being amortized through charges to interest expense using the effective-interest method over the five-year term
of the Senior Secured Credit Facility to the expiration date. At December 31, 2012, deferred financing cost recorded in other current assets and
other assets (non-current) were $106 and $307, and totaled $413. Amortization amounts recognized as interest expense for the year ended
December 31, 2012 totaled $71.

The Senior Secured Credit Facility contained financial covenants that, among other things, required the Company to maintain liquidity of at
least $10,000, comprised of cash plus availability under borrowings, and limited the Company’s maximum total leverage ratio (total indebtedness
with amaturity greater than twelve months to earnings before interest, taxes, depreciation and amortization and certain other adjustments, as
defined by the terms of the Senior Secured Credit Facility agreement). The leverage ratio became more restrictive in each of 2013 and 2014. The
Senior Secured Credit Facility also required the Company to maintain other affirmative and negative covenants. The Company was in compliance
with all such covenants as of December 31, 2012.

Amended Revolving Credit Facility

On November 29, 2013, Fleetmatics entered into an amendment to the existing Senior Secured Credit Facility with Wells Fargo Capital
Finance, LLC (the“ Credit Facility Amendment”). The Credit Facility Amendment replaced the $25,000 term loan (the “ Term Loan”) and the $25,000
revolving line of credit with a$50,000 revolving line of credit (the“ Amended Revolving Credit Facility”). As of December 31, 2013, the Company
had outstanding borrowings of $23,750 under the Amended Revolving Credit Facility, which were used to pay down the remaining unpaid
principal balance of the Term Loan. Asaresult of the repayment of the Term Loan in November 2013, the Company recorded as interest expense
the unamortized debt discount of $426 and a $158 reduction of debt issuance costs. Amortization amounts recognized asinterest expense on the
remaining debt issuance costs for the year ended December 31, 2014 totaled $45.
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The Amended Revolving Credit Facility contains certain customary financial covenants, including aleverage ratio and minimum liquidity
requirement. The Company wasin compliance with all such covenants as of December 31, 2014 and 2013. At the Company’s election, the interest
rate on borrowings under the Amended Revolving Credit Facility is either (a) LIBOR plus 2.0% per annum, or (b) base rate plus 1.0% per annum.
Amounts borrowed under the Amended Revolving Credit Facility may be repaid and, subject to customary terms and conditions, re-borrowed at
any time during and up to the maturity date. Any outstanding balance under the Amended Revolving Credit Facility is due and payable no later
than May 10, 2017. As of December 31, 2014, the Company had outstanding borrowings of $23,750 under the Amended Revolving Credit Facility.

Credit Facility

On January 21, 2015, the Company entered into a Credit Agreement with Citibank, N.A., as administrative agent, and the lenders party
thereto, for asenior, first-priority secured financing comprised of revolving loans, letters of credit and swing line loansin atotal maximum amount
of $125,000 (the “ Credit Facility”). The Credit Facility is collateralized by a senior first lien by certain assets and property of the Company. The
Credit Facility consists of afive-year multi-currency revolving credit facility in adollar amount of up to $125,000 which includes a sublimit of $5,000
for letters of credit and a$10,000 swing line facility. The Credit Facility also includes an accordion feature that allows the Company to increase the
Credit Facility to atotal of $200,000, subject to securing additional commitments from existing lenders or new lending institutions. The Company
used the net proceeds of borrowings under the Credit Facility to repay the $23,750 outstanding under the Company’s previously existing revolving
credit facility with Wells Fargo Capital Finance, LLC (“Amended Revolving Credit Facility”), and for working capital and other general corporate
purposes. As aresult of the early repayment of the Amended Revolving Credit Facility, in the first quarter of 2015, the Company recorded aloss on
extinguishment of debt of $107, comprised of the write-off of unamortized debt i ssuance costs.

At the Company'’s election, loans made under the Credit Facility bear interest at either (1) arate per annum equal to the highest of the
Administrative Agent’s prime rate, or 0.5% in excess of the Federal Funds Effective Rate or 2.0% in excess of one-month LIBOR (the “ Base Rate”),
plus an applicable margin, or (2) the one-, two-, three-, or six-month per annum LIBOR for depositsin U.S. dollars, plus an applicable margin. The
applicable margin for the revolving loans depends on the Company’s leverage ratio and varies from 0.5% to 1.25%, in the case of Base Rate |oans,
and from 1.50% to 2.25%, in the case of LIBOR loans. Swing line loans bear interest at the Base Rate. Commitment fees on the average daily
unused portion of the Credit Facility (excluding swing lineloans) are payable at rates per annum ranging from 0.2% to 0.3%, depending on the
Company’sleverageratio.

On the issuance date of January 21, 2015, the Credit Facility was recorded in the consolidated balance sheet net of discount of $708, related
to fees assessed by the lender at the time. During the second quarter of 2015, the Company recorded additional fees related to the debt of $159.
The carrying value of this debt is being accreted to the principal amount of the debt by chargesto interest expense using the effective-interest
method over the five-year term of the Credit Facility to the maturity date. At December 31, 2015, the debt discount balance totaled $717. Accretion
amounts recognized asinterest expense for the year ended December 31, 2015 totaled $150. On the issuance date, the Company also capitalized
deferred financing costs of $501 related to third-party feesincurred in connection with the Credit Facility. These deferred costs are being amortized
through chargesto interest expense using the effective-interest method over the five-year term of the Credit Facility to the expiration date. At
December 31, 2015, deferred financing cost recorded in other current assets and other assets (non-current) were $100 and $307, respectively, and
totaled $407. Amortization amounts recognized as interest expense for the year ended December 31, 2015 totaled $94.

As of December 31, 2015, the Company had outstanding borrowings of $23,750 under the Credit Facility with an interest rate of 2.01% per
annum. Thefair value of the Company’s long-term debt related to the Credit Facility approximatesits carrying value due to its variable interest rate,
which approximates amarket interest rate.
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The Credit Facility contains certain customary financial, affirmative and negative covenants including a maximum leverage ratio and minimum
interest coverage ratio and negative covenants that limit or restrict, among other things, dividends, secured indebtedness, mergers and
fundamental changes, asset dispositions and sales, investments and acquisitions, liens and encumbrances, transactions with affiliates, and other
matters customarily restricted in such agreements. Amounts borrowed under the Credit Facility may be repaid and, subject to customary terms and
conditions, re-borrowed at any time during and up to the maturity date. Any outstanding balance under the Credit Facility is due and payable no
later than January 21, 2020. As of December 31, 2015, the Company was in compliance with al such covenants.

11. Income Taxes
The components of income (loss) before income taxes were as follows:

Year Ended December 31,

2015 2014 2013
Ireland $(3,092) $26,520 $16,975
Foreign 44971 8,943 9,379
Income before income taxes $41,879 $35,463 $26,354

The components of the provision for (benefit from) income taxes were as follows:

Year Ended December 31,

2015 2014 2013
Current tax provision (benefit):
Ireland taxes $ 461 $ 3,620 $ 2,647
Foreign taxes (4,020) 12,952 (9,360)
Total current tax provision (benefit) (3,559) 16,572 (6,713)
Deferred tax provision (benefit):
Ireland taxes $(1,054) $ (375) $ (80)
Foreign taxes 7,700 (8,209) 2,690
Total deferred tax provision (benefit) 6,646 (8,584) 2,610
Total provision for (benefit from) income taxes $ 3,087 $ 7,988 $(4,103)

A reconciliation of the Ireland statutory corporate income tax rate of 12.5% to the Company’s effective income tax rate is as follows:

Year Ended December 31,

2015 2014 2013

Ireland statutory corporate income tax rate 12.5% 12.5% 12.5%
Income (loss) of Irish non-trading entities — — (0.5)
Foreign rate differential (4.9 6.6 9.0
Uncertain tax positions 19 4.7 (40.4)
Changein deferred tax asset valuation allowance — (0.5) 0.8
Permanent differences 15 19 29
Tax credits (1.8 (2.0 (3.2)
Deferred charge on intercompany transaction — — 2.7
MSA refund 14 — —
Other differences (0.4) (0.7) 0.5

Effectiveincome tax rate 7.4% 22.5% 15.6)%

The Company’s effective income tax rate for the years ended December 31, 2015 and 2014 was 7.4% and 22.5%, respectively, on pre-tax
income of $41,879 and $35,463, respectively. The Company’s effective tax rate
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for the year ended December 31, 2015 islower than the statutory Irish rate of 12.5% primarily due to the rel ease of various historical uncertain tax
positionsincluding interest and penalties, research and devel opment tax creditsin Ireland and income being generated in jurisdictions that have a
lower tax rate than the Irish statutory rate. These decreases were partially offset by the recording of uncertain tax positions. The Company made a
changeto its organizational structure in the fourth quarter of 2014 that impacted the jurisdictional mix of profits and was beneficial to itsincome tax
rate for the year. The Company’s effective tax rate for the year ended December 31, 2014 was higher than the statutory Irish rate of 12.5% primarily
due to the recording of interest and penalties associated with its uncertain tax positions and income taxed in foreign jurisdictions with a higher
statutory tax rate than the 12.5% Irish statutory rate. The increases associated with these items were partially offset by research tax creditsin
Ireland. The Company’s effective tax rate for the year ended December 31, 2013 was lower than the statutory Irish rate of 12.5% due primarily to the
net reversal of $10.6 million of reserves for uncertain tax positions along with related interest and penalties due to the expiration of a statute of
limitations in the United States and Ireland research and development tax credits.

The components of net deferred tax assets and the related valuation allowance were as follows:

December 31,
2015 2014
Deferred tax assets:
Net operating loss carryforwards $ 18,439 $ 6,729
Deferred revenue 9,059 4,955
Accrued expenses 600 1,311
Reserves and allowances 2,294 2,575
Share-based compensation 5,658 4,678
Other 1,908 389
Total deferred tax assets 37,958 20,637
Deferred tax liabilities:
Deferred commission (6,193) —
Acquired intangible assets (4,751) (1,274)
Depreciation and amortization (23,586) (2,603)
Total deferred tax liabilities (34,530) (3,877)
Valuation allowance (341) (2,949)
Net deferred tax assets $ 3,087 $13,811

As of December 31, 2015 and 2014, the Company had net operating loss carryforwards in the United States of approximately $86,596 and
$21,900, respectively, available to reduce future federal taxable income and had approximately $59,636 and $6,527, respectively, available to reduce
future state taxable income. The federal net operating loss carryforwards will expire from 2026 through 2035, and the state net operating loss
carryforwards will expire from 2020 through 2035. Under certain circumstances, the utilization of these net operating loss carryforwards on an
annual basis may be limited under U.S. tax law.

Asof December 31, 2015 and 2014, the Company had net operating loss carryforwardsin Ireland of approximately $100 and $10,323 available
to reduce future taxable income. These net operating loss carryforwards may be carried forward indefinitely, but utilization islimited to the same
entity and trades that generated the losses.

As of December 31, 2015 and 2014, the Company had net operating loss carryforwards in the United Kingdom of approximately $2,211 and
$1,797, respectively, available to reduce future taxable income. These net operating loss carryforwards may be carried forward indefinitely.
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Asaresult of certain realization requirements of Accounting Standards Codification 718, Compensation-Stock Compensation (“ ASC 718”),
the table of deferred tax assets and liabilities does not include certain deferred tax assets as of December 31, 2015 that arose directly from tax
deductions related to equity compensation greater than compensation recognized for financial reporting. Equity will be increased $14,336 if and
when such tax deductions are ultimately realized. We use tax law ordering when determining when excess tax benefits have been realized.

As of December 31, 2015 and 2014, the Company’s net deferred tax asset balances of $3,087 and $13,811, respectively, are primarily related to
the Company’s U.S. operations. The Company has concluded, based on the weight of available evidence, that those net deferred tax assets are
more likely than not to be realized in the future.

Asof December 31, 2015, the Company had recorded a val uation allowance of $12 and $329 against certain net deferred tax assetsin Ireland
and Australia, respectively, because the Company believesthat it is not more likely than not that the tax assets, which consist principally of net
operating loss carryforwards, will be realized. The utilization of the lossesin Ireland islimited to certain types of income being generated by the
Company. As of December 31, 2014, the Company had recorded a val uation allowance of $2,581 and $368 against certain net deferred tax assetsin
Ireland and Australia, respectively, because the Company believes that it is not more likely than not that the tax assets, which consist principally
of net operating loss carryforwards, will be realized. The utilization of the lossesin Ireland is limited to certain types of income being generated by
the Company.

In the normal course of business, the Company and its subsidiaries are subject to examination by various taxing authorities. As of
December 31, 2015, the Company and its material subsidiaries remain subject to examination in the United States for tax years 2012 through 2015, in
Ireland for tax years 2010 through 2015, and in the United Kingdom for tax years 2014 through 2015. The Company is currently under audit by the
Internal Revenue Service for 2013 and 2014 and by the Irish Taxing Authority for 2012.

A reconciliation of the beginning and ending amount of our unrecognized tax benefits, including those that were recorded against rel ated
deferred tax assets rather than as liabilities, but excluding amounts for accrued interest and penalties, is asfollows:

(in thousands)
Unrecognized tax benefits at January 1, 2014 $ 1,280
Additions based on tax positions of current year 1,110
Reductions based on lapse of statute of limitations (66)
Unrecognized tax benefits at December 31, 2014 2,324
Additions based on tax positions of current year 1,185
Reductions based on lapse of statute of limitations (1,232)
Unrecognized tax benefits at December 31, 2015 $ 2,277

Included in the balance of unrecognized tax benefits as of December 31, 2015; December 31, 2014; and December 31, 2013, is $2,277, $2,324,
and $1,280, respectively, of tax benefits that, if recognized would affect the effective tax rate.

We recognize interest accrued related to unrecognized tax benefits and penalties asincome tax expense. Related to the unrecognized tax
benefits noted above, we accrued penalties of $0 and interest of $806 during 2015 and, as of December 31, 2015, recognized atotal liability related
to penalties and interest of $3,498. During 2014, we accrued penalties of $0 and interest of $859, as of December 31, 2014, recognized atotal liability
related to penalties and interest of $2,735. During 2013, we accrued and penalties of $0 and interest of $866, as of December 31, 2013 recognized a
total liability related to penalties and interest of $1,899.
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It isreasonably possible that within the next 12 months the Company’ s unrecognized tax benefits, inclusive of interest, may decrease by up
to $3,248. Thisis primarily due to statute of limitations expiring for the recognition of these tax benefits of one of the Company’s Irish subsidiaries
in 2016.

As of December 31, 2015, provisions have not been made for income taxes of $9,850 on $76,246 of undistributed earnings of non-Irish
subsidiaries, as these earnings are considered indefinitely reinvested. The Company continually reviews the financial position and foreign
subsidiariesin order to reaffirm the Company’sintent and ability to continue to indefinitely reinvest earnings of its foreign subsidiaries or whether
such earnings will need to be repatriated in the foreseeabl e future. Such review encompasses operational heeds and future capital investments.
These earnings could become subject to income taxes if they were remitted as dividends.

In November 2015, the FASB issued ASU 2015-17, Income Taxes: Balance Sheet Classification of Deferred Taxes (* ASU 2015-17"). ASU
2015-17 requires that the presentation of deferred tax assets and liabilities be classified as noncurrent on the balance sheet instead of separating
deferred taxesinto current and noncurrent amounts. This standard will become effective for fiscal years, and the interim periods within those years,
beginning after December 15, 2016, with early adoption allowed. The Company elected to prospectively adopt ASU 2015-17. The prior reporting
period was not retrospectively adjusted. The adoption of this guidance had no impact on the Company’s Consolidated Statements of Operations
and Comprehensive Income.

12. Deferred Shares

Deferred shares are non-voting, non-redeemable shares and carry no rights other than alowest-priority right to sharein the capital of the
Company upon awinding-up or liquidation. The deferred shares were issued by the Company in order to ensure compliance with an Irish law
reguirement that no more than 90% of the issued share capital is redeemable and serve no other purpose.

In July 2008, the Company authorized 100,000,215,088 deferred shares with a par value of €0.00000001 per share. At the sametime, the
Company issued 705,658 deferred sharesin lieu of fractional sharesto the holders of ordinary shares who converted their ordinary sharesinto
Series A preferred shares. Shortly after, upon the closing of the Series A preferred shares transaction, the 705,658 deferred shares were transferred
back to the Company for no consideration. For both the issuance and the reacquisition, the Company ascribed no value to these deferred shares
considering that they are non-voting, non-redeemabl e shares and carry no rights other than alowest-priority right to sharein the capital of the
Company upon awinding-up or liquidation, and that they were transferred back to the Company for no consideration.

In July 2010, in connection with the issuance of Series B preferred shares, the Company converted 100,000,000,000 authorized and unissued
deferred shares into 100,000 authorized ordinary shares and canceled the remaining 215,088 authorized and unissued deferred shares. Asaresult,
authorized and issued deferred shares were reduced to zero and authorized and unissued ordinary shares were increased by 100,000 shares.

In November 2010, in connection with the issuance of the Series C preferred shares, the Company converted 2,230,330 authorized and
unissued ordinary sharesinto 2,230,330 deferred shares with a par value of €0.01 per share. Asaresult, 2,230,330 deferred shares with a par value
of €0.01 per share were authorized. These deferred shares were issued to the majority shareholder of the Company. The Company ascribed avalue
of $29 to the deferred sharesissued, representing their aggregate par value, considering that they are non-voting, non-redeemabl e shares and
carry no rights other than a€22 (or $29) lowest-priority right to sharein the capital of the Company upon awinding-up or liquidation.

13. Ordinary Shares

Each holder of ordinary sharesis entitled to one vote per share. The holders of ordinary shares are not entitled to receive dividends unless
declared by the Board of Directors. The voting, dividend and liquidation rights of the holders of ordinary shares are subject to and qualified by the
rights and preferences of the holders of the Preferred Shares. No dividends have been declared through December 31, 2015.

99



Table of Contents

14. Share-Based Awards
2004 Share Option Plan

In 2004, the Board of Directors adopted and the Company’ s shareholders approved the 2004 Share Option Plan (the “2004 Plan”). As
amended in July 2010, the 2004 Plan permitted grants of options for the purchase of up to 3,151,369 ordinary shares to be issued to employees,
directors and consultants. Under the 2004 Plan, options were to be granted with exercise prices no less than the fair market value per share of the
Company’s ordinary shares on the grant date and have a maximum term of seven years. In conjunction with the approval by shareholders of the
2011 Stock Option and Incentive Plan in September 2011, the Board of Directors voted that no further options shall be granted under the 2004 Plan.

2011 Stock Option and I ncentive Plan

In September 2011, the Board of Directors adopted and the Company’ s shareholders approved the 2011 Stock Option and Incentive Plan (the
“2011 Plan”). The 2011 Plan permits the Company to make grants of incentive stock options, non-qualified stock options, restricted stock units and
cash-based awards at an exercise price no less than the fair market value per share of the Company’s ordinary shares on the grant date and with a
maximum term of seven years. These awards may be granted to the Company’s employees and non-employee directors. In February 2014, pursuant
to the terms of the 2011 Plan, the number of ordinary shares reserved for issuance under the 2011 Plan automatically increased by 1,761,450 shares
from 1,883,334 to 3,644,784, calculated as 4.75% of the January 31, 2014 ordinary shares issued and outstanding. In February 2015, pursuant to the
terms of the 2011 Plan, the number of ordinary shares reserved for issuance under the 2011 Plan automatically increased by 1,800,126 shares from
3,644,784 t0 5,444,910, calculated as 4.75% of the January 31, 2015 ordinary sharesissued and outstanding. In February 2016, pursuant to the terms
of the 2011 Plan, the number of ordinary shares reserved for issuance under the 2011 Plan automatically increased by 1,837,735 shares from
5,444,910 to 7,282,645, calculated as 4.75% of the January 31, 2016 ordinary sharesissued and outstanding. This number is subject to adjustment in
the event of astock split, stock dividend or other change in our capitalization.

The Company grants share-based awards with employment service conditions only (“service-based” awards) and share-based awards with
both employment service and performance conditions (“ performance-based” awards). The Company applies the fair value recognition provisions
for al share-based awards granted or modified and records compensation costs over the requisite service period of the award based on the grant-
date fair value. The straight-line method is applied to all service-based awards granted, while the graded-vesting method is applied to all
performance-based awards granted. The requisite service period for service-based awardsis generally four years, with restrictions lapsing evenly
over the period.

2012 Employee Share Purchase Plan

In September 2012, the Company’s Board of Directors adopted and its sharehol ders approved the 2012 Employee Share Purchase Plan, which
became effective upon the closing of the Company’sinitial public offering (*1PO") in October 2012. The 2012 Employee Share Purchase Plan
authorizes the issuance of up to 400,000 ordinary shares to participating employees.

All employees who have been employed for at least 30 days and whose customary employment is for more than 20 hours per week are
eligibleto participate in the 2012 Employee Share Purchase Plan. Any employee who owns 5% or more of the voting power or value of ordinary
sharesisnot eligible to purchase shares under the 2012 Employee Share Purchase Plan. The Company will make one or more offerings each year to
its employees to purchase shares under the 2012 Employee Share Purchase Plan. The first offering began during 2013 and subsequent offerings
will usually begin on each May 1st and November 1st and will continue for six-month periods, referred to as offering periods. Each eligible
employee may elect to participate in any offering by submitting an enrollment form at least 15 days before the relevant offering date.

Each employee who is a participant in the 2012 Employee Share Purchase Plan may purchase shares by authorizing payroll deductions of up
to 15% of his or her base compensation during an offering period. Unless
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the participating employee has previously withdrawn from the offering, his or her accumul ated payroll deductions will be used to purchase
ordinary shares on the last business day of the offering period at a price equal to 85% of the fair market value of the ordinary shares on the first
business day or the last business day of the offering period, whichever islower, provided that no more than 2,500 ordinary shares may be
purchased by any one employee during each offering period. Under applicable tax rules, an employee may purchase no more than $25 worth of
ordinary shares, valued at the start of the purchase period, under the 2012 Employee Share Purchase Plan in any calendar year.

The accumulated payroll deductions of any employee who is not a participant on the last day of an offering period will be refunded. An
employee’ srights under the 2012 Employee Share Purchase Plan terminate upon voluntary withdrawal from the plan or when the employee ceases
employment with us for any reason.

The 2012 Employee Share Purchase Plan may be terminated or amended by the Board of Directors at any time. An amendment that increases
the number of ordinary shares that are authorized under the 2012 Employee Share Purchase Plan and certain other amendments require the
approval of the Company’s shareholders.

Stock Option Valuation

The fair value of each share option grant was estimated on the date of grant using the Black-Schol es option-pricing model. The risk-free
interest rate was determined by reference to the U.S. Treasury yield curve in effect at the time of grant of the award for time periods approximately
equal to the expected term of the award. The expected term has been determined utilizing the “simplified” method for awards that qualify as “ plain-
vanilla’ options, which represents the average of the contractual term and the weighted average vesting period of the options. Expected volatility
was based on the historical volatility of the Company’s publicly traded peer companies, as prior to its October 2012 initial public, the Company had
been a private company and lacked company-specific historical and implied volatility information. Expected dividend yield was based on the
Company’s expectation of not paying cash dividendsin the foreseeabl e future. The Company did not grant any stock optionsin the years ended
December 31, 2015, 2014 and 2013. The assumptions used to determine the fair value of stock options granted in the year ended December 31, 2012
are asfollows, presented on aweighted average basis:

Year Ended
December 31,
2012
Risk-freeinterest rate 0.63%
Expected term (in years) 41
Expected volatility 56%
Expected dividend yield 0%

The Company recognizes compensation expense for only the portion of awards that are expected to vest. In developing aforfeiture rate
estimate, the Company has considered its historical experience to estimate pre-vesting forfeitures for service-based awards. For performance-based
awards, the Company estimates the probability that the performance condition will be met. Theimpact of aforfeiture rate adjustment will be
recoghized in full in the period of adjustment, and if the actual forfeiture rateis materially different from the Company’s estimate, the Company may
be required to record adjustments to share-based compensation expense in future periods.

Asrequired by the 2004 Plan and the 2011 Plan, the exercise price for awards granted is not to be less than the fair market value of ordinary
shares as estimated by the Company’s Board of Directors as of the date of grant. Prior to the Company’s October 2012 | PO, the Company valued
its ordinary shares by taking into consideration the most recently available valuation of ordinary shares performed by management and the Board
of Directors aswell as additional factors which may have changed since the date of the most recent contemporaneous val uation through the date
of grant. In December 2010 and during thefirst half of 2011, the Board of Directors granted stock options for the purchase of 1,798,611 and 35,667
ordinary shares, respectively, with aweighted average
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exercise price of $3.08 per share based on its determination of the value of ordinary shares. In November 2010, certain holders of the ordinary
shares converted 10,193,347 ordinary sharesinto Series C convertible preferred shares on a 1-for-1.5 basis and immediately sold those preferred
shares to an outside investor at $3.50 per share. Based on this transaction and solely for the purposes of accounting for share-based
compensation for financial statement purposes, in mid-2011, the Company reassessed the fair value of its ordinary shares and determined it to be
$5.25 per share as of November 2010 (and through June 2011). As aresult, the grant-date fair value of each of the awards granted in December 2010
andin thefirst half of 2011 was revalued to reflect an underlying ordinary share fair value of $5.25. The difference between the original estimated
fair value of $3.08 and the reassessed fair value of $5.25 of the Company’s ordinary shares resulted in an increase of $3,174 and $63 in the
aggregate fair value of stock options granted in December 2010 and in first six months of 2011, respectively, which is being and will continue to be
recorded as additional compensation expense in the consolidated statements of operations over the requisite service periods of between one and
four years.

Stock Option Activity
Stock option activity during the years ended December 31, 2014 and 2015 isasfollows:

Weighted
Number of Weighted Average
Shares Average Remaining Aggregate
Under Exercise Contractual Intrinsic
Option Price Term Value
(in Years)
Outstanding at December 31, 2013 1,477,823 $ 536 4.2 $ 55,989
Granted — $ —
Exercised (608,620) $ 467
Forfeited and canceled (18,956) $ 967
Outstanding at December 31, 2014 850,247 $ 576 35 $25,274
Granted — $ —
Exercised (484,391) $ 594
Forfeited and canceled (2,916) $ 308
Outstanding at December 31, 2015 362,940 $ 554 25 $ 16,422
Vested and expected to vest at December 31, 2015 362,073 $ 553 25 $ 16,387
Exercisable at December 31, 2015 329,318 $ 502 2.4 $ 15,072

The aggregate intrinsic value in the table above represents the total intrinsic value, based on the Company’s ordinary shares closing price of
$50.79 and $35.49 as of December 31, 2015 and 2014, respectively. Thetotal intrinsic value of stock options exercised during the years ended
December 31, 2015 and 2014 was $19,330 and $18,200, respectively.

The unrecognized compensation expense associated with stock options outstanding at December 31, 2015 and 2014 was $124 and $497,
respectively, which is expected to be recognized over weighted average periods of 0.5 yearsand 1.3 years, respectively.

For the year ended December 31, 2015, the Company recorded realized excess tax |osses from the exercises of stock options of $2,917, and for
the years ended December 31, 2014 and 2013, the Company recorded realized excess tax benefits from the exercises of stock options of $12,973 and
$3,813, respectively, within shareholders' equity.

Restricted Stock Unit Awards

During the year ended December 31, 2015, the Company granted service-based restricted stock units (*RSUS’) for the purchase of 1,007,124
ordinary shares and performance-based restricted stock units (“PSUS")
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for the purchase of 398,167 ordinary shares with an average grant-date fair value of $42.50 per share. The RSUs have restrictions which lapse four
years from the date of grant. Restrictions on the PSUs will lapse based upon the achievement of certain financial performance targets during the
applicable performance period, which ended on December 31, 2015. Related to these PSUs, as of December 31, 2015, 250,445 ordinary shareswere
expected to vest as aresult of achieving the specified performance targets. The grant date fair value of the sharesisrecognized over the requisite
period of performance once achievement of criteriais deemed probable. Periodically throughout the performance period, the Company estimates
the likelihood of achieving performance goals. Actual results, and future changes in estimates, may differ substantially from the Company’s
current estimates. If the targets are not achieved, the shares will be forfeited by the employee.

The following table summarizes unvested RSUs activity for the year ended December 31, 2015:

Weighted Average

Number of Grant-Date Fair
Unvested RSUs Value
Unvested balance at December 31, 2014 1,495,658 $ 28.35
Granted 1,405,291 $ 4250
Vested (466,006) $ 29.17
Forfeited (235,291) $ 38.19
Unvested balance at December 31, 2015 2,199,652 $ 36.17

Share-based Compensation

The Company recognized share-based compensation expense from all awards in the following expense categories:

Year Ended December 31,

2015 2014 2013
Cost of subscription revenue $ 1,284 $ 707 $ 395
Sales and marketing 8,203 4,751 2,586
Research and development 3,467 1,946 1,069
General and administrative 11,559 5,803 3,420

Total $24,513 $13,207 $7,470
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15. Net Income per Share

Basic and diluted net income per share attributable to ordinary shareholders was calculated as follows for the years ended December 31,
2015, 2014 and 2013:

Year Ended December 31,

2015 2014 2013
Basic net income per share:
Numerator:
Net income $ 38,792 $ 27475 $ 30457
Denominator:
Weighted average ordinary shares
outstanding—nbasic 38,358,072 37,473,442 35,722,300
Net income per share—basic $ 1.01 $ 0.73 $ 0.85
Diluted net income per share:
Numerator:
Net income $ 38,792 $ 27,475 $ 30457
Denominator:
Weighted average ordinary shares
outstanding—nbasic 38,358,072 37,473,442 35,722,300
Dilutive effect of ordinary share equivalents 970,055 1,078,418 1,417,539
Weighted average ordinary shares
outstanding—diluted 39,328,127 38,551,860 37,139,839
Net income per share—diluted $ 0.99 $ 0.71 $ 0.82

16. Commitmentsand Contingencies
L ease Commitments

The Company leases its office space under non-cancel able operating | eases, some of which contain payment escalations. The Company
recognizes rent expense on a straight-line basis over the non-cancel able | ease term and records the difference between cash rent payments and
rent expense recognized in the consolidated statements of operations as accrued rent within accrued expenses (current) and other liabilities (non-
current). At December 31, 2015, the accrued rent balance for office leases was $1,408 of which $172 was included in accrued expenses (current) and
$1,236 was included in other long-term liahilities. At December 31, 2014, the accrued rent balance for office leases was $1,125, of which $149 was
included in accrued expenses (current) and $976 was included in other long-term liabilities.

Total rent expense under these operating leases was approximately $4,606, $3,439 and $3,041 for the years ended December 31, 2015, 2014
and 2013, respectively. The Company has recorded as a capital |ease the obligation assumed for the buildings acquired through the acquisition of
Visirun. The Company also leases furniture and computer equipment under capital |eases that expire at various dates through 2018.
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Future minimum |ease payments under non-cancel able operating and capital |eases at December 31, 2015 are asfollows:

Years Ending December 31, Operating L eases Capital L eases Total
2016 $ 10,392 $ 2,111 $12,503
2017 9,310 1,603 10,913
2018 4,132 437 4,569
2019 2,730 Q0 2,820
2020 2,644 Q0 2,734
Thereafter 649 442 1,091

Total $ 29,857 4,773 $34,630

L ess amount representing interest (137)

Present value of minimum lease payments $ 4,636

Data Center Agreements

The Company has agreements with various vendors to provide specialized space and services for the Company to host its software
application. Future minimum payments under non-cancel able data center agreements at December 31, 2015 totaled $3,438 of which $1,819, $1,555,
and $64 isdue in in the years ending December 31, 2016, 2017, and 2018, respectively.

Purchase Commitments

As of December 31, 2015, the Company had non-cancel able purchase commitments related to telecommunications, subscription fees for
third-party data (such as Internet maps and posted speed limits) and subscription fees for software services totaling $6,045, of which $3,199,
$2,592,$235, and $19 will become payablein the years ending December 31, 2016, 2017, 2018,and 2019, respectively.

I ndemnification Agreements

In the ordinary course of business, the Company may provide indemnifications of varying scope and terms to customers, vendors, lessors,
business partners, and other parties with respect to certain mattersincluding, but not limited to, losses arising out of breach of such agreements,
from services to be provided by the Company, or from intellectual property infringement claims made by third parties. In addition, the Company
has entered into indemnification agreements with members of its Board of Directors and certain of its officers that will require the Company, among
other things, to indemnify them against certain liabilities that may arise by reason of their status or service as directors or officers. The maximum
potential amount of future payments the Company could be required to make under these indemnification agreementsis, in many cases, unlimited.
To date, the Company has not incurred any material costs asaresult of such indemnifications. The Company does not believe that the outcome of
any claims under indemnification arrangements will have amaterial effect on its consolidated financial position, results of operations or cash flows,
and it has not accrued any liabilities related to such obligationsin its consolidated financial statements as of December 31, 2015 and 2014.

Litigation
From time to time, the Company may become subject to legal proceedings, claims and litigation arising in the ordinary course of business. In
addition, the Company may receive notification alleging infringement of patent or other intellectual property rights. The Company is not a party to

any material legal proceedings, nor isthe Company aware of any pending or threatened litigation, that, in its opinion, would have a material
adverse
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effect on its business or its consolidated financial position, results of operations or cash flows should such litigation be resolved unfavorably. The
Company accrues contingent liabilitieswhen it is probabl e that future expenditures will be made and such expenditures can be reasonably
estimated.

On October 27, 2015, Orthosie Systems, LL C filed acomplaint against the Company (Orthosie Systems, LLC v. FleetmaticsUSA, LLC et al .,
Civil Action No. 2:15-cv-1681) in the United States District Court for the Eastern District of Texas alleging infringement of U.S. Patent No. 7,430,471
entitled “Method and System for Monitoring aVehicle” (“the’471 Patent”). The Company’s answer to the complaint is due on March 9, 2016. At
this stage of the litigation, the Company is unable to estimate whether alossis reasonably possible. While the Company does not believe that this
litigation will have amaterial adverse effect on its business, financial condition, operating results, or cash flows, the Company cannot be assured
that thiswill be the case.

On January 1, 2016, David Gillard and Jaclyn Stramiello, individually and on behalf all others similarly situated, filed acomplaint against the
Company (Gillard et al. v. Fleetmatics USA, LLC, et al., Civil Action No. 8:16-cv-81-T-27MAP) in the United States District Court for the Middle
District of Floridaalleging the Company’s U.S. subsidiaries violated certain provisions of the Fair Labor Standards Act (the“FLSA”) by failing to
pay overtime. On February 8, 2016, the plaintiffs filed an amended complaint, which added another named party plaintiff, Troy Pate. On
February 10, 2016 the Court struck the amended complaint and provided the plaintiffs with fourteen daysto file another amended complaint. The
plaintiffs are seeking certification of the matter as a collective action under the FLSA. The FL SA permits an aggrieved person to recover as
damages back pay, an equal amount of money as liquidated damages, interest and attorneys' fees and costs. Currently, the Company’s answer to
the complaint isdue on March 11, 2016. The Company intends to seek clarification on the due date for its answer, given the Court’ s rejection of the
plaintiffs' most recently filed amended complaint. This matter isinitsvery early stages, but there can be no assurance that this matter will not have
amaterial adverse effect on the Company’s business, operating results or financial condition.

17. 401(k) SavingsPlan

The Company has a defined contribution savings plan under Section 401(k) of the Internal Revenue Code. This plan covers substantially all
employees who meet minimum age and service requirements and allows partici pants to defer a portion of their annual compensation on a pre-tax
basis. Company contributions to the plan may be made at the discretion of the Board of Directors. For the year ended December 31, 2015,
discretionary contributions totaled $1,119. The Company made no contributions to the plan during the years ended December 31, 2014 and 2013.

18. Segment Reporting and Geographic Data
The Company has determined that it operates in one segment (see Note 2).

The geographic area data below summarizes subscription revenue and long-lived tangible assets for the significant countriesin which the
Company operates:

Year Ended December 31,

2015 2014 2013
Subscription revenue®:
United States $246,309 $203,959 $155,554
United Kingdom 14,795 13,607 11,423
Canada 10,607 8,352 6,179
Ireland 3,994 4,217 3,880
All other countries 9,056 1,446 314
Total subscription revenue $284,761 $231,581 $177,350
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Year Ended December 31,

2015 2014 2013

Long-lived tangible assets:
United States $ 79,286 $65,558 $51,085
Ireland 11,829 8,315 6,082
United Kingdom 4,759 4,933 4,493
All other countries 8,632 928 72
Total long-lived tangible assets $104,506 $79,734 $61,732

(1) Subscription revenue represents sales to external customers based on the location of the customer.
(2) Long-lived tangible assets consist of property and equipment based on the country in which the assets are |ocated and are reported at
carrying value.

19. Valuation Accounts
Activity in alowance accounts related to accounts receivable and deferred tax assets consisted of the following:

Balance at Balance at
Beginning of Charged to End of
Y ear Operations Deductions Y ear

Y ear ended December 31, 2013:
Accounts receivabl e allowances $ 887 1,601 (1,093)@ $ 1,395
Deferred tax asset valuation allowance $ 2,581 442 — $ 3,023

Y ear ended December 31, 2014:
Accounts receivabl e allowances $ 1395 2,413 (1,608)2 $ 2,200
Deferred tax asset valuation allowance $ 3,023 — (74) $ 2949

Y ear ended December 31, 2015:
Accounts receivabl e allowances $ 2200 4,362 (432902 $ 2,233
Deferred tax asset valuation allowance $ 2,949 — (2,608) $ 341

(1) Amountsrepresent chargesto general and administrative expense for increasesto the allowance for doubtful accounts.
(2) Amountsrepresent cash collections from customers for accounts previously reserved and write-offs of accounts receivable recorded against
the allowance for doubtful accounts.
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Item 9. Changesin and Disagreements with Accountants on Accounting and Financial Disclosure
None.

Item 9A. Controls and Procedures
Evaluation of Disclosur e Controlsand Procedur es

Our management, with the participation of our chief executive officer and our chief financial officer, evaluated the effectiveness of our
disclosure controls and procedures as of December 31, 2015. The term “disclosure controls and procedures,” as defined in Rules 13a-15(e) and
15d-15(e) under the Exchange Act, means controls and other procedures of a company that are designed to ensure that information required to be
disclosed by acompany in the reportsthat it files or submits under the Exchange Act isrecorded, processed, summarized and reported, within the
time periods specified in the SEC'srules and forms. Disclosure controls and procedures include, without limitation, controls and procedures
designed to ensure that information required to be disclosed by acompany in the reportsthat it files or submits under the Exchange Actis
accumulated and communicated to the company’ s management, including its chief executive officer and chief financial officer, as appropriate to
allow timely decisions regarding required disclosure. Management recognizes that any controls and procedures, no matter how well designed and
operated, can provide only reasonabl e assurance of achieving their objectives and management necessarily appliesits judgment in evaluating the
cost benefit relationship of possible controls and procedures. Based on the eval uation of our disclosure controls and procedures as of
December 31, 2015, our chief executive officer and chief financial officer have concluded that, as of such date, our disclosure controls and
procedures were effective at the reasonable assurance level.

Management’s Annual Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over financial reporting as defined in Rule 13a-15
(f) or 15d-15(f) of the Exchange Act. Internal control over financial reporting is aprocess designed to provide reasonable assurance regarding the
reliability of financial reporting and the preparation of financial statementsfor external purposesin accordance with generally accepted accounting
principles, and includes those policies and procedures that: (i) pertain to the maintenance of records that, in reasonable detail, accurately and fairly
reflect the transactions and dispositions of our assets; (ii) provide reasonable assurance that transactions are recorded as necessary to permit
preparation of financial statementsin accordance with generally accepted accounting principles, and that our receipts and expenditures are being
made only in accordance with authorizations of our management and directors; and (iii) provide reasonable assurance regarding prevention or
timely detection of unauthorized acquisition, use or disposition of our assets that could have a material effect on our financial statements.

Because of itsinherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections of any
evaluation of effectiveness to future periods are subject to therisk that controls may become inadequate because of changesin conditions, or that
the degree of compliance with the policies or procedures may deteriorate.

Our management assessed the effectiveness of our internal control over financial reporting as of December 31, 2015 using the criteria set
forth by the Committee of Sponsoring Organizations of the Treadway Commission (COSO) in its Internal Control-Integrated Framework (2013).
Based on this assessment and those criteria, management did not identify any material weaknessin our internal control over financial reporting
and concluded that our internal control over financial reporting was effective as of December 31, 2015.

The effectiveness of our internal control over financial reporting as of December 31, 2015 has been audited by PricewaterhouseCoopersLLP,
an independent registered public accounting firm, as stated in their report which isincluded in Part I1, Item 8 of this Annual Report on Form 10-K.
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Changesin Internal Control over Financial Reporting

There were no changesin our internal control over financial reporting that occurred during the quarter ended December 31, 2015 that
materially affected, or are reasonably likely to materially affect, our internal control over financial reporting.

Item 9B. Other Information
None.
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PART I11

Item 10. Directors, Executive Officers and Corporate Governance

Theinformation required by this Item 10 isincorporated herein by reference to an amendment to our Annual Report on Form 10-K to befiled
within 120 days of our fiscal year end.

Item 11. Executive Compensation

Theinformation required by thisItem 11 isincorporated herein by reference to an amendment to our Annual Report on Form 10-K to be filed
within 120 days of our fiscal year end.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters

Theinformation required by this Item 12 isincorporated herein by reference to an amendment to our Annual Report on Form 10-K to befiled
within 120 days of our fiscal year end.

Item 13. Certain Relationships and Related Transactions and Director | ndependence

Theinformation required by thisItem 13 isincorporated herein by reference to an amendment to our Annual Report on Form 10-K to be filed
within 120 days of our fiscal year end.

Item 14. Principal Accountant Feesand Services

Theinformation required by this Item 14 isincorporated herein by reference to an amendment to our Annual Report on Form 10-K to befiled
within 120 days of our fiscal year end.
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PART IV

[tem 15. Exhibits, Financial Statement Schedules.
(& Thefollowing documents arefiled as part of this Annual Report on Form 10-K:
1) Financial Statements (included in Item 8 of this Annual Report on Form 10-K):

Page

Number
Report of Independent Registered Public Accounting Firm 72
Consolidated Balance Sheets as of December 31, 2015 and 2014 73
Consolidated Statements of Operations for the years ended December 31, 2015, 2014 and 2013 74
Consolidated Statements of Shareholders’ Equity for the years ended December 31, 2015, 2014 and 2013 75
Consolidated Statements of Comprehensive Income for the years ended December 31, 2015, 2014 and 2013 76
Consolidated Statements of Cash Flows for the years ended December 31, 2015, 2014 and 2013 77
Notes to Consolidated Financial Statements 78

2 Financial Statement Schedules:

Financial Statement Schedules have been omitted because the information required to be set forth therein is not applicableor is
shown in the accompanying Consolidated Financial Statements or notes thereto.

(3  Exhibits
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SIGNATURES

Theregistrant hereby certifiesthat it meetsall of the requirementsfor filing on Form 10-K and that it has duly caused and authorized the
undersigned to sign this Annual Report on its behalf.

FLEETMATICS GROUPPLC

Date: February 26, 2016 By: /sl Stephen Lifshatz

Name:  Stephen Lifshatz

Title:  Chief Financia Officer
Chief Accounting Officer
(Principal Financia Officer and
Principal Accounting Officer)

POWER OF ATTORNEY AND SIGNATURES

Each person whose individual signature appears below hereby constitutes and appoints Stephen Lifshatz and Sharon Levine, and each of
them, with full power of substitution and resubstitution and full power to act without the other, as his or her true and lawful attorney-in-fact and
agent to act in his or her name, place and stead and to execute in the name and on behalf of each person, individually and in each capacity stated
below, and to file any and all amendments to this Annual Report on Form 10-K, and to file the same, with all exhibits thereto, and other documents
in connection therewith, with the Securities and Exchange Commission, granting unto said attorneys-in-fact and agents, and each of them, full
power and authority to do and perform each and every act and thing, ratifying and confirming all that said attorneys-in-fact and agents or any of
them or their or his substitute or substitutes may lawfully do or cause to be done by virtue thereof.

Pursuant to the reguirementsof the Securities and Exchange Act of 1934, asamended, thisreport has been signed below by the following
personson behalf of theregistrant and in the capacitiesand on the datesindicated.

Name Title Date
/sl JamesM. Travers Chief Executive Officer and Chairman of the Board February 26, 2016
James M. Travers (Principa Executive Officer)
/s/ Stephen Lifshatz Chief Financial Officer (Principal Financial and February 26, 2016
Stephen Lifshatz Accounting Officer)
/sl Andrew G. Flett Director February 26, 2016
Andrew G. Flett
/sl JamesF. Kelliher Director February 26, 2016
James F. Kelliher
/sl Jack Noonhan Director February 26, 2016
Jack Noonan
/s LiamYoung Director February 26, 2016
Liam Young
/sl Vincent De Pama Director February 26, 2016

Vincent De Palma

/sl BrianHaligan Director February 26, 2016

Brian Halligan

/s Allison Mnookin Director February 26, 2016
Allison Mnookin
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Exhibit
No.

31

41

10.1**

10.2**

10.3**

10.4**

10.5**

10.6**

10.7+*

10.8**

10.9**

10.10**

EXHIBIT INDEX TO ANNUAL REPORT ON FORM 10-K
FOR FISCAL YEAR ENDED DECEMBER 31, 2015

Exhibit

Amended and Restated Articles of Association of the Registrant as currently in effect (filed as Exhibit 3.2 to the Registration
Statement on Form F-1/A filed September 24, 2012 (File No. 001-35678) and incorporated herein by reference).

Registration Rights Agreement, dated as of September 21, 2012 by and among Fleetmatics Investor Holdings, L.P., Fleetmatics
Group Limited and Fleetmatics Group Public Limited Company (filed as Exhibit 4.1 to the Registration Statement on Form F-1/A
(File No. 001-35678) and incorporated herein by reference).

Form of Indemnification Agreement entered into between the Registrant and its officers and directors (filed as Exhibit 10.6 to the
Registration statement on Form F-1 (File No. 001-35678) filed August 20, 2012 and incorporated herein by reference).

Form of Indemnification Agreement entered into between Fleetmatics USA Group Holdings, Inc. and its officers and directors
(filed as Exhibit 10.7 to the Registration statement on Form F-1 (File No. 001-35678) filed August 20, 2012 and incorporated herein
by reference).

Employment Agreement, dated January 1, 2013 between Fleetmatics Group PLC, Fleetmatics USA, LLC, and James Travers (filed as
Exhibit 10.8 to the Registration statement on Form F-1 (File No. 001-35678) filed January 22, 2013 and incorporated herein by
reference).

Employment Agreement, dated December 6, 2010 between Fleetmatics Group Limited, Fleetmatics USA, LLC and Stephen Lifshatz
(filed as Exhibit 10.9 to the Registration Statement on Form F-1/A filed September 24, 2012 (File No. 001-35678) and incorporated
herein by reference).

Amended and Restated Service Agreement, dated September 20, 2012, between Fleetmatics IRL Limited and Peter Mitchell (filed as
Exhibit 10.10 to the Registration Statement on Form F-1/A filed September 24, 2012 (File No. 001-35678) and incorporated herein by
reference).

Employment Agreement, dated July 30, 2010 between Fleetmatics Group Limited, Fleetmatics USA, LLC (formerly known as
Fleetmatics USA, Inc.) and Dennis Abrahams (filed as Exhibit 10.11 to the Registration Statement on Form F-1/A filed September
24, 2012 (File No. 001-35678) and incorporated herein by reference).

Employment Agreement, dated June 14, 2011 between Fleetmatics Group Limited, Fleetmatics USA, LLC (formerly known as
Fleetmatics USA, Inc.) and Andrew Reynolds (filed as Exhibit 10.12 to the Registration Statement on Form F-1/A filed September
24,2012 (File No. 001-35678) and incorporated herein by reference).

Employment Agreement, dated June 4, 2012 between Fleetmatics Group Limited, Fleetmatics USA, LLC and Jorge Diaz (filed as
Exhibit 10.14 to the Registration Statement on Form F-1/A filed September 24, 2012 (File No. 001-35678) and incorporated herein by
reference).

Amended and Restated Service Agreement, dated September 20, 2012 between Fleetmatics IRL Limited and John Goggin (filed as
Exhibit 10.15 to the Registration Statement on Form F-1/A filed September 24, 2012 (File No. 001-35678) and incorporated herein by
reference).

Employment Agreement, dated July 30, 2013 between Fleetmatics Group Limited, Fleetmatics USA Holdings, Inc. and Kathleen
Finato (filed as Exhibit 10.20 to the Registration Statement on Form F-1 filed September 12, 2013 (File No. 001-35678) and
incorporated herein by reference).
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Exhibit
No.

10.11**

10.12**

10.13**

10.14**

10.15**

10.16**

10.17

10.18

10.19

10.20

10.21

10.22

10.23

10.24

Exhibit

Amended and Restated 2004 Share Option Plan of the Registrant (filed as Exhibit 10.16 to the Registration Statement on Form F-
1/A filed September 24, 2012 (File No. 001-35678) and incorporated herein by reference).

Amended and Restated 2011 Stock Option and Incentive Plan of the Registrant and form of agreement thereunder (filed as Exhibit
10.16 to the Registration Statement on Form F-1 filed September 12, 2013 (File No. 001-35678) and incorporated herein by
reference).

2012 Employee Share Purchase Plan (filed as Exhibit 10.18 to the Registration Statement on Form F-1/A filed September 24, 2012
(File No. 001-35678) and incorporated herein by reference).

Senior Executive Cash Incentive Bonus Plan (filed as Exhibit 10.19 to the Registration Statement on Form F-1/A filed September 24,
2012 (File No. 001-35678) and incorporated herein by reference).

Non-Employee Director Compensation Policy Plan (filed as Exhibit 10.20 to the Registration Statement on Form F-1/A filed
September 24, 2012 (File No. 001-35678) and incorporated herein by reference).

Amended and Restated Non-Employee Director Compensation Policy (filed as Exhibit 10.16 to the Annual Report on Form 10-K
filed March 17, 2014 (File No. 001-35678) and incorporated herein by reference.

Lease Agreement between Fleetmatics USA, LLC and Newton Wellesley Executive Office Park LLC, dated as of December 30, 2010
in respect of the Registrant’s Wellesley, Massachusetts headquarters facilities, or the Boston headquarters (filed as Exhibit 10.2 to
the Registration Statement on Form F-1 filed August 20, 2012 (File No. 001-35678) and incorporated herein by reference).

First Amendment of L ease between Newton Wellesley Executive Office Park LLC and Fleetmatics USA, LLC dated as of July 7,
2011 in respect of the Boston headquarters (filed as Exhibit 10.3 to the Registration Statement on Form F-1 filed August 20, 2012
(File No. 001-35678) and incorporated herein by reference).

Lease of First Floor Offices at Templeogue Village, Dublin, between Fleetmatics Group PLC and Whisperglen Limited, dated
January 1, 2009 (filed as Exhibit 10.3 to the Annual Report on Form 20-F filed March 29, 2013 (File No. 001-35678) and incorporated
herein by reference).

First Amendment of L ease between Fleetmatics USA, LLC and US Carwash Inc. dated as of February 11, 2013(filed as Exhibit 99.3
to the Current Report on Form 6-K filed May 15, 2013 (File No. 001-35678) and incorporated herein by reference).

First Amendment of L ease between the Jade Group, LLC and Fleetmatics USA, LLC dated as of March 1, 2013 (filed as Exhibit 99.4
to the Current Report on Form 6-K filed May 15, 2013 (File No. 001-35678) and incorporated herein by reference).

L ease Agreement among Fleetmatics (UK) Limited, Fleetmatics Group PL C and the Prudential Assurance Company dated as of
March 13, 2013 (filed as Exhibit 99.5 to the Current Report on Form 6-K filed May 15, 2013 (File No. 001-35678) and incorporated
herein by reference).

L ease Agreement between Fleetmatics USA LLC and BP Bay Colony, LLC dated as of June 12, 2013 (filed as Exhibit 99.3 to the
Current Report on Form 6-K filed August 9, 2013 (File No. 001-35678) and incorporated herein by reference).

First Amendment of L ease between Fleetmatics USA LLC and Y PI 1600 Corporate Center, LL C dated as of December 1, 2013 (filed
as Exhibit 10.24 to the Annual Report on Form 10-K filed March 17, 2014 (File No. 001-35678) and incorporated herein by
reference).
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10.26

10.27

10.28

10.29

10.30

10.31

10.32

10.33**

10.34**

21.1*
23.1*
3L.1*
31.2*
2.1+t

101*

Exhibit

First Amendment of L ease between Fleetmatics USA, LLC and BP Bay Colony LLC dated as of May 1, 2014 (filed as Exhibit 10.1 to
the Quarterly Report on Form 10-Q filed August 8, 2014 (File No. 001-35678) and incorporated herein by reference).

Lease Agreement between Fleetmatics Pty Ltd and The Trust Company Limited dated as of December 23, 2014 (filed as Exhibit 10.1
to the Quarterly Report on Form 10-Q filed May 8, 2015 (File No. 001-35678) and incorporated herein by reference).

Credit Agreement, dated as of January 21, 2015, by and among Fleetmatics Group PLC, Fleetmatics Development Limited and
Fleetmatics USA, LLC, Citibank, N.A. and the other lenders party thereto (filed as Exhibit 99.1 to the Current Report on Form 8-K
filed January 22, 2015 (File No. 001-35678) and incorporated herein by reference).

L ease Agreement between Fleetmatics USA, LLC and MLCFC 2006-4 Golf Office, LLC dated as of February 19, 2015 (filed as
Exhibit 10.1 to the Quarterly Report on Form 10-Q filed August 7, 2015 (File No. 001-35678) and incorporated herein by reference).

L ease Agreement between Fleetmatics USA, LLC and Cal-Park View Limited Partnership dated as of March 9, 2015 (filed as Exhibit
10.1 to the Quarterly Report on Form 10-Q filed May 8, 2015 (File No. 001-35678) and incorporated herein by reference).

Lease Agreement between Fleetmatics Ireland Limited and Delta Distributors Limited dated as of July 15, 2015 (filed as Exhibit 10.1
to the Quarterly Report on Form 10-Q filed November 6, 2015 (File No. 001-35678) and incorporated herein by reference).

Management Services Agreement, dated November 23, 2010, by and among Privia Enterprises Limited, Fleetmatics Group Limited
and the persons listed in Schedule 1 thereto as modified on August 20, 2012 (filed as Exhibit 10.4 to the Registration Statement on
Form F-1/A filed September 24, 2012 (File No. 001-35678) and incorporated herein by reference).

Credit Agreement, dated as of January 21, 2015, by and among Fleetmatics Group PLC, Fleetmatics Development Limited and
Fleetmatics USA, LLC, Citibank, N.A. and the other lenders party thereto (filed as Exhibit 99.1 to the Current Report on Form 8-K
filed January 22, 2015 (File No. 001-35678) and incorporated herein by reference).

Employment Agreement, dated April 6, 2015 between Fleetmatics Group PLC, Fleetmatics USA, LLC and Jill Ward (filed as Exhibit
10.1 to the Current Report on Form 8-K/ filed April 7, 2015 (File No. 001-35678) and incorporated herein by reference.

Employment Agreement, dated April 17, 2015 between Fleetmatics Group PLC, Fleetmatics USA, LLC and James M. Travers (filed
as Exhibit 10.1 to the Annual Report on Form 10-K/A filed April 22, 2015 (File No. 001-35678) and incorporated herein by reference.

Subsidiaries of the Registrant.

Consent of PricewaterhouseCoopersLLP.

Rule 13a-14(a) or Rule 15d-14(a) Certification of Principal Executive Officer.
Rule 13a-14(a) or Rule 15d-14(a) Certification of Principal Financial Officer.

Certifications of Principal Executive Officer and Principal Financia Officer, pursuant to 18 U.S.C. Section 1350, as adopted
pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

XBRL (Extensible Business Reporting Language) The following materials from Fleetmatics Group PLC's Annual Report on Form
10-K for the fiscal year-ended December 31, 2015, formatted in XBRL: (i) Consolidated Statements of Operations, (ii) Consolidated
Balance Sheets,
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No. Exhibit

(iii) Statements of Consolidated Comprehensive Income, (iv) Consolidated Statements of Shareholders' Equity (Deficit) (v)
Consolidated Statements of Cash Flows, and (vi) Notes to the Consolidated Financial Statements.

101.INS* XBRL Instance Document

101.SCH* XBRL Taxonomy Extension Schema

101.CAL* XBRL Taxonomy Extension Calculation Linkbase
101.DEF* XBRL Taxonomy Extension Definition Linkbase
101.LAB* XBRL Taxonomy Extension Label Linkbase
101.PRE* XBRL Taxonomy Extension Presentation Linkbase

* Filed herewith.

**  |ndicates a management contract or any compensatory plan, contract or arrangement required to be filed as an exhibit pursuant to Item 15(b)
of Form 10-K.

) Furnished herewith.
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Name of Subsidiary

Fleetmatics Group Limited
Fleetmatics (UK) Limited
Fleetmatics Ireland Limited
Fleetmatics Patents Limited
Fleetmatics USA Group Holdings, Inc.
Fleetmatics USA Holdings, Inc.
FleetmaticsUSA, LLC

Fleetmatics Australia Pty Limited
Connect2Field Holdings Pty Limited
Connect2Field Licensing Pty Limited
Fleetmatics Pty Limited

Fleetmaticsde México S. deR.L. de C.V.

Fleetmatics Insurance Services, LLC
Fleetmatics ItaliaSir.l.

KKT Sr.l.

Fleetmatics Netherlands B.V.
Fleetmatics Development Limited
Fleetmatics (France) SAS

Visirun Sp.A.

Visirun Sp. Z.0.0.

Subsidiaries of the Registrant

Jurisdiction of Incorporation or Organization

Ireland
United Kingdom
Ireland
Ireland
United States
United States
United States
Australia
Australia
Australia
Australia
Mexico
United States
Italy

Italy
Netherlands
Ireland
France

Italy

Poland

Exhibit 21.1



Exhibit 23.1
CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We hereby consent to the incorporation by reference in the Registration Statements on Form S-8 (Nos. 333-186616 and 333-195714) of Fleetmatics
Group PLC of our report dated February 26, 2016 relating to the financial statements and the effectiveness of internal control over financial

reporting, which appear in this Form 10-K.
/s/ PricewaterhouseCoopers LLP

Boston, M assachusetts
February 26, 2016



EXHIBIT 311

CERTIFICATION PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, James M. Travers, certify that:

1
2.

| have reviewed this annual report on Form 10-K of Fleetmatics Group PLC;

Based on my knowledge, thisreport does not contain any untrue statement of amaterial fact or omit to state amaterial fact necessary
to make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the
period covered by thisreport;

Based on my knowledge, the financial statements, and other financial information included in thisreport, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this
report;

Theregistrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(€) and 15d-15(€)) and internal control over financial reporting (as defined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant and have:

a Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which thisreport is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed
under our supervision, to provide reasonabl e assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles;

C. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions
about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on
such evaluation; and

d. Disclosed in thisreport any change in the registrants internal control over financial reporting that occurred during the
registrants most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or reasonably likely to materially affected the registrantsinternal control over financial reporting; and

Theregistrant’s other certifying officersand | have disclosed, based on our most recent evaluation of internal control over financial
reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the
equivalent functions):

a All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting, which
arereasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information;
and

b. Any fraud, whether or not material, that involves management or other employees who have asignificant role in the registrant’s
internal control over financial reporting.

Date: February 26, 2016 By: /s/ JamesM. Travers

James M. Travers
Chief Executive Officer



EXHIBIT 31.2

CERTIFICATION PURSUANT TO
SECTION 302 OF THE SARBANES-OXLEY ACT OF 2002

I, Stephen Lifshatz, certify that:

1
2.

| have reviewed this annual report on Form 10-K of Fleetmatics Group PLC;

Based on my knowledge, thisreport does not contain any untrue statement of amaterial fact or omit to state amaterial fact necessary
to make the statements made, in light of the circumstances under which such statements were made, not misleading with respect to the
period covered by thisreport;

Based on my knowledge, the financial statements, and other financial information included in thisreport, fairly present in all material
respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this
report;

Theregistrant’s other certifying officer and | are responsible for establishing and maintaining disclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(€) and 15d-15(€)) and internal control over financial reporting (as defined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant and have:

a Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under
our supervision, to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made
known to us by others within those entities, particularly during the period in which thisreport is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed
under our supervision, to provide reasonabl e assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles;

C. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions
about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on
such evaluation; and

d. Disclosed in thisreport any change in the registrants internal control over financial reporting that occurred during the
registrants most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially
affected, or reasonably likely to materially affected the registrantsinternal control over financial reporting; and

Theregistrant’s other certifying officersand | have disclosed, based on our most recent evaluation of internal control over financial
reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the
equivalent functions):

a All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting, which
arereasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information;
and

b. Any fraud, whether or not material, that involves management or other employees who have asignificant role in the registrant’s
internal control over financial reporting.

Date: February 26, 2016 By: /s/ Stephen Lifshatz

Stephen Lifshatz
Chief Financial Officer



EXHIBIT 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. Section 1350,
ASADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the Annual Report of Fleetmatics Group PLC (the “ Company”) on Form 10-K for the year ended December 31, 2015 asfiled with
the Securities and Exchange Commission on the date hereof (the “ Report™), we, James M. Travers, Chief Executive Officer of the Company, and
Stephen Lifshatz, Chief Financial Officer of the Company, hereby certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of
the Sarbanes-Oxley Act of 2002, that, to our knowledge:

1.  TheReport fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

2. Theinformation contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the
Company.

Date: February 26, 2016
By: /s/ JamesM. Travers

James M. Travers
Chief Executive Officer

By: /s/ Stephen Lifshatz
Stephen Lifshatz
Chief Financia Officer




Document and Entity
Information - USD ($)
$in Millions

Document Information [Line ltems]

Document Type
Amendment Flag

Document Period End Date
Document Fiscal Year Focus
Document Fiscal Period Focus
Trading Symbol

Entity Registrant Name

Entity Central Index Key
Current Fiscal Year End Date
Entity Well-known Seasoned | ssuer
Entity Current Reporting Status
Entity Voluntary Filers

Entity Filer Category

Entity Common Stock, Shares Outstanding

Entity Public Float

12 Months Ended
Dec. 31, 2015
10-K
fase
Dec. 31, 2015
2015
FY
FLTX

FLEETMATICS GROUPPLC
0001526160

--12-31

Yes

Yes

No

Large Accelerated Filer

Jan. 31, 2016 Jun. 30, 2015

38,689,164
$1,790



CONSOLIDATED
BALANCE SHEETS-USD

(%)

$in Thousands
Current assets.
Cash
Restricted cash

Accounts receivable, net of allowances of $2,233 and $2,200 at December 31, 2015 and

2014, respectively

Deferred tax assets

Prepaid expenses and other current assets
Total current assets

Property and equipment, net

Goodwill

Intangible assets, net

Deferred tax assets, net

Other assets

Total assets

Current liabilities:

Accounts payable

Accrued expenses and other current ligbilities
Deferred revenue

Total current ligbilities

Deferred revenue

Accrued income taxes

Long-term debt, net of discount of $717 at December 31, 2015
Other lighilities

Total liahilities

Commitments and contingencies (Note 16)
Shareholders equity:

Common shares, value

Additional paid-in capital

Accumulated other comprehensive loss
Accumulated deficit

Total shareholders equity

Total ligbilities and shareholders' equity

(1]

Dec. 31,
2015

$ 177,083
135

20,971

14,430
212,619
104,506
54,178
14,889
6,573
9,630
402,395

7,853
24,447
22,339
54,639
7,951
3,739
23,033
10,856

$ 100,218

$739
320,670
(7,673)
(11,559)
302,177
$402,395

[1] Long-lived tangible assets consist of property and equipment based on the country in which the assets are

located and are reported at carrying value.

Dec. 31,
2014

$ 175,400

16,876

7,458
13,379
213,113
79,734
30,207
6,460
6,353
10,829
346,696

8,001
24,307
22,592
54,900
10,241
3,164
23,750
2,356
$94,411

$725
302,881
(970)
(50,351)
252,285
$ 346,696



CONSOLIDATED

BALANCE SHEETS

(Parenthetical)
$in Thousands

Dec. 31, 2015 Dec. 31, 2014

USD ($)

shares

Allowance for Doubtful Accounts Receivable|$$ 2,233

Long-term debt, discount | $
Common shares, shares authorized
Common shares, shares issued
Common shares, shares outstanding

$717

66,666,663
38,686,288
38,686,288

usD (9)
shares

$ 2,200

66,666,663
37,875,815
37,875,815



CONSOLIDATED
STATEMENTS OF

OPERATIONS- USD ($)

$in Thousands
Subscription revenue

Cost of subscription revenue

Gross profit

Operating expenses.

Sales and marketing

Research and devel opment

General and administrative

Total operating expenses

Income from operations

Interest income (expense), net

Foreign currency transaction gain (10ss), net
L oss on extinguishment of debt

Other income (expense), net

Income before income taxes

Provision for (benefit from) income taxes
Net income

Net income per share:

Basic

Diluted

Weighted aver age ordinary shares outstanding:

Basic
Diluted

[1] Subscription revenue represents sales to external customers based on the location of the customer.

12 Months Ended

Dec. 31,2015 Dec. 31, 2014 Dec. 31, 2013

(1 $ 284,761
73,061
211,700

96,908
21,440
53,966
172,314
39,386
(897)
3,538
(107)
(41)
41,879
3,087
$38,792

$1.01
$0.99

38,358,072
39,328,127

$ 231,581
57,505
174,076

78,885
17,090
42,765
138,740
35,336
(704)
832

D)
35,463
7,988
$27,475

$0.73
$0.71

37,473,442
38,551,860

$ 177,350
43,858
133,492

56,589
11,036
36,375
104,000
29,492
(1,999)
(1,139)

26,354
(4,103)
$ 30,457

$0.85
$0.82

35,722,300
37,139,839



CONSOLIDATED
STATEMENTSOF Ordinary Deferred Additional Accumulated Other
SHAREHOLDERS EQUITY Total Shar es Shares Paid-In Comprehensive
-USD (%) Capital I ncome (loss)
$in Thousands
Balances (in shares) at Dec. 31, 2012 34,584,868 2,230,334

Balances at Dec. 31, 2012 $
121,022

Share-based compensation 7,470 7,470

Exercises of stock options for ordinary

shares

Exercises of stock options for ordinary

shares (in shares)

Excess tax benefits from share-based

awards

Issuance of ordinary sharesin

secondary public offering, net of 32,060 $20 32,040

offering costs

Issuance of ordinary sharesin

secondary public offering, net of 1,000,000

offering costs (in shares)

Issuance of ordinary shares under

employee stock purchase plan

Issuance of ordinary shares under

employee stock purchase plan (in 14,640

shares)

Foreign currency trandation

adjustments, net of tax

Net income 30,457 30,457

Balances (in shares) at Dec. 31, 2013 37,023,781 2,230,334

Balances at Dec. 31, 2013 201,808 $ 709 $29 277,084 1,812 (77,826)

Share-based compensation 13,207 13,207

Exercises of stock options for ordinary

shares

Exercises of stock options for ordinary

shares (in shares)

I ssuance of ordinary shares for

settlement of restricted stock units

I ssuance of ordinary shares for

settlement of restricted stock units (in 332,502

shares)

Shares withheld related to net

settlement of restricted stock units

Shares withheld related to net

settlement of restricted stock units (in (125,534)

shares)

Excess tax benefits from share-based

awards

Accumulated
Deficit

$ 660 $29 $227,990 $626 $ (108,283)

5517 $29 5,488

1,424,273

3,813 3,813

283 283

1,186 1,186

2844 $12 2,832

608,620

$6 (6)

(4,189) $(2) (4,187)

12,973 12,973



| ssuance of ordinary shares under
employee stock purchase plan

Issuance of ordinary shares under
employee stock purchase plan (in
shares)

Cancellation of deferred shares
Cancellation of deferred shares (in
shares)

Foreign currency trandation
adjustments, net of tax

Net income

Balances (in shares) at Dec. 31, 2014
Balances at Dec. 31, 2014
Share-based compensation

Exercises of stock options for ordinary
shares

Exercises of stock options for ordinary
shares (in shares)

Issuance of ordinary shares for
settlement of restricted stock units
Issuance of ordinary shares for
settlement of restricted stock units (in
shares)

Shares withheld related to net
settlement of restricted stock units
Shares withheld related to net
settlement of restricted stock units (in

shares)
Excess tax benefits from share-based
awards

I ssuance of ordinary shares under
employee stock purchase plan

I ssuance of ordinary shares under
employee stock purchase plan (in
shares)

Foreign currency transation
adjustments, net of tax

Net income
Balances (in shares) at Dec. 31, 2015
Balances at Dec. 31, 2015

949 949
36,446
$(29) 29
(2,230,334)
(2,782) (2,782)
27,475
37,875,815
252,285 $ 725 302,881  (970)

24,513 24,513
2,880 $8 2,872

484,391
$8 )
466,006
(8,030) $(2) (8,028)
(178,293)
(2,917) (2,917)
1,357 1,357
38,369
(6,703) (6,703)
38,792
38,686,288
$ $739 $320,670 $(7,673)

302,177

27,475

(50,351)

38,792

$(11,559)



CONSOLIDATED

SHAREHOLDERS EQUITY
(Parenthetical) - USD ($) Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

$in Thousands
Foreign currency translation adjustments, tax $ 0 $0 $0




CONSOLIDATED
STATEMENTSOF
COMPREHENSIVE
INCOME - USD ($)
$in Thousands
Net income

Other comprehensive income (10ss):

12 Months Ended

Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

$38,792

Foreign currency trandlation adjustment, net of tax of $0 (6,703)

Total other comprehensive income (10ss)

Comprehensive income

(6,703)
$32,089

$ 27,475

(2,782)
(2,782)
$24,693

$ 30,457

1,186
1,186
$31,643



CONSOLIDATED

STATEMENTS OF 12 Months Ended
COMPREHENSIVE
INCOME (Parenthetical) -
uUsD ($) Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

$in Thousands
Foreign currency trandation adjustments, tax $ 0 $0 $0




CONSOLIDATED
STATEMENTSOF CASH
FLOWS- USD ($)
$in Thousands

Cash flows from operating activities.

Net income

Adjustmentsto reconcile net income to net cash provided by operating
activities:

Depreciation and amortization of property and equipment

Amortization of capitalized in-vehicle devices owned by customers
Amortization of intangible assets

Amortization of deferred commissions, other deferred costs and debt discount
Provision for (benefit from) deferred tax assets

Provision for accounts receivable allowances

Unrealized foreign currency transaction (gain) loss

Loss on disposal of property and equipment and other assets

Share-based compensation

Adjustment to contingent consideration

Change in excess tax benefits from share-based awards

Loss on extinguishment of debt

Changesin operating assets and liabilities, net of effects of acquisition:

Accounts receivable

Prepaid expenses and other current and long-term assets
Accounts payable, accrued expenses and other current liabilities
Accrued income taxes

Deferred revenue

Net cash provided by (used in) operating activities

Cash flows from investing activities:

Purchases of property and eguipment

Capitalization of internal - use software costs

Proceeds from sale of property and equipment

Payments for businesses acquired, net of cash acquired
Net (increase) decrease in restricted cash

Net cash used in investing activities

Cash flows from financing activities:

Payments of Term Loan

Proceeds from exercise of stock options

Taxes paid related to net share settlement of equity awards
Payments of borrowings under Revolving Credit Facility
Payments of borrowings under Credit Facility

Proceeds from borrowings under Credit Facility

Proceeds from public offering, net of offering costs
Change in excess tax benefits from share-based awards
Payments of previously accrued initial public offering costs
Payments of capital lease obligations

12 Months Ended
Dec. 31, Dec. 31, Dec. 31,
2015 2014 2013

$38,792 $27,475  $30457

28,258 21,492 12,994

682 1,123 960
2,672 2,562 2,290
10438 8,233 6,961
7,079 (8938) 866

4,362 2413 1,601
(5401)  (931) 1,085
2,987 1,740 3,086

24,513 13,207 7,470
276

2917 (12,973) (3813
107

(7,403) 895 (12,955)
(10,848) 3,758 (11,526)
(5460) 7,918 10,726
588 1,075 (12,465)
(3016) 2,694 4,174

91,543 71,743 41,911

(41,565)  (37,080)  (34,173)
(4744) (3777 (2,225

41
(3L,727) (2274  (6,786)
(149) 64

(78,185)  (43,026)  (43,184)

(938)
2,880 2,844 5,517
(7,808)  (4,108)
(23,750
(23,750)

46,132
32,060
(2917) 12973 3,813
(1,355)

(15000  (833) (437)



Payments of notes payable

Net cash provided by (used in) financing activities

Effect of exchange rate changes on cash

Net increase in cash

Cash, beginning of period

Cash, end of period

Supplemental disclosure of cash flow information:

Cash paid for interest

Cash paid (refunds received) for income taxes

Supplemental disclosure of non-cash financing and investing activities.
Acquisition of property and equipment and software through capital leases and notes
payable

Additions to property and equipment included in accounts payable and accrued
expenses at the balance sheet dates

L easehold improvements financed by landlord through |ease incentives
I ssuance of ordinary shares under employee share purchase plan

(399)
(11,112)
(563)
1,683
175,400
177,083

1,022
(398)

3,758

1,264

2,258
$1,357

(620)
10,256
(744)
38,229
137,171
175,400

654
1,375

3,092

1,694

$949

38,660
(303)
37,084
100,087
137,171

1,262
4,555

427

1,416

$ 283



Natur e of the Business

Nature of the Business

12 Months Ended
Dec. 31, 2015

1. Nature of the Business

Fleetmatics Group PLC (the “ Company”) is a public limited company incorporated in the Republic of
Ireland. The Company isaleading global provider of mobile workforce solutions for service-based
businesses of all sizes delivered as software-as-a-service (SaaS). Its mobile software platform enables
businesses to meet the challenges associated with managing their local fleets of commercial vehiclesand
improve productivity by extracting actionable businessintelligence from real -time and historical vehicle
and driver behavioral data. The Company offersintuitive, cost-effective Web-based and mobile solutions
that provide fleet operators with visibility into vehicle location, fuel usage, speed and mileage and other
insightsinto their mobile workforce, enabling them to reduce operating and capital costs, aswell as
increase revenue. An integrated, full-featured mobile workforce management product provides additional
efficiencies related to job management by empowering the field worker and expediting the job completion
process from quote through payment.



Summary of Significant
Accounting Policies

Summary of Significant
Accounting Policies

12 Months Ended
Dec. 31, 2015

2. Summary of Significant Accounting Policies
Basis of Presentation

The accompanying consolidated financial statements have been prepared in conformity with
generally accepted accounting principles (“GAAP") accepted in the United States of Americaand include
the accounts of the Company and its wholly owned subsidiaries after elimination of al intercompany
accounts and transactions. All dollar amountsin the financial statements and in the notes to the
consolidated financial statements, except share and per share amounts, are stated in thousands of U.S.
dollars unless otherwise indicated.

Use of Estimates

The preparation of financial statementsin conformity with GAAP reguires management to make
estimates and assumptions that affect the reported amounts of assets and liabilities at the date of the
financial statements, the disclosure of contingencies at the date of the financial statements, and the
reported amounts of revenues and expenses during the reporting period. Significant estimates and
assumptions reflected in these financial statements include, but are not limited to, the estimated average
customer relationship period that is used for recognizing the deferred revenue of up-front fees and for
amortizing the related deferred costs of in-vehicle devices, the valuation of accounts receivable reserves
and share-based awards, the assessment of amounts qualifying for capitalization asinternal-use software,
the valuation of assets and liabilities acquired in business combinations, the useful lives of intangible
assets and property and equipment, and the accounting for income taxes, including uncertain tax positions
and the valuation of net deferred tax assets. Estimates are periodically reviewed in light of changesin
circumstances, facts and experience. Actual results could differ materially from the Company’s estimates.

Fair Value Measurements

Certain assets and liabilities are carried at fair value under GAAP. Fair valueis defined as the
exchange price that would be received for an asset or paid to transfer aliability (an exit price) in the
principal or most advantageous market for the asset or liability in an orderly transaction between market
participants on the measurement date. Valuation techniques used to measure fair value must maximize the
use of observable inputs and minimize the use of unobservable inputs. A fair value hierarchy based on
three levels of inputs, of which the first two are considered observable and the last is considered
unobservable, is used to measure fair value:

+ Level 1—Quoted pricesin active markets for identical assets or liabilities. The Company did not
have any financial assets and liabilities as of December 31, 2015 designated as Level 1.

+ Level 2—Observableinputs (other than Level 1 quoted prices) such as quoted pricesin active
markets for similar assets or liabilities, quoted pricesin markets that are not active for identical or
similar assets or liabilities, or other inputs that are observable or can be corroborated by
observable market data. The Company did not have any financial assets and liabilities as of
December 31, 2015 designated as Level 2.

+ Level 3—Unobservable inputs that are supported by little or no market activity and that are
significant to determining the fair value of the assets or liabilities, including pricing models,
discounted cash flow methodol ogies and similar techniques. The Company has a contingent
consideration liability assumed as aresult of the Ornicar acquisition of $2,460 as of December 31,
2015 designated as Level 3. The Company’s contingent purchase consideration is valued by
probability weighting expected payment scenarios and then applying a discount based on the
present val ue of the future cash flow streams. Thisliability isclassified as Level 3 because the
probability weighting of future payment scenarios is based on assumptions devel oped by
management. The Company determined a probability weighting that is weighted towards Ornicar
achieving certain unit sales and pricing targets at the time of acquisition and the discount rate that
is based on the Company’s weighted average cost of capital which isthen adjusted for thetime
value of money. The probability weighting will be adjusted as the actual results provide the
Company with more reliable information to weight the probability scenarios. In the fourth quarter
of 2015, the contingent consideration liability increased by $0.3 million, as the estimated liability
was revised based on expected results compared to actual performance criteria. The $0.3 million of
contingent consideration expense isincluded in our general and administrative expense for the
year ended December 31, 2015.

The carrying values of accounts receivable, accounts payable and accrued expenses and other
liabilities (with the exception of the Level 3 fair value measurement noted above) approximate fair value due
to the short-term nature of these assets and liabilities. As of December 31, 2015 and 2014, the Company
had no other assets or liabilities that would be classified under thisfair value hierarchy. The fair value of
the Company’s long-term debt related to the Credit Facility approximatesits carrying value dueto its



variableinterest rate, which approximates a market interest rate.

Restricted Cash

As of December 31, 2015, $135isclassified asrestricted cash in the consolidated bal ance sheet. This
restricted cash relates to a deposit in accordance with one of our operating leases.

The Company isaparty to various credit card and merchant services agreements under which it had
pledged a continuing security interest in related deposit accountsin order to secure payment and
performance of its obligations under the agreements. These restrictions may be lifted by the Company at
will by canceling the agreements or reducing the lines of credit under these agreements. As of
December 31, 2013, $64 had been classified as restricted cash in the consolidated balance sheet related to
these arrangements. In 2014, the Company discontinued the use of certain company issued credit cards,
which eliminated the requirement of the $64 restricted cash balance.

Accounts Receivable and Allowance for Doubtful Accounts

Accounts receivable are carried at their original invoice amounts less an allowance for doubtful
collections based on estimated | osses resulting from the inability or unwillingness of customersto make
required payments. The allowanceis estimated at each reporting period based upon historical loss
patterns, the number of days that billings are past due and an evaluation of the potential risk of loss
associated with specific delinquent accounts. The Company also considers any changes to the financial
condition of its customers and any other external market factors that could impact the collectability of its
receivablesin the determination of its allowance for doubtful accounts.

Concentration of Credit Risk and of Significant Customers

Financia instruments that potentially expose the Company to concentrations of credit risk consist
primarily of cash and trade accounts receivable. Although the Company maintains its cash balances with
accredited financial institutions, the Company had substantially all cash balances at financial institutions
without or in excess of federally insured limits at December 31, 2015 and 2014. The Company does not
believeit is subject to unusual credit risk beyond the normal credit risk associated with commercial
banking relationships.

No individual customer accounted for more than 10% of total subscription revenue for the years
ended December 31, 2015, 2014, and 2013, and no individual customer accounted for more than 10% of net
accounts receivable at December 31, 2015, 2014, and 2013.

Property and Equipment

Property and equipment are stated at cost |ess accumulated depreciation or amortization.
Depreciation and amortization is recognized using the straight-line method over the following estimated
useful lives:

In-vehicle devices—installed 4-6 years
Computer equipment 3years
Internal-use software 3years
Furniture and fixtures 4-6 years
Building 40 years

L easehold improvements Shorter of life of lease or

estimated useful life

For in-vehicle devices of which the Company retains ownership after they areinstalled in a
customer’s fleet, the cost of the in-vehicle devices (including installation and shipping costs) is capitalized
as property and equipment. The Company depreciates these costs over the minimum estimated useful life
of the devices or over the estimated average customer relationship period, which are both currently six
years, beginning upon completion of installation. Related depreciation expenseis recorded in cost of
subscription revenue. If acustomer subscription agreement is canceled or expires prior to the end of the
expected useful life of the in-vehicle device, the carrying value of the asset is depreciated in full with
expenseimmediately recorded as cost of subscription revenue. Beforeinstallation in a customer’s fleet, in-
vehicle devices of which the Company retains ownership are recorded within property and equipment
(referred to as In-vehicle devices—uninstalled), but are not depreciated. Furthermore, due to the
decommissioning of one of our primary network wireless providers' 2G network, during 2014 we began
capitalizing the cost of the replacement units in accordance with the capitalization for in-vehicle device
costs accounting policy previously disclosed. Any remaining net book value of the replaced 2G unitswill
be fully depreciated at the time of replacement with the 3G units. We expect to have the customer migration
completed by the end of 2016.

At each reporting period, the Company testsin-vehicle devices—installed for realizability through a
review of customer accountsto identify (i) any significant changesin the financial condition of its
customers, (ii) any customerswho are past due on subscription payments owed and could become a credit
risk, and (iii) any customers whose contract will be expiring without afollow-on renewal prior to the end of



the estimated useful life of the in-vehicle device. If an impairment of the value of thein-vehicle deviceis
identified, the carrying value of the in-vehicle device is depreciated in full, with expense immediately
recorded as cost of subscription revenue.

Amortization of leasehold improvements is computed on a straight-line basis over the shorter of the
lease term or the estimated useful lives of the improvements. Assets held under capital |eases are stated at
the lesser of the present value of future minimum |lease payments or the fair value of the leased asset at the
inception of the lease. Amortization of assets under capital leases is computed using the straight-line
method over the shorter of the estimate useful life of the asset or the period of the related lease. The cost
of expenditures for maintenance and repairs of assets is charged to expense asincurred. Upon retirement
or sale, the cost and related accumul ated depreciation or amortization of assets disposed of are removed
from the accounts and any resulting gain or lossis credited or charged to the consolidated statements of
operations. Land is stated at cost and is not depreciated.

I nternal-Use Software

Research and devel opment costs are expensed asincurred, except for certain costs which are
capitalized in connection with the development of its internal-use software and website. These capitalized
costs are primarily related to the application software that is hosted by the Company and accessed by its
customers through the Company’s website. |n addition, the Company capitalizes certain general and
administrative costs related to the customization and development of our internal business systems.

Costsincurred in the preliminary stages of development are expensed asincurred. Once an
application has reached the devel opment stage, internal and external costs, if direct and incremental, are
capitalized until the softwareis substantially complete and ready for itsintended use. Capitalization ceases
upon completion of all substantial testing performed to ensure the product is ready for itsintended use.
The Company also capitalizes costs related to specific upgrades and enhancements of internal-use
software when it is probable that the expenditures will result in additional functionality. Maintenance and
training costs are expensed as incurred. Capitalized internal-use software costs are recorded as part of
property and equipment and are amortized on a straight-line basis over an estimated useful life of three
years.

Business Combinations

In an acquisition of a business, the Company recognizes separately from goodwill the fair value of
assets acquired and the liabilities assumed. Goodwill as of the acquisition date is measured as the excess
of consideration transferred over the net of the acquisition-date fair values of the assets acquired and
liabilities assumed. Transaction costs rel ated to business combinations are expensed asincurred.

In addition, uncertain tax positions assumed and val uation allowances related to the net deferred tax
assets acquired in connection with a business combination are estimated as of the acquisition date and
recorded as part of the purchase. Thereafter, any changes to these uncertain tax positions and valuation
allowances are recorded as part of the provision for income taxes in the consolidated statements of
operations.

Goodwill and Other Intangible Assets

The Company records goodwill when the consideration paid in a business acquisition exceeds the
fair value of the net tangibl e assets acquired, identifiabl e intangibl e assets acquired and liabilities assumed.
Goodwill isnot amortized.

Definite-lived intangibl e assets subject to amortization include customer relationships, trademarks,
acquired devel oped technology, and a patent for the Company’s vehicle tracking system. Intangible assets
acquired in a business combination are recorded under the acquisition method of accounting at their
estimated fair values at the date of acquisition. Customer relationships, trademarks and acquired devel oped
technology are amortized over their estimated useful lives, which range from three to nine years, based on
astraight-line method or based on the pattern over which the Company expects to consume the economic
benefit of each asset, which in general reflects the expected cash flows from each asset. The patent is
amortized over itsuseful life of 20 years on a straight-line basis, as the pattern of consumption of the
economic benefit of the asset cannot be reliably determined.

Impairment of Goodwill and Long-Lived Assets

Goodwill istested for impairment annually or more frequently if events or circumstances occur that
indicate an impairment may exist. Factors the Company considersimportant that could trigger an
impairment review include significant underperformance relative to historical or projected operating results,
significant changes in the Company’s use of the acquired assets in a business combination or the strategy
for itsoverall business, and significant negative industry or economic trends. The Company performsits
annual assessment for impairment of goodwill on October 31 and has determined it has a single reporting
unit for testing goodwill for impairment. For purposes of assessing potential impairment, the Company first
estimates the fair value of the reporting unit (based on the fair value of the Company’s outstanding
ordinary shares) and compares that amount to the carrying value of the reporting unit (as reflected by the



total carrying values of the Company’s shareholders' equity. If the Company determines that the carrying
value of the reporting unit exceedsitsfair value, then theimplied fair value of the goodwill is determined in
the same manner used to determine the amount of goodwill in a business combination. If the carrying value
of goodwill exceedsthe implied fair value of the goodwill, an impairment chargeis recognized in the
amount equal to that excess. We have assigned the entire balance of goodwill to our one reporting unit.
Thefair value of the reporting unit was based on our market capitalization as of each of December 31, 2015
and 2014, and it was substantially in excess of the carrying value of the reporting unit at each date. No
goodwill impairment charges were recorded during the years ended December 31, 2015, 2014, and 2013.

Long-lived assets include property and equi pment and definite-lived intangible assets subject to
amortization. The Company evaluatesits long-lived assets for recoverability whenever events or changes
in circumstances indicate that their carrying values may not be recoverable. Factors that the Company
considersin deciding when to perform an impairment review include significant underperformance of the
business or product line in relation to expectations, significant negative industry or economic trends, and
significant changes or planned changesin the use of the assets. To evaluate along-lived asset for
recoverability, the Company compares forecasts of undiscounted cash flows expected to result from the
use and eventual disposition of the long-lived asset to its carrying value. If the carrying value exceeds the
sum of the expected undiscounted cash flows, an impairment |oss on the long-lived asset to be held and
used is recognized based on the excess of the asset’s carrying value over itsfair value, determined based
on discounted cash flows. Long-lived assets to be disposed of are reported at the lower of carrying value
or fair value less cost to sell.

Subscription Revenue Recognition

The Company provides access to its fleet management software through subscription arrangements
whereby the customer is charged a per subscribed-vehicle fee for access for a specified term. The
Company provides access to its field service management software through subscription arrangements
whereby the customer is charged a per field service worker fee for access for a specified term. Subscription
agreements contain multiple service elements and deliverables, including installation of in-vehicle devices,
access to the Company’s on-demand software viaits website, and support services delivered over the term
of the arrangement. Agreements do not provide customers the right to take possession of the software at
any time. The Company has determined that the elements of its subscription agreements do not have value
to the customer on a standal one basis. As aresult, the multiple elements within the subscription
agreements do not qualify for treatment as separate units of accounting. Accordingly, the Company
accounts for all feesreceived under its subscription agreements as a single unit of accounting and, except
for any up-front fees, recognizes the total fee amount ratably on adaily basis over the term of the
subscription agreement. The Company only commences recognition of revenue when thereis persuasive
evidence of an arrangement, the feeisfixed or determinable, collectability is deemed reasonably assured,
and recurring services have commenced. The Company's contract terms generally are 36 months for fleet
management customers and 12 months for field service management customers for their initial term with
automatic renewal s for one or three years thereafter, unless the customer elects not to renew.

For the limited number of fleet management customer arrangementsin which title to thein-vehicle
devicestransfers to the customer upon delivery or installation of the in-vehicle device, the Company
receives an up-front fee from the customer. Asthe in-vehicle devices do not have value to the customer on
astandalone basis, the delivery or installation of the in-vehicle devices does not represent the culmination
of a separate earning process associated with the payment of the up-front fee. Accordingly, the Company
records the amount of the up-front fee as deferred revenue upon invoicing and recognize that amount as
revenue ratably on adaily basis over the estimated average customer relationship period of six years,
whichislonger than the typical initial subscription agreement term of 36 months. If acustomer
permanently ceases use of the Company’s subscription service at any point when a balance of deferred
revenue from this up-front payment exists, the Company recognizes the remaining balance of the deferred
revenue in the period of notification. Changesin the typical customer contractual term, customer behavior,
competition or economic conditions could affect the Company’s estimates of the average customer
relationship period. The Company reviews the estimated average customer relationship period on a
periodic basis and account for changes prospectively. In the mgjority of its sales transactions, the
Company retains ownership of the in-vehicle device, and consequently the Company does not sell the
device to the customer.

Deferred Revenue

Deferred revenue represents amounts billed to customers or payments received from customers for
which revenue has not yet been recognized. Deferred revenue primarily consists of prepayments made by
customers for future periods and, to alesser extent, the unearned portion of monthly billed subscription
fees and up-front payments from customers for in-vehicle devices whose ownership transfers to them
upon delivery or installation. The Company’s payment terms are typically monthly in advance; however,
the Company continues to enable its customersto prepay all or part of their contractual obligations
quarterly, annually or for the full contract term in exchange for a prepayment discount that is reflected in
the pricing of the contract. As aresult, the deferred revenue bal ance does not represent the total contract
value of all multi-year, non-cancelable subscription agreements. In the consolidated bal ance sheets,
deferred revenue that is expected to be recognized within one year isrecorded as current deferred revenue



while the remaining portion isrecorded as non-current deferred revenue.

Deferred Commissions

The Company capitalizes commission costs that areincremental and directly related to the
acquisition of customer contracts. For the majority of its customer contracts, the Company pays
commissionsin full when it receivestheinitial customer contract for a new subscription or arenewal
subscription. For all other customer contracts, the Company pays commissionsin full when it receivesthe
initial customer payment for a new subscription or arenewal subscription. Commission costs are
capitalized upon payment and are amortized as expense ratably over the term of the related non-cancelable
customer contract, in proportion to the recognition of the subscription revenue. If a subscription
agreement is terminated, the unamortized portion of any deferred commission cost is recognized as
expenseimmediately.

Commission costs capitalized during the years ended December 31, 2015 and 2014 totaled $12,275
and $11,995, respectively. Amortization of deferred commissions totaled $10,194, $8,175 and $6,119 for the
years ended December 31, 2015, 2014, and 2013, respectively, and isincluded in sales and marketing
expense in the consolidated statements of operations. Deferred commission costs, net of amortization, are
included in other current and long-term assetsin the consolidated balance sheets and totaled $17,518 and
$15,496 as of December 31, 2015 and 2014, respectively. Foreign exchange differences also contribute to
changesin the net amount of these deferred commission costs.

Capitalized I n-Vehicle Device Costs

For the limited number of customer arrangementsin which title to the in-vehicle devices transfersto
the customer upon delivery or installation of the in-vehicle device (for which the Company receives an up-
front fee from the customer), the Company defers the costs of the installed in-vehicle devices (including
installation and shipping costs) asthey are directly related to the revenue that the Company derives from
the sale of the devices and that it recognizes ratably over the estimated average customer relationship
period of six years. The Company capitalizes these in-vehicle device costs and amortizes the deferred costs
as expense ratably over the estimated average customer relationship period, in proportion to the
recognition of the up-front fee revenue.

Costs of in-vehicle devices owned by customers that were capitalized during the years ended
December 31, 2015 and 2014 totaled $392 and $149, respectively. Amortization of these capitalized costs
totaled $682, $1,123, and $960 for the years ended December 31, 2015, 2014, and 2013, respectively, and is
included in cost of subscription revenue in the consolidated statements of operations. Capitalized costs
related to these in-vehicle devices of which title has transferred to customers, net of amortization, are
included in other current and long-term assets in the consolidated balance sheet which totaled $2,398 as of
December 31, 2014 As of December 31, 2015, we no longer enter into customer arrangements whereby title
to thein-vehicle devices transfers to the customer upon delivery or installation of the in-vehicle device.

Income Taxes

The Company accounts for income taxes using the asset and liability method, which requiresthe
recognition of deferred tax assets and liabilities for the expected future tax consequences of events that
have been recognized in the financial statements or in the Company’stax returns. Deferred taxes are
determined based on the difference between the financial statement and tax basis of assets and liabilities
using enacted tax ratesin effect in the years in which the differences are expected to reverse. Changesin
deferred tax assets and liabilities are recorded in the provision for income taxes. The Company assesses
thelikelihood that its deferred tax assets will be recovered from future taxable income and, to the extent it
believes, based upon the weight of available evidence, that it is more likely than not that all or a portion of
deferred tax assetswill not be realized, avaluation allowance is established through a charge to income tax
expense. Potential for recovery of deferred tax assetsis evaluated by estimating the future taxable profits
expected from each subsidiary and considering prudent and feasible tax planning strategies.

The Company accounts for uncertainty in income taxes recognized inits financial statements by
applying atwo-step process to determine the amount of tax benefit to be recognized. First, the tax position
must be evaluated to determine the likelihood that it will be sustained upon examination by the taxing
authorities, based on the technical merits of the position. If the tax position is deemed more-likely-than-not
to be sustained, the tax position is then assessed to determine the amount of benefit to recognize in the
financial statements. The amount of the benefit that may be recognized is the largest amount that has a
greater than 50% likelihood of being realized upon ultimate settlement. The provision for income taxes
includes the effects of any resulting tax reserves, or unrecoghized tax benefits, that are considered
appropriate aswell astherelated net interest and penalties.

Foreign Currency Translation

The Company’sreporting currency isthe U.S. dollar. The Company has subsidiariesin the United
States, Ireland, the United Kingdom, Australia, Mexico, Italy, France, Poland and The Netherlands. The
functional currency for each of the Company’s subsidiariesisthelocal currency. For those subsidiaries
whose functional currency isnot the U.S. dollar, assets and liabilities are translated into U.S. dollar



equivalents at the exchange rate in effect on the balance sheet date and revenues from customers and
expensesincurred are translated into U.S. dollars using the average exchange rate over the period.
Resulting currency translation adjustments are recorded in accumul ated other comprehensive income
(loss) in the consolidated balance sheet. For the years ended December 31, 2015 and 2014, the Company
recorded currency translation losses of $6,703 and $2,782, respectively, asforeign currency translation
adjustments within shareholders’ equity.

The Company also incurs transaction gains and |osses resulting from intercompany transactions of a
short-term nature as well as transactions with customers or vendors denominated in currencies other than
the functional currency of thelegal entity in which the transaction is recorded. Assets and liabilities
arising from such transactions are translated into the legal entity’s functional currency using the exchange
ratein effect at the balance sheet date. Any resulting transaction gains or losses are recorded as foreign
currency transaction gain (loss) in the consolidated statements of operations. Net foreign currency
transaction gains of $3,538, $832, and aloss of $1,139 were recorded for the years ended December 31,
2015, 2014 and 2013, respectively.

The Company has concluded that its reporting currency isthe U.S. dollar because the parent entity
has received U.S. dollars upon the issuance of all equity securitiesto investors, the parent’s cash is held
exclusively in U.S. dollar bank accounts, the parent’s intercompany transactions (primarily receivables
from subsidiaries) are denominated in U.S. dollars, and a majority of its parent-related expenses are billed
by vendors and paid in U.S. dollars.

Share-Based Compensation

The Company recognizes expense for stock options, market-based restricted stock awards and time-
based restricted stock awards pursuant to ASC 718, “ Compensation—Stock Compensation” (“ ASC 718”),
which requires recognition of share-based compensation expense in the statement of operations over the
vesting period based on the fair value of the award at the grant date. The fair value of the awardsis
recognized as expense, net of estimated forfeitures, over the requisite service period, which is generaly the
vesting period of the respective award. The straight-line method of expense recognition is applied to all
awards with service conditions, while the graded-vesting method of expense recognition is applied to all
awards with both service and performance conditions. The Company classifies share-based compensation
expense in the consolidated statements of operations in the same manner in which the award recipient’s
payroll costs are classified.

The Company has share-based employee compensation plans which are described more fully in Note
14 to these consolidated financial statements.

Advertising Expense

Advertising costs are expensed as incurred. Advertising expense was $20,413, $18,864 and $11,097
for the years ended December 31, 2015, 2014 and 2013, respectively, and wasincluded in sales and
marketing expense in the consolidated statements of operations.

Comprehensive I ncome (L0ss)

Comprehensive income (loss) is comprised of net income (loss) and other comprehensive income
(loss), which includes certain changes in shareholders' equity that are excluded from net income (l0ss). For
the years ended December 31, 2015, 2014 and 2013, the only item qualifying as other comprehensive
income (loss) was foreign currency translation. For purposes of comprehensive income (l0ss)
computations, the Company does not record income tax provisions or benefits for foreign currency
transl ation adjustments as the Company intends to permanently reinvest undistributed earnings of its
foreign subsidiariesin the United States and the United Kingdom. As of December 31, 2015, the
Company’'s material foreign subsidiariesin the United States and the United Kingdom had no
undistributed earnings.

Net Income (Loss) Per Share

Basic net income (loss) per share attributable to ordinary shareholdersis computed by dividing the
net income (loss) attributabl e to ordinary shareholders by the weighted average number of ordinary shares
outstanding for the period. Diluted net income (loss) per share attributable to ordinary shareholdersis
computed by dividing the diluted net income (loss) attributable to ordinary shareholders by the weighted
average number of ordinary shares, including potential dilutive ordinary shares assuming the dilutive
effect of outstanding stock options and unvested restricted ordinary shares, as determined using the
treasury stock method. For periods in which the Company has reported net losses, diluted net |oss per
ordinary share attributable to ordinary shareholdersis the same as basic net |oss per ordinary share
attributable to ordinary shareholders, since dilutive ordinary shares are not assumed to have been issued if
their effect isantidilutive.

Segment Data
The Company identifies operating segments as components of an entity for which discrete financial



information is available and isregularly reviewed by the chief operating decision maker, or decision-making
group, in making decisions regarding resource allocation and performance assessment. The Company
defines the term “ chief operating decision maker” to beits Chief Executive Officer. The Company has
determined it operatesin one segment, as its chief operating decision maker reviews financial information
presented on only a consolidated basis (without any disaggregated revenue or operating income financial
data) for purposes of allocating resources and eval uating financial performance.

Recently | ssued and Adopted Accounting Pronouncements

In November 2015, the Financial Accounting Standards Board (“ FASB”) issued Accounting
Standards Update (“ ASU") 2015-17, Income Taxes (Topic 740): Balance Sheet Classification of Deferred
Taxes (“ ASU 2015-17"), which requires all deferred tax assets and liabilities to be classified as noncurrent
on the balance sheet. The new standard is effective for annual reporting periods beginning after
December 15, 2016 with early adoption permitted. The Company elected to early adopt this requirement
prospectively in the year ended December 31, 2015.

In September 2015, the FASB issued ASU 2015-16, Business Combinations (Topic 805): Simplifying
the Accounting for Measurement-Period Adjustment (“ASU 2015-16"). ASU 2015-16 requires that an
acquirer recognize adjustments to provisional amountsthat are identified during the measurement period in
the reporting period in which the adjustment amounts are determined. Prior to the issuance of the standard,
entities were required to retrospectively apply adjustments made to provisional amounts recognizedin a
business combination. The standard will be effective for fiscal years, and interim periods within those
years, beginning after December 15, 2015. Early adoption is permitted. The adoption of this guidance is not
expected to have a material impact on the Company’s consolidated financial position, results of operations
or cash flows.

In April 2015, the FASB issued ASU 2015-03, I nterest — I mputation of I nterest (Subtopic 835-30):
Simplifying the Presentation of Debt Issuance Costs (“ ASU 2015-03"). ASU 2015-03 requires debt
issuance costs to be presented in the balance sheet as a direct deduction from the carrying value of the
associated debt liability, consistent with the presentation of a debt discount. Prior to the issuance of the
standard, debt issuance costs were required to be presented in the balance sheet as an asset. The standard
will be effective for the first interim period within annual reporting periods beginning after December 15,
2015. Early adoption is permitted. The adoption of this guidance is not expected to have a material impact
on the Company’s consolidated financial position, results of operations or cash flows.

In May 2014, the FASB issued ASU 2014-09, Revenue from Contracts with Customers (“ASU 2014-
09"), which supersedes nearly all existing revenue recognition guidance under GAAP. The core principle
of ASU 2014-09 isto recognize revenues when promised goods or services are transferred to customersin
an amount that reflects the consideration to which an entity expects to be entitled for those goods or
services. ASU 2014-09 defines afive-step process to achieve this core principle and, in doing so, more
judgment and estimates may be required within the revenue recognition process than are required under
existing GAAP. The standard requires either of the following transition methods: (i) afull retrospective
approach reflecting the application of the standard in each prior reporting period with the option to elect
certain practical expedients, or (ii) aretrospective approach with the cumulative effect of initially adopting
ASU 2014-09 recognized at the date of adoption (which includes additional footnote disclosures). In
August 2015, the FASB issued ASU 2015-14 which deferred the effective date of the new accounting
guidance related to revenue recognition by one year to December 15, 2017 for annual reporting periods
beginning after that date. The FASB also proposed permitting early adoption of the standard, but not
before the original effective date of December 15, 2016. The Company isin the process of evaluating the
impact that the adoption of the new revenue recognition standard will have on its consolidated financial
statements and footnote disclosures.
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Assets 3. Prepaid Expensesand Other Current Assets
Prepaid expenses and other current assets consisted of the following at December 31, 2015
and 2014:
Year Ended
December 31,
2015 2014
Deferred commission costs $ 9,296 $ 8,074
Prepaid taxes/taxes receivable 1,190 1,588
Prepaid software license fees and support 1,113 854
Prepaid insurance 696 1,021
Capitalized costs of in-vehicle devices owned
by customers — 360
Other 2,135 1,482

Total $14,430 $13,379
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4. Property and Equipment
Property and equipment consisted of the following at December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
In-vehicle devices—installed® $133,753 $108,181
In-vehicle devices—uninstalled 6,829 5,541
Computer equipment 14,580 10,065
Internal -use software 11,791 7,815
Furniture and fixtures 2,667 1,981
L easehold improvements 5,954 2477
Land and building 1,001 —
Total property and equipment 176,575 136,060
Less: Accumulated depreciation and amortization® (72,069) (56,326)
Property and equipment, net $104,506 $ 79,734

(1) During the years ended December 31, 2015 and 2014, the Company removed $11,978 and
$18,254, respectively, of fully depreciated in-vehicle devices no longer in service.

Depreciation and amortization expense related to property and equipment for the years ended
December 31, 2015, 2014, and 2013 totaled $28,258, $21,492, and $12,994, respectively, of which $25,391,
$19,416, and $11,684 was recorded in cost of subscription revenue related to depreciation of installed in-
vehicle devices and amortization of internal-use software and the remainder was included in various
operating expenses. The carrying value of installed in-vehicle devices (including shipping and installation
costs), net of accumulated depreciation, was $76,835 and $61,804 at December 31, 2015 and 2014,
respectively.

During the years ended December 31, 2015 and 2014, the Company capitalized costs of $4,744 and
$3,777, respectively, associated with the development of itsinternal -use software related to the application
software that is hosted by the Company and accessed by its customers viaits website as well as
customization and development of itsinternal business systems. Amortization expense of the internal-use
software totaled $2,361, $1,245, and $482 during the years ended December 31, 2015, 2014, and 2013,
respectively. The carrying value of capitalized internal-use software was $7,125 and $5,235 as of
December 31, 2015 and 2014, respectively. Foreign exchange differences also contribute to changesin the
carrying value of internal-use software.

As of December 31, 2015 and 2014, the gross amount of assets under capital |eases totaled $6,749 and
$3,327, respectively, and related accumul ated amortization totaled $2,564 and $1,459, respectively.

During the years ended December 31, 2015, 2014, and 2013, the Company expensed $2,987, $1,739,
and $3,086, respectively, associated with the replacement of installed in-vehicle devices resulting from the
Company’s proactive migration to the most recent technology and to alesser degree arequired
replacement of those devices. The expense was recorded in cost of subscription revenue and isincluded in
loss on disposal of property and equipment and other assets in the consolidated statements of cash flows.
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5. Business Combinations

In November 2015, Fleetmatics acquired all of the stock and equity interests of Italy-based Visirun
S.p.A. (“Visirun”), a SaaS-based provider of fleet management solutions headquartered in Ferrara, Italy.
Thetotal consideration of $25,249 consisted entirely of cash paid to acquire all of the assets of Visirun and
to assume a nominal amount of liabilities. The excess of the purchase price over the fair values of assets
acquired and liabilities assumed was recorded as goodwill of $15,100. This acquisition is consistent with
the Company’s global growth strategy to further expand into mainland Europe and to acquire additional
customersin new territories.

The following table summarizes the purchase price for Visirun and the estimated fair values of the
separately identifiable assets acquired and liabilities assumed in November, 2015:

Purchase consideration:

Total purchase price, net of cash acquired $23,812
Cash acquired 1,437
Total purchase consideration $25,249
Assets acquired and liabilities assumed:
Cash $ 1,437
Accountsreceivable 876
Prepaid expenses and other current
assets 329
Property and equipment 4,306
Identifiable intangible assets 9,080
Goodwill 15,100
Total assets acquired, inclusive of
goodwill 31,128
Accounts payable, accrued expenses
and other current liabilities (2,073)
Deferred tax liahilities (2,815)
Other long-term liabilities (991)
Total liabilities assumed (5,879
Total $25,249

The estimated fair value of the intangible assets acquired as of the acquisition date was $9,080 with a
useful life of fiveto eight years. The acquired intangible assets consisted of customer relationships,
developed technology and trademarks.

Theresults of Visirun have been included in the consolidated financial statements from the
acquisition date. The results of Visirun were not included in pro forma combined historical results of
operation of the Company as they are not material.

In February 2015, the Company acquired all of the stock and equity interests of Ornicar SAS
(“Ornicar”), aFrance-based privately-held SaaS-based provider of fleet management solutions. The total
consideration of $10,634 consisted of $8,395 of cash paid to acquire all of the assets of Ornicar and to
assume anominal amount of liabilities and $2,239 of contingent consideration. The excess of the purchase
price over the fair values of assets acquired and liabilities assumed was recorded as goodwill of $8,628.
Thisacquisition is consistent with the Company’s global growth strategy to further expand into mainland
Europe and to acquire additional customersin new territories. In December 2015, the Company recorded
$242 as a purchase price adjustment resulting from a minimum working capital requirement pursuant to the
Purchase and Sale Agreement. The $242 working capital adjustment has been reflected in the purchase
price alocation table below.

The following table summarizes the purchase price for Ornicar and the estimated fair values of the
separately identifiable assets acquired and liabilities assumed as of February, 2015:

Purchase consideration:

Total purchase price, net of cash acquired $10,155
Cash acquired 722
Total purchase consideration $10,877
Assets acquired and liabilities assumed:
Cash $ 722

Accounts receivable 297



Prepaid expenses and other current

assets 423
Property and equipment 103
Other long-term assets 7
Identifiable intangible assets 1,914
Goodwill 8,871

Total assets acquired, inclusive of
goodwill 12,337
Accounts payable, accrued expenses

and other current liabilities (823)

Deferred tax liabilities (637)
Total liabilities assumed 1,460)
Total $10,877

The estimated fair value of the intangible assets acquired as of the acquisition date was $1,914 with a
useful life of threeto eight years. The acquired intangible assets consisted of customer relationships,
devel oped technology and trademarks. The results of Ornicar have been included in the consolidated
financial statements from the acquisition date. The results of Ornicar were not included in pro forma
combined historical results of operation of the Company asthey are not material.

In May 2014, Fleetmatics acquired all of the stock and equity interests of Florence, Italy-based KKT
Sr.l. (“KKT"), the devel oper of Routist, a SaaS-based, intelligent routing solution for businesses |ooking to
optimize the utilization of their fleet and mobile resources, pursuant to a Quota Sale and Purchase
Agreement. Thetotal consideration of $2,295 consisted entirely of cash paid to acquire al of the assets of
KKT and to assume a nominal amount of liabilities. The excess of the purchase price over the fair values of
assets acquired and liabilities assumed was recorded as goodwill of $1,501. In September 2014, the
Company recorded $46 as a purchase price adjustment resulting from a minimum working capital
requirement pursuant to the Quota Sale and Purchase Agreement. The $46 working capital adjustment has
been reflected in the purchase price allocation table below.

The following table summarizes the purchase price for KKT and the estimated fair values of the
separately identifiable assets acquired and liabilities assumed as of May 2014:

Purchase consideration:

Total purchase price, net of cash acquired $2,274
Cash acquired 21
Total purchase consideration $2,295
Assets acquired and liabilities assumed:
Cash $ 21
Accounts receivable 51
Other current assets 18
Deferred tax assets 13
Identifiable intangible assets 1,169
Goodwill 1,501
Total assets acquired, inclusive of

goodwill 2,773

Accounts payabl e, accrued expenses and
other current liabilities (40)
Deferred tax liabilities (362)
Other long-term liabilities (76)
Total liabilities assumed (478)
Total $2,295

The estimated fair value of the intangible assets acquired as of the acquisition date was $1,169 with a
useful life of three years. The acquired intangibl e assets consisted of developed technology and was
valued using the replacement cost approach. The results of KKT have been included in the consolidated
financial statements from the acquisition date. The results of KKT were not included in pro forma combined
historical results of operation of the Company as they are not material.
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6. Goodwill and Intangible Assets

As of December 31, 2015 and 2014, the carrying amount of goodwill was $54,178 and $30,207,
respectively, and resulted from the acquisitions of Visirun in November 2015, Ornicar in February 2015,
KKT in May 2014, Connect2Field in August 2013 and SageQuest in July 2010. The Company completed its
annual impairment test of goodwill on October 31, 2015. No impairment of goodwill was recorded during the
years ended December 31, 2015, 2014 and 2013.

The changes in the carrying amount of goodwill for the years ended December 31, 2015 and 2014
were as follows (in thousands):

Year Ended
December 31,
2015 2014
Beginning balance $30,207 $28,706
Acquisition of KKT — 1,501
Acquisition of Ornicar 8,871 —
Acquisition of Visirun 15,100 —
Tota $54,178 $30,207

Intangible assets consisted of the following as of December 31, 2015 and 2014, with gross and net
amounts of foreign currency-denominated intangibl e assets reflected at December 31, 2015 and 2014
exchange rates, respectively:

December 31, 2015

Gross Accumulated Carrying

Amount Amortization Value
Customer relationships $20,420 $ (8837) $11,583
Acquired developed technol ogy 6,761 (3,956) 2,805
Trademarks 819 (427) 392
Patent 196 (87) 109
Total $28,196 $ (13,307) $14,889

December 31, 2014

Gross Accumulated Carrying

Amount Amortization Value
Customer rel ationships $11,100 $ (7471) $ 3,629
Acquired developed technol ogy 5,506 (2,822) 2,684
Trademarks 400 (387) 13
Patent 219 (85) 134
Total $17,225 $ (10,765)  $ 6460

Amortization expense related to intangible assets was $2,672, $2,562 and $2,290 for the years ended
December 31, 2015, 2014 and 2013, respectively. Amortization expense of $1,266, $1,218 and $631 for the
years ended December 31, 2015, 2014 and 2013, respectively, was included in the cost of subscription
revenues in the consolidated statements of operations, and amortization expense of $1,406, $1,344 and
$1,659 for the years ended December 31, 2015, 2014 and 2013, respectively, was included in sales and
marketing expense in the consolidated statements of operations.

The estimated future amortization expense of intangible assets as of December 31, 2015 is asfollows:

Years Ending December 31,

2016 $ 4,294
2017 3,133
2018 2,551
2019 2,017
2020 1,071
Thereafter 1,823

Total $14,889
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Other assets (non-current) consisted of the following as of December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
Deferred commission costs $8,222 $ 7,423
Capitalized costs of in-vehicle devices owned
by customers — 2,037
Other 1,408 1,369

Total $9,630 $10,829




Accrued Expenses and Other 12 Months Ended
Current Liabilities Dec. 31, 2015

Accrued Expenses and Other Current
Liabilities 8. Accrued Expensesand Other Current Liabilities

Accrued expenses and other current liabilities consisted of the following as of
December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
Accrued payroll and related expenses $11,740 $10,862
Accrued professional fees 2,635 3,137
Capital lease obligations 1,898 771
Contingent consideration 1,366 —
Accrued marketing expense 1,324 934
Accrued insurance expense 262 337
Accrued income taxes 186 1,869
Other 5,036 6,397

Total $24,447 $24,307
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9. Other Liabilities

Other liabilities (non-current) consisted of the following as of December 31, 2015 and 2014:

Year Ended
December 31,
2015 2014
Deferred tax liabilities $ 3,486 $ —
Accrued rent and lease incentives 3,331 1,371
Capital lease obligations 2,738 918
Contingent consideration 1,154 67
Other 147 —

Total $10,856 $2,356
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10. Long-term Debt
Senior Secured Notes

In conjunction with the SageQuest acquisition on July 30, 2010, the Company entered into a credit
agreement with D.E. Shaw Direct Capital Portfolios, LLC (“DE Shaw”) for $17,500 of senior secured notes
(the “ Senior Secured Notes™). All of the assets of the Company, inclusive of the SageQuest assets
acquired, were used to collateralize the Senior Secured Notes.

Principal amounts under the Senior Secured Notes were payable in monthly installments commencing
March 2012 and continuing through the maturity date on July 30, 2014. Prepayment of the Senior Secured
Notes would have been required upon (a) the sale of substantially all of the Company’s assets or a change
in control upon the sale of equity, (b) the disposition, involuntary or voluntary, of any asset in asingle
transaction or series of related transactions in excess of $50, subject to permitted reinvestment, (c) a
registered firm commitment underwritten public offering by the Company of its ordinary sharesresultingin
aggregate gross cash proceeds greater than $50,000 and in which theinitial priceto the publicisat least
$13.91 per share, as adjusted for any share capital subdivision or consolidation (a“ Qualified Public
Offering”), and (d) any excess cash flow generated by the Company, defined as (i) positive cash flow from
operations, plus (ii) any cash flow from extraordinary receipts, less (iii) repayments of the Senior Secured
Notes, less (iv) the unfinanced cash portion of capital expenditures net of any proceeds received from sales
of fixed assets (each, a“ Prepayment Event”). The maximum prepayment due upon a Prepayment Event
would have varied based on the date that the Prepayment Event had occurred: prior to July 30, 2012, 103%
of the principal balance plus accrued and unpaid interest would have been due; from July 31, 2012 through
July 30, 2013, 101% of the principal balance plus accrued and unpaid interest would have been due; July 31,
2013 and thereafter, 100% of the principal balance plus accrued and unpaid interest would have been due.
However, the prepayment would have been limited to the net proceeds generated in the Prepayment Event,
except for in the case of excess cash flow. In the case of excess cash flow, the prepayment would have
been limited to 50% of such excess cash flow.

The Senior Secured Notes bore interest at afloating rate of one-month LIBOR plus 9.50% per annum
(based on actual days), but not less than 12.5%. As of December 31, 2011, the actual interest rate was
12.5%. Interest was payable monthly in arrears, commencing September 1, 2010 until the Senior Secured
Noteswererepaid in full. In the event of default and until the event of default was cured or waived, the
interest rate was to be 2.5% per annum higher than the otherwise applicable interest rate.

On the issuance date, the Senior Secured Notes were recorded in the consolidated balance sheet net
of discount of $690, related to fees assessed by the lender at that time. The carrying value of debt was
being accreted to the principal amount of the debt by charges to interest expense using the effective-
interest method over the four-year term of the Senior Secured Notes to the maturity date. At December 31,
2011, the debt discount bal ance totaled $449. Accretion amounts recognized as interest expense for the
year ended December 31, 2011 totaled $170.

The credit agreement required the Company to maintain financial covenants, one of which limited the
Company’s maximum total leverage ratio (total indebtedness to earnings before interest, taxes, depreciation
and amortization and certain other adjustments, as defined by the terms of the Senior Secured Notes
agreement). The financial covenants would have become morerestrictivein 2012 and 2013. In addition, the
Company was required to maintain other affirmative, negative and financial covenants. The Company was
not in compliance with certain of the covenants at December 31, 2011. However, the Company received a
waiver of noncompliance from DE Shaw through May 31, 2012.

On May 10, 2012, the Company used the proceeds from the $25,000 Term Loan of its Senior Secured
Credit Facility to pay in full all amounts due under the Senior Secured Notes, including principal then
remaining of $17,063, prepayment premium of $512 and accrued interest. As aresult of the early repayment
of the Senior Secured Notes, in the year ended December 31, 2012, the Company recorded alosson
extinguishment of debt of $934, comprised of the write-off of unamortized debt discount of $387 and
unamortized deferred financing cost of $18, the prepayment premium of $512 paid in cash, and associated
legal fees of $17.

Senior Secured Credit Facility

On May 10, 2012, the Company entered into a credit facility with Wells Fargo Capital Finance, LLC
consisting of a$25,000 term loan (the “ Term Loan”) and a $25,000 revolving line of credit (the“ Revolving
Credit Facility”), which would have expired on May 10, 2017 (collectively, the “ Senior Secured Credit
Fecility”). The Senior Secured Credit Facility was collateralized by a senior first lien on all assets and
property of the Company. The purpose of the Senior Secured Credit Facility wasto repay the outstanding
principal of the Senior Secured Notes, which was repaid on May 10, 2012 with proceeds of the $25,000 Term



Loan, and to provide an additional source of liquidity to the Company. Borrowings under the Revolving
Credit Facility were subject to drawdown limitations based on financial ratios of the Company.

Theinterest rate on the Term Loan and borrowings under the Revolving Credit Facility was either
(a) LIBOR plus 3.5% per annum, but not less than 4.5% per annum, or (b) at the Company’s option, subject
to certain conditions, base rate plus 2.5% per annum, but not |ess than 5.5% per annum. Principal due
under the Term Loan was payable in quarterly installments commencing on December 31, 2012, with $313
duein 2012, $1,250 due in 2013, $1,406 duein 2014, $2,031 duein 2015, $2,500 duein 2016 and $17,500 duein
2017. All amounts borrowed under the revolving line of credit were due and payable on May 10, 2017.
Borrowings under the Senior Secured Credit Facility required a 1% prepayment penalty if the facility was
terminated within the first twelve months of the agreement.

On the issuance date of May 10, 2012, the Term Loan was recorded in the consolidated bal ance sheet
net of discount of $651, related to fees assessed by the lender at the time. The carrying value of this debt
was being accreted to the principal amount of the debt by charges to interest expense using the effective-
interest method over the five-year term of the Term Loan to the maturity date. At December 31, 2012, the
debt discount balance totaled $556. Accretion amounts recognized as interest expense for the year ended
December 31, 2012 totaled $95. On the issuance date, the Company also capitalized deferred financing costs
of $484 related to third-party feesincurred in connection with the Senior Secured Credit Facility. These
deferred costs were being amortized through charges to interest expense using the effective-interest
method over the five-year term of the Senior Secured Credit Facility to the expiration date. At December 31,
2012, deferred financing cost recorded in other current assets and other assets (non-current) were $106 and
$307, and totaled $413. Amortization amounts recognized as interest expense for the year ended
December 31, 2012 totaled $71.

The Senior Secured Credit Facility contained financial covenants that, among other things, required
the Company to maintain liquidity of at least $10,000, comprised of cash plus availability under borrowings,
and limited the Company’ s maximum total leverageratio (total indebtedness with a maturity greater than
twelve months to earnings before interest, taxes, depreciation and amortization and certain other
adjustments, as defined by the terms of the Senior Secured Credit Facility agreement). The leverage ratio
became morerestrictive in each of 2013 and 2014. The Senior Secured Credit Facility also required the
Company to maintain other affirmative and negative covenants. The Company was in compliance with all
such covenants as of December 31, 2012.

Amended Revolving Credit Facility

On November 29, 2013, Fleetmatics entered into an amendment to the existing Senior Secured Credit
Facility with Wells Fargo Capital Finance, LLC (the“ Credit Facility Amendment”). The Credit Facility
Amendment replaced the $25,000 term loan (the “ Term Loan”) and the $25,000 revolving line of credit with a
$50,000 revolving line of credit (the“ Amended Revolving Credit Facility”). As of December 31, 2013, the
Company had outstanding borrowings of $23,750 under the Amended Revolving Credit Facility, which
were used to pay down the remaining unpaid principal balance of the Term Loan. Asaresult of the
repayment of the Term Loan in November 2013, the Company recorded as interest expense the unamortized
debt discount of $426 and a $158 reduction of debt issuance costs. Amortization amounts recognized as
interest expense on the remaining debt i ssuance costs for the year ended December 31, 2014 totaled $45.

The Amended Revolving Credit Facility contains certain customary financial covenants, including a
leverage ratio and minimum liquidity requirement. The Company was in compliance with all such covenants
as of December 31, 2014 and 2013. At the Company’s election, the interest rate on borrowings under the
Amended Revolving Credit Facility is either (a) LIBOR plus 2.0% per annum, or (b) base rate plus 1.0% per
annum. Amounts borrowed under the Amended Revolving Credit Facility may be repaid and, subject to
customary terms and conditions, re-borrowed at any time during and up to the maturity date. Any
outstanding balance under the Amended Revolving Credit Facility is due and payable no later than
May 10, 2017. As of December 31, 2014, the Company had outstanding borrowings of $23,750 under the
Amended Revolving Credit Facility.

Credit Facility

On January 21, 2015, the Company entered into a Credit Agreement with Citibank, N.A., as
administrative agent, and the lenders party thereto, for asenior, first-priority secured financing comprised
of revolving loans, letters of credit and swing line loansin atotal maximum amount of $125,000 (the “ Credit
Facility”). The Credit Facility is collateralized by asenior first lien by certain assets and property of the
Company. The Credit Facility consists of afive-year multi-currency revolving credit facility in adollar
amount of up to $125,000 which includes a sublimit of $5,000 for letters of credit and a$10,000 swing line
facility. The Credit Facility also includes an accordion feature that allows the Company to increase the
Credit Facility to atotal of $200,000, subject to securing additional commitments from existing lenders or
new lending institutions. The Company used the net proceeds of borrowings under the Credit Facility to
repay the $23,750 outstanding under the Company’s previously existing revolving credit facility with Wells
Fargo Capital Finance, LLC (“ Amended Revolving Credit Facility”), and for working capital and other
general corporate purposes. Asaresult of the early repayment of the Amended Revolving Credit Facility,



in the first quarter of 2015, the Company recorded aloss on extinguishment of debt of $107, comprised of
the write-off of unamortized debt issuance costs.

At the Company'’s election, loans made under the Credit Facility bear interest at either (1) arate per
annum equal to the highest of the Administrative Agent’s primerate, or 0.5% in excess of the Federal
Funds Effective Rate or 2.0% in excess of one-month LIBOR (the “ Base Rate”), plus an applicable margin,
or (2) the one-, two-, three-, or six-month per annum LIBOR for depositsin U.S. dollars, plus an applicable
margin. The applicable margin for the revolving loans depends on the Company’s leverage ratio and varies
from 0.5% to 1.25%, in the case of Base Rate loans, and from 1.50% to 2.25%, in the case of LIBOR loans.
Swing line loans bear interest at the Base Rate. Commitment fees on the average daily unused portion of
the Credit Facility (excluding swing line loans) are payable at rates per annum ranging from 0.2% to 0.3%,
depending on the Company’sleverage ratio.

On the issuance date of January 21, 2015, the Credit Facility was recorded in the consolidated balance
sheet net of discount of $708, related to fees assessed by the lender at the time. During the second quarter
of 2015, the Company recorded additional feesrelated to the debt of $159. The carrying value of thisdebt is
being accreted to the principal amount of the debt by charges to interest expense using the effective-
interest method over the five-year term of the Credit Facility to the maturity date. At December 31, 2015, the
debt discount balance totaled $717. Accretion amounts recognized as interest expense for the year ended
December 31, 2015 totaled $150. On the issuance date, the Company also capitalized deferred financing
costs of $501 related to third-party feesincurred in connection with the Credit Facility. These deferred
costs are being amortized through charges to interest expense using the effective-interest method over the
five-year term of the Credit Facility to the expiration date. At December 31, 2015, deferred financing cost
recorded in other current assets and other assets (non-current) were $100 and $307, respectively, and
totaled $407. Amortization amounts recognized asinterest expense for the year ended December 31, 2015
totaled $94.

As of December 31, 2015, the Company had outstanding borrowings of $23,750 under the Credit
Facility with an interest rate of 2.01% per annum. The fair value of the Company’s |ong-term debt related to
the Credit Facility approximates its carrying value dueto its variable interest rate, which approximates a
market interest rate.

The Credit Facility contains certain customary financial, affirmative and negative covenantsincluding
amaximum leverage ratio and minimum interest coverage ratio and negative covenants that limit or restrict,
among other things, dividends, secured indebtedness, mergers and fundamental changes, asset
dispositions and sal es, investments and acquisitions, liens and encumbrances, transactions with affiliates,
and other matters customarily restricted in such agreements. Amounts borrowed under the Credit Facility
may be repaid and, subject to customary terms and conditions, re-borrowed at any time during and up to
the maturity date. Any outstanding balance under the Credit Facility is due and payable no later than
January 21, 2020. As of December 31, 2015, the Company was in compliance with all such covenants.
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Income Taxes
11. Income Taxes

The components of income (loss) before income taxes were as follows:

Year Ended December 31,

2015 2014 2013

Ireland $(3,092) $26,520 $16,975
Foreign 44,971 8,943 9,379
Income before income taxes $41,879 $35,463 $26,354

The components of the provision for (benefit from) income taxes were as follows:

Year Ended December 31,

2015 2014 2013
Current tax provision (benefit):
Ireland taxes $ 461 $ 3,620 $ 2,647
Foreign taxes (4,020) 12,952 (9,360)
Total current tax provision (benefit) (3,559) 16,572 (6,713)
Deferred tax provision (benefit):
Ireland taxes $(1054) $ (375 $ (80)
Foreign taxes 7,700 (8,209) 2,690
Total deferred tax provision (benefit) 6,646 (8,584) 2,610
Total provision for (benefit from) income taxes $ 3,087 $ 7,988 $(4,103)

A reconciliation of the Ireland statutory corporate income tax rate of 12.5% to the Company’s
effectiveincome tax rate is asfollows:

Year Ended December 31,

2015 2014 2013
Ireland statutory corporate income tax rate 12.5% 12.5% 12.5%
Income (loss) of Irish non-trading entities — — (0.5)
Foreign rate differential (4.9 6.6 9.0
Uncertain tax positions 19 4.7 (40.4)
Change in deferred tax asset val uation
alowance — (0.5 0.8
Permanent differences 15 19 29
Tax credits (1.8) (2.0) (3.2)
Deferred charge on intercompany
transaction — — 2.7
MSA refund (1.4) — —
Other differences (0.4) (0.7) 0.5
Effectiveincome tax rate 7.4% 22.5% (15.6)%

The Company’s effective income tax rate for the years ended December 31, 2015 and 2014 was 7.4%
and 22.5%, respectively, on pre-tax income of $41,879 and $35,463, respectively. The Company’s effective
tax rate for the year ended December 31, 2015 is lower than the statutory Irish rate of 12.5% primarily dueto
the release of various historical uncertain tax positions including interest and penalties, research and
development tax creditsin Ireland and income being generated in jurisdictions that have alower tax rate
than the Irish statutory rate. These decreases were partially offset by the recording of uncertain tax
positions. The Company made a change to its organizational structurein the fourth quarter of 2014 that
impacted the jurisdictional mix of profits and was beneficia to itsincome tax rate for the year. The
Company'’s effective tax rate for the year ended December 31, 2014 was higher than the statutory Irish rate
of 12.5% primarily due to the recording of interest and penalties associated with its uncertain tax positions
and income taxed in foreign jurisdictions with a higher statutory tax rate than the 12.5% Irish statutory rate.
The increases associated with these items were partially offset by research tax creditsin Ireland. The
Company’s effective tax rate for the year ended December 31, 2013 was lower than the statutory Irish rate
of 12.5% due primarily to the net reversal of $10.6 million of reserves for uncertain tax positions along with
related interest and penalties due to the expiration of a statute of limitations in the United States and
Ireland research and development tax credits.

The components of net deferred tax assets and the related val uation allowance were as follows:

December 31,
2015 2014




Deferred tax assets:

Net operating loss carryforwards $ 18,439 $ 6,729
Deferred revenue 9,059 4,955
Accrued expenses 600 1,311
Reserves and allowances 2,294 2,575
Share-based compensation 5,658 4,678
Other 1,908 389
Total deferred tax assets 37,958 20,637
Deferred tax liabilities:
Deferred commission (6,193) —
Acquired intangible assets (4,751) (1,274)
Depreciation and amortization (23,586) (2,603)
Total deferred tax liahilities (34,530) (3,877)
Valuation allowance (341) (2,949)
Net deferred tax assets $ 3,087 $13,811

As of December 31, 2015 and 2014, the Company had net operating loss carryforwards in the United
States of approximately $86,596 and $21,900, respectively, available to reduce future federal taxable income
and had approximately $59,636 and $6,527, respectively, available to reduce future state taxable income. The
federal net operating loss carryforwards will expire from 2026 through 2035, and the state net operating loss
carryforwards will expire from 2020 through 2035. Under certain circumstances, the utilization of these net
operating loss carryforwards on an annual basis may be limited under U.S. tax law.

As of December 31, 2015 and 2014, the Company had net operating loss carryforwardsin Ireland of
approximately $100 and $10,323 available to reduce future taxable income. These net operating loss
carryforwards may be carried forward indefinitely, but utilization is limited to the same entity and trades
that generated the |osses.

As of December 31, 2015 and 2014, the Company had net operating loss carryforwardsin the
United Kingdom of approximately $2,211 and $1,797, respectively, available to reduce future taxable income.
These net operating loss carryforwards may be carried forward indefinitely.

Asaresult of certain realization requirements of Accounting Standards Codification
718, Compensation-Stock Compensation (“ ASC 718"), the table of deferred tax assets and liabilities does
not include certain deferred tax assets as of December 31, 2015 that arose directly from tax deductions
related to equity compensation greater than compensation recognized for financial reporting. Equity will be
increased $14,336 if and when such tax deductions are ultimately realized. We use tax law ordering when
determining when excess tax benefits have been realized.

As of December 31, 2015 and 2014, the Company’s net deferred tax asset bal ances of $3,087 and
$13,811, respectively, are primarily related to the Company’s U.S. operations. The Company has concluded,
based on the weight of available evidence, that those net deferred tax assets are more likely than not to be
realized in the future.

As of December 31, 2015, the Company had recorded a valuation allowance of $12 and $329 against
certain net deferred tax assetsin Ireland and Australia, respectively, because the Company believesthat it
isnot more likely than not that the tax assets, which consist principally of net operating loss carryforwards,
will berealized. The utilization of thelossesin Ireland is limited to certain types of income being generated
by the Company. As of December 31, 2014, the Company had recorded a valuation allowance of $2,581 and
$368 against certain net deferred tax assetsin Ireland and Australia, respectively, because the Company
believesthat it is not more likely than not that the tax assets, which consist principally of net operating loss
carryforwards, will be realized. The utilization of the lossesin Ireland islimited to certain types of income
being generated by the Company.

In the normal course of business, the Company and its subsidiaries are subject to examination by
various taxing authorities. As of December 31, 2015, the Company and its material subsidiariesremain
subject to examination in the United States for tax years 2012 through 2015, in Ireland for tax years 2010
through 2015, and in the United Kingdom for tax years 2014 through 2015. The Company is currently under
audit by the Internal Revenue Service for 2013 and 2014 and by the Irish Taxing Authority for 2012.

A reconciliation of the beginning and ending amount of our unrecognized tax benefits, including
those that were recorded against related deferred tax assets rather than as liabilities, but excluding amounts
for accrued interest and penalties, is as follows:

(in thousands)

Unrecognized tax benefits at January 1, 2014 $ 1,280
Additions based on tax positions of current
year 1,110

Reductions based on | apse of statute of
limitations (66)



Unrecognized tax benefits at December 31, 2014 2,324
Additions based on tax positions of current

year 1,185
Reductions based on |apse of statute of

limitations (1,232)

Unrecognized tax benefits at December 31, 2015 $ 2,277

Included in the balance of unrecognized tax benefits as of December 31, 2015; December 31, 2014; and
December 31, 2013, is $2,277, $2,324, and $1,280, respectively, of tax benefits that, if recognized would affect
the effective tax rate.

We recognizeinterest accrued related to unrecognized tax benefits and penalties as income tax
expense. Related to the unrecognized tax benefits noted above, we accrued penalties of $0 and interest of
$806 during 2015 and, as of December 31, 2015, recognized atotal liability related to penalties and interest
of $3,498. During 2014, we accrued penalties of $0 and interest of $859, as of December 31, 2014, recognized
atotal liability related to penalties and interest of $2,735. During 2013, we accrued and penalties of $0 and
interest of $866, as of December 31, 2013 recognized atotal liability related to penalties and interest of
$1,899.

It isreasonably possible that within the next 12 months the Company’s unrecognized tax benefits,
inclusive of interest, may decrease by up to $3,248. Thisis primarily due to statute of limitations expiring for
the recognition of these tax benefits of one of the Company’s Irish subsidiariesin 2016.

As of December 31, 2015, provisions have not been made for income taxes of $9,850 on $76,246 of
undistributed earnings of non-Irish subsidiaries, as these earnings are considered indefinitely reinvested.
The Company continually reviews the financial position and foreign subsidiariesin order to reaffirm the
Company'’s intent and ability to continue to indefinitely reinvest earnings of its foreign subsidiaries or
whether such earnings will need to be repatriated in the foreseeabl e future. Such review encompasses
operational needs and future capital investments. These earnings could become subject to income taxesiif
they were remitted as dividends.

In November 2015, the FASB issued ASU 2015-17, Income Taxes: Balance Sheet Classification of
Deferred Taxes (“ ASU 2015-17"). ASU 2015-17 requires that the presentation of deferred tax assets and
liabilities be classified as noncurrent on the balance sheet instead of separating deferred taxes into current
and noncurrent amounts. This standard will become effective for fiscal years, and the interim periods within
those years, beginning after December 15, 2016, with early adoption allowed. The Company elected to
prospectively adopt ASU 2015-17. The prior reporting period was not retrospectively adjusted. The
adoption of this guidance had no impact on the Company’s Consolidated Statements of Operations and
Comprehensive Income.
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12. Deferred Shares

Deferred shares are non-voting, non-redeemabl e shares and carry no rights other than alowest-
priority right to share in the capital of the Company upon awinding-up or liquidation. The deferred shares
were issued by the Company in order to ensure compliance with an Irish law requirement that no more than
90% of theissued share capital is redeemable and serve no other purpose.

In July 2008, the Company authorized 100,000,215,088 deferred shares with a par value of
€0.00000001 per share. At the same time, the Company issued 705,658 deferred sharesin lieu of fractional
shares to the holders of ordinary shares who converted their ordinary sharesinto Series A preferred
shares. Shortly after, upon the closing of the Series A preferred shares transaction, the 705,658 deferred
shares were transferred back to the Company for no consideration. For both the issuance and the
reacquisition, the Company ascribed no value to these deferred shares considering that they are non-
voting, non-redeemabl e shares and carry no rights other than alowest-priority right to share in the capital
of the Company upon awinding-up or liquidation, and that they were transferred back to the Company for
no consideration.

In July 2010, in connection with the issuance of Series B preferred shares, the Company converted
100,000,000,000 authorized and unissued deferred shares into 100,000 authorized ordinary shares and
canceled the remaining 215,088 authorized and unissued deferred shares. As aresult, authorized and issued
deferred shares were reduced to zero and authorized and unissued ordinary shares were increased by
100,000 shares.

In November 2010, in connection with the issuance of the Series C preferred shares, the Company
converted 2,230,330 authorized and unissued ordinary sharesinto 2,230,330 deferred shareswith a par
value of €0.01 per share. Asaresult, 2,230,330 deferred shareswith a par value of €0.01 per share were
authorized. These deferred shares were issued to the majority shareholder of the Company. The Company
ascribed avalue of $29 to the deferred shares issued, representing their aggregate par value, considering
that they are non-voting, non-redeemable shares and carry no rights other than a €22 (or $29) lowest-
priority right to share in the capital of the Company upon awinding-up or liquidation.

13. Ordinary Shares

Each holder of ordinary sharesis entitled to one vote per share. The holders of ordinary shares are
not entitled to receive dividends unless declared by the Board of Directors. The voting, dividend and
ligquidation rights of the holders of ordinary shares are subject to and qualified by the rights and
preferences of the holders of the Preferred Shares. No dividends have been declared through December 31,
2015.
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14. Share-Based Awards
2004 Share Option Plan

In 2004, the Board of Directors adopted and the Company’s sharehol ders approved the 2004 Share
Option Plan (the “2004 Plan”). As amended in July 2010, the 2004 Plan permitted grants of options for the
purchase of up to 3,151,369 ordinary sharesto be issued to employees, directors and consultants. Under
the 2004 Plan, options were to be granted with exercise prices no less than the fair market value per share of
the Company’s ordinary shares on the grant date and have a maximum term of seven years. In conjunction
with the approval by shareholders of the 2011 Stock Option and Incentive Plan in September 2011, the
Board of Directors voted that no further options shall be granted under the 2004 Plan.

2011 Stock Option and I ncentive Plan

In September 2011, the Board of Directors adopted and the Company’s sharehol ders approved the
2011 Stock Option and Incentive Plan (the “2011 Plan”). The 2011 Plan permits the Company to make grants
of incentive stock options, non-qualified stock options, restricted stock units and cash-based awards at an
exercise price no less than the fair market value per share of the Company’s ordinary shares on the grant
date and with a maximum term of seven years. These awards may be granted to the Company’s employees
and non-employee directors. In February 2014, pursuant to the terms of the 2011 Plan, the number of
ordinary shares reserved for issuance under the 2011 Plan automatically increased by 1,761,450 shares from
1,883,334 to 3,644,784, calculated as 4.75% of the January 31, 2014 ordinary sharesissued and
outstanding. In February 2015, pursuant to the terms of the 2011 Plan, the number of ordinary shares
reserved for issuance under the 2011 Plan automatically increased by 1,800,126 shares from 3,644,784 to
5,444,910, calculated as 4.75% of the January 31, 2015 ordinary sharesissued and outstanding. In February
2016, pursuant to the terms of the 2011 Plan, the number of ordinary shares reserved for issuance under the
2011 Plan automatically increased by 1,837,735 shares from 5,444,910 to 7,282,645, calculated as 4.75% of
the January 31, 2016 ordinary shares issued and outstanding. This number is subject to adjustment in the
event of astock split, stock dividend or other change in our capitalization.

The Company grants share-based awards with employment service conditions only (“ service-based”
awards) and share-based awards with both employment service and performance conditions
(“performance-based” awards). The Company applies the fair value recognition provisionsfor all share-
based awards granted or modified and records compensation costs over the requisite service period of the
award based on the grant-date fair value. The straight-line method is applied to all service-based awards
granted, while the graded-vesting method is applied to all performance-based awards granted. The
requisite service period for service-based awardsis generally four years, with restrictions lapsing evenly
over the period.

2012 Employee Share Purchase Plan

In September 2012, the Company’s Board of Directors adopted and its shareholders approved the
2012 Employee Share Purchase Plan, which became effective upon the closing of the Company’sinitial
public offering (“1PO”) in October 2012. The 2012 Employee Share Purchase Plan authorizes the issuance of
up to 400,000 ordinary shares to participating employees.

All employees who have been employed for at least 30 days and whose customary employment isfor
more than 20 hours per week are eligible to participate in the 2012 Employee Share Purchase Plan. Any
employee who owns 5% or more of the voting power or value of ordinary sharesis not eligible to purchase
shares under the 2012 Employee Share Purchase Plan. The Company will make one or more offerings each
year to its employees to purchase shares under the 2012 Employee Share Purchase Plan. The first offering
began during 2013 and subsequent offerings will usually begin on each May 1st and November 1st and will
continue for six-month periods, referred to as offering periods. Each eligible employee may elect to
participate in any offering by submitting an enrollment form at least 15 days before the relevant offering
date.

Each employee who is a participant in the 2012 Employee Share Purchase Plan may purchase shares
by authorizing payroll deductions of up to 15% of his or her base compensation during an offering period.
Unless the participating employee has previously withdrawn from the offering, his or her accumulated
payroll deductions will be used to purchase ordinary shares on the last business day of the offering period
at aprice equal to 85% of the fair market value of the ordinary shares on the first business day or the last
business day of the offering period, whichever islower, provided that no more than 2,500 ordinary shares
may be purchased by any one employee during each offering period. Under applicable tax rules, an
employee may purchase no more than $25 worth of ordinary shares, valued at the start of the purchase
period, under the 2012 Employee Share Purchase Plan in any calendar year.

The accumulated payroll deductions of any employee who is not a participant on the last day of an



offering period will be refunded. An employee'srights under the 2012 Employee Share Purchase Plan
terminate upon voluntary withdrawal from the plan or when the employee ceases employment with us for
any reason.

The 2012 Employee Share Purchase Plan may be terminated or amended by the Board of Directors at
any time. An amendment that increases the number of ordinary shares that are authorized under the 2012
Employee Share Purchase Plan and certain other amendments require the approval of the Company’s
sharehol ders.

Stock Option Valuation

Thefair value of each share option grant was estimated on the date of grant using the Black-Scholes
option-pricing model. The risk-freeinterest rate was determined by reference to the U.S. Treasury yield
curvein effect at the time of grant of the award for time periods approximately equal to the expected term of
the award. The expected term has been determined utilizing the “ simplified” method for awards that qualify
as “plain-vanilla’ options, which represents the average of the contractual term and the weighted average
vesting period of the options. Expected volatility was based on the historical volatility of the Company’s
publicly traded peer companies, as prior to its October 2012 initial public, the Company had been a private
company and lacked company-specific historical and implied volatility information. Expected dividend yield
was based on the Company’s expectation of not paying cash dividendsin the foreseeable future. The
Company did not grant any stock optionsin the years ended December 31, 2015, 2014 and 2013. The
assumptions used to determine the fair value of stock options granted in the year ended December 31, 2012
are asfollows, presented on aweighted average basis:

Year Ended
December 31,
2012
Risk-free interest rate 0.63%
Expected term (in years) 41
Expected volatility 56%
Expected dividend yield 0%

The Company recogni zes compensation expense for only the portion of awards that are expected to
vest. In developing aforfeiture rate estimate, the Company has considered its historical experienceto
estimate pre-vesting forfeitures for service-based awards. For performance-based awards, the Company
estimates the probability that the performance condition will be met. The impact of aforfeiture rate
adjustment will be recognized in full in the period of adjustment, and if the actual forfeiture rate is materialy
different from the Company’ s estimate, the Company may be required to record adjustments to share-based
compensation expense in future periods.

Asrequired by the 2004 Plan and the 2011 Plan, the exercise price for awards granted is not to be less
than the fair market value of ordinary shares as estimated by the Company’s Board of Directors as of the
date of grant. Prior to the Company’s October 2012 | PO, the Company valued its ordinary shares by taking
into consideration the most recently available valuation of ordinary shares performed by management and
the Board of Directors aswell as additional factors which may have changed since the date of the most
recent contemporaneous val uation through the date of grant. In December 2010 and during the first half of
2011, the Board of Directors granted stock options for the purchase of 1,798,611 and 35,667 ordinary
shares, respectively, with aweighted average exercise price of $3.08 per share based on its determination of
the value of ordinary shares. In November 2010, certain holders of the ordinary shares converted 10,193,347
ordinary sharesinto Series C convertible preferred shares on a 1-for-1.5 basis and immediately sold those
preferred shares to an outside investor at $3.50 per share. Based on this transaction and solely for the
purposes of accounting for share-based compensation for financial statement purposes, in mid-2011, the
Company reassessed the fair value of its ordinary shares and determined it to be $5.25 per share as of
November 2010 (and through June 2011). As aresult, the grant-date fair value of each of the awards
granted in December 2010 and in the first half of 2011 was revalued to reflect an underlying ordinary share
fair value of $5.25. The difference between the original estimated fair value of $3.08 and the reassessed fair
value of $5.25 of the Company’s ordinary shares resulted in an increase of $3,174 and $63 in the aggregate
fair value of stock options granted in December 2010 and in first six months of 2011, respectively, whichis
being and will continue to be recorded as additional compensation expense in the consolidated statements
of operations over the requisite service periods of between one and four years.

Stock Option Activity
Stock option activity during the years ended December 31, 2014 and 2015 isasfollows:

Weighted

Number of Weighted Average
Shares Average Remaining Aggregate
Under Exercise Contractual Intrinsic

Option Price Term Value




(in Years)

Outstanding at December 31, 2013 1,477,823 $ 536 4.2 $ 55,989
Granted — $ —
Exercised (608,620) $ 4.67
Forfeited and canceled (18956) $ 9.67
Outstanding at December 31, 2014 850,247 $ 576 35 $ 25,274
Granted — $ —
Exercised (484391) $ 594
Forfeited and canceled (2916) $ 3.08
Outstanding at December 31, 2015 362940 $ 554 25  $16,422
Vested and expected to vest at December 31, 2015 362073 $ 553 25  $16,387
Exercisable at December 31, 2015 329,318 $ 5.02 24  $15,072

The aggregate intrinsic value in the table above represents the total intrinsic value, based on the
Company’s ordinary shares closing price of $50.79 and $35.49 as of December 31, 2015 and 2014,
respectively. Thetotal intrinsic value of stock options exercised during the years ended December 31, 2015
and 2014 was $19,330 and $18,200, respectively.

The unrecognized compensati on expense associated with stock options outstanding at December 31,
2015 and 2014 was $124 and $497, respectively, which is expected to be recognized over weighted average
periods of 0.5 yearsand 1.3 years, respectively.

For the year ended December 31, 2015, the Company recorded realized excess tax |osses from the
exercises of stock options of $2,917, and for the years ended December 31, 2014 and 2013, the Company
recorded realized excess tax benefits from the exercises of stock options of $12,973 and $3,813, respectively,
within shareholders’ equity.

Restricted Stock Unit Awards

During the year ended December 31, 2015, the Company granted service-based restricted stock units
(“RSUSs’) for the purchase of 1,007,124 ordinary shares and performance-based restricted stock units
(“PSUs") for the purchase of 398,167 ordinary shares with an average grant-date fair value of $42.50 per
share. The RSUs have restrictions which lapse four years from the date of grant. Restrictions on the PSUs
will lapse based upon the achievement of certain financial performance targets during the applicable
performance period, which ended on December 31, 2015. Related to these PSUs, as of December 31, 2015,
250,445 ordinary shares were expected to vest as aresult of achieving the specified performance targets.
The grant date fair value of the sharesis recognized over the requisite period of performance once
achievement of criteriais deemed probable. Periodically throughout the performance period, the Company
estimates the likelihood of achieving performance goals. Actual results, and future changesin estimates,
may differ substantially from the Company’s current estimates. If the targets are not achieved, the shares
will be forfeited by the employee.

The following table summarizes unvested RSUs activity for the year ended December 31, 2015:

Weighted Average
Number of Grant-Date Fair
Unvested RSUs Value
Unvested balance at December 31,

2014 1,495,658 $ 28.35
Granted 1,405,291 $ 42.50
Vested (466,006) $ 29.17
Forfeited (235,291) $ 38.19
Unvested balance at December 31,

2015 2,199,652 $ 36.17

Share-based Compensation

The Company recognized share-based compensation expense from all awards in the following
expense categories:

Year Ended December 31,

2015 2014 2013
Cost of subscription revenue $ 1,284 $ 707 $ 395
Sales and marketing 8,203 4,751 2,586
Research and devel opment 3,467 1,946 1,069
General and administrative 11,559 5,803 3,420

Total $24,513 $13,207 $7,470
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Net Income per Share 15. Net Income per Share

Basic and diluted net income per share attributabl e to ordinary shareholders was calculated as
followsfor the years ended December 31, 2015, 2014 and 2013:

Year Ended December 31,
2015 2014 2013

Basic net income per share:
Numerator:
Net income $ 38792 $ 27475 $ 30457

Denominator:
Weighted average
ordinary shares
outstanding—
basic 38,358,072 37,473,442 35,722,300

Net income per share—
basic $ 1.01 $ 0.73 $ 0.85

Diluted net income per share:
Numerator:
Net income $ 38,792 $ 27475 $ 30457

Denominator:

Weighted average

ordinary shares

outstanding—nbasic 38,358,072 37,473,442 35,722,300
Dilutive effect of ordinary

share equivalents 970,055 1,078,418 1,417,539
Weighted average

ordinary shares

outstanding—diluted 39,328,127 38,551,860 37,139,839

Net income per share—diluted $ 0.99 $ 0.71 $ 0.82




Commitments and
Contingencies

Commitments and Contingencies

12 Months Ended
Dec. 31, 2015

16. Commitmentsand Contingencies
Lease Commitments

The Company |eases its office space under non-cancelable operating leases, some of which contain
payment escalations. The Company recognizes rent expense on a straight-line basis over the non-
cancelable lease term and records the difference between cash rent payments and rent expense recognized
in the consolidated statements of operations as accrued rent within accrued expenses (current) and other
lighilities (non-current). At December 31, 2015, the accrued rent balance for office |eases was $1,408 of
which $172 was included in accrued expenses (current) and $1,236 was included in other long-term
liabilities. At December 31, 2014, the accrued rent balance for office leases was $1,125, of which $149 was
included in accrued expenses (current) and $976 was included in other long-term liabilities.

Total rent expense under these operating |eases was approximately $4,606, $3,439 and $3,041 for the
years ended December 31, 2015, 2014 and 2013, respectively. The Company has recorded as a capital lease
the obligation assumed for the buildings acquired through the acquisition of Visirun. The Company also
leases furniture and computer equipment under capital leases that expire at various dates through 2018.

Future minimum lease payments under non-cancel able operating and capital |eases at December 31,
2015 are asfollows:

Years Ending December 31, Operating L eases Capital L eases Total
2016 $ 10,392 $ 2,111 $12,503
2017 9,310 1,603 10,913
2018 4,132 437 4,569
2019 2,730 90 2,820
2020 2,644 Q0 2,734
Thereafter 649 442 1,091
Total $ 29,857 4,773 $34,630
L ess amount representing
interest (137)
Present value of minimum
| ease payments $ 4,636

Data Center Agreements

The Company has agreements with various vendors to provide specialized space and services for the
Company to host its software application. Future minimum payments under non-cancel able data center
agreements at December 31, 2015 totaled $3,438 of which $1,819, $1,555, and $64 isduein in the years
ending December 31, 2016, 2017, and 2018, respectively.

Purchase Commitments

As of December 31, 2015, the Company had non-cancel able purchase commitments related to
telecommunications, subscription fees for third-party data (such as Internet maps and posted speed limits)
and subscription fees for software servicestotaling $6,045, of which $3,199, $2,592,$235, and $19 will
become payablein the years ending December 31, 2016, 2017, 2018,and 2019, respectively.

Indemnification Agreements

In the ordinary course of business, the Company may provide indemnifications of varying scope and
termsto customers, vendors, lessors, business partners, and other parties with respect to certain matters
including, but not limited to, losses arising out of breach of such agreements, from servicesto be provided
by the Company, or from intellectual property infringement claims made by third parties. In addition, the
Company has entered into indemnification agreements with members of its Board of Directors and certain
of its officersthat will require the Company, among other things, to indemnify them against certain
liabilitiesthat may arise by reason of their status or service as directors or officers. The maximum potential
amount of future payments the Company could be required to make under these indemnification
agreementsis, in many cases, unlimited. To date, the Company has not incurred any material costs as a
result of such indemnifications. The Company does not believe that the outcome of any claims under
indemnification arrangements will have amaterial effect on its consolidated financial position, results of
operations or cash flows, and it has not accrued any liabilitiesrelated to such obligationsin its
consolidated financial statements as of December 31, 2015 and 2014.



Litigation

From time to time, the Company may become subject to legal proceedings, claims and litigation
arising in the ordinary course of business. In addition, the Company may receive notification alleging
infringement of patent or other intellectual property rights. The Company is not a party to any material legal
proceedings, nor isthe Company aware of any pending or threatened litigation, that, in its opinion, would
have amaterial adverse effect onits business or its consolidated financial position, results of operations or
cash flows should such litigation be resolved unfavorably. The Company accrues contingent liabilities
when it is probable that future expenditures will be made and such expenditures can be reasonably
estimated.

On Octaber 27, 2015, Orthosie Systems, LL C filed a complaint against the Company (Orthosie
Systems, LLC v. Fleetmatics USA, LLC et al., Civil Action No. 2:15-cv-1681) in the United States District
Court for the Eastern District of Texas alleging infringement of U.S. Patent No. 7,430,471 entitled “ M ethod
and System for Monitoring aVehicle” (“the’471 Patent”). The Company’s answer to the complaint is due
on March 9, 2016. At this stage of the litigation, the Company is unable to estimate whether alossis
reasonably possible. While the Company does not believe that thislitigation will have amaterial adverse
effect on its business, financial condition, operating results, or cash flows, the Company cannot be assured
that thiswill be the case.

On January 1, 2016, David Gillard and Jaclyn Stramiello, individually and on behalf al others similarly
situated, filed a complaint against the Company (Gillard et al. v. FleetmaticsUSA, LLC, et al., Civil Action
No. 8:16-cv-81-T-27MAP) in the United States District Court for the Middle District of Florida alleging the
Company’'s U.S. subsidiaries violated certain provisions of the Fair Labor Standards Act (the “FLSA”) by
failing to pay overtime. On February 8, 2016, the plaintiffs filed an amended complaint, which added another
named party plaintiff, Troy Pate. On February 10, 2016 the Court struck the amended complaint and
provided the plaintiffs with fourteen days to file another amended complaint. The plaintiffs are seeking
certification of the matter as a collective action under the FLSA. The FLSA permits an aggrieved person to
recover as damages back pay, an equal amount of money as liquidated damages, interest and attorneys’
fees and costs. Currently, the Company’s answer to the complaint is due on March 11, 2016. The Company
intendsto seek clarification on the due date for its answer, given the Court’srejection of the plaintiffs
most recently filed amended complaint. This matter isin itsvery early stages, but there can be no
assurance that this matter will not have amaterial adverse effect on the Company’s business, operating
results or financial condition.
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17. 401(k) Savings Plan

The Company has a defined contribution savings plan under Section 401(k) of the Internal Revenue
Code. This plan covers substantially all employees who meet minimum age and service requirements and
allows participants to defer a portion of their annual compensation on a pre-tax basis. Company
contributions to the plan may be made at the discretion of the Board of Directors. For the year ended
December 31, 2015, discretionary contributions totaled $1,119. The Company made no contributions to the
plan during the years ended December 31, 2014 and 2013.
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Segment Reporting and Geographic
Data 18. Segment Reporting and Geographic Data
The Company has determined that it operates in one segment (see Note 2).

The geographic area data below summarizes subscription revenue and long-lived tangible assets
for the significant countries in which the Company operates:

Year Ended December 31,

2015 2014 2013
Subscription revenue®:;

United States $246,309 $203,959 $155,554
United Kingdom 14,795 13,607 11,423
Canada 10,607 8,352 6,179
Ireland 3,994 4,217 3,880

All other countries 9,056 1,446 314

Total subscription revenue $284,761 $231,581 $177,350

Year Ended December 31,

2015 2014 2013

Long-lived tangible assets:
United States $ 79,286 $65,558 $51,085
Ireland 11,829 8,315 6,082
United Kingdom 4,759 4,933 4,493
All other countries 8,632 928 72
Total long-lived tangible assets $104,506 $79,734 $61,732

(1) Subscription revenue represents sales to external customers based on the location of the customer.
(2) Long-lived tangible assets consist of property and equipment based on the country in which the
assets are located and are reported at carrying value.
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19. Valuation Accounts
Activity in allowance accounts related to accounts receivable and deferred tax assets consisted of

the following:
Balance at Balance at
Beginning of Charged to End of
Year Operations Deductions Y ear
Y ear ended December 31, 2013:
Accountsreceivable
allowances $ 887 1,601 (1,099)> $ 1,395
Deferred tax asset valuation
allowance $ 2581 442 — $ 3,023
Y ear ended December 31, 2014:
Accountsreceivable
allowances $ 1,395 2,413 (1,608)2 $ 2,200
Deferred tax asset valuation
allowance $ 3023 — (74 $ 2949
Y ear ended December 31, 2015:
Accountsreceivable
allowances $ 2,200 4,362(D (43299 $ 2,233
Deferred tax asset valuation
allowance $ 2949 — (2,608) $ 341

(1) Amounts represent charges to general and administrative expense for increases to the allowance for
doubtful accounts.

(2) Amounts represent cash collections from customers for accounts previously reserved and write-offs of
accounts receivabl e recorded against the allowance for doubtful accounts.



Summary of Significant
Accounting Poalicies (Policies)

Basis of Presentation

Use of Estimates

Fair Vaue Measurements

12 Months Ended
Dec. 31, 2015

Basis of Presentation

The accompanying consolidated financial statements have been prepared in conformity with
generally accepted accounting principles (“GAAP") accepted in the United States of Americaand include
the accounts of the Company and its wholly owned subsidiaries after elimination of all intercompany
accounts and transactions. All dollar amountsin the financial statements and in the notesto the
consolidated financial statements, except share and per share amounts, are stated in thousands of U.S.
dollars unless otherwise indicated.

Use of Estimates

The preparation of financial statementsin conformity with GAAP requires management to make
estimates and assumptions that affect the reported amounts of assets and liabilities at the date of the
financial statements, the disclosure of contingencies at the date of the financial statements, and the
reported amounts of revenues and expenses during the reporting period. Significant estimates and
assumptions reflected in these financial statementsinclude, but are not limited to, the estimated average
customer relationship period that is used for recognizing the deferred revenue of up-front fees and for
amortizing the related deferred costs of in-vehicle devices, the valuation of accounts receivable reserves
and share-based awards, the assessment of amounts qualifying for capitalization asinternal-use software,
the valuation of assets and liabilities acquired in business combinations, the useful lives of intangible
assets and property and equipment, and the accounting for income taxes, including uncertain tax
positions and the valuation of net deferred tax assets. Estimates are periodically reviewed in light of
changes in circumstances, facts and experience. Actual results could differ materially from the Company’s
estimates.

Fair Value Measurements

Certain assets and liabilities are carried at fair value under GAAP. Fair valueis defined as the
exchange price that would be received for an asset or paid to transfer aliability (an exit price) in the
principal or most advantageous market for the asset or liability in an orderly transaction between market
participants on the measurement date. V& uation techniques used to measure fair value must maximize the
use of observable inputs and minimize the use of unobservableinputs. A fair value hierarchy based on
three levels of inputs, of which the first two are considered observable and the last is considered
unobservable, isused to measure fair value:

* Level 1—Quoted pricesin active markets for identical assets or liabilities. The Company did not
have any financial assets and liabilities as of December 31, 2015 designated asLevel 1.

* Level 2—Observable inputs (other than Level 1 quoted prices) such as quoted pricesin active
markets for similar assets or liabilities, quoted pricesin markets that are not active for identical or
similar assets or liabilities, or other inputs that are observable or can be corroborated by
observable market data. The Company did not have any financial assets and liabilities as of
December 31, 2015 designated as Level 2.

* Level 3—Unobservableinputs that are supported by little or no market activity and that are
significant to determining the fair value of the assets or liabilities, including pricing models,
discounted cash flow methodol ogies and similar techniques. The Company has a contingent
consideration liability assumed as aresult of the Ornicar acquisition of $2,460 as of December 31,
2015 designated as Level 3. The Company’s contingent purchase consideration is valued by
probability weighting expected payment scenarios and then applying a discount based on the
present value of the future cash flow streams. Thisliability is classified as Level 3 because the
probability weighting of future payment scenarios is based on assumptions devel oped by
management. The Company determined a probability weighting that is weighted towards Ornicar
achieving certain unit sales and pricing targets at the time of acquisition and the discount rate
that is based on the Company’s weighted average cost of capital which isthen adjusted for the
time value of money. The probability weighting will be adjusted as the actual results provide the
Company with more reliable information to weight the probability scenarios. In the fourth quarter
of 2015, the contingent consideration liability increased by $0.3 million, as the estimated liability
was revised based on expected results compared to actual performance criteria. The $0.3 million of
contingent consideration expense isincluded in our general and administrative expense for the
year ended December 31, 2015.

The carrying values of accounts receivable, accounts payable and accrued expenses and other
liahilities (with the exception of the Level 3 fair value measurement noted above) approximate fair value
due to the short-term nature of these assets and liabilities. As of December 31, 2015 and 2014, the
Company had no other assets or liabilities that would be classified under this fair value hierarchy. The fair
value of the Company’s long-term debt related to the Credit Facility approximatesits carrying value due to
itsvariable interest rate, which approximates a market interest rate.
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Property and Equipment

Restricted Cash

As of December 31, 2015, $135 is classified as restricted cash in the consolidated balance sheet. This
restricted cash relates to a deposit in accordance with one of our operating leases.

The Company isaparty to various credit card and merchant services agreements under which it had
pledged a continuing security interest in related deposit accountsin order to secure payment and
performance of its obligations under the agreements. These restrictions may be lifted by the Company at
will by canceling the agreements or reducing the lines of credit under these agreements. As of
December 31, 2013, $64 had been classified as restricted cash in the consolidated balance sheet related to
these arrangements. In 2014, the Company discontinued the use of certain company issued credit cards,
which eliminated the requirement of the $64 restricted cash balance.

Accounts Receivable and Allowance for Doubtful Accounts

Accounts receivable are carried at their original invoice amounts less an allowance for doubtful
collections based on estimated | osses resulting from the inability or unwillingness of customersto make
required payments. The allowanceis estimated at each reporting period based upon historical loss
patterns, the number of days that billings are past due and an evaluation of the potential risk of loss
associated with specific delinquent accounts. The Company also considers any changes to the financial
condition of its customers and any other external market factors that could impact the collectability of its
receivablesin the determination of its allowance for doubtful accounts.

Concentration of Credit Risk and of Significant Customers

Financia instruments that potentially expose the Company to concentrations of credit risk consist
primarily of cash and trade accounts receivable. Although the Company maintains its cash balances with
accredited financial institutions, the Company had substantially all cash balances at financial institutions
without or in excess of federally insured limits at December 31, 2015 and 2014. The Company does not
believeitis subject to unusual credit risk beyond the normal credit risk associated with commercial
banking rel ationships.

Noindividual customer accounted for more than 10% of total subscription revenue for the years
ended December 31, 2015, 2014, and 2013, and no individual customer accounted for more than 10% of net
accounts receivable at December 31, 2015, 2014, and 2013.

Property and Equipment

Property and equipment are stated at cost |ess accumul ated depreciation or amortization.
Depreciation and amortization is recognized using the straight-line method over the following estimated
useful lives:

In-vehicle devices—installed 4-6 years
Computer equipment 3years
Internal-use software 3years
Furniture and fixtures 4-6 years
Building 40 years

Shorter of life of lease or
estimated useful life

L easehold improvements

For in-vehicle devices of which the Company retains ownership after they areinstalledina
customer’s fleet, the cost of the in-vehicle devices (including installation and shipping costs) is
capitalized as property and egqui pment. The Company depreciates these costs over the minimum estimated
useful life of the devices or over the estimated average customer relationship period, which are both
currently six years, beginning upon completion of installation. Related depreciation expenseis recorded in
cost of subscription revenue. |f a customer subscription agreement is canceled or expires prior to the end
of the expected useful life of the in-vehicle device, the carrying value of the asset is depreciated in full
with expense immediately recorded as cost of subscription revenue. Beforeinstallation in a customer’s
fleet, in-vehicle devices of which the Company retains ownership are recorded within property and
equipment (referred to as In-vehicle devices—uninstalled), but are not depreciated. Furthermore, due to
the decommissioning of one of our primary network wireless providers' 2G network, during 2014 we began
capitalizing the cost of the replacement unitsin accordance with the capitalization for in-vehicle device
costs accounting policy previously disclosed. Any remaining net book value of the replaced 2G units will
be fully depreciated at the time of replacement with the 3G units. We expect to have the customer
migration completed by the end of 2016.

At each reporting period, the Company tests in-vehicle devices—installed for realizability through a
review of customer accountsto identify (i) any significant changesin thefinancial condition of its
customers, (ii) any customerswho are past due on subscription payments owed and could become a
credit risk, and (iii) any customers whose contract will be expiring without afollow-on renewal prior to the
end of the estimated useful life of the in-vehicle device. If an impairment of the value of thein-vehicle
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deviceisidentified, the carrying value of the in-vehicle deviceis depreciated in full, with expense
immediately recorded as cost of subscription revenue.

Amortization of leasehold improvements is computed on a straight-line basis over the shorter of the
lease term or the estimated useful lives of theimprovements. Assets held under capital |eases are stated at
the lesser of the present value of future minimum lease payments or the fair value of the leased asset at
the inception of the lease. Amortization of assets under capital leases is computed using the straight-line
method over the shorter of the estimate useful life of the asset or the period of the related lease. The cost
of expenditures for maintenance and repairs of assets is charged to expense asincurred. Upon retirement
or sale, the cost and related accumul ated depreciation or amortization of assets disposed of are removed
from the accounts and any resulting gain or lossis credited or charged to the consolidated statements of
operations. Land is stated at cost and is not depreciated.

I nternal-Use Software

Research and devel opment costs are expensed as incurred, except for certain costs which are
capitalized in connection with the development of its internal-use software and website. These capitalized
costs are primarily related to the application software that is hosted by the Company and accessed by its
customers through the Company’s website. In addition, the Company capitalizes certain general and
administrative costs related to the customization and development of our internal business systems.

Costsincurred in the preliminary stages of development are expensed as incurred. Once an
application has reached the devel opment stage, internal and external costs, if direct and incremental, are
capitalized until the software is substantially complete and ready for itsintended use. Capitalization
ceases upon completion of all substantial testing performed to ensure the product is ready for itsintended
use. The Company also capitalizes costs related to specific upgrades and enhancements of internal-use
software when it is probabl e that the expenditures will result in additional functionality. Maintenance and
training costs are expensed as incurred. Capitalized internal-use software costs are recorded as part of
property and equipment and are amortized on a straight-line basis over an estimated useful life of three
years.

Business Combinations

In an acquisition of a business, the Company recognizes separately from goodwill the fair value of
assets acquired and the liabilities assumed. Goodwill as of the acquisition date is measured as the excess
of consideration transferred over the net of the acquisition-date fair values of the assets acquired and
liabilities assumed. Transaction costs rel ated to business combinations are expensed asincurred.

In addition, uncertain tax positions assumed and val uation allowances related to the net deferred tax
assets acquired in connection with a business combination are estimated as of the acquisition date and
recorded as part of the purchase. Thereafter, any changes to these uncertain tax positions and valuation
allowances are recorded as part of the provision for income taxes in the consolidated statements of
operations.

Goodwill and Other Intangible Assets

The Company records goodwill when the consideration paid in a business acquisition exceeds the
fair value of the net tangible assets acquired, identifiable intangible assets acquired and liabilities
assumed. Goodwill is not amortized.

Definite-lived intangibl e assets subject to amortization include customer relationships, trademarks,
acquired developed technology, and a patent for the Company’s vehicle tracking system. Intangible
assets acquired in a business combination are recorded under the acquisition method of accounting at
their estimated fair values at the date of acquisition. Customer relationships, trademarks and acquired
developed technology are amortized over their estimated useful lives, which range from three to nine
years, based on a straight-line method or based on the pattern over which the Company expectsto
consume the economic benefit of each asset, which in general reflects the expected cash flows from each
asset. The patent is amortized over itsuseful life of 20 years on a straight-line basis, as the pattern of
consumption of the economic benefit of the asset cannot be reliably determined.

Impairment of Goodwill and Long-Lived Assets

Goodwill istested for impairment annually or more frequently if events or circumstances occur that
indicate an impairment may exist. Factors the Company considers important that could trigger an
impairment review include significant underperformance relative to historical or projected operating
results, significant changes in the Company’s use of the acquired assets in a business combination or the
strategy for its overall business, and significant negative industry or economic trends. The Company
performsits annual assessment for impairment of goodwill on October 31 and has determined it hasa
single reporting unit for testing goodwill for impairment. For purposes of assessing potential impairment,
the Company first estimates the fair value of the reporting unit (based on the fair value of the Company’s
outstanding ordinary shares) and compares that amount to the carrying value of the reporting unit (as
reflected by thetotal carrying values of the Company’s shareholders’ equity. If the Company determines
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that the carrying value of the reporting unit exceedsitsfair value, then the implied fair value of the
goodwill is determined in the same manner used to determine the amount of goodwill in a business
combination. If the carrying value of goodwill exceedstheimplied fair value of the goodwill, an impairment
chargeisrecognized in the amount equal to that excess. We have assigned the entire balance of goodwill
to our one reporting unit. The fair value of the reporting unit was based on our market capitalization as of
each of December 31, 2015 and 2014, and it was substantially in excess of the carrying value of the
reporting unit at each date. No goodwill impairment charges were recorded during the years ended
December 31, 2015, 2014, and 2013.

Long-lived assets include property and equipment and definite-lived intangible assets subject to
amortization. The Company evaluatesits long-lived assets for recoverability whenever events or changes
in circumstances indicate that their carrying values may not be recoverable. Factors that the Company
considersin deciding when to perform an impairment review include significant underperformance of the
business or product line in relation to expectations, significant negative industry or economic trends, and
significant changes or planned changesin the use of the assets. To evaluate along-lived asset for
recoverability, the Company compares forecasts of undiscounted cash flows expected to result from the
use and eventual disposition of the long-lived asset to its carrying value. If the carrying value exceeds the
sum of the expected undiscounted cash flows, an impairment loss on the long-lived asset to be held and
used is recognized based on the excess of the asset’s carrying value over itsfair value, determined based
on discounted cash flows. Long-lived assets to be disposed of are reported at the lower of carrying value
or fair value less cost to sell.

Subscription Revenue Recognition

The Company provides access to its fleet management software through subscription arrangements
whereby the customer is charged a per subscribed-vehicle fee for access for aspecified term. The
Company provides accessto itsfield service management software through subscription arrangements
whereby the customer is charged a per field service worker fee for access for a specified term.
Subscription agreements contain multiple service elements and deliverables, including installation of in-
vehicle devices, accessto the Company’s on-demand software viaits website, and support services
delivered over the term of the arrangement. Agreements do not provide customerstheright to take
possession of the software at any time. The Company has determined that the elements of its subscription
agreements do not have value to the customer on a standalone basis. As aresult, the multiple elements
within the subscription agreements do not qualify for treatment as separate units of accounting.
Accordingly, the Company accountsfor all fees received under its subscription agreements asasingle
unit of accounting and, except for any up-front fees, recognizes the total fee amount ratably on adaily
basis over the term of the subscription agreement. The Company only commences recognition of revenue
when there is persuasive evidence of an arrangement, the fee isfixed or determinable, collectability is
deemed reasonably assured, and recurring services have commenced. The Company’s contract terms
generally are 36 months for fleet management customers and 12 months for field service management
customersfor their initial term with automatic renewals for one or three years thereafter, unlessthe
customer elects not to renew.

For the limited number of fleet management customer arrangementsin which title to the in-vehicle
devicestransfers to the customer upon delivery or installation of the in-vehicle device, the Company
receives an up-front fee from the customer. Asthe in-vehicle devices do not have value to the customer
on astandalone basis, the delivery or installation of the in-vehicle devices does not represent the
culmination of a separate earning process associated with the payment of the up-front fee. Accordingly,
the Company records the amount of the up-front fee as deferred revenue upon invoicing and recognize
that amount as revenue ratably on adaily basis over the estimated average customer relationship period
of six years, which islonger than the typical initial subscription agreement term of 36 months. If a
customer permanently ceases use of the Company’s subscription service at any point when a balance of
deferred revenue from this up-front payment exists, the Company recognizes the remaining balance of the
deferred revenue in the period of notification. Changesin the typical customer contractual term, customer
behavior, competition or economic conditions could affect the Company’ s estimates of the average
customer relationship period. The Company reviews the estimated average customer relationship period
on aperiodic basis and account for changes prospectively. In the majority of its sales transactions, the
Company retains ownership of thein-vehicle device, and consequently the Company does not sell the
device to the customer.

Deferred Revenue

Deferred revenue represents amounts billed to customers or payments received from customers for
which revenue has not yet been recognized. Deferred revenue primarily consists of prepayments made by
customers for future periods and, to alesser extent, the unearned portion of monthly billed subscription
fees and up-front payments from customers for in-vehicle devices whose ownership transfers to them
upon delivery or installation. The Company’s payment terms are typically monthly in advance; however,
the Company continues to enable its customersto prepay all or part of their contractual obligations
quarterly, annually or for the full contract term in exchange for a prepayment discount that isreflected in
the pricing of the contract. As aresult, the deferred revenue balance does not represent the total contract



Deferred Commissions

Capitalized In-Vehicle Device
Costs

Income Taxes

Foreign Currency Trandation

value of all multi-year, non-cancel able subscription agreements. In the consolidated bal ance sheets,
deferred revenue that is expected to be recognized within one year is recorded as current deferred revenue
while the remaining portion is recorded as non-current deferred revenue.

Deferred Commissions

The Company capitalizes commission costs that are incremental and directly related to the
acquisition of customer contracts. For the mgjority of its customer contracts, the Company pays
commissionsin full when it receivestheinitial customer contract for a new subscription or arenewal
subscription. For all other customer contracts, the Company pays commissionsin full when it receivesthe
initial customer payment for a new subscription or arenewal subscription. Commission costs are
capitalized upon payment and are amortized as expense ratably over the term of the related non-cancelable
customer contract, in proportion to the recognition of the subscription revenue. If a subscription
agreement is terminated, the unamortized portion of any deferred commission cost is recognized as
expenseimmediately.

Commission costs capitalized during the years ended December 31, 2015 and 2014 totaled $12,275
and $11,995, respectively. Amortization of deferred commissions totaled $10,194, $8,175 and $6,119 for the
years ended December 31, 2015, 2014, and 2013, respectively, and isincluded in sales and marketing
expense in the consolidated statements of operations. Deferred commission costs, net of amortization, are
included in other current and long-term assets in the consolidated balance sheets and totaled $17,518 and
$15,496 as of December 31, 2015 and 2014, respectively. Foreign exchange differences al so contribute to
changesin the net amount of these deferred commission costs.

Capitalized I n-Vehicle Device Costs

For the limited number of customer arrangements in which title to the in-vehicle devices transfers to
the customer upon delivery or installation of the in-vehicle device (for which the Company receives an up-
front fee from the customer), the Company defers the costs of the installed in-vehicle devices (including
installation and shipping costs) asthey are directly related to the revenue that the Company derives from
the sale of the devices and that it recognizes ratably over the estimated average customer relationship
period of six years. The Company capitalizes these in-vehicle device costs and amortizes the deferred
costs as expense ratably over the estimated average customer relationship period, in proportion to the
recognition of the up-front fee revenue.

Costs of in-vehicle devices owned by customers that were capitalized during the years ended
December 31, 2015 and 2014 totaled $392 and $149, respectively. Amortization of these capitalized costs
totaled $682, $1,123, and $960 for the years ended December 31, 2015, 2014, and 2013, respectively, and is
included in cost of subscription revenue in the consolidated statements of operations. Capitalized costs
related to these in-vehicle devices of which title has transferred to customers, net of amortization, are
included in other current and long-term assets in the consolidated balance sheet which totaled $2,398 as
of December 31, 2014 As of December 31, 2015, we no longer enter into customer arrangements whereby
title to the in-vehicle devices transfers to the customer upon delivery or installation of thein-vehicle
device.

Income Taxes

The Company accounts for income taxes using the asset and liability method, which requiresthe
recognition of deferred tax assets and liabilities for the expected future tax consequences of events that
have been recognized in the financial statements or in the Company’stax returns. Deferred taxes are
determined based on the difference between the financial statement and tax basis of assets and liabilities
using enacted tax ratesin effect in the years in which the differences are expected to reverse. Changesin
deferred tax assets and liabilities are recorded in the provision for income taxes. The Company assesses
thelikelihood that its deferred tax assets will be recovered from future taxable income and, to the extent it
believes, based upon the weight of available evidence, that it ismore likely than not that all or aportion of
deferred tax assetswill not be realized, avaluation allowance is established through a charge to income tax
expense. Potential for recovery of deferred tax assetsis evaluated by estimating the future taxable profits
expected from each subsidiary and considering prudent and feasible tax planning strategies.

The Company accounts for uncertainty in income taxes recognized in its financial statements by
applying atwo-step process to determine the amount of tax benefit to be recognized. First, the tax position
must be evaluated to determine the likelihood that it will be sustained upon examination by the taxing
authorities, based on the technical merits of the position. If the tax position is deemed more-likely-than-
not to be sustained, the tax position is then assessed to determine the amount of benefit to recognizein
the financial statements. The amount of the benefit that may be recognized is the largest amount that has
agreater than 50% likelihood of being realized upon ultimate settlement. The provision for income taxes
includes the effects of any resulting tax reserves, or unrecognized tax benefits, that are considered
appropriate as well asthe related net interest and penalties.

Foreign Currency Translation
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The Company’s reporting currency isthe U.S. dollar. The Company has subsidiariesin the United
States, Ireland, the United Kingdom, Australia, Mexico, Italy, France, Poland and The Netherlands. The
functional currency for each of the Company’s subsidiariesisthelocal currency. For those subsidiaries
whose functional currency isnot the U.S. dollar, assets and liabilities are translated into U.S. dollar
equivalents at the exchange rate in effect on the balance sheet date and revenues from customers and
expensesincurred are translated into U.S. dollars using the average exchange rate over the period.
Resulting currency translation adjustments are recorded in accumul ated other comprehensiveincome
(loss) in the consolidated balance sheet. For the years ended December 31, 2015 and 2014, the Company
recorded currency translation losses of $6,703 and $2,782, respectively, as foreign currency translation
adjustments within shareholders’ equity.

The Company also incurs transaction gains and losses resulting from intercompany transactions of
a short-term nature as well as transactions with customers or vendors denominated in currencies other
than the functional currency of the legal entity in which the transaction is recorded. Assets and liabilities
arising from such transactions are translated into the legal entity’s functional currency using the
exchangerate in effect at the balance sheet date. Any resulting transaction gains or |osses are recorded as
foreign currency transaction gain (loss) in the consolidated statements of operations. Net foreign
currency transaction gains of $3,538, $832, and aloss of $1,139 were recorded for the years ended
December 31, 2015, 2014 and 2013, respectively.

The Company has concluded that its reporting currency isthe U.S. dollar because the parent entity
has received U.S. dollars upon the issuance of all equity securitiesto investors, the parent’s cash is held
exclusively in U.S. dollar bank accounts, the parent’s intercompany transactions (primarily receivables
from subsidiaries) are denominated in U.S. dollars, and amgjority of its parent-related expenses are billed
by vendors and paid in U.S. dollars.

Share-Based Compensation

The Company recognizes expense for stock options, market-based restricted stock awards and time-
based restricted stock awards pursuant to ASC 718, “ Compensation—Stock Compensation” (“*ASC 718"),
which requires recognition of share-based compensation expense in the statement of operations over the
vesting period based on the fair value of the award at the grant date. The fair value of the awardsis
recognized as expense, net of estimated forfeitures, over the requisite service period, which is generally
the vesting period of the respective award. The straight-line method of expense recognition is applied to
al awards with service conditions, while the graded-vesting method of expense recognition is applied to
all awards with both service and performance conditions. The Company classifies share-based
compensation expense in the consolidated statements of operations in the same manner in which the
award recipient’s payroll costs are classified.

The Company has share-based employee compensation plans which are described more fully in
Note 14 to these consolidated financial statements.

Advertising Expense

Advertising costs are expensed asincurred. Advertising expense was $20,413, $18,864 and $11,097
for the years ended December 31, 2015, 2014 and 2013, respectively, and wasincluded in sales and
marketing expense in the consolidated statements of operations.

Comprehensive | ncome (L0ss)

Comprehensiveincome (loss) is comprised of net income (loss) and other comprehensive income
(loss), which includes certain changes in shareholders’ equity that are excluded from net income (10ss).
For the years ended December 31, 2015, 2014 and 2013, the only item qualifying as other comprehensive
income (loss) was foreign currency translation. For purposes of comprehensive income (10ss)
computations, the Company does not record income tax provisions or benefits for foreign currency
transl ation adjustments as the Company intends to permanently reinvest undistributed earnings of its
foreign subsidiaries in the United States and the United Kingdom. As of December 31, 2015, the
Company’s material foreign subsidiariesin the United States and the United Kingdom had no
undistributed earnings.

Net I ncome (Loss) Per Share

Basic net income (l0ss) per share attributable to ordinary shareholdersis computed by dividing the
net income (loss) attributable to ordinary shareholders by the weighted average number of ordinary
shares outstanding for the period. Diluted net income (loss) per share attributable to ordinary
shareholders is computed by dividing the diluted net income (loss) attributable to ordinary shareholders
by the weighted average number of ordinary shares, including potential dilutive ordinary shares assuming
the dilutive effect of outstanding stock options and unvested restricted ordinary shares, as determined
using the treasury stock method. For periods in which the Company has reported net losses, diluted net
loss per ordinary share attributable to ordinary shareholdersis the same as basic net 10ss per ordinary
share attributabl e to ordinary shareholders, since dilutive ordinary shares are not assumed to have been
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issued if their effect is antidilutive.

Segment Data

The Company identifies operating segments as components of an entity for which discrete financial
information is available and isregularly reviewed by the chief operating decision maker, or decision-
making group, in making decisions regarding resource allocation and performance assessment. The
Company defines the term “ chief operating decision maker” to be its Chief Executive Officer. The
Company has determined it operates in one segment, as its chief operating decision maker reviews
financial information presented on only a consolidated basis (without any disaggregated revenue or
operating income financial data) for purposes of allocating resources and evaluating financial
performance.

Recently I ssued and Adopted Accounting Pronouncements

In November 2015, the Financial Accounting Standards Board (“FASB”) issued Accounting
Standards Update (“ ASU") 2015-17, Income Taxes (Topic 740): Balance Sheet Classification of Deferred
Taxes (“ ASU 2015-17"), which requires all deferred tax assets and liabilitiesto be classified as
noncurrent on the balance sheet. The new standard is effective for annual reporting periods beginning
after December 15, 2016 with early adoption permitted. The Company elected to early adopt this
requirement prospectively in the year ended December 31, 2015.

In September 2015, the FASB issued ASU 2015-16, Business Combinations (Topic 805):
Simplifying the Accounting for Measurement-Period Adjustment (“ASU 2015-16"). ASU 2015-16 requires
that an acquirer recognize adjustments to provisional amounts that are identified during the measurement
period in the reporting period in which the adjustment amounts are determined. Prior to theissuance of
the standard, entities were required to retrospectively apply adjustments made to provisional amounts
recognized in a business combination. The standard will be effective for fiscal years, and interim periods
within those years, beginning after December 15, 2015. Early adoption is permitted. The adoption of this
guidance is not expected to have amaterial impact on the Company’s consolidated financial position,
results of operations or cash flows.

In April 2015, the FASB issued ASU 2015-03, Interest — Imputation of Interest (Subtopic 835-30):
Simplifying the Presentation of Debt Issuance Costs (“ ASU 2015-03"). ASU 2015-03 requires debt
issuance costs to be presented in the balance sheet as adirect deduction from the carrying value of the
associated debt liability, consistent with the presentation of adebt discount. Prior to the issuance of the
standard, debt issuance costs were required to be presented in the balance sheet as an asset. The
standard will be effective for the first interim period within annual reporting periods beginning after
December 15, 2015. Early adoption is permitted. The adoption of this guidance is not expected to have a
material impact on the Company’s consolidated financial position, results of operations or cash flows.

In May 2014, the FASB issued ASU 2014-09, Revenue from Contracts with Customers (“ASU 2014-
09"), which supersedes nearly all existing revenue recognition guidance under GAAP. The core principle
of ASU 2014-09 is to recognize revenues when promised goods or services are transferred to customersin
an amount that reflects the consideration to which an entity expects to be entitled for those goods or
services. ASU 2014-09 defines afive-step process to achieve this core principle and, in doing so, more
judgment and estimates may be required within the revenue recognition process than are required under
existing GAAP. The standard requires either of the following transition methods: (i) afull retrospective
approach reflecting the application of the standard in each prior reporting period with the option to elect
certain practical expedients, or (ii) aretrospective approach with the cumulative effect of initially adopting
ASU 2014-09 recognized at the date of adoption (which includes additional footnote disclosures). In
August 2015, the FASB issued ASU 2015-14 which deferred the effective date of the new accounting
guidance related to revenue recognition by one year to December 15, 2017 for annual reporting periods
beginning after that date. The FASB also proposed permitting early adoption of the standard, but not
before the original effective date of December 15, 2016. The Company isin the process of evaluating the
impact that the adoption of the new revenue recognition standard will have on its consolidated financial
statements and footnote disclosures.



Summary of Significant 12 Months Ended

Accounting Policies (Tables) Dec. 31, 2015
Property and Equipment, Estimated Useful Depreciation and amortization is recognized using the straight-line method over the
Lives following estimated useful lives:
In-vehicle devices—installed 4-6 years
Computer equipment 3years
Internal-use software 3years
Furniture and fixtures 4-6 years
Building 40 years
L easehold improvements Shorter of life of lease or

estimated useful life



Prepaid Expenses and Other 12 Months Ended

Current Assets (Tables) Dec. 31, 2015
Prepaid Expenses and Other Current Prepaid expenses and other current assets consisted of the following at December 31, 2015
Assets and 2014
Year Ended
December 31,
2015 2014
Deferred commission costs $ 9,296 $ 8,074
Prepaid taxes/taxes receivable 1,190 1,588
Prepaid software license fees and support 1,113 854
Prepaid insurance 696 1,021
Capitalized costs of in-vehicle devices owned
by customers — 360
Other 2,135 1,482

Total $14,430 $13,379




Property and Equipment 12 Months Ended

(Tables) Dec. 31, 2015
Property and Equipment Property and equipment consisted of the following at December 31, 2015 and 2014:
Year Ended
December 31,
2015 2014
In-vehicle devices—installed® $133,753 $108,181
In-vehicle devices—uninstalled 6,829 5,541
Computer equipment 14,580 10,065
Internal-use software 11,791 7,815
Furniture and fixtures 2,667 1,981
L easehold improvements 5,954 2,477
Land and building 1,001 —
Total property and equipment 176,575 136,060
Less: Accumulated depreciation and amortization® (72,069) (56,326)
Property and equipment, net $104,506 $ 79,734

(1) During the years ended December 31, 2015 and 2014, the Company removed $11,978 and
$18,254, respectively, of fully depreciated in-vehicle devices no longer in service.



Business Combinations 12 Months Ended
(Tables) Dec. 31, 2015
Visirun
Business Acquisition, Purchase Price and Fair Values The following table summarizes the purchase price for Visirun and the

of Identifiable Assets Acquired and Liahilities estimated fair values of the separately identifiable assets acquired and liabilities
Assumed assumed in November, 2015;

Purchase consideration:
Total purchase price, net of cash

acquired $23,812
Cash acquired 1,437
Total purchase
consideration $25,249
Assets acquired and liabilities
assumed:
Cash $ 1,437
Accounts receivable 876
Prepaid expenses and
other current assets 329
Property and equipment 4,306
Identifiable intangible
assets 9,080
Goodwill 15,100
Total assets
acquired,
inclusive of
goodwill 31,128

Accounts payable,
accrued expenses and

other current liabilities (2,073)
Deferred tax liabilities (2,815)
Other long-term liabilities (991)

Tota liabilities
assumed (5,879)
Total $25,249

Ornicar

Business Acquisition, Purchase Pri Fair V
usiness Acquisition, Purchase Price and Fair Values The following table summarizes the purchase price for Ornicar and the

of Identifiable Assets Acquired and Liabilities estimated fair values of the separately identifiable assets acquired and liabilities
Assumed assumed as of February, 2015:

Purchase consideration:
Total purchase price, net of cash

acquired $10,155
Cash acquired 722
Total purchase
consideration $10,877
Assets acquired and liabilities
assumed:
Cash $ T2
Accounts receivable 297
Prepaid expenses and
other current assets 423
Property and equipment 103
Other long-term assets 7
Identifiable intangible
assets 1,914
Goodwill 8,871
Total assets

acquired,



inclusive of

goodwill 12,337
Accounts payable,
accrued expenses and
other current liabilities (823)
Deferred tax liabilities (637)
Total liahilities
assumed (1,460)
Total $10,877

KKT

Business Acquisition, Purchase Pri Fair V
usiness Acquisition, Purchase Price and Fair Values Thefollowing table summarizes the purchase price for KKT and the estimated

of Identifiable Assets Acquired and Liabilities fair values of the separately identifiable assets acquired and liabilities assumed as of
Assumed May 2014:

Purchase consideration:
Total purchase price, net of cash

acquired $2,274
Cash acquired 21
Total purchase
consideration $2,295
Assets acquired and liabilities
assumed:
Cash $ 2
Accounts receivable 51
Other current assets 18
Deferred tax assets 13
Identifiable intangible
assets 1,169
Goodwill 1,501
Total assets
acquired, inclusive
of goodwill 2,773

Accounts payable, accrued
expenses and other

current liabilities (40)
Deferred tax liabilities (362)
Other long-term liabilities (76)

Total liaghilities
assumed (478)

Total $2,295



Goodwill and Intangible 12 Months Ended

Assets (Tables) Dec. 31, 2015
Changes in Carrying Amount of The changesin the carrying amount of goodwill for the years ended December 31, 2015 and
Goodwill 2014 were asfollows (in thousands):
Year Ended
December 31,
2015 2014
Beginning balance $30,207 $28,706
Acquisition of KKT — 1,501
Acquisition of Ornicar 8,871 —
Acquisition of Visirun 15,100 —
Total $54,178 $30,207
Intangible Assets

Intangible assets consisted of the following as of December 31, 2015 and 2014, with gross
and net amounts of foreign currency-denominated intangible assets reflected at December 31, 2015
and 2014 exchange rates, respectively:

December 31, 2015

Gross Accumulated Carrying

Amount Amortization Value
Customer relationships $20,420 $ (8837) $11,583
Acquired devel oped technology 6,761 (3,956) 2,805
Trademarks 819 (427) 392
Patent 196 (87) 109
Total $28,196 $ (13,307) $14,889

December 31, 2014

Gross Accumulated Carrying

Amount Amortization Value
Customer relationships $11,100 $ (7471 $ 3,629
Acquired developed technol ogy 5,506 (2,822) 2,684
Trademarks 400 (387) 13
Patent 219 (85) 134
Total $17,225 $ (10,765) $ 6,460

Estimated Future Amortization Expense

The estimated future amortization expense of intangible assets as of December 31, 2015 isas

of Intangible Assets follows:

Years Ending December 31,

2016 $ 4,294
2017 3,133
2018 2,551
2019 2,017
2020 1,071
Thereafter 1,823

Total $14,889




12 Months Ended
Other Assets(Tables)

Dec. 31, 2015
Other Assets (Non-current) Other assets (non-current) consisted of the following as of December 31, 2015 and 2014:
Year Ended
December 31,
2015 2014
Deferred commission costs $8,222  $ 7,423
Capitalized costs of in-vehicle devices owned
by customers 2,037

Other 1,408 1,369
Total $9,630 $10,829




Accrued Expenses and Other 12 Months Ended

Current Liabilities (Tables) Dec. 31, 2015
Accrued Expenses and Other Current Accrued expenses and other current liabilities consisted of the following as of
Liabilities December 31, 2015 and 2014:
Year Ended
December 31,
2015 2014
Accrued payroll and related expenses $11,740 $10,862
Accrued professional fees 2,635 3,137
Capital lease obligations 1,898 771
Contingent consideration 1,366 —
Accrued marketing expense 1,324 934
Accrued insurance expense 262 337
Accrued income taxes 186 1,869
Other 5,036 6,397

Total $24,447 $24,307




o 12 Months Ended
Other Liabilities (Tables)

Dec. 31, 2015
Other Liabilities Other liahilities (non-current) consisted of the following as of December 31, 2015 and 2014
Year Ended
December 31,
2015 2014
Deferred tax liabilities $ 3,486 $ —
Accrued rent and lease incentives 3,331 1,371
Capital lease obligations 2,738 918
Contingent consideration 1,154 67
Other 147 —

Total $10,856 $2,356




Income Taxes (Tables)

Components of Income (Loss) Before
Income Taxes

Components of Provision for (Benefit
from) Income Taxes

Reconciliation of Income Tax Rate

Components of Net Deferred Tax Assets
and Related Valuation Allowance

12 Months Ended
Dec. 31, 2015

The components of income (loss) before income taxes were as follows:

Ireland
Foreign
Income before income taxes

Year Ended December 31,

2015

2014

2013

$(3,002) $26520  $16,975
44,971 8,943 9,379
$41,879  $35463  $26,354

The components of the provision for (benefit from) income taxes were as follows:

Current tax provision (benefit):
Ireland taxes
Foreign taxes
Total current tax provision
(benefit)
Deferred tax provision (benefit):
Ireland taxes
Foreign taxes
Total deferred tax provision (benefit)

Total provision for (benefit from) income
taxes

Year Ended December 31,

2015

2014

2013

$ 461 $3620 $2647
(40200 12952  (9,360)
(3559) 16572  (6,713)
$(1054) $ (375 $ (80)

7700 (8209) 2,690

6646  (8584) 2610
$3087 $7988  $(4,103)

A reconciliation of the Ireland statutory corporate income tax rate of 12.5% to the
Company’s effective income tax rateis asfollows:

The components of net deferred tax assets and the related valuation allowance were as

follows:

Ireland statutory corporate income tax rate

Income (loss) of Irish non-trading
entities

Foreign rate differential

Uncertain tax positions

Change in deferred tax asset
valuation allowance

Permanent differences

Tax credits

Deferred charge on intercompany
transaction

MSA refund

Other differences

Effective incometax rate

Deferred tax assets:
Net operating loss carryforwards
Deferred revenue
Accrued expenses
Reserves and allowances
Share-based compensation
Other

Total deferred tax assets

Deferred tax liabilities:
Deferred commission
Acquired intangible assets
Depreciation and amortization

Total deferred tax liabilities

Year Ended December 31,

2015

2014

2013

1250  125%  125%
— — (0.5)
4.9) 6.6 9.0
1.9 4.7 (40.4)
— (05) 08
15 19 2.9
1.8) (2.0) (3.1)
— — 2.7
(1.4) — —
(0.4) 0.7) 05
74%  25%  (156)%

December 31,

2015 2014
$ 18,439 $ 6,729
9,059 4,955
600 1,311
2,294 2,575
5,658 4,678
1,908 389
37,958 20,637

(6,193) —
(4,751) (1,274)
(23,586) (2,603)
(34,530) (3,877)




Valuation allowance (341) (2,949)
Net deferred tax assets $ 3,087 $13,811

Reconciliation of Beginnin Endin
AECO S aft 8 0 eq. ed ? ancé edf : A reconciliation of the beginning and ending amount of our unrecognized tax benefits,
mount of Unrecogniz ax Benefits including those that were recorded against related deferred tax assets rather than as liabilities,
but excluding amounts for accrued interest and penalties, is as follows:

(in thousands)

Unrecognized tax benefits at January 1,

2014 $ 1,280
Additions based on tax positions of
current year 1,110
Reductions based on |lapse of statute
of limitations (66)
Unrecognized tax benefits at December 31,
2014 2,324
Additions based on tax positions of
current year 1,185
Reductions based on lapse of statute
of limitations (1,232)

Unrecognized tax benefits at December 31,
2015 $ 2,277



12 Months Ended

Share-Based Awards (Tables
( ) Dec. 31, 2015
Assumptions Used to Determine Fair Value The assumptions used to determine the fair value of stock options granted in the year
of Stock Options Granted ended December 31, 2012 are asfollows, presented on aweighted average basis:
Year Ended
December 31,
2012
Risk-free interest rate 0.63%
Expected term (in years) 4.1
Expected volatility 56%
Expected dividend yield 0%
Stock Option Activity Stock option activity during the years ended December 31, 2014 and 2015 is as follows:
Weighted
Number of Weighted Average
Shares Average Remaining Aggregate
Under Exercise Contractual Intrinsic
Option Price Term Value
(in Years)
Outstanding at December 31, 2013 1477823 $ 536 42 $55989
Granted — $ —
Exercised (608,620) $ 4.67
Forfeited and canceled (18956) $ 967
Outstanding at December 31, 2014 850,247 $ 5.76 35 $25274
Granted — $ —
Exercised (484,391) $ 594
Forfeited and canceled (2916) $ 3.08
Outstanding at December 31, 2015 362940 $ 554 25 $16422
Vested and expected to vest at
December 31, 2015 362,073 $ 553 25 $16,387
Exercisable at December 31, 2015 329318 $ 5.02 24  $15072

Summary of Unvested Restricted Stock

The following table summarizes unvested RSUs activity for the year ended December 31,

Units Activity 2015:
Weighted Average
Number of Grant-Date Fair
Unvested RSUs Value
Unvested balance at
December 31, 2014 1,495,658 $ 28.35
Granted 1,405,291 $ 4250
Vested (466,006) $ 29.17
Forfeited (235,291) $ 38.19
Unvested balance at
December 31, 2015 2,199,652 $ 36.17
Recognized Share-Based Compensation The Company recognized share-based compensation expense from all awardsin the
Expense from All Awards following expense categories:
Year Ended December 31,
2015 2014 2013
Cost of subscription revenue $1284 $ 707 $ 395
Sales and marketing 8,203 4,751 2,586
Research and development 3,467 1,946 1,069
General and administrative 11,559 5,803 3,420

Total $24513  $13207  $7,470




Net Income per Share 12 Months Ended
(Tables) Dec. 31, 2015

Basic and Diluted Net Income (Loss) Per Basic and diluted net income per share attributable to ordinary sharehol ders was
Share Attributable to Ordinary Shareholders  calculated asfollows for the years ended December 31, 2015, 2014 and 2013:

Year Ended December 31,
2015 2014 2013

Basic net income per
share:
Numerator:
Net income $ 38,792 $ 27475 $ 30457

Denominator:
Weighted
average
ordinary
shares
outstanding
basic 38,358,072 37,473,442 35,722,300

Net income per
share—basic $ 1.01 $ 0.73 $ 0.85

Diluted net income per
share:
Numerator:
Net income $ 38,792 $ 27475 $ 30457

Denominator:

Weighted average

ordinary shares

outstanding—

basic 38,358,072 37,473,442 35,722,300
Dilutive effect of

ordinary share

equivalents 970,055 1,078,418 1,417,539
Weighted average

ordinary shares

outstanding—

diluted 39,328,127 38,551,860 37,139,839

Net income per share—
diluted $ 0.99 $ 0.71 $ 0.82




Commitments and 12 Months Ended

Contingencies (Tables) Dec. 31, 2015
Future Minimum L ease Payments Under Non- Future minimum |ease payments under non-cancel able operating and capital
cancelable Operating and Capital Leases leases at December 31, 2015 are asfollows:
Years Ending December 31, Operating L eases Capital L eases Total
2016 $ 10,392 $ 2111  $12,503
2017 9,310 1,603 10,913
2018 4132 437 4,569
2019 2,730 90 2,820
2020 2,644 90 2,734
Thereafter 649 442 1,091
Total $ 29,857 4773  $34,630
L ess amount
representing
interest (137)
Present value of

minimum |ease
payments $ 4,636



Segment Reporting and 12 Months Ended
Geographic Data (Tables) Dec. 31, 2015

Geographic Area Data Subscription Revenue

The geographic area data bel ow summarizes subscription revenue and long-lived

and Long-lived Tangible Assets tangible assets for the significant countries in which the Company operates:
Year Ended December 31,
2015 2014 2013
Subscription revenue®:
United States $246,309  $203,959  $155,554
United Kingdom 14,795 13,607 11,423
Canada 10,607 8,352 6,179
Ireland 3,994 4,217 3,880
All other countries 9,056 1,446 314
Total subscription

revenue $284,761  $231,581  $177,350

Year Ended December 31,

2015 2014 2013
Long-lived tangible assets:

United States $ 79,286  $65,558  $51,085
Ireland 11,829 8,315 6,082
United Kingdom 4,759 4,933 4,493

All other countries 8,632 928 72

Total long-lived tangible
assets $104506  $79,734  $61,732

(1) Subscription revenue represents salesto external customers based on the location of
the customer.

(2) Long-lived tangible assets consist of property and equipment based on the country in
which the assets are located and are reported at carrying value.



12 Months Ended
Dec. 31, 2015

Activity in Allowance Accounts Related to Activity in allowance accounts related to accounts receivable and deferred tax assets
Accounts Receivable and Deferred Tax consisted of the following:

Assets

Valuation Accounts (Tables)

Balance at Balance at
Beginning of Charged to End of
Y ear Operations Deductions Y ear

Y ear ended December 31,
2013;
Accounts
receivable
allowances $ 887 1,601 (1,099 $ 1,395
Deferred tax asset
valuation
allowance $ 2,581 442 — $ 3,023
Y ear ended December 31,
2014:
Accounts
receivable
allowances $ 1,395 2,413 (1,608)@ $ 2,200
Deferred tax asset
valuation
allowance $ 3023 — (74 $ 2949
Y ear ended December 31,
2015:
Accounts
receivable
allowances $ 2,200 4,362(1) (4,329 $ 2,233
Deferred tax asset
valuation
allowance $ 2,949 — (26080 $ 341

(1) Amounts represent charges to general and administrative expense for increases to the
alowance for doubtful accounts.

(2) Amounts represent cash collections from customers for accounts previously reserved
and write-offs of accounts receivable recorded against the allowance for doubtful
accounts.



3 Months

Summary of Significant Ended 12 Months Ended
A%%?ﬁ%gglnlgnfgl:ﬁgﬁon Dec. 31, 2015 D;!g.lgl, Dg((:)llil’ D;((:).lgl’
(Detail) I r(r?()ar USD($) USD($)  USD(9)
Customer  Customer  Customer
Significant Accounting Policies[Line [temsg]
Increase in contingent consideration liability $ 300,000 $ 276,000
Other assets, fair value disclosure 0 0 $0
Other liabilities, fair value disclosure 0 0 0
Restricted cash $ 135,000 $ 135,000 $ 64,000
Restricted cash reduced balance $ 64,000
Number of customers accounted for more than 10% of total 0 0 0
subscription revenue | Customer
Number of customers accounted for more than 10% of net accounts 0 0 0 0
receivable | Customer
Goodwill Impairment charges $0 $0 $0
Capitalized/deferred costs, amortization 682,000 1,123,000 960,000
Foreign currency trangation adjustments (6,703,000) (2,782,000) 1,186,000
Net foreign currency transaction gains (10Sses) 3,538,000 832,000 (1,139,000)
Advertising expense 20,413,000 18,864,000 11,097,000
Undistributed earnings of foreign subsidiaries $0 0
General and Administrative Expense
Significant Accounting Policies[Line ltemsg]
Contingent consideration expense 300,000
Deferred Commissions
Significant Accounting Policies[Line ltemsg]
Capitalized/deferred costs 12,275,000 11,995,000
Deferred Commissions | Sales and Marketing
Significant Accounting Policies[Line [temg]
Capitalized/deferred costs, amortization 10,194,000 8,175,000 6,119,000
Deferred Commissions | Other Current Assets and Other Long-
Term Assets
Significant Accounting Policies[Line [temg]
Capitalized/deferred costs, net 17,518,000 17,518,000 15,496,000
Capitalized In-Vehicle Device Costs
Significant Accounting Policies[Line Itemsg]
Capitalized/deferred costs 392,000 149,000
Capitalized In-Vehicle Device Costs | Cost Of Subscription
Revenue
Significant Accounting Policies[Line ltems]
Capitalized/deferred costs, amortization 682,000 1,123,000  $960,000
Capitalized In-Vehicle Device Costs | Other Current Assets and
Other Long-Term Assets
Significant Accounting Policies[Line [temg]
Capitalized/deferred costs, net $ 2,398,000




Ornicar
Significant Accounting Policies[Line ltems]

Contingent consideration, liability
In-vehicle devices
Significant Accounting Policies[Line ltems]

Property plant and equipment, useful life
Internal -use software
Significant Accounting Policies[Line ltems]

Property plant and equipment, useful life
Intangible asset, estimated useful life

Customer Relationships | Weighted Average
Significant Accounting Policies[Line ltemsg]

I ntangible asset, estimated useful life
Customer Relationships | Minimum
Significant Accounting Policies[Line ltems]

Intangible asset, estimated useful life
Customer Relationships | Maximum
Significant Accounting Policies[Line ltems]

I ntangible asset, estimated useful life
Trademarks | Minimum
Significant Accounting Policies[Line ltems]

Intangible asset, estimated useful life
Trademarks | Maximum
Significant Accounting Policies[Line ltems]

Intangible asset, estimated useful life
Acquired Developed Technology | Minimum
Significant Accounting Policies[Line ltems]

Intangible asset, estimated useful life
Acquired Developed Technology | Maximum
Significant Accounting Policies[Line [tems]

Intangible asset, estimated useful life
Patents
Significant Accounting Policies[Line ltems]

I ntangible asset, estimated useful life

$2,460,000 $ 2,460,000

6 years

3years
3years

6 years

3years

9years

3years

9 years

3years

9 years

20 years



Property and Equipment, 12 Months Ended
Estimated Useful Lives

(Detail) Dec. 31, 2015
Property, Plant and Equipment [Line ltems]
L easehold I mprovement Shorter of life of lease or estimated useful life

In-vehicle devices-installed | Minimum

Property, Plant and Equipment [Line Items]
Property plant and equipment, useful life 4 years
In-vehicle devices-installed | Maximum

Property, Plant and Equipment [Line ltems]
Property plant and equipment, useful life 6 years
Computer Equipment

Property, Plant and Equipment [Line [tems]
Property plant and equipment, useful life 3years
Internal-use software

Property, Plant and Equipment [Line ltems]
Property plant and equipment, useful life 3years
Furniture and Fixtures | Minimum

Property, Plant and Equipment [Line ltems]
Property plant and equipment, useful life 4 years
Furniture and Fixtures | Maximum

Property, Plant and Equipment [Line Items]
Property plant and equipment, useful life 6 years
Building

Property, Plant and Equipment [Line ltems]
Property plant and equipment, useful life 40 years




Prepaid Expenses and Other
Current Assets (Detall) -
USD ($)
$in Thousands
Prepaid Expenses And Other Current Assets

Dec. 31, 2015 Dec. 31, 2014

Deferred commission costs $ 9,296 $8,074
Prepaid taxes/taxes receivable 1,190 1,588
Prepaid software license fees and support 1,113 854
Prepaid insurance 696 1,021
Capitalized costs of in-vehicle devices owned by customers 360
Other 2,135 1,482

Total $ 14,430 $ 13,379



Property and Equipment
(Detail) - USD ($) Dec. 31, 2015 Dec. 31,2014  Dec. 31, 2013
$in Thousands

Property, Plant and Equipment [Line ltems]

Computer equipment $ 14,580 $ 10,065

Internal-use software 11,791 7,815

Furniture and fixtures 2,667 1,981

L easehold improvements 5,954 2477

Land and building 1,001

Total property and equipment 176,575 136,060

Less: Accumulated depreciation and amortization (1 (72,069) (56,326)

Property and equipment, net (2 104,506 79,734 $61,732

In-vehicle devices-installed

Property, Plant and Equipment [Line ltems]

In-vehicle (1 133,753 108,181

In-vehicle devices-uninstalled

Property, Plant and Equipment [Line ltemsg]

In-vehicle $6,829 $5,541

[1] During the years ended December 31, 2015 and 2014, the Company removed $11,978 and $18,254, respectively, of fully
depreciated in-vehicle devices no longer in service.

[2] Long-lived tangible assets consist of property and equipment based on the country in which the assets are located and are
reported at carrying value.




Property and Equipment
(Parenthetical) (Detail) - USD 12 Months Ended

$in Ttgi)usands Dec. 31, 2015 Dec. 31, 2014

In-vehicle devices-installed
Property, Plant and Equipment [Line ltems]
Depreciation of property and egui pment $11,978 $ 18,254




Property and Equipment -
Additional Information
(Detail) - USD ($)
$in Thousands

Property, Plant and Equipment [Line Itemsg]
Depreciation and amortization of property and equipment
Depreciation and amortization expense, recorded in cost of subscription revenue
Carrying value of installed in-vehicle devices, net of accumulated depreciation
Capitalized costs, associated with development of internal - use software
Amortization expense of the internal - use software
Carrying value of capitalized internal- use software
Gross amount of assets under capital leases
Assets under capital |eases, accumulated amortization
In-vehicle devices-installed
Property, Plant and Equipment [Line ltems]

Expense in conjunction with the replacement of installed in-vehicle devices that had
become defective

12 Months Ended
Dec. 31, Dec. 31, Dec. 31,
2015 2014 2013

$28258 $21,492 $12,99
25,391 19,416 11,684
76,835 61,804

4,744 3,777
2,361 1,245 482
7,125 5,235
6,749 3,327
2,564 1,459

$2,987 $1,739 $ 3,086



Business Combinations - 1 Months Ended
Additional Information

(Detail) - USD ($) Nov. 30, Feb.28, May. 31, Dec.31, Dec.31, Sep.30, Dec. 31,
$in Thousands 2015 2015 2014 2015 2014 2014 2013
Business Acquisition [Line [temg]
Goodwill $54,178 $ 30,207 $ 28,706
Ornicar
Business Acquisition [Line |tems]
Cash paid to acquire business $8,395
Goodwill 8,871
Acquired intangible assets 1,914
I;;ﬁla]pl;;?gﬁ é:r?tns deration after working 10,634
Contingent consideration incurred 2,239
Goodwill after working capital adjustment $ 8,628

Purchase price adjustment from working

capital requirement

Ornicar | Minimum

Business Acquisition [Line |tems]

Acquired intangible assets, useful life 3years
Ornicar | Maximum

Business Acquisition [Line [temg]

$242

Acquired intangible assets, useful life 8 years
Visirun

Business Acquisition [Line [tems]

Cash paid to acquire business $ 25,249

Goodwill 15,100

Acquired intangible assets $9,080

Visirun | Minimum

Business Acquisition [Line |tems]

Acquired intangible assets, useful life 3years
Visirun | Maximum

Business Acquisition [Line [temg]

Acquired intangible assets, useful life 8 years

KKT

Business Acquisition [Line |tems]

Cash paid to acquire business $2,295
Goodwill 1,501
Acquired intangible assets $1,169
Acquired intangible assets, useful life 3years

Purchase price adjustment from working
capital requirement

$46




Business Acquisition,
Purchase Price and Fair
Values of | dentifiable Assets
Acquired and Liabilities
Assumed (Detail) - USD ($)
$in Thousands
Pur chase consider ation:

Tota purchase price, net of cash acquired

Assets acquired and liabilities assumed:

Goodwill

Ornicar

Pur chase consider ation:

Total purchase price, net of cash acquired
Cash acquired

Cash paid to acquire business

Tota purchase consideration

Assets acquired and liabilities assumed:

Cash

Accounts receivable

Prepaid expenses and other current assets
Property and eguipment

Other long-term assets

Identifiable intangible assets

Goodwill

Total assets acquired, inclusive of goodwill

Accounts payable, accrued expenses and other

current liabilities

Deferred tax liahilities

Total liabilities assumed

Total

Visirun

Pur chase consider ation:

Total purchase price, net of cash acquired

Cash acquired
Cash paid to acquire business

Assets acquired and liabilities assumed:

Cash

Accounts receivable

Prepaid expenses and other current assets
Property and eguipment

|dentifiable intangible assets

Goodwill

Total assets acquired, inclusive of goodwill

Accounts payable, accrued expenses and other

current liabilities
Deferred tax liabilities

1 Months Ended

Nov. 30, Feb.28, May. 31,
2015 2015 2014

$ 10,155
722
8,395
10,877

722
297
423
103

7
1,914
8,871
12,337

(823)

(637)
(1,460)
$10,877

$ 23,812
1,437
25,249

1,437
876
329
4,306
9,080
15,100
31,128

(2,073)
(2,815)

$ 31,727

$54,178

12 Months Ended

Dec. 31, Dec.31, Dec. 31,
2015 2014 2013

$2274 $6,786

$30,207 $28,706



Other long-term lighilities

Total liahilities assumed

Tota

KKT

Pur chase consider ation:

Total purchase price, net of cash acquired
Cash acquired

Cash paid to acquire business

Assets acquired and liabilities assumed:
Cash

Accounts receivable

Other current assets

Deferred tax assets

Identifiable intangible assets

Goodwill

Total assets acquired, inclusive of goodwill

Accounts payable, accrued expenses and other
current liabilities

Deferred tax ligbilities
Other long-term lighilities
Total liahilities assumed
Tota

(991)
(5,879)
$ 25,249

$2,274
21
2,295

21
51
18
13
1,169
1,501
2,773

(40)
(362)
(76)

(478)
$2,295



Goodwill and Intangible 12 Months Ended
Assets - Additional

Information (Detail) - USD ($) Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013
Goodwill and Intangible Assets Disclosure [Line ltems]
Goodwill $54,178,000 $ 30,207,000 $ 28,706,000
Impairment of goodwill 0 0 0
Amortization of intangible assets 2,672,000 2,562,000 2,290,000

Amortization expense included in cost of subscription revenue 1,266,000 1,218,000 631,000
Sales and Marketing

Goodwill and Intangible Assets Disclosure [Line ltems]

Amortization of intangible assets $1,406,000 $1,344,000 $ 1,659,000




Changesin Carrying Amount 12 Months Ended

of Goodwill (Detail) - USD ($)
$in Thousands Dec. 31, 2015 Dec. 31, 2014

Goodwill [Lineltems]

Beginning balance $ 30,207 $ 28,706
Ending balance 54,178 30,207
Ornicar

Goodwill [Line Items]

Acquisition 8,871

KKT

Goodwill [Line Items]

Acquisition $1,501
Visirun

Goodwill [Line Items]

Acquisition $ 15,100




Intangible Assets (Detail) -
UsD ($)
$in Thousands

Finite-Lived Intangible Assets[Line ltems]

Gross Amount $ 28,196
Accumulated Amortization (13,307)
Carrying Value 14,889

Customer Relationships
Finite-Lived | ntangible Assets[Line ltems]

Gross Amount 20,420
Accumulated Amortization (8,837)
Carrying Value 11,583
Acquired Developed Technology

Finite-Lived Intangible Assets[Line Items]

Gross Amount 6,761
Accumulated Amortization (3,956)
Carrying Value 2,805
Trademarks

Finite-Lived Intangible Assets[Line Itemsg]

Gross Amount 819
Accumulated Amortization (427)
Carrying Value 392
Patents

Finite-Lived Intangible Assets[Line Items]

Gross Amount 196
Accumulated Amortization (87)

Carrying Value $ 109

Dec. 31, 2015 Dec. 31, 2014

$17,225
(10,765)
6,460

11,100
(7,471)
3,629

5,506
(2,822)
2,684

400
(387)
13

219
(85)
$134



Estimated Future
Amortization Expense of
Intangible Assets (Detalil) - Dec. 31, 2015 Dec. 31, 2014
usD ($)
$in Thousands

Finite Lived I ntangible Assets Future Amortization Expense[Line ltems]

2016 $4,294
2017 3,133
2018 2,551
2019 2,017
2020 1,071
Thereafter 1,823

Carrying Value $ 14,889 $ 6,460



Other Assets (Non-Current)
(Detail) - USD ($) Dec. 31, 2015 Dec. 31, 2014
$in Thousands

Other Assets, Noncurrent

Deferred commission costs $8,222 $7,423
Capitalized costs of in-vehicle devices owned by customers 2,037
Other 1,408 1,369

Total $9,630 $ 10,829



Accrued Expensesand Other
Current Liabilities (Detail) -
usD (9)
$in Thousands
Accrued Expenses and Other Current Liabilities[Lineltems]

Accrued payroll and related expenses $11,740
Accrued professional fees 2,635
Capital lease obligations 1,898
Contingent consideration 1,366
Accrued marketing expense 1,324
Accrued insurance expense 262
Accrued income taxes 186
Other 5,036
Total $ 24,447

Dec. 31, 2015 Dec. 31, 2014

$ 10,862
3,137
771

934

337
1,869
6,397

$ 24,307



Other Liabilities (Non-
Current) (Detail) - USD ($) Dec. 31, 2015 Dec. 31, 2014
$in Thousands

Schedule Of Other Liabilities Noncurrent [Line ltems]

Deferred tax liabilities $ 3,486

Accrued rent and |ease incentives 3,331 $1,371
Capital |ease obligations 2,738 918
Contingent consideration 1,154 67
Other 147

Total $ 10,856 $2,356



3

Months
Long-term Debt - Additional Ended

Information (Detail) - USD

(Detall) @ jan. 21, JZ"";' May.10, Jul.30, Jun.30, Dec. 3L,

2015 2013 2012 2010 2015 2015
Debt Instrument [Line Items]
Prepayment condition, aggregate
gross cash proceeds from a
registered firm commitment
underwritten public offering
Debt instrument, discount $ 708,000 $ 717,000
Accretion amount
L oss on extinguishment of debt (107,000)
Amortization of unamortized
debt discount 150,000
Deferred financing cost,
amortization $94,000
Credit facility, expiration date May 10,
2017

Capitalized deferred financing 501,000 $407,000
costs
Capitalized deferred financing 100,000
costs, current
Capitalized deferred financing 307,000

costs, noncurrent

Credit facility, outstanding $
borrowing capacity $ 23,750,000 23,750,000

Multi-currency revolving credit
facility term

5years

Letters of credit

Swing line loans
Interest rate description

$ 5,000,000
$ 10,000,000

Loans made
under the
Credit Facility
bear interest
at either (1) a
rate per
annum equal
to the highest
of the
Administrative
Agent's prime
rate, or 0.5%
in excess of
the Federal
Funds
Effective Rate
or2.0%in
excess of
one-month
LIBOR (the
"Base Rate"),
plus an
applicable
margin, or (2)
the one-,
two-, three-,
or six-month
per annum
LIBOR for
depositsin
U.S. dollars,
plus an
applicable

12 Months Ended
Dec.31, Dec.31, Dec. 31, D?EC Nov. 29, |v|3
2014 2013 2012 o 2013
$
32,060,000
$
449,000
$
170,000



margin.
Percentage of federal funds
effective rate

Additional feesrelated to the
debt

Credit facility, interest rate
Senior Secured Credit Facility
Debt Instrument [Line ltems]
Prepayment penalty

Debt instrument, covenant
description

0.50%

1.00%

159,000

2.01%

The Senior
Secured
Credit
Facility
contains
financial
covenants
that, anong
other things,
require the
Company to
maintain
liquidity of at
least
$10,000,
comprised
of cash plus
availability
under
borrowings,
and limits the
Company's
maximum
total
leverage
ratio (total
indebtedness
witha
maturity
greater than
twelve
months to
earnings
before
interest,
taxes,
depreciation
and
amortization
and certain
other
adjustments,
as defined
by the terms
of the Senior
Secured
Credit
Facility
agreement).
The leverage
ratio
becomes
more
restrictive in
each of
2013 and
2014. The
Senior
Secured
Credit
Facility also



Revolving Credit Facility

Debt Instrument [Line ltems]
Credit facility, amended
borrowing capacity

Revolving Credit Facility
Amendment

Debt Instrument [Line Items]
Deferred financing cost,
amortization

Credit facility, amended
borrowing capacity

Credit facility, outstanding
borrowing capacity

Interest expense the unamortized
debt discount

Reduction of debt issuance costs
Option 1 | Senior Secured Credit
Facility

Debt Instrument [Line ltems]

Debt instrument, minimum
interest rate

Option 2 | Senior Secured Credit
Facility
Debt Instrument [Line ltems]

Debt instrument, minimum
interest rate

Accordion Feature
Debt Instrument [Line ltems]

Credit facility, amended $
borrowing capacity 200,000,000
Term Loan

Debt Instrument [Line Items]

Debt instrument, principal
amount

Term Loan | Senior Secured
Credit Facility

Debt Instrument [Line ltems]
Debt instrument, discount

Amortization of unamortized
debt discount

Deferred financing cost,
amortization

Principal under Term Loan due
in 2012

Principa under Term Loan due
in 2013

Principal under Term Loan due
in 2014

$
25,000,000

4.50%

5.50%

$
25,000,000

requires the
Company to
maintain
other
affirmative
and negative
covenants.
The
Company
wasin
compliance
with all such
covenants as
of
December
31, 2012.

$ 45,000
$
50,000,000
$
23,750,000 23,750,000
426,000
$ 158,000
$ 556,000 $
! 651
95,000
71,000
313,000
1,250,000
1,406,000



Principal under Term Loan due
in 2015

Principal under Term Loan due
in 2016

Principal under Term Loan due
in 2017

Capitalized deferred financing
costs

Capitalized deferred financing
costs, current

Capitalized deferred financing
costs, noncurrent

Senior Secured Notes

Debt Instrument [Line ltems]

Debt instrument, principal
amount

Debt instrument, frequency of
principal payment
Debt instrument, maturity date

Debt instrument, description of
prepayment conditions

$
17,500,000

Monthly

Jul. 30, 2014

Prepayment
of the Senior
Secured
Notes would
have been
required
upon (a) the
sadle of
substantially
al of the
Company’s
assets or a
changein
control upon
the sale of
equity, (b)
the
disposition,
involuntary
or voluntary,
of any asset
inasingle
transaction
or series of
related
transactions
in excess of
$50, subject
to permitted
reinvestment,
(c)a
registered
firm
commitment
underwritten
public
offering by
the
Company of
its ordinary
shares
resulting in
aggregate
gross cash
proceeds
greater than
$50,000 and
in which the
initial price to
the publicis

2,031,000

2,500,000

17,500,000

413,000

106,000

307,000



Prepayment amount as a
percentage of excess cash flow
Debt instrument, minimum
interest rate

Debt instrument, actual interest
rate

Debt instrument, additional
interest rate charged in the event
of default

Principal amount of debt repaid
Prepayment premium

L oss on extinguishment of debt
Amortization of unamortized
debt discount

Deferred financing cost,
amortization

Prepayment premium paid in
cash

Legal fees

Senior Secured Notes | Prior to
July 30, 2012

Debt Instrument [Line ltems]

Percentage of principal balance

17,063,000
512,000

at least
$13.91 per
share, as
adjusted for
any share
capital
subdivision
or
consolidation
(a"Qualified
Public
Offering”),
and (d) any
excess cash
flow
generated by
the
Company,
defined as (i)
positive cash
flow from
operations,
plus (i) any
cash flow
from
extraordinary
receipts, less
(iii)
repayments
of the Senior
Secured
Notes, less
(iv) the
unfinanced
cash portion
of capital
expenditures
net of any
proceeds
received
from sales of
fixed assets
(each, a
“Prepayment
Event”).

50.00%

12.50%

2.50%

12.50%

(934,000)
387,000

18,000

512,000
17,000



due upon a Prepayment Event, in
addition to accrued and unpaid

interest

Senior Secured Notes | From

July 31, 2012 through July 30,

2013

Debt Instrument [Line ltems]
Percentage of principal balance

due upon a Prepayment Event, in
addition to accrued and unpaid

interest

Senior Secured Notes | July 31,

2013 and thereafter

Debt Instrument [Line ltems]
Percentage of principal balance

due upon a Prepayment Event, in
addition to accrued and unpaid

interest

Senior Secured Notes | Term

Loan | Senior Secured Credit

Facility

Debt Instrument [Line ltems]
Proceeds from Term L oan of $
Senior Secured Credit Facility 25,000,000
Maximum

Debt Instrument [Line ltems]

Credit facility, outstanding $
borrowing capacity 125,000,000
Commitment fees percentage  0.30%
Minimum

Debt Instrument [Line ltems]
Prepayment condition,

transaction amount of voluntary

or involuntary disposition of any
asset

Prepayment condition, aggregate

gross cash proceeds from a $

registered firm commitment 50,000,000

underwritten public offering

Prepayment condition, initial per

share price to the public

Commitment fees percentage 0.20%

Minimum | Senior Secured

Credit Facility

Debt Instrument [Line ltems]

Debt covenant, liquidity required $
10,000,000

103.00%

101.00%

100.00%

$50,000

$13.91

One Month London Inter bank
Offered Rate

Debt Instrument [Line ltems]
Credit facility, basis spread on
varigble rate

One Month London Inter bank
Offered Rate | Senior Secured
Notes

Debt Instrument [Line ltems]
Credit facility, basis spread on
varigble rate

Base Rate | Revolving Credit
Facility Amendment

Debt Instrument [Line ltems]
Credit facility, basis spread on
varigble rate

Base Rate | Option 2 | Senior
Secured Credit Facility

2.00%

9.50%

1.00%




Debt Instrument [Line ltems]

Credit facility, basis spread on
variable rate

Base Rate | Maximum
Debt Instrument [Line ltems]

Leverage ratio
Base Rate | Minimum

Debt Instrument [Line Items]

Leverage ratio

London Interbank Offered Rate
(LIBOR) | Revolving Credit
Facility Amendment

Debt Instrument [Line ltems]

Credit facility, basis spread on
variable rate

London Interbank Offered Rate
(LIBOR) | Option 1 | Senior
Secured Credit Facility

Debt Instrument [Line Items]

Credit facility, basis spread on
variable rate

London Interbank Offered Rate
(LIBOR) | Maximum

Debt Instrument [Line ltems]

Leverage ratio
London Interbank Offered Rate
(LIBOR) | Minimum

Debt Instrument [Line ltems]

Leverage ratio

1.25%

0.50%

2.25%

1.50%

2.00%

2.50%

3.50%



Components of Income (L 0ss)
before Income Taxes (Detail)
-USD ($)
$in Thousands
Schedule of Income Before Income Tax [Line ltems]

12 Months Ended

Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

Ireland $(3092)  $26520  $16,975
Foreign 44,971 8,043 9,379

Income before income taxes $41,879 $ 35,463 $ 26,354




Compqnents of Provisionsfor 12 Months Ended
(Benefit from) Income Taxes
(Detail) - USD ($)
$in Thousands
Current tax provision (benefit):

Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

Ireland taxes $461 $3,620 $2,647
Foreign taxes (4,020) 12,952 (9,360)
Total current tax provision (benefit) (3,559) 16,572 (6,713)
Deferred tax provision (benefit):

Ireland taxes (1,054) (375) (80)
Foreign taxes 7,700 (8,209) 2,690
Total deferred tax provision (benefit) 6,646 (8,584) 2,610

Total provision for (benefit from) income taxes $ 3,087 $ 7,988 $ (4,103)



Reconciliation of Ireland

Statutory Corporate |ncome 12 Months Ended
Tax Rateto Company's
Effective Income Tax Rate Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013
(Detail)

Schedule of Effective Tax Rate Reconciliation [Line ltems]
Ireland statutory corporate income tax rate 12.50% 12.50% 12.50%
Income (loss) of Irish non-trading entities (0.50%)
Foreign rate differential (4.90%) 6.60% 9.00%
Uncertain tax positions 1.90% 4.70% (40.40%)
Change in deferred tax asset valuation allowance (0.50%) 0.80%
Permanent differences 1.50% 1.90% 2.90%
Tax credits (1.80%) (2.00%) (3.10%)
Deferred charge on intercompany transaction 2.70%
MSA refund (1.40%)
Other differences (0.40%) (0.70%) 0.50%
Effective income tax rate 7.40% 22.50% (15.60%)




Income Taxes - Additional
Information (Detail) - USD ($)

Income Taxes[Lineltems]

Effective income tax rate

Pre-tax income

Ireland statutory corporate income tax rate
Reversal of reserves for uncertain tax positions
Excess tax benefits from share-based awards
Net deferred tax assets

Valuation allowance

Unrecognized tax benefits that, if recognized, would affect the Company's
provision for income taxes

Accrued interest and penalties
Penalties related to unrecognized tax benefits
Interest related to unrecognized tax benefits

Reasonably possible unrecognized tax benefits, inclusive of interest, decrease
in next 12 months

Provisions not made for income taxes on undistributed earnings of non-Irish
subsidiaries

Undistributed earnings of foreign subsidiaries

United States | Earliest Tax Year

Income Taxes[Lineltems]

Income tax year under examination

United States | Latest Tax Year

Income Taxes[Lineltems]

Income tax year under examination

Non-Irish subsidiaries

Income Taxes[Lineltems]

Undistributed earnings of foreign subsidiaries

Taxes Income And Other

Income Taxes[Lineltems]

Pre-tax income

UNITED KINGDOM

Income Taxes[Lineltems]

Net operating loss carryforwards

UNITED KINGDOM | Non-Irish subsidiaries | Earliest Tax Y ear
Income Taxes[Lineltems]

Income tax year under examination

UNITED KINGDOM | Non-Irish subsidiaries | Latest Tax Year
Income Taxes[Lineltems]

Income tax year under examination

IRELAND

Income Taxes[Lineltems]

Net operating loss carryforwards

12 Months Ended

Dec. 31, 2015

7.40%
$ 41,879,000
12.50%

$ 14,336,000

3,087,000
341,000

2,277,000

3,498,000
0
806,000

3,248,000

9,850,000
$0

2012

2015

$ 76,246,000

41,879,000

$ 2,211,000

2014

2015

$ 100,000

Dec. 31, Dec. 31,
2014 2013

2250%  (15.60%)
$ 35,463,000 $ 26,354,000
1250%  12.50%

$ 10,600,000

$ 13,811,000
2,949,000

2,324,000 1,280,000

2,735,000 1,899,000
0 0
859,000 $ 866,000

1,797,000

10,323,000



Valuation allowance

IRELAND | Non-Irish subsidiaries | Earliest Tax Year
Income Taxes[Lineltems]

Income tax year under examination

IRELAND | Non-Irish subsidiaries | Latest Tax Year
Income Taxes[Lineltems]

Income tax year under examination

Australia

Income Taxes[Lineltems]

Valuation allowance

UNITED STATES | Federa

Income Taxes[Lineltems]

Net operating loss carryforwards

Net operating loss carryforwards, expiration

UNITED STATES | State and Local Jurisdiction
Income Taxes[Lineltems]

Net operating loss carryforwards

Net operating loss carryforwards, expiration

Internal Revenue Service | Earliest Tax Year
Income Taxes[Lineltems]

Income tax year under examination

Internal Revenue Service | Latest Tax Year
Income Taxes[Lineltems]

Income tax year under examination

[rish Taxing Authority

Income Taxes[Lineltems]

Income tax year under examination

$ 12,000 2,581,000

2010

2015

$ 329,000 368,000

$ 86,596,000 21,900,000

From 2026 through
2035

$ 59,636,000 $ 6,527,000

From 2020 through
2035

2013

2014

2012



Components of Net Deferred
Tax Assets and Related
Valuation Allowance (Detail) - Dec. 31, 2015 Dec. 31, 2014
UsD ($)
$in Thousands
Deferred tax assets:

Net operating loss carryforwards $ 18,439 $6,729

Deferred revenue 9,059 4,955
Accrued expenses 600 1,311
Reserves and allowances 2,294 2,575
Share-based compensation 5,658 4,678
Other 1,908 389
Total deferred tax assets 37,958 20,637
Deferred tax liabilities:

Deferred commission (6,193)

Acquired intangible assets (4,751) (1,274)

Depreciation and amortization  (23,586) (2,603)
Total deferred tax liabilities (34,530) (3,877)
Vauation alowance (341) (2,949)
Net deferred tax assets $ 3,087 $13,811




Reconciliation of Beginning

and Ending Amount of 12 Months Ended
Unrecognized Tax Benefits
(Detail) - USD ($) Dec. 31, 2015 Dec. 31, 2014

$in Thousands
Income Tax Contingency [Line ltems]

Unrecognized tax benefits at beginning of period $1,280
Additions based on tax positions of current year $ 1,185 1,110
Reductions based on |apse of statute of limitations (1,232) (66)

Unrecognized tax benefits at beginning of period $ 2,277 $2,324




Deferred Shares - Additional
Information (Detail)
€/ sharesin Units, €in
Thousands, $in Thousands

Class of Stock [Lineltems)

M aximum share capital issued that can
be redeemable and serve no other

purpose
Common shares, shares authorized

Common shares, par vaue | €/ shares
Common shares, shares issued
Deferred Shares

Class of Stock [Lineltems]
Common shares, shares authorized
Common shares, par value | €/ shares
Common shares, shares issued
Number of shares converted

Number of shares issued upon
conversion

Authorized and unissued deferred
shares, cancelled

Deferred shares, value
Ordinary Shares

Class of Stock [Line ltems]
Number of shares converted

Number of shares issued upon
conversion

Authorized and unissued ordinary
shares, amount of increase

Ordinary Shares | Authorized and
unissued

Class of Stock [Lineltems]
Number of shares converted

1 Months Ended

Nov. 30,
2010
EUR (€
€/ shares
shares

Nov. 30,
2010
uUsD (%)
shares

shares

2,230,330 O
€0.01

100,000,000,000

2,230,330 2,230,330

215,088

$29 €22

10,193,347 10,193,347

100,000

100,000

2,230,330 2,230,330

Jul. 31, 2010

Dec. 31, Dec. 31,

2015 2014 Jul. 31, 2008
€/ shares
€/shares €/shares shares
shares shares

90.00%

66,666,663 66,666,663

€0.015 €0.015

38,686,288 37,875,815
100,000,215,088
€ 0.00000001
705,658



12 Months Ended

Ordinary Shares- Additional Dec. 31, 2015
Information (Detail) Vote
$/ shares

Class of Stock [Lineltems]
Ordinary shares, number of votes per share | Vote 1
Dividends declared | $ / shares $0




Share-Based Awards -
Additional Information

(Dexal) 2013

shares shares shares

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

ShareBasedCompensationA rrangementBy ShareBasedPaymentA wardOptionsGrantsi nPeriod
Ordinary shares converted, conversion basis

Shares sold, value per share | $/ shares

Ordinary shares closing price | $ / shares

Unrecognized compensation expense associated with stock options outstanding | $

Excess tax |osses from the exercises of stock options | $

Excess tax benefits from the exercises of stock options | $

Ordinary Shares
Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Number of shares converted
Restricted Stock Units (RSUS)

Share-based Compensation Arrangement by Share-based Payment Award [Line
ltemg]

Requisite service period for service-based awards

Service-based stock, granted

Weighted average grant-date fair value of awards granted | $ / shares
Performance Based Restricted Stock Units

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Service-based stock, granted
Performance Based Restricted Stock Units

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Stock option expected to vest
2004 Share Option Plan | Maximum

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Maximum number of ordinary shares permitted to be purchased under the plan for grants of
options
Options granted, maximum term

Stock Options
Share-based Compensation Arrangement by Share-based Payment Award [Line
| tems]

ShareBasedCompensati onArrangementBy ShareBasedPaymentAwardOptionsGrantsi nPeriod
Stock options, exercise price | $ / shares

Estimated fair value of ordinary shares, per share | $/ shares

Increase in aggregate fair value of stock options granted | $

Total intrinsic value of stock options exercised | $

Unrecognized compensation expense, weighted average recognition period

Stock Options | Maximum

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Requisite service period for service-based awards

2016

Aug. 19, Feb.26, Feb. 28,

2015

1 Months Ended

Feb. 28, Sep.
2014 30,
shares 2011

Nov. 30,
2010
$/shares
shares

15
$3.50

10,193,347

$5.25

Jul. 31,
2010
shares

3,151,369

7 years



Stock Options | Minimum

Share-based Compensation Arrangement by Share-based Payment Award [Line
| tems]

Requisite service period for service-based awards
Service Based Restricted Stock Units

Share-based Compensation Arrangement by Share-based Payment Award [Line
[tems]

Service-based stock, granted
2011 Stock Option and Incentive Plan

Share-based Compensation Arrangement by Share-based Payment Award [Line
Iltems]

Ordinary shares, reserved for issuance
Ordinary shares, increase in number of shares reserved for issuance

Maximum percentage of outstanding stock by which shares reserved for issuance may
increase in accordance with the plan

Requisite service period for service-based awards
2011 Stock Option and Incentive Plan | Subsequent Event

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Ordinary shares, reserved for issuance
Ordinary shares, increase in number of shares reserved for issuance

Maximum percentage of outstanding stock by which shares reserved for issuance may
increase in accordance with the plan

2011 Stock Option and Incentive Plan | Maximum

Share-based Compensation Arrangement by Share-based Payment Award [Line
| tems]

Options granted, maximum term

2012 Employee Share Purchase Plan

Share-based Compensation Arrangement by Share-based Payment Award [Line
Items]

Shares authorized for ESPP
Minimum days employed to be eligible to purchase shares
Minimum customary hours were per week to be eligible to purchase shares

Ownership percentage that disqualifies employee from participating in the ESPP
Minimum number of offerings annually | Event

Term of offering

Minimum notice for employee to participate in offering

Maximum percentage of employee's base compensation eligible

Purchase price as a percentage of market fair value

Maximum shares that can be purchase by each employee per offering period
Maximum amount that can be purchased by each employee | $

1,883,334

4.75%
7,282,645
1,837,735
4.75%

5,444,910 3,644,784
1,800,126 1,761,450

4.75%

4.75%

years



Assumption Used Determine 12 Months Ended
Fair Value of Stock Option

Granted (Detail) Dec. 31, 2012
Share-based Compensation Arrangement by Share-based Payment Award [Line |tems]
Risk-free interest rate 0.63%
Expected term (in years) 4 years 1 month 6 days
Expected volatility 56.00%

Expected dividend vield 0.00%




6 Months
Ended

Jun. 30,
2011

Stock Option Activity (Detail)
-USD (%)
$/ sharesin Units, $in
Thousands
Number of Shares
Granted
Stock Options
Number of Shares
Outstanding at beginning of period
Granted
Exercised
Forfeited and canceled
Outstanding at end of period
Vested and expected to vest at end of period
Exercisable at end of period
Weighted-Average Exercise Price per Share
Qutstanding at beginning of period
Granted
Exercised
Forfeited and canceled
Outstanding at end of period
Vested and expected to vest at end of period
Exercisable at end of period

Weighted-Aver age Remaining Contr actual
Term (in years)

Outstanding at end of period

35,667

$3.08

Vested and expected to vest at end of period
Exercisable at end of period

Aggregate Intrinsic Value
Outstanding at end of period
Vested and expected to vest at end of period
Exercisable at end of period

Dec. 31, 2015

850,247
0
(484,391)
(2,916)
362,940
362,073
329,318

$5.76
0

5.94
3.08
5.54
5.53
$5.02

2 years 6 months

2 years 6 months

2 years 4 months
24 days

$ 16,422
16,387
$ 15,072

12 Months Ended
Dec. 31, Dec. 31,
o014  DE3L2013 - Ton
0 0
1,477,823
0 1,798,611
(608,620)
(18,956)
850,247 1,477,823
$5.36
0 $3.08
4.67
9.67
$5.76 $5.36
3years6 4 years 2 months
months 12 days
$25,274 $ 55,989



Summary of Unvested 12 Months Ended

Restricted Stock Units Dec. 31, 2015
Activity (Detail) - Restricted $/ shares
Stock Units (RSUs) shares

Number of Unvested RSUs
Unvested balance at December 31, 2014 | shares 1,495,658

Granted | shares 1,405,291
Vested | shares (466,006)
Forfeited | shares (235,291)

Unvested balance at December 31, 2015 | shares 2,199,652
Weighted Average Grant-Date Fair Value
Unvested balance at December 31, 2014 | $/ shares $ 28.35

Granted | $/ shares 42.50
Vested | $/ shares 29.17
Forfeited | $/ shares 38.19

Unvested balance at December 31, 2015 | $/ shares $ 36.17




Share-based Compensation 12 Months Ended

Expense from All Awards
(Detail) - USD (%) Dec. 31, Dec. 31, Dec. 31,

Employee Service Share-based Compensation, Allocation of Recognized Period

Costs[Lineltems]

Share-based compensation expense $24513 $13,207 $7,470
Cost Of Subscription Revenue

Employee Service Share-based Compensation, Allocation of Recognized Period
Costs[Lineltems)

Share-based compensation expense 1,284 707 395
Sales and Marketing

Employee Service Share-based Compensation, Allocation of Recognized Period
Costs[Lineltems]

Share-based compensation expense 8,203 4,751 2,586
Research and Development

Employee Service Shar e-based Compensation, Allocation of Recognized Period
Costs[Lineltems]

Share-hased compensation expense 3,467 1,946 1,069
Genera and Administrative Expense

Employee Service Share-based Compensation, Allocation of Recognized Period
Costs[Lineltems]

Share-based compensation expense $11559 $5,803 $3,420




Basic and Diluted Net | ncome

(Loss) Per Share (Detail) - 12 Months Ended
usD ($)
$/sharesin Units, $in Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

Thousands
Basic net income per share:
Net income $ 38,792 $ 27,475 $ 30,457
Weighted average ordinary shares outstanding-basic 38,358,072 37,473,442 35,722,300
Net income per share-basic $1.01 $0.73 $0.85
Diluted net income per share:
Net income $ 38,792 $ 27,475 $ 30,457
Weighted average ordinary shares outstanding-basic 38,358,072 37,473,442 35,722,300
Dilutive effect of ordinary share equivalents 970,055 1,078,418 1,417,539

Weighted average ordinary shares outstanding-diluted 39,328,127 38,551,860 37,139,839
Net income per share-diluted $0.99 $0.71 $0.82




Commitments and
Contingencies - Additional
Information (Detail) - USD ($)
$in Thousands

Commitment And Contingencies|[Line [tems]

Accrued rent balance for office leases

Accrued expenses

Other accrued long-term liabilities

Total rent expense

Future minimum payments under non-cancelable data center agreements, Total

Future minimum payments under non-cancelable data center agreements, due in
2016

Future minimum payments under non-cancelable data center agreements, due in
2017

Future minimum payments under non-cancelable data center agreements, duein
2018

Purchase commitments

Purchase commitments payable on 2016
Purchase commitments payable on 2017
Purchase commitments payable on 2018
Purchase commitments payable on 2019

12 Months Ended
Dec. 31, Dec. 31, Dec. 31,
2015 2014 2013

$ 1,408 $1,125

172 149

1,236 976

4,606 $3,439 $3,041
3,438

1,819
1,555

64

6,045
3,199
2,592
235
$19



Future Minimum Lease
Payments Under Non-
cancelable Operating and
Capital L eases (Detail)
$in Thousands

Operating L eases

2016

2017

2018

2019

2020

Thereafter

Tota

Capital L eases

2016

2017

2018

2019

2020

Thereafter

Tota

L ess amount representing interest

Dec. 31, 2015
USD (3)

$ 10,392
9,310
4,132
2,730
2,644
649
29,857

2,111
1,603
437
9
9
442
4,773
(137)

Present value of minimum |ease payments 4,636

Total
2016
2017
2018
2019
2020
Thereafter
Total

12,503
10,913
4,569
2,820
2,734
1,001

$ 34,630



401(k) Savings Plan - 12 Months Ended
Additional Information
(Detail) - USD ($) Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

Defined Contribution Plan Disclosure[Line ltems]
Discretionary contributions by the company to defined contribution savings plan $ 1,119,000 $0 $0




Geographic Area Data
Summarizes Subscription 12 Months Ended
Revenue and Long-lived
Tangible Assets (Detail) -

UsD ($) Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

$in Thousands
Subscription revenue 1 $284,761 $ 231,581 $177,350
Property and equipment, net (2] 104,506 79,734 61,732
UNITED STATES
Subscription revenue (1 246,309 203,959 155,554
Property and equipment, net 2 79,286 65,558 51,085
UNITED KINGDOM
Subscription revenue (1 14,795 13,607 11,423
Property and eguipment, net (2 4,759 4,933 4,493
CANADA
Subscription revenue (1 10,607 8,352 6,179
IRELAND
Subscription revenue (1] 3,994 4,217 3,880
Property and equipment, net 2 11,829 8,315 6,082
All Other Countries
Subscription revenue (1] 9,056 1,446 314
Property and eguipment, net 2 $8632 $928 $72

[1] Subscription revenue represents sales to external customers based on the location of the customer.

[2] Long-lived tangible assets consist of property and equipment based on the country in which the assets are located and are
reported at carrying value.



Activity in Allowance

Accounts Related to Accounts 12 Months Ended
Receivable and Deferred Tax
Assets (Detail) - USD ($) Dec. 31, 2015 Dec. 31, 2014 Dec. 31, 2013

$in Thousands
Accounts Receivable Allowances

Balance at Beginning of Year $2,200 $1,395 $887
Charged to Operations (U 4,362 2,413 1,601
Deductions (2 (4,329) (1,608) (1,093)
Balance at End of Y ear 2,233 2,200 1,395
Deferred Tax Asset Valuation Allowance

Balance at Beginning of Year 2,949 3,023 2,581
Charged to Operations 442
Deductions (2,608) (74)

Balance at End of Year $341 $2,949 $3,023

[1] Amounts represent charges to general and administrative expense for increases to the allowance for doubtful accounts.

[2] Amounts represent cash collections from customers for accounts previously reserved and write-offs of accounts receivable
recorded against the allowance for doubtful accounts.



